




NEW “PROSPECTS” FOR THOSE WHO SELL GOODS. — 
SEE “RETAIL TRADE OPPORTUNTIES” DEPARTMENT. 


$1.50 Per Year 15 Cents aCopy 
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Eastern Branch: 1901 Tribune ses. . -New York 
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are Burroughs 


Of every 100 adding-and-listing machines sold last 


year, over 90 were BURROUGHS. — Sales for 


1907, to August 1, show an even greater proportion 
for the machine that was built right before anyone 
was asked to Sid it. 


Think of one salesman selling 220 BURROUGHS in one year. That is what a 
BURROUGHS man did j n 1906, and the same man has sold 162 machines in the first six 
months of 1907 

The history of the BURROUGHS has been a succession of broken records, by the 
entire organization as well as by individuals 

In one day one man sold six BURROUGHS 

In one month one man sold 58 BURROUGHS. 

In one month one man sold 496 per cent. of his ‘‘quota”’ (nearly five times as many 
BURROUGHS as the Company asked bim to sell) 

In April, 1907, the entire selling force sold 1,536 BURROUGHS. 


There are 56,345 BURROUGHS in use (Sept. 3, 1907) 


Shall we send you some information about this Bookkeeping Machine? 


Burroughs Adding Machine Company 
67 Amsterdam Avenue, Detroit, Michigan, U. S. A. 
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L STRATHMORE 


Typewriter Papers and Manuscript Covers 








A Good Live Line for Dealers who believe in a Moving Stock, a Stock that Resells Itself, and who also 


believe that Reliable Goods are an asset to a business. 


STRATHMORE is all that and more. Every sale at the listed prices allows 


a good margin for the business, a square deal for the consumer and our guarantee 
stands back of the goods. 


STRATHMORE is carried in three grades, two sizes and four weights in each, plain and margin ruled, and four colors in this 
Manuscript Covers, all in the popular Linen finish. There is such a variety that you can suit all tastes and needs. 


ASK US OR YOUR WHOLESALER FOR THE SAMPLE BOOK AND DEALERS’ DISCOUNT. 








MIT TINEAGUE- PAPER COMPANY 


MITTINEAGUE, MASS. U. 5S. A. 
“STRATHMORE QUALITY” PAPERS 








THE MONARCH 
| LOOSE LEAF LEDGER 


is built 
To Satisfy the Demands of the Most Critical User 








It Surpasses all others in Durability, Beauty of Design and Practicability 


WE DEFY ALL COMPETITION 


in quality and price on our entire line of loose leaf devices 


BINDER METAL PARTS A SPECIALTY 
OUR $25,000 BUYERS’ POOL 


ls a good thing for the Stationer. Get in on it quick. Special low prices for 30 days. 


D PRICES 


CHICAGO. BINDER & FILE co. 


133-39 S. CLINTON STREET CHICAGO, U. S. A. 
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Rises it not strike you as significant 
that in nearly every instance where a 
firm has had a mechanical expert 
examine the various adding machines, 
before making its purchases, the 


Universal Appine Macuine 


“Prints Red Totals” 


has been the one recommended by 
the expert above all competitors? 


Not only was it recommended for its superior mechanical construction, but 
also for its many features which promote both the speed and the accuracy 
of the operator. You may not have a mechanical expert to go into the 
mechanical construction of adding machines (we guarantee Universal 
construction) but you can tell which is the best machine by trying them 


yourself. 


We will gladly furnish the Universal, free of cost or obligation, 
for a severe test—either by itself or in competition with other 
adding machines. If, after a thorough test, you think any 
other adding machine is even as good as the Universal, ask us to 
take ours away. When it is so easy to find out w hich is the 
best, don’t you think you would make a mistake if you 









didn’t test a Universal ? 

LE 
We have prepared a complete booklet a ae 
which will prove very interesting reading 


to any person who is in the market for an 
adding machine. It will take but a few 
moments to read it. May we not send ~ mn 


you one? 


Universal 


~— Apoine Macuune C o. 


3823 Laclede Avenue 
St. Louis, Mo. 


Branch Agencies in all Principal Cities. 
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ARE YOU 


getting most of the typewriter business in your locality? Are you the most progressive 
merchant in your territory, forging more and more to the front every day and laying 
the foundation for future independence? 








| DEBIT CREDIT 

Se owe 
rather keep on your shelves the old typewriters that rather have these old machines put in shape by re- 
vou have to take as part payment for new machines? building—genuinely rebuilt, and so be made live 


7 


merchandise ! 
Or hadn't you rather have the use and value of these 
machines after they're rebuilt so you could either sell 
them for 60% of their first cost or else rent them? 


Or hadn't you rather know that by simply rebuilding 
Had you rather know that some other dealer was out- your old machines you had all competition beaten by 
stripping you in the race for business? a city block? 


We Will Do the Rebuilding 


All you need do is ship the old machine to us by express, C.O. D. We will 
tear it to pieces, and, working up from the bare frame, we will put in new parts 
where they are needed, refraining from using the old parts unless they come up to 
inspection tests, we will refinish all nickeled and enameled portions, and when we 
get through we will guarantee the machine to be absolutely O.K. in every respect. 
We never charge over $10 (to a dealer) for our work. So you, Mr. Dealer, can 
hgure for yourself if our proposition isn’t just about the best you ever had the chance 
of using in your business. A line from you will bring you full details of our 


Had you rather have the money represented by these 
machines tied up completely and be losing the use, 
value and interest thereon? 








proposition. 


REBUILT 
TYPEWRITER COMPANY 


39 Dearborn Street., Chicago, U. S. A. 


P.S.—We have a big line of rebuilt machines, all standard machines, for sale at bargain prices. 
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The Stationers’ Show 








will be held in conjuction with 


The National Business Show 


Spaces Cost $25 and $30 Each 


Secure one at once—meet the 


TRADE and the PUBLIC both. 


MANUFACTURERS! 


If you make any kind of a _ business 


device—Don't fail to EXHIBIT it 








National Business Show Co. 
Park Row Building New York, N. Y. 










































































ANAGEMENT 
COCHRANE & PAYNE 
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The sun never sets on the 


SMITH PREMIER 
TYPEWRITER 


In every part of the 
world where business is 
transacted The Smith 
Premier I ypewriter is 
in use. Inevery instance 
where a choice is based on service offered, the 








is the one selected. You can know in advance 
what to expect of a typewriter which has won a 
world-wide reputation and has become the type- 


writer of over three 
hundred thousand oper- 
ators. 


We are pleased to send informing 
literature to any who are interested. 








The Smith Premier Ag 
Typewriter Co. r 


Syracuse, N. Y. 


BRANCHES EVERYWHERE 


ee 
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| Junior-$15 


The Smallest Complete 
Standard Keyboard Portable 


Typewriter 


SIZE 
The ‘‘Junior” (the carrying case is 2x5x10), 
is the smallest complete typewriter, with 
Universal Keyboard. 
ALIGNMENT 


Perfect. It simply can’t go wrong. 


SPEED 


The ‘‘Junior’’ can write 80 words a minute. 
W hile the big machines may write more—the 
average speed of an expert on one of them is 
less than fifty 


PAPER SIZE 


Standard 84 inch paper, same as any other 
ugh grade machine. 


DURABILITY 
Built of pressed chilled steel and gun metal 
no machine will wear longer, 
KEYBOARD 


l’nversal. Same arrangement as on all the 
Standard Typewriters, except there are six 
more characters than on some, and the space 
bar is more conveniently placed. 


SIMPLICITY 


With fewer parts—more direct stroke—visi- 
ble writing —removable type wheel (most 
easily cleaned), the ‘‘Junior’’ keeps in condi- 
tion because—There 1s nothing to go wrong. 


MANIFOLDING 


The ‘‘Junior’’ will write an original and two 


,copies. Some machines will do more. But 


this is more than enough for most business 


needs. 


PRICE 


$15.00. And at $100.00 it couldn’t be bet- 
ter built. : 


AGENTS:—I/f you want a real live typewriter 
to sell, write to-day for agency terms. 
time better order a sample machine. 


Junior Typewriter Co. 


95 Worth Street $ 1 5 


NEW YORK, U. S. A. 









LIFE SIZE 


To save 
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The End of The Year 


when you check up 


™ PROFITS 


and count the cash—THEN is the time 
THE WISE DEALER APPRECIATES 


what a big thing it is to have a line of goods that not only back up, 


but increase his reputation for being a reliable and trustworthy mer- 


















chant—one on whom the consuming public can always depend— 


ALWAYS GO BACK TO 








vial i THE BEST DEALERS = qucWeBsigy 











TRADE in Carbon Paper and Typewriter Ribbons Qrrave __) oP 
NY, THE WORLD AROUND ULTINPY, 
ve PAPERS have sold exclusively for many, many years CARBON va tl 


W MULTI-KOPY CARBON PAPER 
EBSTER D 
STAR BRAND NON-FILLING 
TYPEWRITER RIBBONS 
These goods are always uniformly good—not 
‘good "’ now and then but always, and that is 
what DEALERS mean when they speak of our 


WHEN YOU PLACE YOUR ORDER FOR WEBSTER QUALITY PRODUCTS 
You need have none of that feeling of uncertainty that a dealer often has when placing orders for goods 
that have not STOOD THE TEST OF TIME like our goods have. You know in advance—all 
the time that what vou tell your customers about them ‘s absolutely true, that WEBSTER QUALITY 
GOODS NEVER DISAPPOINT YOU OR YOUR CUSTOMERS. 


Write us for samples, printed matter, etc. 


geht FF. S. WEBSTER COMPANY “AS 


nih 332-342 Congress Street 
BOSTON, MASS.., V.S.A. 





New York Chicago Philadelphia 
Pittsburg 
PARIS BERLIN LONDON 
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UNDERWOOD TYPEWRITER © 


NEW YORK OR ANYWHERE 
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2000 Typewritten Letters per 
Hour Produced on the 


WRITERPRESS 


The First Office Machine Produced to 
Combine Simplicity and Durability to a 
Remarkable Degree. 











Uses with equal facility more than the twenty different faces of type made 
by the typefounders; and, in fact, any type, electros, wood cuts, etc., 


which can be used on printing press. 


The WRITERPRESS 


makes personal letters under precisely the same conditions as the type- 
writer, viz.—by means of metal type, a typewriter ribbon and rubber 
impression roller. Any boy or girl of 
ordinary intelligence produces perfect work 
at the first trial. 


The Best Selling Specialty 
Ever Offered 


DEALERS now being appointed. Write 
at once for proposition, stating territory 


desired. 


The Typewriter Printing 
Combination Operating and Machine Company 


— No. 3 LEWIS BLOCK BUFFALO, N. Y. 
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Wanted 


Some Desirable 
Territory Open 





Read What Dealers Say Who Are Handling 
The Fox 









ur informatiot nd you can use it for what it 1 
nt to state, that ve have iust closed up 
Jar ry t last, being four montl 136 Fox Typewriter 
We n't think $13,600.00 worth of typewriters in tour months in our terr’tory is bad business, yet we hope, and believe if conditions 
pt to do as weil, and even better during the remaining eight months of the year.”’ 
PP et AE re Se May 1, 1907. 
We would like to call your attention to the business we have been doing in our territory. Last month we paid you for fourteen 
this month, if you k it up, we have paid you for twenty ma This makes us feel ‘mighty good” at this point, and 
feeling is mutu We feel that when we once get going her e will make any of your dealers “take notice ’’; as our 
wing very fast, and we are very much pleased with treatment ire getting from your meas in the line of assisting ui 
iness. We hope that n increase this business each month, and we are going to put forth our best efforts to do so.” 
ocpeee ans 600d. 2.555504 9 ne Aer. 
l am very much pleased th the Fox Visible No other machine ha many strong selling points, and in actual use it stands 
nd g atisfaction. 1 F lready out-selling every other machine in my territory, and I hope to do better next year than this. 
54h 0 oie h vk nie ead May 18, 1907. 
We are much pleased with the results from the e of t FOX TYPEWRITER, as every purchaser is a satisfied one, and 
consequently, each leads up to other es, and makes permanent friends for 
\ll of our sales so for } I 


representative and pr gressive concerns, who are not content with anythin but the BEST. 

wur territory 1 will make it easy business to seil FOX TYPEWRITERS in the future.’’ 
and full information regarding these dealers furnished on request 
IF YOU CAN SECURE THE AGENCY FOR THE FOX IN YOUR TERRITORY, YOU WILL BE FORTUNATE. WRITE 
TODAY FOR INFORMATION ABOUT IT 


We have sale S we ll d 





The Distinctive Features of the Fox Visible Are 


TWO COLOR RIBBON WIDE ADJUSTABE TYPEBAR BEARING AUTOMATIC REVERSING RIBBON 
COMPLETE VISIBLE WRITING 24-OUNCE KEY TENSION INTERCHANGEABLE CARRIAGES 
BALL-BEARING CARRIAGE HEAVY TYPEBAR REMOVABLE PLATEN 


The Good of the Old the Best of the New 


FOX TYPEWRITER COMPANY 


Exclusive Office and Factory GRAND RAPIDS, MICHIGAN 


MENT] cE A iINCES 
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= 
, a 
Common Sense 


Typewrifer , gas 


. _— ROYAL 
2 = _STANDARH 

CONSLYUCHON Ee - 
HE elimination of all unnecessary = ye 

and complicated parts, the incor- 

poration of tensile (pulling) strain 

in the type bar action in place of cam 

movements or pushing levers, and a 





strict adherence to the most accepted 
principles of mechanical production 


— 


have made it possible for us to build and sell the 


A @ Crm s 
% Better in’points of operation, construction and adaptability 
than the more expensively priced machines 
of other makes. 
ROYAL TYPEWRITE? COMPANY 
as, 240 Broadway, New York 
oe 
j ) 
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VARIETY | 





In the popular line of 
Berkshire Typewriter 
x : papers you can find 
eo MA. everything and anything for typewriter 

| and mimeograph use—Paper thin 

, enough to make twenty-five copies at 
| one writing; Paper thick enough to 
9 stand alone; Papers suitable for 

~. business men, architects, law- 
yers and men of every call- 
ing and profession—the 
biggest variety of any 
line on the market. 













A 
4 
With quality goes price. 
If you can beat the 
Berkshire Typewnter line 
for either, well take back 
your order and return the 
money. We firmly guarantee these 
papers to sell. 


THE ADVANTAGE 


When you're sure of big variety and high | 
grade quality, backed by strong guarantee, 
you ve struck a safe line for money making. 


QUALITY 





If you handle only one line, and that a good one, 
the advantage is yours—you save many accounts, 
many express items, etc., and you become en- 
thustastic over one line, and push for results. 


[et us send you a book of samples and more 
Facts—there’s money waiting for you. 


EATON-HURLBUT PAPER CO. 


Typewriter Paper Dept. PITTSFIELD, MASS. 
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( DEALERS 


» business with this 


aN 
©@®@® @ DOO 


® © ®@@OAOO@< OG 
RADE - ®®OQODOW®QOOOO 
OO ®O90V9O®@OO 


are in a position to buy and sell either a 


Brand NEW TYPEWRITER 


or to choose from the biggest and best line of second hand and 


REBUILT TYPEWRITERS sakes 


as well at our famous line of 


éthbnaeion ~e TYPEWRITER SUPPLIES 


THE 


DENSMORE >. oe 


A ioe oe 
. . x r 3 v4 
labor saving devices, such as tik 


Back Spacer, Release for /THE HIGHEST POINT 
Ruled Lines and Justifier uy Sle EQuipMeNT 


SAVE 3, TIME 


& hours of 





A machine that does better work 
with less fatigue and effort than any 
other—which has a touch as soft as 
velvet, and which is equipped with 
every convenience of the writing ma- 











chine art, is 
THe 


NEw CENTURY 











No matter what branch of the selling of typewriters you are in, whether new or rebuilt—the best offers for you 
biggest profits—are attainable by you if you deal with us. 





American Writing Machine Co. 5000°:REBUILT 
ne TYPEWRITERS 


345-347 Broadway, New York, N. Y., U.S. A. 
ALL MAKES~—ALL PRICES 
RETAIL STORES: Sold — Rented — Repaired 


NEW YORK PHILADELPHIA CHICAGO Mammoth New Catalogue Now Read 
LOS ANGELES BOSTON 


SAN FRANCISCO 138 South Broadway 38 Bromfield Street AMERIC AN WRITING M ACHINE CO. 


1011 Golden Gate Ave. 
ST. LOVIS RICHMOND 
KANSAS CITY 208 North 9th Street Cc Warehouse, 92 Leonard St. 
605 East Main Street Executive Offices. 345 Broadway 


817 Wyandotte St. MILWAUKEE 
NEW YORK CITY, U. S. A. 


80 Mason Street 
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SECOR VERSATILITY 


What a typewriter will do, 
typewriter dealer is interested in, for these are the things the purchaser invariably wants to know. 


Anything that can be done on any Writing and Bill- lt will back space the carriage. 
i ching xce riting 1 a hound hoo] : : j 
<e HACHINe, CRESPS Wes is ee It has eliminated most of the repair delays and 
- cli ~ a troubles by the construction of an escapement that 
It will write on a smailer label than any other writ- , 
sath sual can be instantly removed or replaced by any opera- 
ing mac T Mee . 
tor. No other machine possesses such a feature. 
It will accommodate a 50 page magazine in its It will fix paragraphs without recurring and annoy- 
Carriage ing calculation. 
It will feed in and write on a stiffer card than any It will afford two weights of inking from the same 
other cylindrical paper feed typewriter ribbon, and they are always at the command of the 
operator. 
aI 2eEts h carbon between them so th: . , 
it will hold sheets wit <a 4 gore vee [t will write in two colors. 
they may be turned back the full page, and not a 


sheet will slip. 


[t is the only typewriter that car 


from a ribbon. 


It is the only typewriter that mplished actual make of Writing and Billing machine now manufac- 
alignment permanently. tured, he could not in the entire aggregation get as 

omplete and universal service as he could get in 
It has the only decimal tabulator which controls both ONE Secor. When you buy a Secor you get a Writ- 
forward and backward movement of the carriage, ing, a Billing, a Card writing, a Label writing ma- 
that eliminates rebound, and that is operated accord- chine capable of answering a greater variety of de- 


ing to the rules of notation. 


These are some of the a: 
fast it will do them will have to be told next month in the October issue of Office Appliances, 


owing to a lack of space, 
constructed. 


The SECOR 


99 Housatonic Ave. 


} 


but it may be here stated that the Secor is the fastest machine ever 


how fast it will do it, and how long it will do it, are the things the 


THE SECOR WILL DO 


It will lengthen the life of a ribbon fully 300 per 
cent, thereby reducing the ribbon expense 65 per 
uniform work cent. 


If the purchaser were to buy every model of every 


mands than all other machines in combination. 


the Secor Standard Visible Writing and Billing Machine will do. How 


Typewriter Co. 


DERBY, CONN. 
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@ Think of the number of type- 
writers that seemed popular a few 


years ago. 


@ Think of the different ones 
seeking public favor today. 

@ Then think of the Remington, 
which has been the standard since 
typewriters were invented and which 
maintains its supremacy solely through 
lasting ment. 

The man who seeks experience 
may seek it anywhere, but the man 
who heeds experience buys the 


Remington 


@, Have you tried the new Remington escapement > 
It will be a revelation to you of the latest and 


best in typewriter achievement. 


Remington Typewriter Company 
New York and Everywhere 





i eee — 





ee Ss lL 
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WATERMAN S (0) FOUNTAIN PENNY 


Ss 





Its use is universal because everybody writes and 


Waterman’s 


has proved itself the only perfect, ever ready, never 
failing fountain pen; the only fountain pen ever made 
that has stood the test of time and given full satisfac- 
tion everywhere. It is made in many styles and there 





is the pen point to suit the peculiarities of any one’s 
t hand writing. The action of any steel pen can be 


duplicated absolutely. EVERY PEN GUARANTEED. 


WatermansIdealkountain Pen 


The pen with. ° the Clip-Cap 





is the one perfect gift, a beautiful, useful and lasting reminder Of the giver. As it is in use throughout 
“] 
i 


the year it is a suitable gift for all seasons 
For the Business Man tt 1s a gift that he will use and apprectat 
tho » . J ta ] ) , ly “4 ’ : ’ . 
or the Business Woman tt ts par excellence. Pens are jurnished espectally for Stenographers’ use. 


€ 
g/ 
@ For the Clergyman to write his sermons 

@ For the wonian at home, pens which will ornament any writing tabl 

@ For the employee from his employer, a pen will please the recipient and save the giver’'s time. 
G For the College Boy a gold mounted pen bearing the emblem oj hts college. 

¢ / 


r the member of a fraternal order, suitable emblem pens 


For Sale by Dealers Everywhere or Catalog Sent Upon 
Request by the Manufacturers 


L. E. Waterman Co. 


173 Broadway, New York 


ALSO 
8 School Street Boston 
209 State Street Chicago 
742 Market Street San Francisco 
136 St. James Street Montreal 


12 Golden Lane London, E. C. 
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= 
C. N. FAY, President — 
CHAS. B. PRICE, Secretary-Treasurer ( N. } 
] J Criessner 
Franklin Mac Veagh 
Arthur D. Wheele1 


The Remington-Sholes 
Company 


Has purchased from the Arithmograph Company the Remington (Fay 
SHOLES Typewriter and The Arithmograph, stock in trade, plant, 
patents, trade marks, trade names and good wil!, and will continue the 
business at the old stand, under its original name, of which it was for a 
time deprived by decree of the United States Circuit Court, upon suit 
brought by the manufacturers of the Remington Standard Typewriter 
This decree, having been reversed by the Supreme Court of the United 
States, in a final decision broadly confirming our right to the original 
corporate and trade names, we shall hereafter use the same throughout 
the United States. In Foreign countries, having as far back as_ 1898, 
obtained a like decision from the Imperial German Supreme Court, our 
representatives have always used them and will continue to do so 

We have abandoned branch offices and propose to sell only at 
wholesale. 

We offer Dealers discounts upon our well-known goods, such as 


to enable them to do business. 


THE REMINGTON-SHOLES COMPANY, 
27 Rees Street, 
Chicago, U. S. A 
J. P. DAVES, 


Manager Domestic Sales. 


Temporary Address: 287 Broadway, 


New York Cit V 
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SEPTEMBER. 1907 FOX TYPEWRITER COMPANY 


Copyrighted Grand Rapids, Mich 


SEE PAGE 29 
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EVIEWING the Field of Typewriters, 
Adding Machines, Time and Cash Re- 
corders, Loose Leaf Devices. Office 

Furniture, Supplies and Specialties, 














A MONTHLY 
MAGAZINE 





UIDING the Interests of Manufacturers, 
Commercial Stationers, Office 
ance Dealers, Salesmen and 
sumers, and Reporting New Inventions. 


‘ 

















CHICAGO, SEPTEMBER, 1907. 








No. 4. 








Too Much Self-Confidence is Fatal 


Confidence in s« ways has been dec 


the greatest 
Without confidence 


upward we are told 


ve cannot succeed, ni 


factors in the cl 


While it is Necessary to Possess Self Reliance 
in Order to Succeed an Over Dose of Self 
-_ Conceit and Personal Feeling of 
that Security is Harmful. 


matter what our ability 


yr qualifications for success. With it we know | got an order to invoice I took it with the 
that we have a chance for the top of the lad- same air of carelessness that obtained with 
Ger even ur talents are not as bright ' the other clerks, went at it in the regular 
hining as some of others. swinging fashion and turned it over to Scott, 
In the Workers’ Magazine his own story of the head clerk, without comparing it and check 
too much confide s told by Henry W ng, as had been my custom 
Jackson [I had al been deficient in No errors came back on me. so 7 mecluded 
onfidence, he says But such a state of at that I was the finished product, an efficient 
fairs was the past now, for with the golden erk, and began to wonder how I ever had 
words of commend which the head of tl found so much trouble with the work, which 
department had bestowed upon me had ) me now was nothing but child’s play 
a great and wond feeling of self-appreci \ month went along in this fashio1 [ had 
tion of knowledge that I was just as good liscovered by this time that a fellow work 
the next man, Just d as the oldest clerk vas not all there was in the world, that there 
of the house, perhaps just a little better. | is such thing as recreation to be thought 
vent back to my desk after that short d f and that it was not advisable to devote all 
pleasant terview i the head considerably vour time and thomekt to bestena . a 
more satisfied with myself than ever I wered this through associating with the old 
been in all my previous life. lerks and accepting their theories of life. 
[ not only was doing my work satisfactorily Then it came time to make the monthly re 
1 fact which before I never would have b ipitulation We were rushed with work at 
lieved for an instant—but I was doing it well e time and Scott was worried as to how 
exceedingly well—well enough to attract th should get the job done He could spare none 
ittention of the h¢ [ hopped on my sto f the old men on it, and I was the only new 
ind sat with my head just a little higher that me. 
before [ looked at my work, compared “Ciwe it to me. Mr, Scott . sid cont 
with that of the other clerks, and saw that tently, “I'll wet it out for vou.” 
vas good. Funny how I had misjudged my “Well. I don’t know.” said he. “You see this 
self! s a particular part of the department’s work, 
[ went at my work now with a confide: nd I’d hate awfully to have you tackle it and 
which I had not possessed before. I stopped down on i The man who Mees & tc 00 
sweating blood,” as the office slang had sponsible for its accuracy, and it’s hard to get 
knew that I could do my work well. I kn right.” 
that it was not my master, but that I was Se ee ee ee vee 
the master of it. This was a comfortable feel they?” I asked. “I think I can do it if they 
ing to experience. It caused me to stop wort 9? 
rying; it took the rinkles out of my fore- “Vou'd better take it. then.” he ‘But 
head: it made me stop checking and recheck [ don’t want to press it on you.” 
ing my work as I went on with it. In this I'll take it.” said I: and he gave it to me 
way I began to work much more rapidly that Siatied tno. Wuces. 
had been ble to do previously, and so I & It took me three days to make up I 
ame 8 Setter CUR Oe vorked rapidly, and found no more difficulty 
Began Going Out Nights. in making a recapitulation alone than I did in 
I began to go out at nights. I went wit making invoices. It was much the same sort 
some of the clerks the office most ot f work, and I had mastered the one, so I had 
the time Occasionally I went with a fellov no trouble with the other I had two theater 
who boarded at the same place I did Che dates for evenings while I was working upon 
programme was, few drinks, then th: it, and on of them was with a young woman 
theater, then more drinks. And it was fur hose acquaintance I had made at my board 
me, because I never had experienced anything ing plac« But at the end of the third day it 
like it in my life, and therefore I was mor as finished. The last footing was made and 
enthusiastic over it th the others. Presently cked and I looked over the result of my 
began t out rk with considerable satisfactior 
At the office I was going along swimming!) ‘All done?” asked Scott 
The work didn’t bother me any more. I was abl All done,” I said 
to do it with as littl effort as the old met ‘Siegen it, then, and state that you have done 
and do it well, at least so I thought. Whet it all alone 


I did so. Scott took the sheets and went 
toward Mr. Dearborn’s private office, and I 
put on my cuffs and hurried out to keep my 
appointment with the young woman of whom 
I have spoken. 

I forgot all about the recap the moment I 
had quitted the office. By the time I had met 
the young woman it and the office might never 
have existed, for all the room they had in my 
mind. I spent a pleasant evening and came 
down to the office in the morning still think- 
ing of the play, the young woman and the 
impression that I knew I had made upon her. 
[ didn’t give my work of the three days pre- 
vious a second’s thought—until noon. 

At noon Scott came up to me and said: “Mr. 
Dearborn wants to see you.” He looked seri- 
ous and a little angry. “What’s the matter?” I 
asked. “O, I knew I shouldn’t have given you 
that recap,” he said. 


Fell Down Badly. 


Then I knew that I had fallen down and 
my self-confidence began to ooze out of me. 
By the time I stood before Dearborn I had lost 
25 per cent of it. By the time he got through 
talking to me it was down to nothing. 

I had fallen down badly on the recap. 

“I don’t think the errors you have made 
indicate lack of knowledge of the work,” said 
Dearborn. “You seem to know what to do 
with everything. The actual trouble is that 
you didn’t take pains. You have been care- 
You have not had your mind on your 
work. You have thrown away three days’ 
work for nothing. What’s the matter? Did 
the little boost I gave you swell your head so 
that you couldn’t take time to be careful with 
your work?” 

[ looked over the errors he had marked. 

“T guess that’s what’s the matter,” I replied. 

“H’m. Well, it’s something to admit it, 
anyhow,” he grumbled. “Now go back to your 
desk and remember this: Never stop taking 
pains with your work. No matter how high 
you get or how well your superiors speak of 
you, don’t let up on your painstaking for a 
moment. You made a good start here. You’ve 
sort of spoiled that start by this carelessness. 
Now go back and try to make it up again. 
That’s all.” 

“Well,” said Scott when I got back to the 
desk, “what did he say tc you?” 

I told him. 

“H’m! Well, you'll sort of get next to your- 
self again now, won’t you?” he said. 

“T certainly will,” I replied. “But I suppose 
I'll have hard work holding my job after this?” 

He laughed. “Why, no,” he said. “You 
haven’t committed any crime. You've simply 
let your head get swelled a little. That’s noth- 
In fact, it’s the regular thing.” 


less. 


ing unusual. 
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Advertising Office Appliances Successfully 


Office appliance dealers and stationers are 
continually up against the problem of advertis 
ing with little or no chance of getting out with 
a whole skin because of the fact that they do 
not know how to look after this very import- 
ant feature of their business and because there 
is so little written on the subject that is really 
of any use that they are in the dark a great 
deal of the time. 

Every man in the retail business realizes that 
he must ‘advertise to live, and thousands of 
dollars are spent and wasted every year be- 
cause the man who spends it does not know 
how to get his money’s worth and consequent- 
ly no returns are secured and the money is 
only wasted. 

There are certain ideas that should always 
be followed out in advertising stationery, of 
fice appliances or specialties, and these ideas 
appropriated by the dealer and made to fit his 
business will produce the returns that he 
thinks he ought to have in return for the dol 
lars he puts annually into publicity. 

Every time a business man’s name appears 
in the newspapers, it is just that much of an 
ad for him, and every stationer should keep 





We Dont Mind 
Trouble 


@ We have a filing system that 
will save you more, if you buy 
it, than it will make for us if 
we sell it 











@ It's ascheme that promotes 
order and makes quick finding 
as sure as quick filing 


Most men who appreciate 
the value of time like it, once 
seen 






Come—let us show it to you— 
you need not buy. 


SMITH & BROWN 


“Anything for the Business Office’’ 


himself before the public as much as possible. 
He need not go out after it with a brass band, 
and notoriety is not what he wants, but there 
are often items of news about the store that 
the papers will be glad to print as strictly news 
matter that reflect credit upon the owner. Of 
course these do not happen every day, but 
when they do it is a golden opportunity for 
the dealer to make the best of. 

Advertising is as necessary as the stock on 
the shelves, for it takes advertising to move 
the stock. Every business must be advertised, 
but the amount of money that can be spent on 
a business varies and depends upon the nature 
and the value of it. A certain percentage ts 
all that any business will stand, and anything 
in excess of this is apt to be loss. What this 
percentage is would be impossible to say. It 
depends upon the business and the locality. 
Any conservative business man can easily tell 
what his store will stand, and when he has 
found out he should stick as near to it as pos- 











Methods and Ideas That May Be Used to Win 
New Business and Increase Profits and 
How a Campaign Should Be 
Carried Out. 


BY W. S. ALLEN. 


(Copyright, 1907, by W. 8S. Allen.) 

The matter under this caption is covered by 
special copyright Dealers are granted permissior 
under this copyright to reproduce the advertise- 
ments shown here in any way they choose. That 
is what they are prepared for. Under each one 
used in very small type the word “Copyright’’ must 
be printed. 


sible, but rather exceed it than keep inside the 
tape. 

Announcements in church programs and pic 
nic folders are not advertising. Schemes and 
fly-by-night ideas are charity affairs—the char- 
ity applies to the man promoting them. Noth 
ing pays but legitimate advertising, and any 
attempt to produce business by any other 
means is ruination sooner or later. 

Only Legitimate Advertising Pays. 

The first thing to be considered and _ put 
down as the plan of advancement is to make 
your name in your community synonymous 
with anything and everything for the business 
office. Whenever a business man thinks of 
carbon papers, pencils, typewriters, desks, 
chairs, check protector or what not, see to it 
that he thinks of you at the same time. This 
will come as the result of suggestion through 
advertising, and keep it up strong; the result 
will be that you will get an even chance with 
the other fellow on the order anyhow, and in 
time you will line up a large number of cus 
tomers who will give you first, last and only 
chance. 

The first thing, naturally, is to get your cus 
tomer. After you get that customer the rest 
is up to you strictly. See that he is treated 
right after he has been bagged. Do everything 
under the sun to hold his confidence, respect 
and trade. This is part of the scheme of ad- 
vertising, and is as much a part of it as the 
cuts are that you use in your announcements 
This is more important than securing new ac 
counts. The result of such treatment of old 
customers will produce new ones and you will 
not find it necessary to pay so much attention 
to getting new ones as you do holding old 
ones. Such treatment will get new accounts, 
provided you keep your annopncements alive 
all of the time. Good treatment of old cus 
tomers is the best ad under the sun. 

Educational Work Necessary. 

Every dealer, no matter what his line, must 
do a certain amount of educational work 
which is apparently money wasted, but such is 
not the case. In the long run every cent spent 
in education of your trade will come back to 
you and bring a lot more pennies with it. In 
terest in any proposition is aroused gradually, 
and it must be remembered that interest slowly 
aroused is slow to die, and this is a very vital 
and valuable force in business life. 

Actual methods of advertising in this line of 
business are usually sidestepped by writers 
who go into the subject at all, and this article 
is going to diverge more toward the end than 
it has in the beginning, from the usual manner 
in which the subject is handled, and specific 
methods outlined that will show readers how 
the matter may be handled to the advantage of 
the store. The ideas given are all new and 


original, but are based on the results of actual 
experience. 

Of the many ways to advertise a stationery 
and office appliance business there are few 
in particular that are the leaders. The first is 
the use of the local newspaper. Advertising 
here is sure to pay, but judgment must be used 
in spending money, for it is an easy matter to 
spend a large sum in a short time, and find 


that it has not paid because the investment 
was greater than the goods advertised 
stand. Pick the newspaper that is most read 
by people whom you want to reach. If you 
do not know which is the best take steps to 
find out, and if your judgment proves faulty, 
do not blame the newspaper. Look around and 
see if you have not misjudged, for newspape 
advertising pays and pays largely. 

There probably is not a stationery and office 
appliance store in the United States that car 
afford to use large advertisements in news 
papers, and as the average store is not of in 


mense proportions, this article is directed at 
the medium-sized store. In preparing yout 
ads, keep them small and make them snappy 
One position is usually about as good as anoth 


er, with the single exception of having your ad 
printed near a medical ad. Never stand for 
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Whittling Pencils 


is a Nasty, 
Needless Job 


11 
You ll appreci 
thi tatement 
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Can You Put a Point on a Pencil 
in 10 Seconds? 


Our Sharpener can 


SMITH & BROWN 


























A ing fe he Business Office 
this if you can help it, but anywhere else in 
paper will do. Steady advertising daily will be 


found quite effective if you contract 

tain space and then put your ad there ry 
day, seeing that the copy is changed 1 the 
entire ad altered every time the paper 


on the street \ change every day b 
lutely necessary to the success | 
tising 


Use Inserts Liberally. 
Che second way to be considered 


use of inserts No piece of mail should be 
illowed to go out of the store unless it has ar 
insert of some kind in it advertising something 
you have to sell. No package shou be 
lowed to go out without the same thing 
Everything that leaves the st 

tain somet! ing that idvertises somethit Sf 
ind every piece of printed matt: 

uted not only advertises the good 

about, but the entire store and « rything 
else in it as well, and a large per 
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such advertisements eventually result in sales it alone, but if the proper kind of boys can be 

Every time you send out bills, receipts, letters secured it is one of the best ways on earth 

r statements, enclos insert. The results to get trade to your store. 

attained will be surprising Che handling of outside salesmen is an ad 

In advertising alternate your ideas and d ertisement. Give each man a certain terri 
not major on one thing for any length of tim tory to work and do not expect them to can 
for no sing article in the stationery or ofhc« iss every day to sell everything under the sun 

ippliance business will stand a heavy expens« Specialize as much as possibk Never make a 

In most ses manufacturers will be very gla territory too big, yet make it large enough so 

to furnish you printe atter regarding th: that the man has enough customers to draw 

specialties you handle with your name and ad from to make his work interesting and profit 
dress print yn then Chese are worth mon ble to hin Send them out one day with one 
ey and should be used as though they had a ine, to-morrow with another, and so on until 
real value \rrange tl folders or inserts in a you have covered the entire run of specialties, 
mannet that you use a different on: nd then start them over again. Hold a little 
each time You might have shelves built school of your own and be sure that they all 
somewhere near the mailing table and lab: inderstand the lines they are trying to sell, 
the sections of it as follows: “Carbon Paper, man who talks about something he 

‘Typewrite1 Filing Vevices,” “Loose Leat, knows nothing about will kill more trade than 

Wire Baskets Typewriter Paper,” and s: dozen good ones can secure In larger 

n throug t the lis specialties for whicl stores, specialty men may be used and kept on 

you hav ted matter handy, and then se their specialty work entirely, but as this is 

that they used. directed toward the average store, this will not 
Use of the letter head for an advertisement be possible in many cases. One specialty man 

s another idea that is worth while. Your let t the outside is about all the average store can 

ter head should contain resume of what you fford 

sell, detailing your leading lines. On the backs Send Inside Men Out. 

f your | heads and statements as well as or Inside salesmen should be sent out into the 
reet once in a while also. It broadens thet 
iews of things, and they all have friends, and 

66 “4499 t is a good thing for them to call on them 
We Sell Rebuilt ccasionally and keep up their interest in the 
. store. They learn a lot, can’t help but make 
T j j ste riends for the business if they are any good 
J Pewr. rs t all, and in any event they walking ad 
Ss‘ ents 
Toe ia . oi M ne < ds cleverly pre ed nd de 
All sent to a good list of names every 
vn nth, or every other month, ts a big paying 
lik estment Plates can be purchased as rule 
; t contain everything necessary but the name 
pri ea he dealer or the specialties he wants to 
A Saving of from $25.00 to dve — she cuts ute Sas my a ¢ = 
$50.00 to vou. rac that the printer may set the ad in him 
: nd these are not so very expensiv: Che 
Ces po ‘ inting costs but little, and the only other ex 
arm—may hel; pense is stamps, and a thousand of them can 
b bought To! $10, alth ugh there are a great 
SMITH & BROWN many stationery stores that cannot get up a 
list Oot a thousand, while there iré others 
ag 50% ness Office which can use more Che use of large mailing 
ds in clever design, and something that 1s 
tinctive and out of the ordinary wi t 
the back of your envelopes it would be well t tract trade nd attention, and once tried will 
repeat the heme Everything that tells vays be followed. Poor cards and p de 
something your business is an advertis« ns are a waste of money. Get something 
ment wort! king A wide margin new and snappy and the winning is sure 
ter is alway ner read than any other ki eine mx wspaper ads is a question , 
Utilize the wide margin for printing a list of roportions and needs to be gone into cart 
vhat you e7 box,.and you wil 'F and explained in detai Newspaper 
be ry é number of busines shonid always be used i dveetias - 
me ( nted there whe riety of subjects Space may be used a fte 
ng ut und pr table. n very d if it 
Regarding Hand Distribution. ys, but if not, as often as it will bring r 
Hand distributior od printed matt urns \ds may be s l, but must | I] 
n ys good, but it ritten and well arranged They will ost 
and lose thereb uc] nd will prod b . cou 
b 1s f t mant f handling and t rly prep d tl 
kit f printed matter od printed matt: Through this article are | 
is t ind that rth having. Or1 that ll prove to be good 
distributit ind distributir T he used dy intage is] vit! 1 ‘ pe; 
can be n play type and it will be fou that t 
‘ the distributi f e the bust ss I D 
is ) : the boys who a1 t your to b 
entrusted th this tas t if the kind that ppears, and do not expect people t yi ¢ 
you are willing should pos« s representativ: t nd tell vou that they your ad the 
< d see t t that they are pol [ ¢ tt ee tl May crney 
and gentlemanly in tl nduct If you car saw the ad and it suggested et 
not secut p that “11 this job right ' d people do not lik 
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are not absolutely original in every respect, 
and that they came into the store for any other 
reason than that they knew you and knew your 
business. Do not be disappointed if in a week 
not a single person owns up that your ad did 
the business. The gross increase in a month 
or six months is what tells the tale. 
Advertisements Are Small. 

Advertisements may be single column, three 
inches deep. Ads of this size will not cost 
much, but they will work wonders. They must 
be made catchy and attractive, however. This 
is imperative. The advertisements shown here 
may be clipped out and sent to the printer for 
reproduction and they wille work. The man 
who got these up knows, and if. they had been 
prepared for individuals, the drafting alone 
would cost the merchant more than he could 
afford to pay for the whole ad, newspaper 
space and all, but here they are all ready for 
your use, and if any merchants use these the 
publishers would like to have marked copies 
of the papers containing them mailed in so that 
the author of this article may see how they 
worked out. 

The advertisement that is headed, “We 
Don’t Mind Trouble,” is sure to produce re- 
sults with the forceful copy that goes with it. 








There's as Much Style 
in Letter Heads as there 
is in Clothes 


A poorly printed letter 

head on cheap paper 

makes about as much of 
a ““hit’’ in an office as a tramp 
dressed in rags—No one looks 
at either particularly. If 
there’s an impression at all, 
it’s a poor one. 


We Don’t Care to Sell Paper 
Without Tone. 


Only makes men mad, and we 
want your good will. 


SMITH & BROWN 


“Anything for the Business Office”’ 




















It is bound to arouse curiosity in filing devices 
and will eventually have its certain effect on 
this department. Follow this ad in a day or 
two with another on pencil pointers or some 
other specialty. 

The pencil sharpener ad shown is a good 
one. It will do business and will have a mighty 
good effect on the sale of these little necessi- 
ties 

Advertise Writing Paper. 

People who write letters and people who re- 
ceive them are very particular about the letter 
paper on which letters are transcribed. Noth- 
ing tickles a man’s vanity like good writing 
paper. This is a profitable specialty and will 
stand for a certain amount of advertising in- 
vestment. The ad in these columns about let- 
ter paper is worth reproducing verbatim, men- 
tioning the brand of letter paper your store 
sells 

For dealers handling typewriters, the ad that 
starts off, “We Sell Rebuilt Typewriters,” is at 
once forceful and to the point. It will get the 


business and will arouse an interest in ma- 


chines and your store that will get you the 
(Continued on Page 40, Column 3.) 
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Will Telegraph a Thousand Words a Minute 
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The present is undoubtedly the machinery 
age. Everything is being reduced to a me 
chanical possibility, for by this means only 


is it possible to keep pace with the demands 
of business. The telegraph and telephone 
have minimized space and distance, but these 
rapid servants of the public are deemed too 
slow, and efforts are all the time being made 
to expedite the transmission of messages. The 
limit has been reached in the despatching of 
telegraph messages by human agency, and 
recourse has now been made to machinery for 
sending telegrams. With this end in view 
Mr. Patrick B. Delaney of New York has 
been working for the past 45 years, and after 
expending several millions of dollars in re 
search and experiment, he has worked out a 


process whereby telegraph messages may be 
transmitted and received over a distance of a 
thousand miles at the extraordinary rate ot 
1,000 words a minute 

The system is called the Telepost, and it 1s 
soon as the necessary cap! 


promised that as 
trunk line built 


tal has been raised and the 
that one will be able to send a telepost mes 
sage of 50 words between any two telepost oi 
fices in the United States for the sum of 25 
cents, with five cents for each additionad te: 
The economy to be effected is clearly 
shown as follows \ 90-word Telepost could 
be sent from Boston to San Francisco fot 
45 cents, whereas the same message 
the Western Union would cost $6.60 

Machinery adapted to telegraphy is the pro 
effect this marvelous econ 


words 


sent vii 


which will 


cess 


New Device Lately Perfected Promises to 
Reduce the Cost of Transmitting Mes- 
sages Over the Wire to a Most 
Alarming Extent—Description 
Is Interesting. 


omy, and a four-wire telepost trunk line 
Francisco will by the aid 


Boston to San 
this system carry the same volume of tel 
graph business as sixty-eight wires in tl 


present methods 

Messages as they are received at th: 
will be prepared for transmission by the us« 
of a perforating machine, invented by Mr. De 
This is operated from a keyboard sim! 
a typewriter at twice the speed 
Morse keys are ordinarily oper 


lany 
lar to that of 
at which the 











rwo VIEWS OF THE TELEPOS rTRANSMITTE 


function of this machine ts 
which perforate 


ited Vhe 


ate a pair of steel punches 


Each of these punches is operated by) 


t tape 
1 magnet. One pertorates the paper near tl 
upper edge and the other close to the low: 
edge If a typewriter is not available the 
usual Morse transmitting key fitted with th: 
perforating apparatus may be used Che taps 
an either be prepared in the telepost office 
rr in the sender's office, if he has the px 
forator Any number of perforating machines 
in be used to prepare the messages, and t! 
re then all joined together, making one long 


ontinuous tape, similar to the familiar stock 
juotation tape 

Attached to a Reel. 
then attached 


machine, whicl 


Che perforated tape is 


' 


reel on the transmitting 














volves tremendous pac Here the pri 
mary p perforations on the tay le in 
contact wit! positive electrica yulses 
while the secondary, or lower p ration 
permit the passage of negative electric 1m 
pulses Che revolution of the reel d th 
passing of the tape through the tr nitting 
machine sends the messages at the 
1,000 words per minut¢ 

At the ceiving end 1s another machine 
with a ree f chemically prepared tape. Eacl 
impulse trom the transmitting end rded 
here by means of an iron electrod ected 
with the line, and a platinum elect: 


nected to eartl rhe current passing throug! 
the moistened 


electrode t the 


chemical tape from the 1 


platinum electrode prin 








Diue n rK I the tape at the ict | 
it the iror nger Thus the ordinary Mors« 
characters imprinted on the receiving taps 
it the sar rate at which they are de ed 
The messages are then taken off t re 
ind either transcribed on a typewrite: 
usual way, or if the office for whi 
sage 1s ntended has i telegr i] I 
who ¢ d the characters, the 
m its gir form for then 
it their nvenience This met N 
sure secrecy iS messages may b prey 
say, in the New York office of a firt sent 
the Telep Sst ofthce ittached te t r tap 
reeled off t Chicago, detache 
sent to the Chicago ofthce of the 
being ribed id by 
It 1s ilT ed tn t T Ba Mme? 











TELEPOST NO 





time will be effected by despatching the mes 
sages in this way, and from an observation of 
demonstration at the office 
of the Telepost company in New York, there 
doubt of the great rapidity at which 
work. It will readily be seen what an 


the machines on 


is no 
they 





SHOWING PERFORATION AND MORSE CODE 
SLIP 

economy can be effected in the use of a wire 

when messages are sent at the rate of 1,000 


words per minute, rather than at the present 
rate of 25 to 30 words per minute. 

The Telepost when in actual operation will 
cheapen telegraph rates, and expedite business 


and we shall all welcome the change from 
hand to machine telegraphy. May it come, 
and come soon 


Men who boast of their virtues would prob 
ably have more to say if they enumerated their 


vices 
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Small Men for Small Business 


No Use for a Fellow with a 22-Caliber Con- 
ception of Things Trying to Do Business 
on a Larger Scale—Sooner He Turns 
the Keys Over the Better for the 
Business. 


BY A. S. MOURAL. 


fair 
men 


\s a rule a man’s business is a 
measure of the man’s capabilities; 
have the capacity to run a popcorn stand, and 
run it well, but if they attempted to run a num- 
ber of popcorn stands they would fizzle out 
completely; they haven’t the breadth of mind 
to grasp the requirements of a large business, 
ind they attempt to apply their small concep- 
tion of running one small stand to the greater 
undertaking of running a number; it can’t be 
done, and of course they fall. 

As one business he 
his responsibilities, his and 
-hange his viewpoint. A magnifying glass is 
ill well for flowers and bugs, but to see the 
stars plainly one must change to a telescope 
And this inability to look through different 
glasses marks the man who would better stay 
lose to shore, where little boats are 

\ certain merchant was uncertainly and tim- 
idly opening a mail order department. He had 
his new letterheads and his catalogue prepared, 
ind he faced the necessity of getting out some 
strong circular letters to the trade in different 
parts of his territory. He knew nothing of the 
scientific side of letter writing, and he realized 
he must have letters written according to the 
most modern methods in order to compete 
vith other mail order houses already 
tablished. He was a shrewd enough 
man to know that each step must be taken in 
its right order and according to modern meth 
rds 

He interviewed a man known to 
be unusually clever in this line, in fact, who 
had built up a large business in another line 
wholly through his letters. The expert corre 
spondent was not in the habit of giving advice 
or assistance, but through a spirit of business 
cordiality he talked the matter over fully with 
the business man and expressed his williness 
to be of practical assistance. Much 
the merchant left. 


Paid Him a Call. 


Several later the 
passing the business man’s office and stopped 
He was out. Sitting down at his 
desk, which open, he picked up a pen 
and several sheets of the new letter-head and 
began framing up a series of letters such as he 
had suggested on the merchant’s visit. He be- 
came interested in his task and for two hours 
wrote away, completely skeletonizing the plan 
The merchant had not re- 
a weight 


pretty 
some 


broadens 
he must 


broadens his 


scope, 


sate 


well es 
business 


who was 


gratified. 


days correspondent was 
to see him 
was 


of correspondence. 
turned when he finished, so he put 
on the paper, left a note and departed 

A few minutes later the merchant came in 
He read the note. He glanced at the pile of 
closely written pages; a heavy frown gathered 
on his forehead; he turned to his stenographer, 
pointing savagely toward the pile of manu- 
script. “Why didn’t you supply him with scrap 
paper?” he demanded. “The idea of using up 
all that good letterhead!” 

Though he getting the 
what he saw first was the needless 
sheets of paper that had cost, 


was services of an 
expert free, 


waste of a few 





perhaps, $2 a thousand. That man must neces- 
sarily always remain in the small business. 

Another man in a different line decided to 
branch out and open offices in several large 
cities. He engaged the services of an enter- 
prising, wideawake young man who had had 
successful experience in large businesses and 
who intended to make a success of whatever 
he undertook. He was cautioned to make his 
expense account as low as possible until the 
office would be paying for itself, but for the 
rest he was left to his own devices. 

The young man went to the new city, opened 
the office, started the business going, and then 
set about to acquire acquaintances that would 
be of value to his enterprise. He affiliated with 
the local lodge of which he was a member, at- 
tended all kinds of public meetings, and got 
himself invited to give some business talks at 
commercial clubs of his own and neighboring 
small towns. 

His entire time, day and evening, he de- 
voted to making himself “solid” with the peo- 
ple, for all of which he cared not a rap, except- 
ing as it would help the new business he was 
establishing. When he sent in his first month- 
ly statement he made a note of the fact that 
he had done these things and that he con- 
sidered he had laid a good foundation for fu- 
ture activities. The expense account was 
small, for he had charged nothing for his car 
fares, transportation to suburban towns, etc. 

Imagine his surprise to receive a long letter 
chiding him in the matter of his many “ex- 
travagant and useless” outlays; telling him 
that above all things small expenses must be 
watched and adding that they had cut out the 
items which they considered useless. ‘ 

Quickly the representative looked over the 
list; the huge sum of $2.25 had been eliminated, 
the price of a second hand typewriter stand. 
And returning to the letter it was found that 
the manager suggested that he could have used 
his own desk, as well as to get one especially 
for the typewriter. Not a word was said re- 
garding the meetings the respresentative had 
attended, the interest he had worked up by 
personal means, the out-of-office-hour devotion 
to business interests, to say nothing of the car 
fares which amounted to much more than the 
sum cut out as “useless.” 

The young man sat thinking for some time, 
more amused than angered. Then he quietly 
turned to his desk and wrote out his resigna- 
tion. His plans were on a broad scale; to 
work for a firm of that caliber meant to be 
constantly handicapped by petty restrictions 
that would actually prevent his success, as well 
as all sense of pleasure in the work. It was 
useless to go any further. Other more enter- 
prising concerns would give him his oppor- 
tunity. 

The world is full of little minded men. If 
you are one, better stick to your pop-corn 
stand; if you are an employe, stay away from 
them as you would the plague; they'll never 
grow themselves, and they'll see to it that you 
do not have a chance to grow. 








Description 


Design, periection and simplicity in type 
writer construction are the Eldorados which 
inventors and manufacturers have been seek 
ing for years. The highest inventive skill, and 
the most expert mechanics in the world have 
expended hundreds of thousands of dollars in 
the effort to produce a typewriter that shall 
have a small number of parts, and yet be capa 
ble of performing all the multidinous require 
ments of the business world of today. Each 
manufacturer has believed that his machine 
represented the highest attainment in the type- 
writer art, only to find in a short while that it, 
too, had its defects, and might be improved 
invention 


upon. So the merry war goes on, 
piled on invention, and improvement on im 
provement. 

The latest claimant for typewriter honors 


is the Alexander Typewriter, the invention of 
Mr. Jesse Alexander of Brooklyn, N. Y., which 
will be put on the market in a very short time 
by the United States Typewriter company. 
It is claimed for this machine that it has all 
the advantages possessed by other first-class 
typewriters, and sixteen more improvements 
than any other standard machine. We are 
unable at this writing to produce a picture of 
it, but we hope to do so in an early issue. 
Possesses Simplicity of Operation. 

The Alexander Typewriter has been exploit- 
ed for same years, but Mr. Alexander has not 
been successful until now in procuring the 
necessary financial interests in quite the form 
he desired it. He has had many offers of capi- 
tal, scores of tenders for the purchase of his 
invention, but all of these he has refused, feel 
ing so confident in the ultimate success of his 
creation, that he was unwilling to enter into 
any arrangement that did not secure for him a 
controlling and lively interest in its manufac 
ture and sale. The organization of the United 
States Typewriter company of Jamaica, L. L, 
with a paid up cash capital of $100,000, will 
provide him with all the necessary funds for 
the equipment of a factory at 126 Atkins ave 
nue, Brooklyn, and work on it has progressed 
so far that new machines will be produced in 
a very few weeks. Arrangements are also 
being perfected for the erection of a larger 
factory in Jamaica, which will be completed 
and equipped at the earliest possible date. 

The Alexander Typewriter occupies an 
unique position because of its 
manufacture. It contains less than 400 parts 
Of this number 195 can be made from 
ings, and as these comprise the principal parts. 
and nine-tenths of the entire machine, it will 
readily be seen that the manufacturing 
will not be so formidable an undertaking as is 
usual in typewriter construction. There is 
nothing complicated or difficult to make in the 
remaining parts, which constitute the key and 
type-bar movement. The whole machine when 
completed will weigh sixteen pounds 

The frame or base of the machine is beauti 
fully designed from the highest standpoint of 
mechanical art, and the machine as a whok 
a very pleasing, artistic 


simplicity of 


cast 


end 


appearance 


presents 
if it were 


At first elance the machine looks as 
for the that not a screw of 
any description is This in 
itself is remarkable, and a point about which 
Mr. Alexander is justly proud. 

VISTRBILITY Every character and word ts 
in full view of the poerator as soon as written 
It is an understroke machine 


molded, reason 
sort or visible 
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of the Alexander 


Machine Has Now Sufficient Financial Back- 
ing to Assure Its Success and 
Manufacture of It Will 
Pushed. 


BY FRANK RUTHERFORD. 


TYPE BARS. Are of steel running through 
slots which assist alignment. 

KEY AND FINGER BAR MOVEMENT 
a direct pull, rapid action and a sledge 
The latter is so forcible that it 


Give 
hammer blow 
is claimed that fifty carbon copies can be made 
at one time. 
ALIGNMENT 
cured by having small steel roller bearings at 
These are made adjustabl 


Permanent alignment is sé 


the printing point 
so that wear may be taken up 


SPACING. One, two and _ three 


spacing 


JESSE 


ALEXANDER 


may be obtained at will, as well as the 


roller 
PAPER 


GUIDES. These snap back in the 


center, so as to enable the operator to eras« 
easily. They are on a cross rod just below 
the printing point, whereby the machine is 
idaptable for any width of paper instantly 

BACK SPACING. There is special key 


for back spacing, and it may be depressed s: 
as to give one, two or three back spaces 
operation 


RIBBON. This may be removed instantly 
vithout inking or soiling the hands It r 
verses itself automatically There is a devices 
n the machine whereby one can t 

ribbon desired 

SHIFT KEYS Phese¢ Dp l 
side for capital letters and other 
The locking device is convenient 

rTABULATOR. A decimal tabu 
permanently into the machine [he stops of 
the tabulator are on rod at tl back. held 
by the main frame, and may be instantly ad 
justed 

CARRIAGE. This may be_ removed 





Typewriter 


stantly irbon work and an substi 
tuted. Che main carriage can also be removed 
at will by lifting two thumb screws, when an 
other carriage of a different width can be u 
serted This makes an interchange e€ cal 
riage for any width of work. The carriag: 
runs freely and easily on guide rails without 
vibration 

CARRIAGE LIFT. The carriag ift is 
easy, and is so constructed as to give a pe! 
fect printing point for letters of either upper 
or lower case. It is rapid in its act ind is 
rigidly locked at the printing point 

FEED MECHANISM Phis is good; pa 
per can be fed in rapidly and easily. Ther« 
are no special attachments needed for cards, 
envelopes or carbons. It gives an even press 
ure for any number of sheets, allows the free 
dom of both hands and keeps th irbon 
from soiling the paper 

DURABILITY. It is claimed tl her 
machine possesses the durability of this ma 
chine. Its few working parts enhance its 
value im this respect. Several of th¢ hines 
have been in active operation for many 
months past in many large offices in N Y ork 
City Chey have proved thems« pable 
of standing the hardest service, ey in the 
hands of unskilled users, extremely strong 
needing no repairs, and yet capab f the 
highest speed. 

SPEED. It has a wheel escapement hich 
is extremely rapid, making a step | step 
movement and allowing a quarter of an inch 
clearanc: The best efforts of the United 
States Typewriter company will be devoted to 
producing a machine that shall excel others 
in the leading points that make up t class 
standard typewriter. The patents of the com 
pany are complete and unassailable. Already 
the demands for the machine are very large 
and the prospects exceedingly bright 

Mr. R. J. Moxley, who is well known in the 
typewriter industry, is general superintendent 
of the Alexander factory and wil full 
charge of the manufacture. 

Jesse Alexander was born October 22, 1868 
at Lone Jack, Jackson county, Missouri ' 

When 7 years old he invented safety bi 
cycle, with two cultivator wheels, which ar¢ 
about the same size as the safety bicycle of 
today Placed the ‘seat, crankshaft dals 
in a similar place, and, instead of using chat ? 
used a belt, which worked fairly 1. This P 
was sé years before the advent of the 
safety bicycle, although it conta: the 
fundament principles. At 11 he 
telegraph key and sounder out of r box \ 
that worked so successfully as t hin . 
to a knowledge of the clicl tl 
teleot ¢ so he Vas b] tT 
mess 14 inion tn a 
ti to send train dis 

Alexander is From Missour 

Du t vas 
Pee nA 
] h 
cat liss P 
Har ( But 

d ~ S 

He e th le 
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has to keep working, for the sending operator 


Let me tell you the operators will appreciate 
a good machine very highly, and there is an 
enormous demand for a machine that will fill 
their requirements, and when their require- 
ments have been filled the stenographer who 
can take her time, with no one to crowd her, 
will find she has at last received an ideal ma- 


During his work with the telegraph com- 
panies he has devoted a large portion of his 
time to inventions, and has made a number of 
successful bicycle patents, registering apparat- 
uses and speed and mile recorders. Having 
sold some of the inventions outright for large 
sums of money, and leased others on royal- 
ties in both this and all foreign countries. He 
has had a very great demand for his word- 
universally throughout the 
world, having received large orders from vari- 
ous governments of both this and other coun- 
His speed indicator and mile recorder 
for the automobile has been very successful. 

In 1898 he began the inventing and con- 
structing of typewriters, and since then has 
accomplished more than all of the inventors, 
mechanics and manufacturers of typewriters 
combined in their thirty years of experience, 
so far as perfecting the typewriter. 


information received by the permanent exposi- 
commission for German_ industries, all 
Latin countries are to be invited to exhibit at 
this exposition of arts, industries, agriculture 
and stock raising; all other countries are to 
be free to exhibit separately, in their own 


The monument, which is to commemorate 
the May revolution of 1810, is to be erected 
on the finest site in the city of Buenos Aires. 
According to the announced terms of the com- 
petition, the sum of 10,000 pesos gold (nearly 
$10,000) is to be paid for the accepted design. 
Foreign artists desiring to take part in the 
competition must send in the designs, in plas- 
ter and properly packed, to the Argentine lega- 
tions stationed in their respective countries 


Consul-General Pitcairn re- 
ports that the 12th Congress of the Teachers 
for the Blind will be held in Hamburg this 
year from Sept. 23 to 27. In connection with 
the congress there will be an exhibition of 
Applications to parti- 
cipate in the congress, as well as proposals 
concerning alterations in the regulations of 
the congress, are received by the chairman of 
the preparatory committee, Direktor Merle, 
No. 32 Alexanderstrasse, Hamburg, Germany. 
transmits the translation of a 
communication received by him from the pre- 
paratory committee for this congress, inviting 
those interested in the United States to parti- 





Price cutting not only deprives the cutter of 
a profit, but injures his credit with the manu- 
facturer if he is known to have a chronic case. 
A man in business is entitled to a profit on 
everything he sells, his business is to get it, 


sp moment to advancing himself in th which should really occupy all of his time, and 
search for knowledge. with all this burden he has to get his paper in 18 going right along. 
Leavil Archie 1888 he went to Kansas “mill,” fill in the message number, the 
Ci M secured employment with th: thee sign, the sending operator’s sign, his 
Pos | raph mpany, through Mz sign, the check of the message, day, month and 
Thomas F. Clohesey and A. B. Richards, hav year, the time of day, and be ready to get an- 
ing ¢ i the k edge he had gained ther message blank in his machine and in the 
’ right p 
with s y and sounder He had not beet a 
é . } >» hac tH ce th ecc ré < (ror } . 
in the « but a minutes until he was He he t e< the 1 ge Is f{ perly chine. 
: onan , ry ee Sensei niles 
teste en a] inent “trick” on the paced, no letters are misprinted, no letters os 
: ‘ words left out and a dozen other troubles that 
Press ling trom five to seven thou os : 
Z ‘ yvouid and otten does drive the oper tor to 
sand wo! per day to the St. Joseph and TS Ae ‘*e)- ‘ ’ L, 
. | - drink, insane or consumption. and yet the 
2) pers i€é soo! yecame | x ° - : 
ats age . Se ’ manutacturers ot the present typewriters 
rt rat nd made a coimplet« ew , : 
pert 2 Nir . . mat ki “7 _— whnicn do not feed the paper good, ao not 
sircuit of the nited States, working < thi ‘ 
ania’ a > Was oS ts space accurately, are not positive in their 
he S x ciré the central ofhces adalat 4 “-— 
, 2 both 41 print, and are heavy, clumsy, awkward, slug 
yf princi cities, for both thi , 
; di 3 * es, 3 ou gish and inaccurate in operation, and having 
West i d Post Telegraph com ial 2 ; : ' fs 
, , ’ : several hundred parts more than is necessary 5 
panies I so during this time gained itn ete } s ; : OF, counter almost 
led F the ¢ accomplish the same result in a practical 
thot! act now dge the re . 
th ne ' ; Py a ih ‘ iy, will and do have nerve enough to tell the 
t ind combined and introduced 
1 b - i ' operator that he does not need a better ma tri 
th ( eg usiness, ¢ 001 : oid es. 
ther tele he iness — Ss 1ine because the sending record of the oper 
ré the best machines in existenc: i , : 
itor is only about 60 words per minute 
were ruc S e, for the operatot TI ; 
P ’ ‘ P Valea n perator ca 10 sto : aste 
abo evervi dy eise Ss the right to judge 7 ‘ - : P —0 ni aed, 
nd critici typew Why? Because hi ooking for blind work or to fix his paper or 
is compelled to copy irk by sound. H« see if it has fed in properly has been prop- 
fe 4 pelled to listen attentively to a fast erly spaced or if the letters are printing on 
sender, and possibly poor and indistinct sounds other and the machine piling up, etc., he 
Madrid Invites A r E-xhtbit 
Senor D Ramon Pina, minister of Spain Spanish Will Hold Large Exposition of All 
it Washington, has transmitted to the burs Sorts of Products and Wants America’s tion 
of manufactures copies of the programme Co-operation.—Argentina to Cele- 
the Exposition of Arts and Industries, to bs brate Centennial. 
held at M d during September, October and . —_—_—— 
Novemb«e this ve broidery and trimmings; technical teachings, 
The exhibition has its object to demo! re especially for instructions in drawing, buildings. 
strate » t inhabitants of the country, as painting and music; electric lighting; the 
well as to the large number of foreign visitors working of mines and mining industries; fin- 
who come to Madrid in the autumn, the vast ishing, and everything connected therewith; 
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missioner-general of the exhibition, No. 8 nd lithographing; civil engineering; watch 
Conde de A Madrid. The management 1 clock making; hygiene in its aspects; 
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, , —ae hildren’s; clothing and allied trades; jewelry; 
Will Receive Exhibits. toe . ; ‘ ete 
yooks; publishing, binding, illustrating, et« not later than Sept. 1, 1907. 
‘For th exhibitors who do not wish to publications; newspapers, trade journals, mag United States 
visit Mae for tl who have no repre- zines; numismatics; viticulture; models of 
sentativ« ! gent in tl Sp inish capital, the mines with p! ins and photographs; origi als 
executive ttee w undertake to receive industrial arts—works not admitted: (1) 
their « I 1 to that they are prop pies obtained by industrial and mechanical, 
| WW Si] syle cases or st: The = (2 a oe - nerre ‘ ; 
— utal a : tands. Ph yrocesses, (<) tracings, drawings, Or engrav educational appliances. 
om! ild wat ver their interests gs, unframed, (3) sculpture in unburnt clay; 
wl kes t r awards, and finally ilversmith and goldsmith work: traveling 1 
w l > the cking and forward- nisites Indi rubber nd gutta pt rch dus 
ng | goods not sold. The fee for tries; photography; wall papers, raw material, 
suc] ild be moderate, and would SP products; irot gery pro 
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Telegraph 


There is hardly a business house of any kind 
in this country or abroad that does not pro 
vide every employe who can use one with a 
typewriter. The typewriter has come to be 
one of the recognized tools of business and 
no business man to-day would attempt to car 
ry on the details of any business without these 
useful and highly necessary instruments. 

The large mercantile corporations are the 
largest patrons of the typewriter companies, 
and the larger the concern the more often ma 
chines are changed and new ones installed 
This is true of practically every large business 
in the country, with the exception of the two 
concerns that require the use of more type- 
writers than any other concerns in the world, 
and these are the telegraph companies 

Operators who work for either of the big 
companies are expected to provide their own 
typewriters. One of the prime requisities for 
getting a job is that the applicant shall own 
his or her own typewriter, and in many cases 
the kind of a machine makes a difference. The 
companies recognize the absolute necessity 
of possessing these machines, yet they are un- 
willing to provide them for transacting their 
own business, and this is one of the features 
of the strike, and one of the conditions the 
operators seek to have changed. 

One company advertises that it has ovef 
23,000 offices in America. This means that it 
has at least this number of operators, but it 
must be remembered that a great many offices 
have a large number of operators and in the 
larger cities the number is sometimes as high 
as several hundred. Typewriters are as nec 
essary to the transaction of telegraph business 
as are the keys the operators use in transmit 
ting messages or as the sounders in receiving, 
yet the men and women who do the work for 
the companies are expected to invest the price 
of a machine in order to hold a job where 
they are doing the companies’ work 


Demand Typewriters. 


Operators have come to the conclusion that 
inasmuch as practically every line of business 
provides typewriters for its employes, it is 
no more than right that the telegraph compa 
nies should do the same. This had never been 
made an issue until the present strike, in which 
public opinion seems to favor the strikers to a 
very material extent 

When the strike was first called it was 
caused by a number of grievances that the 
operators had against the company. They 
asked for a reasonable number of hours, with 
reasonable pay for their work, and also that 
the companies provide them with tools with 
which to perform their tasks. It is argued 
that the companies have increased the cost of 
sending messages to the public 25% and have 
not raised wages in accordance with this 
Wages have been put up 10%, but this was 
done some time ago, and still keeps the scale 
very low. 


Wages for operators have been reduced 


steadily ever since telegraphing became so 
general, and a few years ago it reached the 
low point and has been kept at that for some 
time. The raise of 10% some time ago was a 
mere drop in the bucket, and now the men 
want a further increase and a straight eight 
hour day instead of any number of hours 


OFFICE APPLIANCES 





Operators Want Typewriters 


The Big Strike That Has Paralyzed Business 
for the Past Few Weeks Has as One of 
Its Causes the Failure of the Big 
Companies to Provide 
Machines 





that the manager may call upon them for, 
without reference to compensation 

It seems strange that large corporations like 
the telegraph companies should expect their 


employes to provide their own working tools, 


ind it has certainly come to the notice of th 
general business public as a distinct surpris« 
for no one engaged in business generally had 
any idea that any concern would think ol 
asking employes to furnish tools with whicl 
to perform the concern’s task. 

The action of the telegraph companies in 
requiring their underpaid operators to provide 
machines is unparalleled in business history 
Since the scheme has worked so remarkably 
well for the telegraph companies up to the 
time that the operators went on the strike, 
some railroad companies have essayed the 
same scheme with varying success. There are 
some roads that today in some departments 
expect help to furnish typewriters, but to th« 
credit of the railroad companies generally it 
can be said that the cases where it is don 
ire isolated 


Machines Are a Necessity. 


here is no more logic in requiring an op 
erator to furnish his typewriter than there 1s 
in expecting a locomotive engineer to provid 
the engine. One is as preposterous as the 
other. Typewriters are as necessary to th: 
telegraph business as are the keys that th: 
operators use in transmitting the messages of 
the company, and there is little logic in assum 
ing that the operators should furnish thet 
tools when they are so necessary to the 
company. 

Public sympathy seems to be with the op 
erators and the newspapers all over the coun 
try seem to have taken the operators’ side of 
it. Many of the leading dailies have printed 
editorials backing up the men in their demands 
ind this is having a certain influence upon the 
public. Typewriters are so important to all 
lines of business and so generally provided by 
business houses that the announcement that 
one of the causes of the strike was a demand 
for machines on the part of the operators came 
as a distinct surprise and a shock to the busi 
ness world. 

The operators generally are poorly paid and 
the fact that they are forced to buy machines 
in order to hold down their jobs is a distinct 
hardship, and they term it an injustice which 
from a present day business point of view 
would seem to be true 

The result of the companies enforcing the 
ruling that operators own their machines made 
1 market for old machines and this has been 
followed by many concerns as a principal line. 
who have followed up operators and graduates 
of so-called telegraph schools, as well as mes 
senger boys who have been known to be 
learning the Morse code, to sell them ma- 
chines when they become efficient. If the op 
erators win it will mean that these concerns 
will have to go out of business, for the com 
panies will undoubtedly contract direct with 


a factory and furnish new typewriters through- 
out. 

What the result of the strike will be is prob 
lematical he newspapers and brokers have 
acceded to the operators’ demands and have 
put their men back at work at the pay they de 
mand, shortened hours where more than eight 
hours we! quired, and are furnishing them 
with the kind of machines they ask for. News 
paper and brokerage operators Nave ilways 
been treated better than other operators, and 
they were on the strike but a very short time, 
for it has apparently been the policy of news 
brokerage firms to treat their men 
em and 


papers and 
well, they being so dependent upon t 


really first class operators in these lines be 
ing so scarce. 
What One Newspaper Says. 

The following editorial, clipped from the 
Chicago Daily News, gives a fair idea of the 
stand taken by mewspapers and the general 
public in the matter of operators being called 
upon to furnish their own writing machines 


“One of the demands made by the striking 
commercial telegraphers is that the companies 
provide the typewriting machines which they 
require the operators to use. That in this day 
such a-request from employes should be ne« 
essary has come as a surprise to the business 
world. Employers commonly regard these ma 
chines as part of the equipment of their plant 

“This is the attitude taken by newspapers, 
press associations, brokers and packers with 
reference to typewriting machines for teleg 
raphers employed by them to operate leased 
wires. But the Western Union and Postal 
companies do not supply the machines used 


1; 


u 
by the 13,000 or more operators employed al 


rectly for work in their offices 
“While some of the most skillful 
make $125 or more a month, the average wages 
of telegraphers are moderate at best At the 
time the latest census bulletin on tel 
was issued, in 1902, the average wages of all 
operators employed by the Western Union and 


Postal ompanies were $56 a month, the av 
erage for men being $61 and that for the wom 
en $39 Last March, however, wages were 


advanced 10 per cent. Even at that, it is a 
hardship for an operator to invest from $50 
to $100 in a typewriter or to rent on The 
majority rent machines, which takes from $3 


to $5 out of the monthly wages of eacl 


“The custom of operators providing theit 


own typewriters began years ago when an am 
bitious telegrapher here and there got one for 
himself. Later the companies offered $5 in 
creases in the monthly salaries of all who 
would learn to use the machines and also of 
fered to supply them at $55 eacl After this 
offer had been held open a year the companies 
issued orders requiring the use of typewriters 
The officials contend that typewriters are to 
operators what kits of tools are to carpenters 
While it is true that carpenters supply their 
own st! er tools, this is becauss the pe 
sonal equation and because they move fron 
job to job. Contractors supply the stationary 
implements which carpenters uss 

“Whatever the merits of the other issues 
involved in the strike of the telegraphers, they 
appear have good reasons for asking that 


their empl: 
for us 


nies s 


yers provide typewriting 


offices of the telegr pt mmpa 
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Almost every familiar with tl 
There is hardly a man or womat 
t know something about this in 
and the number of peopl 


person is 
typewriter! 

who does né 
teresting machine, 
is increasing wonderfully 
While practically every 
familiar with the appearance and working of 

typewriter, comparatively few know or hav: 
any idea what a wonderful amount of work goe: 


who can operate it 


every year one 1s 


into the production of a standard machin: 
ind what an immense investment is represent 
ed. The general public is principally inter 


ested in what a device will do, what may b«: 
iccomplished with it and how well it will do 
it, and usually cares but little for the manner 
of production. With the office appliance deal 
er it is different He requires an accurat: 
knowledge of many more things than merel) 
what the must know every 
step in the production and use of a device h 
and unless he does know his know! 


ultimate 1s He 


is selling 
edge of the business is incomplete. 
The details of the manufacture and market 
extremely interesting 
insight into productior 


ing of a typewriter aré¢ 
und give a dealer an 
that he can turn to good account in selling 
what would happet 
suddenly removed from 


possible to imagin« 


1 


Imagine for a moment 
if typewriters were 
the Earth It is hardly 
what would result if tomorrow morning when 
the business men of the country enter their 
und that typewriters had been 
taken night and none were pro 
curable. If state of affairs did tak 
place, then it would be possible to under 
I typewriter really 
modern 


offices if they 
away over 
such a 


thoroughly what the 
modern office and to 
is no calamity im 


stand 
means to th 
business methods Ther 
aginable that would work greater havoc among 
business people than the loss of the modern 
would mean the sus 
altogether, for it would be 


typewriter It ilmost 
pension of business 
impossible to get employes enough to do the 
work by hand that is now 


writer 


done on the type 


Demand Is Increasing. 


[he demand for typewriters is on the in 
and with the increase in demand comes 
applications 


While the 


meant for assisting 


rease, 
the increase in the number of 
that can be made of the machine 
typewriter was originally 
only, today it is applied 
ther Today 
it is possible to not only write letters with 
but to actuallv do bookkeeping 


with it as well 


in correspondence 
to numerous and varied uses. 
the typewriter, 
and billing 


While the Fox 


later machines to come into the 


typewriter is one of the 

field, yet it 
perfected to such a that it 
standard machines 
ahead, steadily and 


has been degree 
takes its place 
f the day and is forging 


strictly i 


among tne 


continually It is western product 


The Making of The Fox 


Being a Little Story of the Way This Inter- 
esting Typewriter Is Prepared for the 
Market, With a Description of the 
Plant, the Machinery and 
the Product. 
having been invented by a western man, man 
ufactured in a western city and sold by west 
ern methods. W. R. Fox, th: 


bearing his 


inventor of thi 


typewriter name, 1S actively en 


gaged in perfecting improvements and supet 

intending the manufacture of his machine, and 

laily he is at his desk in the plant Grand 
plan 


—— 
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rHE FOX MACHINE 

Rapids, in the state of Michigan, is the m 
of the inventor and is the location of the { 
tory The plant stands right on the water 
edge and a little above it ar the whit 
apids from which the town gains its namé 

[This machine is strictly a home product 
| t 1s, ever part of it 1s le in the 


Appliance 
World 




















tactory and from the drawing of the plans to 
the shipping of the machine everything is made 
and done under the same roof. 

The first step in the manufacture of this 
machine is the drawing of the designs and 
plans for it. This is accomplished with the 
same care and precision that an architect 
would use in drawing the plans of a house or 
a factory. At the completion of the drawing 
of the plan, it is handed over to the model 
maker, who goes to work on every individual 
part and works out his model, taking reduc- 
tions from the drawing at every step. 

The completion of the model is the first 
real step in the manufacture of the machine, 
for when the model is done, the manufac- 
turing work begins. Each part is sent to the 
proper department, with working plans and 
drawings to guide the workmen and skilled 
mechanics. The casting model and plan goes 
to the foundry, and the plan and model for 
the smallest screw goes to the screw machine 
department, and so on throughout the entire 
list of parts of the machine. 


A Visit to the Plant. 


To get an accurate idea of the real work 
of making this machine, it is necessary to pay 
a visit to the plant, and go through it in a 
systematic and thorough manner. 

Upon visiting the plant the first place that 
is seen is the office. This occupies space both 
down stairs and up. On the first floor is lo- 
cated the correspondence, purchasing, book- 
keeping and credit departments. The office 
is thoroughly systematized in every respect 
and is equipped in a most modern manner. 
Here also is the office of the inventor and 
president of the company, Mr. W. R. Fox. 
He occupies a small office adjoining the main 
office. He has everything at his finger tips 
and knows every detail of the work, both in 
the office and factory. In addition to inventing 
the typewriter, Mr. Fox has invented a num- 





VIEW OT HE FOX PLANT AT GRAND RAPIDS. 
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ber of other machines and devices, and is 
quite well known for his achievements in this 
regard. 

On the second floor is the sales department, 
presided over by Mr. Hamilton. Here is done 
the advertising, which is also looked after by 
Mr. Hamilton. This office occupies about the 
same space as the first floor office and is as 
thoroughly systematized. On the floor above 
the cost department is located. This is a part 
of the office, but is located on the upper floor 
in order that those employed in it may not 
be disturbed in their calculations by outside 
influences. 

In order to study the 
which the typewriter goes in its 
ture, it is necessary to go completely through 
the plant in a systematic manner, starting at 
the beginning and ending at the shipping roon 
There way to do that and Mr. Ham 
ilton knows what it is. He started the visitor 
off in this case at the foundation of the ma 
chine and worked up through the various de 
tails of manufacture and the processes 
produce a sort of moving picture effect in 
which the delicate machine begins to take on 
shape from a rough casting through the vari 
ous departments until it is finally inspected 
and sent out into the world of usefulness. 

Drafting Room Seen First. 

Starting in the drafting room it is possibl 
to study every individual and intricate move 
ment through machine 
goes until it completion Here the 
blue prints and plans are made. The same 
methods are used in planning the construction 
for a typewriter as in planning the construction 
of a skyscraper. First the plan is made, then 
the tracing and then the blue print, and to 
facilitate matters here, a blue printing ap 
paratus has been installed that makes them in 
dependent of the sun It is operated by a 
strong electric light, and when it is desired 
to make a print it is unnecessary to wait for 
tracing is placed 
a glass 
an opaque 


through 
manufac 


proce sses 


is one 


seen 


which this interesting 


reaches 


the sun to come out. The 
in front of the blue print paper, 
cylinder that in turn is covered with 
oil cloth. The light is turned on and a hug 
pendulum swinging to and fro lets it down by 
degrees until the print is made 

From here the 
pattern makers 


over 


sent to the 
take the measure 
make the pat 
wood 


plans are pattern 


shop. The 
ments and the drawings, and 
tern of the part in model form out of 
From the wood model a brass pattern is made 
The wood pattern goes to the pattern vault 
and the brass pattern to the foundry. The 
pattern vault is located on the river bank and 
fireproof affair in which all of the 
removed trom the 


is a roomy 
patterns are stored It is 








THREE 


VIEWS IN THE 
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case of 


that in 
but the 


rest of the plant so 


everything might burn, patterns would 
be safe. 
Foundry Is Next. 
The foundry is the real starting place of the 


machine itself [The brass moulds are turned 


over to the moulders, who make their sand 
mould ready for the casting. These placed 
in their proper order on the floor, and the hot 
metal is poured in the usual manner. One 
striking thing about this foundry is the great 
care that is taken in producing the very nicest 
smoothest casting that it is possible to turn 
out, and when it is broken from the sand 


is little dressing. 


foundry the 


mould there necessity for 


From the sent to 


castings are 





C. B. HAMILTON, 
Secretary. 


the tumbling Here they are put in 
tumblers and the rough knocked off 
\fter this process is completed they are sent 


to the 


room. 
edges 


buffing and finishing department, wher« 
they are smoothed and buffed ready for the 
skilled mechanics to handle. In order to pre- 
rust, the immediately dipped 
and given their first coat. This is an 
precaution, but it is a rule 


vent castings are 


In japan 


unusual of this 


institution that nothing must be left undone 
that is likely in the slightest degree to ben 
eft the machine Thus this extra precaution 
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a fire 
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is taken \fter the castings hav« butted 
up, they are tested with a michrometer and 
any casting that proves to be é thot 
sandth part of an inch out of exact ti 
1S rejected 

When the'castings are through this process 
they are sent to various other departments th 
will handle them in the manufactu f tl 
machine 

Castings are sent up to the planing 
partment, where the various projections ar‘ 
planed down to the proper size I grooves 
in the carriage tops are reamed nd tl 
details of the mechanisms that are part 
the cast portions of the machine ar: rfected 
Screw holes are bored where th y eeded 
and in every way the castings are prepared 
for use in the machine when done 

While work is going on and t stings 
are being prepared, the other detai fF th 


machine are being attended to ly ne sé 


tion machines turn out screws and bolts 
still another the wires that operat e ke} 
levers spun, tempered and bent 

Screw Machines Intricate. 

The manufacture of the screws its is 
interesting \ line of machines ful t 
contemplate, do all this work automatically 
Rods of steel several feet long I | ed in 
the machine and it is set for the size of s \ 
or nut desired. The power is tur l 
the machine does the rest Ever rew 
nut turned out is mechanically | t 
human hand never touches the n ne afte 
it is once adjusted and the steel rods set 
place It is self-feeding, self-oiling nd self 
regulating The automatic § ser 
will turn out 20,000 perfect s d 
all turned, slotted and ready for us Wher! 
screws or nuts are finished by t chi 
they are treated in one or two ways, depending 
entirely upon the use they it 
Those that it is desired shall be dull finis] 
are burned in oil, while the other re bot 
in caustic soda and afterwards te 

Parts that are not made in the indry 
screw department are turned out in the pu 
press department. The punch pres 
teresting machines, for they pet 
derful feats. Dies are made for , 
of the machine and with pressu 
stamped out of drawn steel ar 
desired The dies for these n 
necessitate the employment of 
of men who work continually on t manu 
facture, and the cost is very heavy. S: dic 
that are used in making very sn t 
cost as high as $300. yet with the Noss 


ble to turn out unlimited numbers 
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parts, a xactly alike and absolutely inter 
Making the Typebar. 

One of the most vital parts of the type 
vriter is the typebar and in the manufactur: 
of tl The typebar is 
drop forging and is made of as hard steel as 
in be secured. The pivot on which the typ 


f this great care is taken 


bar swings is a very important part, as it 1s 
called upon to withstand the wear and tear, 
ind the greatest care is used in making it 


It is a separate piece of steel, fashioned and 


the hardest point attainable, and 
» the typebar by a process invent 


tempered to 
is forced int 








A PUNCH PRESS BATTERY 
ed by the man who invented the typewrite: 
The pivot is on one end of the typebar, and 
on the other 

The manufacture of t 
great many processes up to the time it is 
ready to put on the machine, but the most 


end is the typ¢ 
he type requires 


interesting part is where the type is really 
made. When type is made for a machine, it 
is necessary to have a type style first. When 


: determined upon, a drawing is 
made that is Ity times as large as the typ¢ 


the style 


is to be when finished. By a newly patented 
process, it is possible to turn out finished typ 
very fast From the drawing a brass pattern 


is made, and placed in machine that in turn 
makes a matrix the exact size desired and ré¢ 
duced in proportion This matrix is then 


1 


placed on the type rolling machine, and th 


type head is placed in position to receive th 
impression \ two-ton pressure applied wit! 
i rolling motion turns out the type face, whicl 
is later dressed down to size and put on th 
typewriter Before this process was discov 


ered, it took ifetin for a man to learn t 
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ike a type matrix, and the entire industry 
was confined to a few individuals in this coun- 
try. Now it is a comparatively simple mat- 
ter to make hard steel typewriter type in 
pid fashion, although as yet no one has dis- 


covered a way of making more than one piece 
it a time, with two characters on each piec« 

As soon as the parts of a typewriter are 
nished, they are sent up to the stock room. 
his covers a large space and every conceiva 
ble part, screw, nut spring or what not used 
in the typewriter is placed in boxes carefully 
irranged and labeled systematically After 
he parts are made, the next thing is to as 
semble them into the finished machin: 

Assembling Is Next. 

In assembling room is a large force of men 
divided up so that each section does its own 
part of the work. The cast frames are sent 
up to the first set of men, together with some 
small simple part that is first affixed Che 
next set of men get their supplies from the 
stock room and add another part or two, and 
the way through 
In the mean 


this same process keeps up all 
until the machine is all finished 
time it has been nickeled where necessary, ja 
panned where desired and decorated just as it 
ppears when completed. 

Che last set of men pass the machine into 
e department where the fine work is put in. 


This is the aligning department Here are 


employed a force of men who line up the 


VpD¢e the way it should be 


ines When they ire through every ma 
ne is as perfectly adjusted in every way as 
Elgin watch, and just as much care is used 
here as would be used in a watch factory 
[he men who do this are highly skilled and 
they pass on a machine it is pretty sure 
be a perfect product in every single pat 
ar. 
While the machines are bei adjust 
er department is at work not far away 
This 1s the tin shop, where the covers for 
machine are turned out \ high grade 
is used and after the covers are shap 
y are japanned and the transfer put 
hem, so that they are ready to go out wl 
machine does At the same time work its 
ne on the carriages, and the plate: r 
repared for use. Carriages of various lengt 
made here and reach the assemblers at thi 
ne time the other parts d Out in tl 
d working department, men are at 
he bases, and when the aligners get t igh 
these accessories, including the oil can 
vrench, @g to the nished stock 
dy for shipment 
All the wav through this pr sa careful 
rd has been kept which 1s filed away, and 
ry of ery 1 hine ane ery part 
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of every machine is kept for future reference. 
A separate department is maintained, where 
old machines are rebuilt, and when a machine 
reaches this department its past history is 
looked up and if any parts are faulty it is 
indicated in a moment who was to blame. 

No Women Employed. 

In this whole plant not a woman is em- 
ployed outside of the offices. Every piece of 
work that goes into a Fox typewriter is done 
by a man, and the principle of the firm is to 
eliminate female labor from the manufacturing 
department absolutely. The manner in which 
the idea has worked here is proof that a fac- 
tory can be operated this way with less ex- 
pense and more satisfactorily than if women 
were employed. In a great many factories 
women are put at the more simple tasks of 








PRESIDENT FOX’'S PRIVATE OFFICE. 


manufacture, but here not one woman is em- 
ployed. Years of experience have taught that 
they are not necessary to the production of a 
good typewriter and so long as this rule holds 
true, the Fox will remain a man made machine. 

The journey through this factory has taken 
the reader a long distance. Rapidly walking 
it would take over an hour. With time taken 
to stop and look at processes unlimited time 
would be required. The distance from start 
to finish is considerable and every foot of the 
way system reigns. This pilgrimage gives a 
good idea in a general way of the manufacture 
of this interesting and complicated piece of 
mechanism that has made present day busi- 
ness what it is, and the pictures that illus- 
trate for this article and add vividness to the 
scene, 

There is possibly no place more interesting 
to an office appliance man or any business 
man than a typewriter factory, for the type- 
writer is without doubt the greatest invention, 
as far as business is concerned, that has ever 
been made. 


oie ome 
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To Manufacture “etman’s Transmitter 


Announcement has just been made that the 
Yetman Transmitting Typewriter will be man- 
ufactured at North Adams, Massachusetts, and 
that the machinery and plant will be moved 
from flion, New York. The typewriter was 
manufactured for a short time in Ilion, but 
owing to business difficulties and the death of 
one of the principal men in the concern, work 
was suspended and nothing has been done 
with it for some time. The company has now 
been reorganized and a factory at North Ad 
ams bought and equipped. The citizens of the 
town where the industry is to be moved to 
subscribed $25,000 to stock in the concern in 
order to assure its location 

No time is to be lost in the immediate re 
moval of the plant from the New York town, 
made famous by the factory of the Remington 
Arms company and the Remington Typewriter 
company. 

The Yetman company, which was reorgan 
ized a few months ago, after being forced into 
bankruptcy by the suicide of Mr. Spear, for- 
mer private secretary to H. H. Rogers, who 
defaulted in his dealings with Mr. Rogers and 
then killed himself, has been busy in relocat 
ing its plant in a small factory building in 
Ilion, the only plant in the town which could 
be utilized after the concern had been required 
to vacate that portion of the building owned 
by the Remington concern which it occupied 
The building was unsatisfactory, owing to the 
fact that it permits of no expansion of the 
business. 

Mr. George W. Chase of North Adams met 
Mr. Richard H. Sears, a heavy stockholder, in 
Springfield, Mass., and the latter was induced 
to come to North Adams with him to examine 
his plant on Marshall street; to investigate the 
labor conditions; to look over the city; to meet 
the Merchants’ association and to demonstrate 
the machine 

After meeting the Merchants’ association at 
the Berkshire club they apoointed a committee 
of five to take up the matter with Mr. Sears, 
at which time they appointed President H. A 
Tower and R. A. Thompson to co-operate with 
Mr. Sears and Mr. Chase in looking further 
into the enterprise and to see what could be 
done toward moving the business to this city 

Went to New York. 

Mr. Chase and Mr. Sears went to New York, 
met President Johnston of the Yetman com 
pany and others interested, reported condi 
tions here, the attitude of the Merchants’ asso 
ciation, adaptability of the Chase plant and 
other facts and arranged to meet the Mer- 
chants’ committee in Ilion last Tuesday 

The committee, together with four of the 
representatives of the Yetman company, Pres- 
ident Samuel Johnston, Vice President Yet- 
man, Gabriel Morton, R. H. Sears and T. H 
Mack, then came to North Adams. The com 
mittee of the Merchants’ association were very 
much pleased with the plant and business at 
Ilion. 

President Johnston and Vice President Yet- 
man, Mr. Sears, Mr. Mack and Mr. Morton 


looked over the situation here and were enter 
tained at the Richmond hotel by the Mer 
chants’ association, where negotiations 
concluded covering the removal of the plant to 
North Adams. 

The bringing of this plant to North Adams 
means first the introduction of an entirely new 


were 


Factory at North Adams, Massachusetts, Has 
Been Secured and Machinery Will be 
Moved from Ilion, New York, 
at Once and the Work of 
Making Typewriters 
Begun. 
type of industry, always a desirable feature of 
new business in a community. It means the 
immediate occupancy of a large plant, for 
some years entirely idle and at present only 
occupied in part. It means the removal to 
this city of from 50 to 100 skilled typewriter 
mechanics, most of them with families, as a 
nucleus for building up the business. It means 
the rental of vacant tenements and apartments 
It means addition to the local population of 
several wealthy and influential men interested 

in this company. 
Details of the Machine. 

[he machine, which is manufactured by this 
concern, is the invention of Charles E. Yet 
man, a former telegrapher and a man whose 
inventive genius has by no means been drained 
by this remarkable piece of mechanism, is a 
visible typewriter which, when operated as is 
the ordinary typewriter, transmits over a tele 
graph wire the reproduced on the 
paper in the machine. 

It has numerous variations. The 
may be sent without a copy being made by the 
be operated as a typewriter 
transmitting of tele 
wide use on the 


message 


message 


type or it may 
without regard to the 
grams. At present it is in 
large railroad systems in general offices and 
train despatchers’ offices and by many com 
mercial telegraphers. 

A large number of these machines are used 
upon the Pennsylvania railroad, the D., L. & 
W., the Lehigh Valley, the New York, New 
Haven & Hartford, the C., B. & Q., the Re 
public Iron & Steel company and other large 
concerns, also in the government signal serv 
with wireless outfits 


ice and in connection 


upon war vessels in land stations 
Endorsed by Large Users. 

The machine has been endorsed by the offi 
cials of all railroads by the officials of the tele- 
graph companies, who have extended to its 
adoption every encouragement possible 

Mr. Tower and Mr. Thompson inspected 


some machines at the factory which were 
about to be shipped to Great Britain, Ger 
many and Australia, whose several govern- 


ments have officially adopted this machine 

It is of interest that one office in London 
contains 5,000 telegraph operators whom the 
government expects to supply with these ma- 
chines in the future. The Continental signal 
code differs from the American code in the 
arrangement and length of signals. This fact 
entailed a redesigning of signal rings to be 
used on machines for the foreign service. 

This is the fourth great application of the 
keyboard idea to work previously done with 
the fingers. First the harp was put into a 
sounding box and felt hammers substituted for 
fingers. Second the typewriter where Roman 
characters were put upon the end of typebars 
and operated from the keyboard. The third 
is the linotype and typesetting machines, 
where composition is obtained by playing a 
keyboard. The fourth, the one in which this 
city is interested, is the sending of Morse sig- 
nals from a keyboard. These signals are sent 


with mechanical accuracy and at any speed at 
which the receiving operator is capable of r« 
ceiving 

The Morse key was first introduced in 1843, 
since which time there has been no improve 
ment. It is not known that tele 
graph operators are not permanently skillful 
After years of hard work necessary for a man 
to become a skillful sender he obtains a posi 
tion where his skill pays him an increased 
wage and he is given constant employment 


generally 


Under these conditions in eight hours he 
will make 384,000 vibrations with the sending 
muscles of the sending arm. This soon re 
sults in telegraphers’ paralysis, for which the 
physicians have no remedy and which forever 
incapacitates him from further work in his 
profession. This means that in the prime of 
life he must start in a business absolutely new 
with no previous preparation 

It is estimated that hundreds of 
of telegraph operators have thus been thrown 
out of employment. At the present time the 
profession embraces 30,000 one-sided operators 
whose skill and knowledge of the business in 
which were employed has resulted in 
their being retained as receiving operators 
only, not being able to vibrate the key in the 


thousands 


they 


sending Morse 
A Good Visible Writer. 
The transmitting typewriter, in addition to 
only machine on the market which 
from a_ typewriter 


being the 
transmits Morse 
keyboard, which transmits and copies at the 
same time, is one of the best visible writing 
typewriters made, embodying several patented 
features which give them additional strengt! 
and rapidity of operation over other machines 

The transmitting typewriter sells for $125 
and even where railroads have purchased from 
50 to 100 machines in one order they have 
received no rebate from this price 

Contrary to typewriter practice 
necessary with this machine to have expensive 
offices and to spend large sums in advertising 
as when a machine is put upon a wire from 
20 to 50 operators listen to the mechanically 
sent Morse and a large percentage investigat« 
the machine and purchase without any further 
expense to the company. 

Although the typewriter business has been a 
very profitable one the large expense has been 
in their sales departments and in the meeting 
of competition. This expense is_ entirely 
eliminated from the present industry. The 
Yetman company, with their enlarged capacity, 
will eventually sell this machine as a type 
writer, as well as an automatic transmitter 

It is understood that with the present large 
equipment the factory has a capacity of from 
3,000 to 5,000 machines per annum, which it is 
estimated is sufficient to create a comfortable 
surplus and a dividend of 20 per cent on all 
outstanding stock 

Company is Pleased with Prospects. 

R. H. Sears made the following statement in 
behalf of the concern: 

“While the gentlemen of North Adams have 
seen fit to state that they were favorably im- 
pressed with our people, upon our part we 
wish to say that we have never come in con 
tact with a more courteous, gentlemanly and 
business like community. We are very favor 
ably impressed indeed with the people of the 


signals 


it is not 
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town, the churches, the educational system and ‘The machine may be permanently con- mitter with absolute accuracy and uniformity, 
so fort We think particular credit is due to nected into a telegraph circuit by simply cut- independently of the skill of the operator. 

Mr. Chase, Mr. Tower, Mr. Pritchard, Mr ting the wire and inserting the two cut ends “The space between the signals, however, is 
Thompson, Mr. Carlisle, Mr. Richardson and nto binding posts fixed in the frame at the entirely within his control so that he can space 
Mr. Phelps rear. Temporary connection into any circuit the letters in difficult words more widely than 

“Personally I wish to thank the people of may be made by the use of a cord and jack in others, and use that fine judgment possessed 
North Adams for their courteous treatment placed under the spring of the Morse key cir- _ by all intelligent operators which is absolutely 
of myself and I also think I can speak for the cuit closer, so that the machine can be moved inseparable from efficient telegraph work, and 
balance of our party, and also for the cordial quickly from one wire to another like any ordi- which we predict no mechanism will ever be 
reception of ourselves and our enterprise int nary typewriter able to supply. 
their midst.” The typewriter part he machine has been “The rate of speed at which each signal is 

No better explanation of the machine and its subjected to the severest possible tests, cover- transmitted is also governed by the mechan- 
varied uses can be given than that given by ing a period of several years of practical work ism of the transmitter and is always uniform. 
Mr. Yetman himself Every letter, every word, and every e writ All rate€ of speed, from very slow to very fast, 

‘The transmitting typewriter, in size and ap ten, is in plain sight from t time the first are secured by turning a button at the right 
pearance, is not unlike the ordinary typewriter letter is struck until the paper has been re of the transmitter. The proportion between 
It is fitted with a single or universal keyboard moved from the machins the length of the dot, dash, and space, how- 
It is two machines in one; a complete typ: Spaces Automatically. ever, always remain the same, and is so ar- 
writer nd telegraph transmitter. When th “The carriage is returned Dy direct ranged as to make the signal firm, or as firm 
machine not in use it may really be said t downward movement of a lever at the right of as it is possible for a signal to be made at the 

nsist of three parts, the typewriter, th: the keyboard; the line spacing is a lished rate of speed used. 
transmitter, and the keyboard. If the typ utomatically at the sar time by same “The firmness and the absolute uniformity 
writer part of the 1 hine is to be used, the motion of the transmitter-made signals, insures their 
depression of a lever at the right of the fran “The paper feed has beet st vith carrying through the longest circuits and 
connects’ it with the keyboard, and when tl pecial reference to the rapid handli1 f. tele through the largest number of sets of repeat- 
work is mplete the raising of this lever rraph blanks The carriage moves 1 n ball ers, at a much higher rate of speed than is pos- 
lisconnects it bearings, and the type bars, whicl e real sible by hand. 

If the transmitt to be used the depres life of a typewriter, at mnected i their “The purpose of this invention was to pro- 
sion of lever at the left of the fram hangers hy ball bearing The touch is ex vide for telegraph operators a mechanism for 
nects it with the keyboard and opens the tel eedingly light, and is absolutely uniform in transmitting Morse signals, which would re- 
grapl rcuit; the raising of this lever at tl very part of the keyboard lieve them from the nervous and physical 
complet f the work of transmitting agat “The transmitter part f ti t mitting strain to which they are subjected by hand- 
disconi ts the transmitter and closes the tel: typewriter makes it p ble for a telegraph sending. It gives to all who are enterprising 
xraph circuit operator to transmit Mor signals which are and intelligent the power to become expert 

ry write 1 the transmitter may | bsolutely perfect by touching the keys of the senders as well as expert receivers, no matter 
connected with the keyboard at the same tin keyboard. The touch used is 1 dinary how badly disabled they may be. It furnishes 
by the depression of both the levers abo quick staccato typewriter toucl Morse them with a kind of sending skill which the 
referred t so that a mechanically correct cop) ignal nd the elements vhich 1 made heaviest work cannot injure or destroy, and 
of the transmitter may be secured. a featur up, namely, the dot, das! nd s e, are which no hand-sender ever did or ever can 

ble for train dispatching transmitted by the. mec! f ; 4 trans equal.” 


Rules Gowerning Post Cards 


Uncle Sam Has Caused to Be Circulated Cer- 


Uncle Sam is the man who has to carry tl tain Infcrmation That Is Valuable to Strict attention to the following regulations 
burder n it cor to post cards, and it Dealers and the General Public as will save much disappointment and heartburn- 
‘sy to understand that he has been th Well. ing: : 
who | had to suffer more than the perso (1) A post card must be an unfolded piece 
who I n the recipients of some of t wen ial aes e , ‘hired Of cardboard in form and quality, and weight 
effusions that are little short of insulting. [1 lesa matter if there ; ne on it. Thus if Of paper substantially like the . government 
ft p hi nscience and also | the sender thinks he cai ttle to the card. “ ‘ 
slate clear, he has had certain rules print riginal comooaition orint ee i Ws (2) It may be of any color not interfering 

governing their disposition, and a progress Py ORL ae Si Rng eS rs tage With a legitimate address or postmark. 
western dealer has had the rules printed o1 en thie able dabaots ¥ (3) The face of the card may be divided 
white paper and hung it It is not that the authorit a ‘ve to by a vertical line, the left half to be used for 
prominent place near his post card display repress the efforts of buddine ocete + mere- message and the right for the address only. 
Mucl ince is being caused to patror vy that they desire to cars 4 \y. Advertisements and illustrations may appear 
tl [ { 7 much unnecessary w pes alin dbuetiehe “8 4 on the back of the card and on the left half 
perspiring clerks of th ark 1 amee 3 rg: ’ ¥ : Wail of the face. 

n ot t poor understandi ri erefore ce + ates sh, ia fee (4) Cards which do not conform to the con- 
the regulations governing the transmission of ies send bark 5 in most cases (there be- ditions prescribed by these regulations are, 
post , ‘ d at When sent in the mails, chargeable with post- 

the picture card craze started the dead letter aft: va fe end age according to the character of the message 

} ught to invent novelti we { ShcA |‘ jaatlteatles 4 at the letter rate if wholly or partly writing, 

t the people, without givi ern tran ; wer or the third class rate if entirely in print. 

the mail har Seams Kinds Macca’. (5) Cards bearing particles of glass, metal, 
Sam regarding t kantine teabene t mica, sand, tinsel or other substances are un- 
‘eg mailable except when enclosed in envelopes. 

d the nu . In brief, if you want to send a leather sou- 

3 p in weird s | : venir or a double card through the mail for 

g | postoffic | ; one cent, don’t decorate it with any of your 

t ile to the di eed own or anybody’s writing. 

object to the I been given to the v ww fae 4 thlic. cea 
‘ s e of events, but 1 nd as a result t 1 letter of been Trouble seldom troubles a man that is able 
ibli not seem to realize that a print ed t nu nted extent ft ’ to keep his mouth shut. 
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Recent Patents in Office Appliances 


PATENTED JULY 2, 1007 
6. F. ABVEDSON 


BILL FILE AND CABINET 
APPLIOATION FILED FES 16 1907 


Mo. 068,360 


semeete-enter: 








$58,365—Bill File and Cabinet. George F. Ar- 
vedson, Carpentersville, III. 

858,548—Adding Machine. Jesse G. Vincen, 
Detroit, Mich., assignor to Burroughs 
Adding Machine Co., Detroit, Mich. 

858,591—Circuit Controlling Means. Fllsworth 
E. Flora, Chicago, Ill, assignor to 
Zorge Safety Railway Equipment Co., 
a corporation of Illinois. 

858,034—Controlling Mechanism for Adding 
Machines. John A. Smith, Harrisburg, 
Pa., assignor to Elliott-Fisher Co., 
New York, N. Y. 

858,046—Computing Mechanism. James D 
Daugherty, Kittanning, Pa., assignor 
to Elliott-Fisher Co., New York, N 
Y., a corporation of Delaware. 

858,650—Combined Calculating and Typewrit- 
ing Machine. Carroll E. Green, Cin 
cinnati, Ohio, assignor to Elliott 
Fisher Co., New York, N. Y. 

858,655—Typewriting Machine. Carl A. Joeris 
sen, Washington, D. C., assignor to 
Underwood Typewriter Co. New 
York, N. Y. 

858,713—Typewriting Machine. Carl Gabriel 


Mass., assignor to 


son, Springfield, 
Union Typewriter Co., Jersey City, 
N. J. 


859.272—Filing Receptacle. Moritz Wiesner, 
Rochester, N. Y., assignor to Yawman 
& Erbe Mfg. Co.. Rochester, N. Y 





Mo. 000,048 PATENTED JULY 23, 1907 
J. 0. DAWSON 
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859,294—Ribbon Mechanism for Writing Ma- 
chines. Edward B. Hess, New York, 
N. Y., assignor to Royal Typewriter 
Co., Hoboken, N. J. 
859,303—Loose Leaf Binder. 
Chicago, III. 
859,308—Typewriting Machine. James R. Mac 
Gufhe, New York, N. Y., assignor to 
Royal Typewriter Co., Hoboken, N. J 
859,476—Typewriter. Neal L. Anderson, Mont 
gomery, Ala. 
859,490—T ypewriter. 
N. Y. 
Calculating Machine. 


Erik L. Krag, 


Frank J. Dyett, Ilion, 


859,552 Emory S. En 


Bo ehe.008 PATENTED JULY 9. 1907 
v4. overt 
Trre warrte 


oPrcenaTiO€ FILED FER OF oom 


iy Pe 
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N 
’ S| mm)" 
sign, Cambridge, 
Ensign Mfg. Co., Boston, Mass. 
Binder for Loose Leaf Ledgers. John 
S. Thompson, Conyers, Ga. 

Loose Leaf Binder. Emory A. Trus- 
sell, St. Louis, Mo., assignor to Sieber 
& Trussell Mfg. Co., 
Missouri 


859.630 


859.633 


a corporation of 


. i. 3] 
a 6 9 ‘ 
ni at 8 , Fo} 
K : syé .- whe = 
Pn, nah ° . 
oe, Fs 


a a ee 


a AT 








ivy : 
1h 








Mass., assignor to 


No. 860,919 PATEBTED JULY 23, i907 
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859,732—Ribbon Feed Mechanism for Type- 
writing Machines. John H. Birch and 
James S. Foley, West Bromwich, near 
Birmingham, England. 
860,14S—Typewriting Machines. Henry W 
Merritt, Syracuse, N. Y., assignor to 
Monarch Typewriter Co., Syracuse, 
N. Y., a corporation of New York 
860,215—Typewriting Machine. William W 
Hopkins, St. Louis, Mo., assignor by 
mesne assignments to the Moon-Hop 


kins Billing Machine Co., St. Louis, 
Mo 
860,225—Typewriting Machine. Henry W 


Merritt, Syracuse, N. Y., assignor t 


the Monarch Typewriter Co., Syra 
cuse, N. Y. 

860,228—Bookbinder. Daniel McCann, Chica 
go, Il. 

860,265—Typewriting Machine. Robert H 


Strother, New York, N. Y., assignor 
to Union Typewriter Co., Jersey City, 
N. J 

860,296—Typewriting Machine. William W 
Hopkins, St. Louis, Mo., assigner, by 


mesne assignments, to the Moon 
Hopkins Billing Machine Co St 
Louis, Mo 


860,297—-Ribbon Feeding Mechanism for Type- 


writing Machines. William W. Hop 
kins, St. Louis, Mo., assignor, by 
mesne assignments, to the Moon- 
Hopkins Billing Machine Co., St 
Louis, Mo 
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860,29 Line Spacing Mechanism. Wil 
V. Hopkins, St. Louis, Mo., ass 
‘ 5 ! ( 
é a oe t 
’ M “hin ( ; AiSSsOuUr! 
M ; 860,643—Typewriting Machine 
Dennis. New ¥ N. ¥ 
&60,299—-Carriage Stop for Typewri‘ing Ma ),662—Adding Machine. W ' Her 
hines. W W Hopkins, St + Wass Wei 
My, ' nesne . 
| > See 360,823—Book Leaf Holder. Stacy S. Potter, 
sente tr ( Moon-Hopkins Bi = Cit - 
Machine St. Louis, M "6? til 
: ?’ 860,876—Typewriter. Geors D. | rian 
860,321—Typewriting Machine. Roy D. | r, N. H 
Lee ON OY ; ‘ - 
Goshen, N 860,885—Locse Leaf Binder. William § 
860,642—File Binder. James C. Dawson, St Proudfit, Jr., ( ¢ [1] 
Louis, M: ssignor to Sieber & 860,919—Temporary Binder.. Fred B. Jordan, 
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Winchester, Mass., assignor to A. E. 


Martell Co., Boston, Mass., a cor- 
poration of Maine. 
861,050. Loose Leaf Binder. John H. Per- 


kins, Nacogdoches, Texas. 

861,198—Clasp for Loose Leaf Ledgers. John 
L. Taylor, Benton Harbor, assignor 
to Atkinson, Mentzer & Grover, Chi- 
cago, Ill, a corporation of Illinois. 

861,211—Ribbon Shifting and Retaining Mech- 
ism. Adolph Fuhlendorf, Jacob 
Grothe, New York, N. Y., assignors 
to Walter W. Remer, New York, N. 
-¢ 


Public Stenographers Have Their Troubles 


Women Have a Monopcly of This Line and 


Publi tenographers are usually women 
Mon seem to have foucht she of thle tine of Are Called Upon to Perform Some Very 
vork 1 tra will go into any hotel Strange Stunts in the Course of 
off building anywhere in the country Their Careers. 
ind inquire for the office of the public stenog an 
rapher he will usually d it presided over by " , . 5 t 
i womar In a few ises in the larger cittes BY JAMES EDWARD EDWARDS. 
men h taken up work, but where they 
have it is usually run in connection with sand time : He never wished. in fact. to 
something else and number of people ar: gaze again upon the coutnenance of one so 
employe the man uestion being the owr fair and vet so false. of ich a deceitful, 
er of a business and superintending the work reacherous, unprincipled e hesitated there 
the ¢ t the machines ind asked the prett é f she thought 
Many young women seeking independenc: Lulu would feel hurt by epitl The 
nte thi eld, and hile some of them ar operator thought that any girl would be flat- 
ible make fairly livings, the majority tered. because it sl ed 1 mu¢éh really 
of them find that tl vork is hard, the hours cared for her : 
long at d the pay small The number of queer ke the endl af es tow no 
things t it come into the life of the average a email aalll ak tie tele i Fai “teri 
stenograp er, hows makes interesting the operator’s hand | adie ephai 
eading d the variety of experiences may in ail cated tase OE ile as per let 
meas compensate for the other draw 
backs he professi Another Writes a Play. 
Wrote to His Girl. Another young maz \ n> to be 
For instance, tl young man who walked the American Shakespear been urce 
t ’ ib] of wntown and said ( of revenue to or public ste fice 
vanted t ictate a letter to the machine. An for the last six years He is writing a play 
{ tor was assigned to him, a young bout Robert Emmet be ting 
ery 1 ‘ rl fe | n, not without first it for six years When he t appeared with 
1 vit] ipproving glance ] I ( f cl itt ! the 
wth ' fairness - hic temporary assistant ntire 4 4 force hs ed 
My d r Lulu,’ | began, and then H 1 | it 
rat ke up, for she knew by exy ( iit 
» y ones / »\ 
H hou d t hicl 
\ ils if his t 
ed t Lult lay 
“1. oA e p but 
} Lulu . 
I im 1} 
en the gift ain i! 
and the ly | t re- 
would n vith 
ut | think tl l ct 


“Robert Emmet.” She executed all the fancy 
typewriting stunts she had learned at school. 

When the author returned she showed it 
with a good deal of pride. 

He stiffened at once, and taking the bundle 
of papers from her, remarked in an icy tone: 
“Thank you very much for naming my play 
for me; I had not yet named it myself.” 

He is still coming back to have the first act 
rewritten, but he carefully leaves at home 
anything which might look like a title page. 

The great source of revenue to a public 
stenographer is reference work, but the last 
year or so has seen a falling off in the rates, 
and especially in bankruptcy cases. 

But the bankruptcy cases are usually the 
greatest source of amusement. The titles of 
these cases nearly always contain a foreign 
name and very frequently the bankrupt knows 
so little of the English language that an in- 
terpreter has to be employed. 

The difference between what the bankrupt 
apparently says and what the interpreter says 
he says is often remarkable. 

On one occasion a trustee said to the inter- 
preter: “Ask him if his wife 1s still alive?” 
The interpreter repeated the question in He- 
brew, and then the entire roomful sat back 
and listened while a torrent of words poured 
from the bankrupt’s lips. Minute after minute 
passed and there seemed to be fo chance of 
the bankrupt’s wonderful eloquence ceasing. 
“Oh, that’s enough,” cried the referee im- 
patiently, “what does he say?” 

“*No,’” answered the interpreter. 

But where the bankrupt is not a foreigner 
his invariable answer to each and every ques- 
tion is “I don’t know.” 

\ trustee will ask: 

“When did your father die?” 

Answer: “TI don’t know.” 

Question: “Where did he die?” 

Answer: “T don’t know.” 

Question: “Were you there when he died?” 


Answer: “I don’t know.” 
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Business Methods of a Commercial Stationer 


What a Well Known Member of the Trade 


I suppose I must follow the time honored 
custom and begin by offering my apology or 
excuse by saying that I am not a public speak 
er or writer of papers or addresses. I much 
prefer being classed as one who “does things.” 
Your president has assigned me the subject, 
“Business Methods.” This is a big subject 
(Perhaps that was the reason your president 
allotted it to a big man, but he should have had 
some regard for other qualifications.) And it 
is a deep and most absorbing subject, as on its 
depends 


“business methods’ altogether th 


growth and success of any institution 

As I can only give my personal experienc: 
and suggestions of various methods that have 
been productive of good results to us, my re 
marks may seem largely personal and ther: 
will be in them more of the “I” than of tl 
“you.” 

Quoting from Edwin Osgood Grover, my 
creed would read something like tl 


“I believe in the goods I am selling, in t 
firm | am working for and in my ability to e 
results I believe that honest goods can b 
sold to honest men by honest methods. I b 


lieve in working; not waiting; in laughing, not 


knocking ind 


weeping, in boosting, not 


the pleasure of selling goods. I believe that 
man gets what he goes after, that de 
to-day is worth two orders to-morrow 
that no man is down and out until | is 
faith in himself 

[ have always be stickler fo Det 


Order, System and Cleanliness; in tact, w 


brought up that way, and atribute the su 

so far achieved in my business career t 

ing followed these ideas: so closely are th: 
followed that a teather duster is pat f my 


ade sk equipment, 
Been Long in Business. 


| have been in the Stationery and 


business quite a while. I started to work early 
had to In the beginning I was fortunate 
having what I considered a “hard n t H 
was strict and exacting, but with it l one 
the best salesmen I ever met or knew, and 
taught me how to sell goods and to love to s 
goods I am myself exacting with employes 


but do not ask or expect of them anything | 
have not done or would not do myself, and 
believe in paying well for good service; we p 
good salaries Any man can make imself 1 
valuable if he makes the effort 
Business customs or methods 


were somewhat different from what they 


now. The up to date offices appliances, filing 
systems ind devices now in use wert entire | 
unknown; in fact, the typewriter t be 

| ‘ + | 


invented. Letters and invoices wer 
the old style gummed stub files r if parties 
wanted to be very particula hod 
they folded these papers and 
pigeon holes 

One of the most important lessons learns 
from this first master was to practice s 


i fair treatment t 


tegrity, upright dealing and { 


ill—a teaching that I have always endeavored 
to follow, and which its essent! in any line f 
business to insure its success 

Another fundamental principle with me ts 
that a man must believe firmly in the house he 


is working for or connected with: he 
in love with his business, study it consta: 
ry 


and learn something in it every day W 
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From Galveston, Texas, Told the Station- 
ers and Manufacturers 
Annual Ccnvention, Based on His 


Own Perscnal 


at 


Their 


Experiences. 


BY GEORGE M. COURTS. 
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yn rubber stamps for this 
The answer is, that the file clerk 
uld 1 ccording to her instruc 
y a letter with these words on 
ing n etters, etc., is stamped 
ng stamp, with proper spaces read 
vledged,” “Answered,” etc., a1 
be filed until these spaces ar 
d in stamped “No Answer 
When letters are returned to n 
red or 1 ssary information, 
slips detached and throw: 
f ilso use these slips 
uring information relative 
in tl manufacturing dep 
ttaching to slip carrying 
I l rtment; the blue 
e of the necessary inforn 
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In cur correspondence, experience and good 
judgment have taught us, especially from a sta 
ner’s standpoint, that it is policy to use full 
size letter heads exclusively We have found 


the small letter heads( especially when several 


filed), very inconvenient. The 


better 


papers are to be 


irger letter heads make a app¢ ince, 
re more businesslike, easiel fled and of 
course more profitable for the printer or litho 
re apl er to sell 
We have also found it a good pl use 
e No. 10 or official size enve ype exe ~ vely 
our mail; the postage is the same | the 
st of the envelopes very slight overt t ol 
e ordinary letter size Besides, there 1s 
et ng pressiv¢ ibout a large cial 
elope d from your n experien¢ nk 
sarall ¢ | } } 

Wi nd that the average business in 
£ I il will take tne larg < pes 
t, aS apy ring more importa! valu 

b hye re ed s the 
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is to number all letters to each, from “1” to, 
“100;” when the numbers reach “100,” we be- 
gin over again. These letters are, as a rule, 
written on blank paper and go out unsigned. 
Our reason for this is that some years ago, we 
were writing some very particular letters with 
reference to an unfriendly competitor, and our 
letters were stolen and photographed, and the 
representative, at the same time, stole our 
price books and samples and loaned or rented 
them for a consideration to this unfriendly 
competitor. Another reason is, that the aver- 
age traveling man is careless with letters, as 
well as many other matters. 

Another method we have adopted is, to use 
numbers for our traveling salesmen; for in- 
stance, No. 1, will always have No. 1 territory; 
the territory never changes, although we may 
have a different representative covering it from 
time to time. 


In our manufacturing departments, we of 
course have regular forms of Job Tickets, (or 
racers we call them), for each class of work: 
Printing, Lithographing, Blank Books which 
we think are quite complete; they are framed 
and built up from years of experience, and we 
would be glad) on request, to exchange forms 
with Members of the Association. 

We pay the freight: This is also one of our 
hobbies and has been for some time. We 
idopted the Delivery Feature four or five years 
ago, and have found it very profitable and 
very satisfactory. Our experience is, that the 
customer will give preference to the House 
that pays the freight in every instance, and I 
will say that, for ourselves, our Stationery 
Catalogue and the Delivery Feature have in- 
creased our sales of Miscellaneous Stationery, 
50 per cent; so much so, that on some articles 
that we formerly bought in one or two dozen 
lots, we now buy in two to five gross lots. We 
investigated fully the cost of delivery before 
we adopted the method, and then added a cer- 
tain per cent. to our prices, to cover this de- 
livery. The cost has not exceeded 50 to 40 
per cent. of our estimate. 

Handling Shipment. 

Our shipments are largely by express, 90 
per cent. of shipments going out prepaid, so 
that accurate records must be kept. The old 
method of taking individual express receipt 
for every shipment was found too cumber- 
some, in fact, our business could not be 
handled in the old way; so that we have ar- 
ranged with the Express Companies to permit 
us to get up a special book arranged something 
like a pay roll book, with proper headings, 
readings across two pages, in which we list 
the shipments, as they are ready to go out, 
giving address, weight, charges, etc. Some- 
times we run as high as 100 to 200 packages 
by one Express Company per day. When these 
are delivered to express wagon, the driver re- 
ceipts for all the shipments in bulk, after call- 
ing back and checking each package. We have 
three different Express Companies in our city, 
and we use a different color label for each, 
so that packages can in no way get mixed up. 
We also make it a rule to have all package 
labels, whether more legible and less liable 
to error than if written with mail or express, 
addressed with typewriter, as being much more 
legible and less liable to error than if written 
with pen and ink. 

Advertising: That bottomless pit where 
goes so many of our hard earned dollars! I 
a strong believer in judicious and strenu- 
Although in the printing busi- 


am 
ous advertising. 
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ness, in advertising, we never send our printed 
circulars or letters. Neither do I lean toward 
advertising our line in newspapers or periodi 
cals; this style of advertising is all right for 
shoes or sugar, something in universal de 
mand. Stationery is, to extent, a lux 
ury, and it takes salesmanship to sell it; we 
must “get next” to the customer. Our method 
is to go direct to the customer or the con 
sumer, practicing the theory that “Anything 
worth doing is worth doing well.” If we have 


some 


any special article that we 
the attention of customers, we 
perhaps as many as three to four thousand of 
a form; date, sign and seal each and every on¢ 
and pay full letter postage. This makes it 

personal matter, and I find the results justify 


write letters 


the extra time and expens« Try it and be 
convinced, 

[ am a great believer in the old adage that 
“Goods well bought are half sold,” and in 


buying goods, I have three rules from whic] 
I never deviate 


First: I place no future orders 
Second: Buy no Job Lots 
Third: Never buy Quantity to get pric 


Ideas on System. 

An examination of our Catalogue will show 
some goods not listed on account of this last 
rule. I believe that most of the failures in 
this or any other line, caused by over 
buying or improper buying 

Speaking of system, which I believe in and 
practice, I think that there can be and there 
are cases where it is overdone. That is, some 
of the systems I have seen, in my opinion, 
cost quite a good deal more than the results 
obtained from their use justify, and many of 
them in the end only give you an average, 
that any of us can get by taking an inventory 
and balancing our books twice a year. In this 
connection, I quote a few lines on system com- 
posed by our secretary a year or so ago, and 
which goes to show to what extent a fad can 
be carried: 


are 


System. 
There is an index card for each thing we do 
Oh, isn’t it great to be “up-to-date” 
And live in this year of grace, 
With a system, and a place for everything 
And nobody knows the place! 


Chere is an index card for each thing we do 
And everything under the sun; 

It takes so long to fill out the cards 
We never get anything done 


We've loose-leaf ledgers for saving time, 
The Lord knows what they cost, 

And half our time is spent each day 
Hunting for leaves that are lost 


Che stenographers that spell like h— 
And make us swear and cuss, 

When we are not dictating to them, 
Why, they are dictating to us 


sectional that 
j 


leg@s), 


And sectional this and 


(We'll 


| dreamt 


have sectional 
last night that I 


soon 


made a meal 


Off sectional ham and eggs 

I dreamt I lived in a sectional hous« 
And rode a sectional “hoss,” 

And drew my pay in sections 
From a sectional “Section Boss 


Oh, isn’t it great to be “up-to-date 


And live in this year of grace, 


With a system, and a place for everything 
And nobody knows the plac« 


wish to bring to 
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Typewriter Discourages Longhand 


The General Adoption of the Writing Machine 
Is Putting Penmanship in a Class cf Past 
Accomplishments and Even Public 
Schools Pay Less Attention 
to It Than Formerly. 


BY GEORGE EDWARD ROBINSON. 


From present tendencies of 


is though the “three r’s” 


OOKS 
+1 


ri¢ renerail us¢ 


be suddenly reduced to two, for g 
f the fast 


necessity of possessing a fine hand and being 


typewriter is doing away with the 


ble to execute flourishes and excel in pen 
manship 

Massachusetts, the state where 
where t 
always prevailed, has taken the first 
n admitting of the supremacy ol 


ibandoned the office 


Spring eld, 
schools are of the 


best and he “three 
r’s” have 
reat 
the typewriter for it 
of Penmanship” in the publi 


step 
has 
of “Supervisor 


1 
scnoois 


Formerly penmanship was one of the 
principle studies in the public schools and so 
much attention was paid to it that a special in 


was engaged to teach it, at the sam 
time it a separate department in 
government head; 
only recently having been abandoned 
“Is penmanship held in as high 


inquired a 


structor 
was school 


having its own the office 
esteem as 


formerly?” recently well-known 
educator. 

There 
among the school arts, 
were the teacher's pride. 
seems to rate the accomplishment 
not making for intellectual development. The 
course of the Springfield schools in doing away 
with the office of supervisor of writing is in 
line with the new tendency. 

It is held, perhaps, that, like reading, skill 
with the pen “comes by nature.” The esthetic 
element in chirography which a generation ago 
found expression in spencerian copperplate and 
in much admired flourished pictures finds a 
more adequate outlet now in less unsophisti 
drawing, painting, designing, work 
A more practical 


long as it 


when it ranked well 
and elegant copybooks 


The newer education 


lower, as 


was a time up 


cated arts 
in wood or metal, or music 
taken 

purpose 
most 


and so 
of recording and 


writing is 
serves its primary 
transmitting thought, 
trouble themselves as to its appearance 
Typewriter Did It. 


It is quite likely that the general adoptior 


view of 


people do not 


of the typewriter had something to do with 
this indifference to everything but facility, 
though the logic of the case runs the other 
way With a machine to do the drudgery 


there is all the more leisure to make what 


writing must be done by hand, social notes 
ind the like, as beautiful as possible 

It is often complained by foreigners that our 
suffers from our n 


afflicted 


national handwriting 
by hurry 


tional temperament—it is 
which is a different matter from haste. and in 
the case of handwriting produces an illegibl 
nd characterless scrawl Whatever may be 
thought of the claims of “graphology.” th 
in be no doubt that consctentiousness 1 
tail shows itself very stronely in writing 
The manuscript of our grandfathers b 
vitness to a thoroughness p f ag st t 
innoyances even of a sputtering 1 
muddy ink. “There is always time to write 
vell” might have been the precept set in every 
pvbook The days are shorter ww, and the 


hurry to “get through” shows I but 
special y in writing The vert tr 
duced few years ago was dis y 
to be sur use ol dislike 
but even! because it is in it 
ture a slow, painstaking hand 
Systems Often Changed. 

[It has beer trying time for t riting 

isters, forced to change their systems t 
cord with the whim of the day, and aw that 
every y change demoraliz: 1 dis 
redits their craft The vertical system |] 
solid arguments in its favor t ss 
fatiguing to the eyes and more conducive to a 
good position in writing seems undeniable 
ind as to its legibility there has ver been a 
questio! [t is in a way practical, t that 
much of the clerical work done nowadays calls 
for the regular and careful “library hand” for 
which the vertical system is a good prepara 
tion It unfortunate that the experiment 
was made s istily; it represented not an ev 
lution but a theory, and it resulted 1 jute 
needless ugliness due to a break in traditior 
fut having been adopted for reasons good so 
far as they went, it is a pity that the vertical 


sv stem was rejected before its possibilit es hae 


been fairly tested. An experiment on so large 
a scale and so serious in its consequences 
ought to be made so thoroughly once for all 
that there can be no doubt whatever to the 
result. 

Next to a pleasant and refined use of the 


speaking voice, a prepossessing handwriting is 
perhaps the best personal gift that elementary 


Doubt is sometimes ex 


education can give 
pressed 4 whether either of the c be 
taught, and in a sense they cannot be 

3oth are inherited gifts, quite as much as 
the imagination of the poet or the faculty of 
the musician. It is strange enough to see how 
a common quality will reveal itself ir it 
ing of the widely separated members of one 
family, and how a given trait will reappear 
from generation to generation 

Writing is, in a way. a gesture, a pt t 
a complicated series of muscular and nervou 
reactions, and whatever personal 
followed, it expresses sooner or lat r 
sonality of the writer 

A cl nd gift of t 
merely mplishment, and tl tive 
painters s t hav had somet! 
same f rd skill in off-l 1 ¢ 
if Vasari story of Giotto’s y 
be take st \ Rut ‘ le +} true 
both for speaking and for writi t ally 
erue that multitudes of peonle never find thei 

Some b \ bit ~ deal re 
letail t may dt vici tyle of 
speakin the pe vhich r be 
vercome ‘ ey re | ‘ } the 
yen. if n - + nt < the } £ «1 
violin or t is equally I le 
nd it st be possible to imp with 

1 ski ess 
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Stamp Collections Worth Fortunes 


Three hundred thousand dollars is the esti 
mate by experts of the value of the stamp col 
lection owned by Geo. H. 
Cleveland, O., said to be the finest in the 
United States. It is indeed one of the finest 
in the world and is remarkable for rare stamps 
in blocks of four and unused specimens, 

One of the irities of his holdings 
is a specimen of the rare Hawaiian two-cent 

original envelope 
known in this condi- 
several copies of the 
This one stamp 


greatest r: 


missionary Stamp on 
Only two specimens 
tion, although there are 
stamp without the 
is easily worth $5,000 

Stamp after stamp in Mr. Worthington’s 
albums is worth from $1,000 to $5,000. He 
has one of the famous ten-cent Baltimore post- 
original envelope, said 
existence. Only thre 
and it is 
3altimore stamps 
known pair of five-cent 
which only an auction 


enve lope 


master stamps on the 
to be the best 
other specimens are 
worth $5,000. Of the 
he also has the only 
stamps, the 
sale could determine 

The next most valuable collection of stamps 
in this country is owned by Henry J. Duveen 
of New York. It includes a collection of th« 


copy in 
known, easily 


Same 


value of 


rare British Guiana stamps which is rated 
among the most complete in existence and 
won for him a gold medal at the recent Eng 


lish exhibition 

Of the Guiana stamps Mr. Duveen possesses 
. pair of the type set stamps of the issue of 
1850-51, on the original envelopes. They 
said to be worth $5,000 apiece. Another great 
Guiana rarity is the 1856 four-cent stamp on 
sugar paper, which is also easily worth $5,000 
This is likewise on the original envelope, 
which makes a difference in the value 
Mr. Duveen’s collection is valued at $250,000 

Worth a Quarter of a Million. 

Easily worth a quarter of a million dollars 
ire the postage stamps of Chas. L. Pack 
Lakewood, N. J. They are said to include th 
most complete British North Ameri 
can stamps ever gathered together 


These Mr. Pack has both on 


great 


series 


off the 


and 


original envelopes, all kinds of shade so dear 
to the heart of the specialist, provisional issues, 
both used and unused and even split stamps 
The last are those have been cut in 


half in order to get thei: per value and they 
ire very frar©re 


Mr. Pack has a 


pies of the scar 


twelvepenny Canadian stamps, each of which 
is worth from $350 $600, according to its 
yndition. Some of these are in pairs and ar‘ 
vyorth very n more than single specimens 
He has all the unused scarlet l 
range Newfoundland stamps of 1857, some 
vhich are rth from $100 to $800 each when 
i fine con \ wns every one 
the rare shilling stam} f New Brunswi 
nd Nova Scot 
Mr. Pack started 1 t in 1870 
English hibit: von first prizeé 
e finest ectio1 Europe. 
W. H. Sus rf New York City, |! 
lect lued at $100,000. He owns 
g United St 
es, a eral of tl 
r xHY we. Ss 
} h y His 


Worthington of 


Popular Pastime of Young People Is Carried 
On Seriously by Men Engaged in It as 
Business, and Many Thousands of 
Dollars Are Represented by 
Large and Rare Col- 
lections. 


BY J. GORDEN BOEHM. 





the rarities ever issued by that c 


Of the scarce early Ceylons his collection num- 


uNntry. 


bers nearly every variety 


Henry J. Crocker of San Francisco has an- 
ther of the most valuable collections in this 
ountry. His collection of the high priced 


Hawaiian stamps is the most complete in the 
world and with it he won the championship at 


the world’s stamp exhibition . 


Most Complete in the World. 


hard to estimate Mr. Crocker’s 
iidings, but it is safe to say that 
ot far short of $150,000. In the big fire 

ast year in San lost $60,000 
vorth of stamps whith he had temporarily re- 
moved from the vaults to his 
fice, although the remainder of his collection 
escaped, including the rare Hawaiian stamps. 
Mr. Crocker’s stamps many of the 
Hawaiian plain border this series 
being the most complete known. In these all 
reassembled, 


It is 


stamp 
their value 


Francisco he 


safe deposit 


include 
numerals, 
been 


the original plates have 


mong them being the one and two cent in 
ile blue and the two-cent on dull blue and 
bin’s egg paper 

\ block of six unusual two-cent pale blue 


white is said to be a 
not be duplicated, as 
in ¢X- 
Mr. 
shades, 


and 


land stamps on bluish 
rarity that could 
ere is not a used pair of this 
istence Of the 
Crocker’s collection includes all the 
blocks and 
louble sur-charged 


stamp 
variety 
issues 


regular Hawaiian 


sheets, and also the inverted 


specimens made by the 
provisional government in 1893 


Mr. Crocker’s cousin, William H. Crocker, 


is also an enthusiastic collector, and the valde 
his belongings is put at $75,000 
A Leading Authority. 

John N. Luff, of New York, one of the lead 


x authorities on postage stamps in the world 


owns a collection of general varities valued at 


$60,000 This is exclusive f his series of 
United States stamps, which he recently dis 
posed of for $20,000 
D. L. Pinckney, of Boston, owns a collection 
wrth $75,000. These star include the 
ues of all countries 
William Thorne, of New Y rk, recently, de 
sed, had a stamp collectior vhich w sold 
$45,000 to a Boston firn 
H. W. Paul, of Philadelphia, has a collection 
d t $50,000 It embr r re the 
t ries of the stamps of the United State 
brought togethe 
P. F. Bruner, of } Yorl s 
i be v t $40 000 H 
mps is ne ib but S 
ly re arkablk the e take if 
n nd arrangement erb 
every sin rT; 
Settlements 1 es . 
} | T) f Fle J 
¢ S25 (Ky 


its series of Confederate stamps, but his rev- 
enue proof and assay stamp collection is even 
more remarkable. It is the only collection of 
the kind ever brought together. It embraces 
all kinds of proofs of United States revenue. 
The government allowed different firms to 
issue stamps of their own design, proofs of 
which were submitted for government ap- 
proval, and many of these original proofs are 
contained in Mr. Deat’s collection. The series 
of revenue assays alone is valued at $50,000. 


F. W. Ayer of Bangor had one of the great- 
est stamp collections ever owned in the United 
States. Although he did not begin to collect 
until 1892 he soon had a collection that ranked 
with the very best. He is said to have spent 
more than $300,000 for his stamps, a great 
number of which greatly increased in value. 


John F. Seybold of Syracuse, N. Y., had a 
collection easily worth $100,000. He began 
to collect it when he was 14 and kept it up 
ever since. He has been a general collector, 
taking all the regular United States issues and 
the revenue stamps as well, but he is prin- 
cipally noted for owning the finest collection 
of stamps on original envelopes in the world. 


Mr. Seybold wants not only the stamp, but 
also the envelope on which it was used. His 
stamps number not less than 70,000 varieties. 

One of his rarities is the Brattleboro post- 
master stamp. He has a strip of three of the 
rare three silbergroschen Oldenburg stamps on 
one envelope and a block of six on another. 
His collection of Spanish stamps is nearly 
complete and embraces the scarce two real 
orange stamps of 1851 on the envelope. His 
series of United States stamps is lacking in 
only one of two rarities, while his series of 
British North American is practically com- 
plete. 

One of Mr. Seybold’s valued specimens is 
a rare twenty penny Canadian stamp on the 
original envelope. Only two copies of this 
stamp in the same condition are known. The 
one owned by Mr. Seybold was bought in Eng- 
land some years ago for $600, but is now worth 
very much more. 

That clever and versatile writer, “Tip,” of 
the New York Press, does not seem to have a 
very high idea of the average typewriter re- 
pairman. This is what he wrote in a recent 
issue: 

Typewriter Repairers. 


When your fingers are just a trifle heavy 
and your machine vibrates so that the carriage 
refuses to get along according to schedule, and 
the letters pile up on one another and the s 
is higher than the w, and the m is lower than 
the o, and the | is leaning drunkenly against 
the d, and the spacing all along the line re- 
sembles the perspective ancient monuments 
in Sleepy Hollow cemetery, and the blamed ma- 
chine is heard on the next block, and the ribbon 
ravels and the types get thick with poor ink; 
ind—oh, well, send for the “repairer.” He 
comes in with wisdom and a thirst; looks wise; 
jigs off seven pages of “See the old gray fox 
lick the neighbor’s dog next door,” “this is a 
sample of the work done on this machine,” 
etc. Departs satisfied with himself and all the 
rest of the world. Isn’t out of sight before 
the blamed old machine is doing her worst 
Repairers! A bas.” 
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Office Appliances at Jamestown 


Number of Exhibitors is Somewhat Limited 
But Displays are Interesting and are 
Visited by Large Numbers of In- 
terested People. 





BY H. CHAPMAN WILLIAMS. 


The number of office appliance exhibits at 
the Jamestown Exposition is rather limited, 
but those enterprising firms that have taken 
space in the Manufacturers and Liberal Arts 
Building have fitted up neat booths and are 
making a most creditable showing. 

One of the most artistic and attractive 
booths in this building is that of the Under- 
wood Typewriter Company. 

This booth is situated in the center of the 
Manufactures and Liberal Arts Building, and 
occupies a space of 900 square feet. In gen- 
eral outline the booth resembles somewhat an 
East Indian temple, consisting as it does of 
a large dome supported by four immense pil- 
lars, all of cathedral glass, set in a beautiful 
design and illuminated from the inside by over 
350 electric lights. The floor is covered with 
expensive rugs, and all of the furniture is of 
solid mahogany. 

A leading feature of this exhibit is the elec 
tric self-writing machines. These machines 
occupy prominent positions on three sides of 
the booth and continually attract and mystify 
the public. At the other side of the booth 
Miss Rose L. Fritz, the world’s champion 
typist, gives exhibitions of speed writing, both 
from copy and blindfolded from dictation 

In addition to the letter writing machine 
is shown the condensed billing and retail bill 
and charge machines and the Underwood re- 
volving duplicator 

Visitors to the Underwood booth are de- 
lightfully entertained by Mrs. J. Clifford Ken- 
nedy. W. A. Wheeler is the manager of the 
exhibit. Other attaches are Miss Etta Sharp 
and L. A. Wernery. This attractive exhibit 
was arranged by S. T. Smith. 

The McCaskey Register Company, of Al 
liance, Ohio, is exhibiting at its booth, No 
115, section 8, its “One Writing System” oi 
bookkeeping. 

By the use of this system in any line of 
business, the day book, journal and ledger are 
eliminated, and, it is claimed, the chances of 
making mistakes are thereby reduced to a 
minimum 

There are but four transactions which can 
occur in any business, viz., a sale may be made 
for cash, a sale may be made on credit, money 
may be paid out and money may be received 
on account, all of which may be handled by 
means of this system with one writing, there 
by insuring speed and accuracy. 

Miscellaneous or petty charges, which so 
often go uncharged are easily and surely ac- 
counted for when this system is used and all 
of them may be seen at a glance, is another 
of the desirable features claimed for this sys- 
tem. 

Machines adaptable to any line of business 
are on exhibition, and D. M. Lasley, manager 
of the exhibit, takes pleasure in explaining 
the many advantages of the McKaskey to any 
one who is keeping books in the old way. 

Display Big Safes. 

The York Safe and Lock Company, of York, 

Pa., has a fine exhibit in this building, occupy- 


ing a space in the interior court 20x34 feet 
in size. 

Their display shows several large bank 
chests with time locks and automatics with 
round and square doors, safe deposit boxes, 
fire-proof safes with steel chests, and vault 
doors. The novelty of this exhibit is an an- 
cient safe taken from the United States frigate 
Cumberland after the Civil War. The Cumber- 
land was sunk by the Merimac in Hampton 
Roads March 8, 1862, and was not raised until 
the close of the war. 

The exhibit is in charge of W. J. Smith, 
W. D. Roberts and A. B. Chewning, who take 
pleasure in showing the visitors through and 
explaining the good features of the York pri 
duct. They expect to have on exhibition 
soon a fourteen-ton vestibule door. 

In an expensive booth, finished very artistic 
ally in mahogany and gold, the dome of which 
supports the figure of Columbia, designed and 
finished by the noted sculptor, Gerardi, the 
Columbia Phonograph Company has an ex 
hibit which shows among other things a com 
plete line of commercial graphophones, the 
modern dictating machine which will record 
and reproduce dictation at any hour of the 
day or night. A most convenient time and 
labor-saving device, and a valuable adjunct to 
the office equipment of Mr. Busyman. 

Cash Register Shown. 

The National Cash Register Company 1s 
represented in the Manufacturers and Liberal 
Arts Building by a most attractive and edify- 
ing exhibit, calculated to interest all classes 
of exposition visitors. The window displays 
attract crowds by means of the novel and 
puzzling problems presented. The colored 
transparencies, illustrating the factory and its 
methods are next in line. 

There is a line of registers, illustrating in 
clear and graphic manner, the development ot 
the machine, from the year 1879, when the 
cash register was invented, to the 
time. These machines are arranged along the 
sides of a booth or auditorium, a_ beautiful 
structure of the Georgian style of architecture 
which stands in the center of the space. Above 
the main entrance to this auditorium are set 
two panel bas-reliefs. One pictures John 
Smith trading with the Indians, beneath which 
is the inscription, “Trading in 1607.” The other 
illustrates a mercantile transaction of to-day 


present 


with the most improved cash register in us 
and “Trading in 1907” is the inscription be 
neath *'.s design. 

Insiue the auditorium a lecture, illustrated 
with stereoptican and motion pictures, enter 
tains the visitor. This lecture deals with the 
ideal conditions and methods prevailing in th: 
workshops of this large manufacturing con 
cern. 

The L. E. Waterman Company has a novel 
booth in Section 1 of the interior court, show 
ing a full line of Waterman Ideal fountain 
pens and accessorit Ss. 

Here also will be found a working exhibit, 
demonstrating the careful making of parts, the 


time taken in adjusting the spoon feed to the 
solid gold pen, the purity of materials used, 
and many of the details that enter into the 
manufacture of the pen which has become a 


++ 


practical necessity in every modern of! 


ice 

The four posts supporting the roof of the 
booth are giant pens, twenty feet high, made 
of wood and nickle, representing the firm’s 
filagre pen. The central dome of the booth is 
of leaded glass done in a mosaic effect, and is 
partially a reproduction of the company’s 
trade-mark, representing the northern half of 
the earth’s surface [he color tone of the 
booth is green, heavy green velvet draperies 
being used to good effect, and the floor being 
laid with carpets of the same shade 
The tables, divans, chairs and cabinets are of 
flemish oak, with the chairs and divans up 
holstered in real leather 


Ot green 


R. S. Eagles is the manager of the exhibit. 
and he extends a cordial welcome tto all 


visitors 


ADVERTISING OFFICE APPLIANCES 


SUCCESSFULLY. 
(Continued from Page 23, Column 
business. Study all of these ads, use the ones 


printed here and then get up other ones later 
on. Do not try this series and give up if 
your store is not besieged by an angry mob 
seeking to buy you out twenty-four hours 
after the ads are printed, but use these for 
suggestions and follow them up strong with 


others just as good. Any dealer can produc 
good ads if he will study these guides and ap 
ply himself to the task. 

Change copy every time. Never run th 
same copy twice. It makes your store look 
out of date and as though you had nothing 
but old goods to sell. Give people the contin 


uous impression that you are the one man in 
your locality who can give them what they 
want and what they need in office supplies 
Do not expect to accomplish your resul 
in a minute Remember that it is a matter 
education and it may take six months or the 
whole season, but consistently follows ill 
do the business. 


Making business men think of you whet 


they think office supplies is what i g 
the returns, and will put your store in 
minds of a great many as the only place t 
buy. People purchase advertised goods. N 
matter how good the quality of other goods 
they will pass them up for advertised prod 
ucts Remember this People pati 1 
advertised store. See that yours is the or 
patronized Advertisements are just as much 
news as the story of a murder or a train wreck 
and are a great deal more import to hu 
manity It is of a great deal m t 
know where you can get what you want wher 
you want it than it is to know that the Sant 
Fe has had another disaster and killed a scor: 
of peopl Advertisements properly writte: 
and with per typographical ent 
will attract attention and produce 

Some retailers seem to think that they 
going to live forever. They do not pr 
the future nduct of their business 
fail to take proper care of thems rt 
boys of t lay are likely to be tl vners 
to-morrow nd they should be e1 irag 
Good health is a necessity and 1 b 
looked after as well 
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Atlanta Business Show a Sure Success 
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sed s rapidly that the ld methods have 
ndicapp the irious promoters. Realizing 
that t t g appliances tl 
different pr cts cal more rapidly h 
dled, the pitalists of 1 South have anxiou 
waited methods that would be practicabl 


A Revelation to Southerners. 


\ +} R 


Shows will come 


e N Busine 
revelation to Southern people and they re 
ognize this fact more itely than even the 
rious rgar tions tft vill exhibit thet 
From all « t South are coming 
juiris I ling the pe of the show 
nt the haracter of tl 
shows has d tl tancies of the pe: 
d t vaiting the 
1g ti I ial exposition 
The sl n Atlant vill mean more 
hose wl t] xhibit than the exhibitor 
yitious time f 
With t rgest cotton croft 
for fifteen cent 
d $ t of its ri 
South t y | r of a finanet 
{ thar ther part the Union, 
tt ts is section is onl 
‘ methods t! 
\t t é center of the 
South and through thi tv move the chat 
Is f tr ceptit the port products 
The fact that Atlant to be made one 
nt headquarters for the yearly ex 
be of great a 
istance t t xhibit vh will yearly 
| say Sout s enthusiastic overt 
spect nly putting it mildly, for th 
¢ essities for in 
‘ t rye ng to take id 
ntag t ion that. can be 
ffered 
Saving time and labor is now the great 


Payne’s Venture in the South is Meeting With 
Unbounded Approval of Manufacturers 
and all Indications are That the 
Show Will be a Record 
Breaker. 


BY RAYMOND DANIEL. 
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for the show it was intended that it should 
run from December 2 to 7, but new dates have 
been set and the show will take place Novem- 
ber 30 to December 7, making a whole week 
in all. Thus it will be seen that the show 
opens on Saturday and closes the next Sat- 
urday, closing on the Sunday that intervenes. 

A very extensive advertising campaign will 
be followed out throughout all of the southern 
states, through all sorts of publications, maga- 
zines and newspapers and every section of this 
part of the country will be covered by adver- 
tising matter announcing the advent of this 
very important business event, and the show 
will be conducted along the same successful 
lines that have made the northern shows such 
marked successes and have made them famous 
the world over. 

Business Center of the South. 

Atlanta, the business center of the south, is 
the logical location for such a show and bears 
the same relation to the south that Chicago 
does to the middle west and that New York 
does to the east. As a center for commerce, 
Atlanta is without any question, the first city 
in the south, and in many ways is ahead of 
some of the northern cities. Atlanta is the 
most progressive city south of the Mason and 
Dixon line, and not only has the population 
within its borders, but is located in the center 
of a most prosperous and rich section and 
will naturally make for the great success of 
the show. 

Manager Payne has received a large num- 
ber of letters from business houses in the prin- 
cipal cities of the south congratulating him on 
his bringing a business show to this section 
and offering to aid him in every way possible 
to make it a success. They offer support of 
every kind and are determined that they will 
do everything that is possible to make the 
\tlanta show an annual successful affair. The 
general plea from every source is to repeat the 
show annually and in order to make it worth 
while every energy is being bent toward 
making the first show a marked success from 
every standpoint. 

Southern newspapers have given much space 
to the advent of the show. They have taken 
hold of the affair with a vim and with an ap- 
parent determination to make it a winner, 
with the result that the south has been ap- 
praised in every section of what may be ex- 
pected. Southern publications of every nature 
are taking a deep interest in the coming affair 
and are pushing it for all they are worth. The 
Atlanta Journal is a good example of what 
has been done. This paper has given columns 
of space to the show, and has carried the mat- 
ter regarding it on the front page. This is 
but one of the many southern papers that 
has boosted the show to good effect. 

Everything points to a tremendous success 
for the show and exhibitors are making reser- 
vations early for space. So many applications 
have been received, in fact, that the choicest 
spaces have already been spoken for and more 
pplications are coming in daily with the re- 
sult that the success of the affair is already 
practically assured. Manufacturers who de- 
sire to show at Atlanta will do well to write 
to Manager Payne as soon as possible, in 
order to get the locations they desire, for it 
is sure to be a fact that the best, locations 

(Continued on page 73. column 1.) 
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Sympostum of Ideas for Changes in Contest Rules 


Since the last typewriter speed contest 
which was held in the Chicago Coliseum dur- 
ing the last Chicago Business Show, there has 
been more or less discussion of the rules. 
Many opinions have been expressed on the 
subject, some contending for certain changes 
while others maintain that the rules are all 
right as they are. The principal point of con 
tention is the matter of deducting five words 
for errors. Those opposed to the five-word de- 
duction claim that one word is sufficient, while 
those who want the number maintained claim 
that it is a great aid in assuring accuracy with 
speed. 

One of the opinions expressed is that if 
there is going to be any penalty for inaccur 
acy, whether it be one word or five deducted 
from the total showing, the operator is going 
to be just as careful so long as it is known that 
there is a penalty The mere fact that a 
greater number of words deducted for each 
error does not and cannot make the operator 
any more perfect in results, and the totals with 
five words deducted is very disappointing to 
the general public 

This idea covers the situation, for while ac 
curacy is aimed at even more than speed, yet 
speed is essential to success. The deduction 
of any number of words, either one or a dozen 
will cause the operator to be more careful, 
and when five words are deducted for every 
error the general public receives a report of 
the speed attained that is disappointing, for 
the reason that the average newspaper reader 
does not know that five words have been de- 
ducted for every error, with the result that 
the net figures are not as large as the actual 
speed attained by the operator should indicate 

In order to ascertain the feeling among in 
terested parties to the contest, Mr. George H 
Patterson, publisher of Office Appliances, 
caused a large number of letters to be sent 
out addressed to champions past and present, 
as well as to those who acted as judges at the 
contests for the past three years. The result 
is quite a general expression of opinion in re- 
gard to the points under discussion. The ma- 
jority of writers, however, decide against a 
change in the rules and plead for the five word 
deduction clause and maintain that the rules 
in the past contests were in the main all that 
could be asked. 

In order to give the best idea possible of 
the way the different interested people stand 
in regard to the much mooted questions, ex- 
tracts from a number of letters are printed 
below. 

Miss Fritz Has Some Ideas. 

Miss Rose L. Fritz, the present American 
champion, who has won all contests so far, 
was reached at the Pine Beach Hotel, Pine 
Beach, Virginia, and her idea of the rules is 
summed up in the very interesting letter she 
wrote, part of which is quoted here. The let 
ter is addressed to Mr. George H. Patterson 

August 19, 1907 

When I was last in New York I had a little talk 
with Mr. Cochrane and he informed me that you 
were contemplating making a change in the rules 
governing the typewriting contests from a five 
word penalty to a one-word penalty Mr. Smith 
also sent me, a few days ago, copy of a letter he 
received from yon regarding this, which I have 
read with much interest 

I would like to say. Mr. Patterson. that I think 
such a change in the rules would be an unwiss 
step on the part of the show management, or 


whoever might be responsible for it I think if 
vou wish the contests to continue successful you 


Opinions Gleaned from Various Sources on 
the Advisability of Making Important 
Changes in the Rules Governing 
the International Contest. 





should do everything to encourage GOOD WORK 
among operators rather than speed, and bring out 
the best there are in the world who will set a 
good mark for future as well as present operators 
to strive for, and not those who can merely sit 
down and pound the keys of a machine quickly 
regardless of the class of work turned out. 

What has made these contests so popular in the 
past is the fact that they were the first to estab- 
lish a standard for accuracy, giving no chance to 
operators who could not do fairly good work at a 
high speed, and I think that if any rules are 
idopted which will hold out inducements to rapid 
but inaccurate operators the interest in them will 
die out as the work which will be handed in will 
be full of errors, prove nothing, and be of no 
commercial value whatever. I think you know 
enough about the tendencies of operators to agree 
with me in this. 

As you know, I have traveled considerably among 
business schools, and to a number of the annual 
commercial teachers’ as well as the shorthand re- 
porters’ conventions where I have had an oppor- 


‘ 


tunity to meet and talk with any number of teach 
ers and reporters, among which are the most 
prominent members of our profession, who have 
made a study of typewriting, and in talking of the 
contests I have not met one who did not express 
himself or herself most favorably on the manner 
in which they have been conducted and on the 
rules under which they have been held 

You may think, Mr. Patterson, that I am saying 
this with an entirely selfish interest—for the better 
showing the five-word rule might give me thar 
the one-word would, etc. It is true that this would 


be the case, but you know that had the other 
contests been conducted with this rule I would 
have had the same position in fact under this 


rule I believe I would have won the only cham- 
pionship contest which I ever lost. But this has 
not been my object. I am writing this to you 
because I am anxious to see the contests continue 
successful and be of some benefit to the type- 
writing profession, and in order to have it this way 
I feel that you cannot emphasize it too strongly 
that quality as well as quantity must decide who 
is the champion. ; 


W. H. Harmon, principal of the Central 
Business College, who has acted in the ca- 
pacity of judge at past contests, said: “It is 
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pointed by the net results, yet were the penalty 
to be one word for a mistake, the extreme impor- 
tance of clean work would be discounted. 1 am 
believer in the idea that work that is not 
well done is not done at all. Business men feel 
the importance of their mail going out on time and 
that it should be free from mistakes. The ques- 
tion of general neatness has been very thoroughly 
embodied in the rules under which we have worked 
in New York. 


Editor and Author Speak. 


Horace G. Healey, editor of the Penman’s 
Art Journal of New York, says: “Personally 
[ am in favor of such restrictions that a pre- 
mium shall be placed upon extreme accuracy.” 

H. Graham Patterson, inventor and pub- 
lisher of “Patterson’s Phonography,” 280 La 
Salle street, Chicago, disagrees with the rules 
and thinks that one word for each error is 
sufficient. In expressing himself in regard to 
the matter he said: 


Whenever the matter of penalizing for discrep- 
ancies has come up, I have maintained that the 
deduction of five words for each and every biemish 
was excessive and in the nature of things absurd. 
Those who created the rules had the right idea 
in trying to devise a plan that would oblige the 
contestan:s to turn out copy that would pass mus- 
ter in a well-conducted business office. But the 
rules governing the contests in the past Business 
Shows have not accomplished their purpose, at 
least, I have not seen a page of typewriting which 
I woula consider up to a fair commercial standard. 

The rule that the contestants shall follow copy 
in regard to spelling, punctuation, capitalization, 
paragraphing, style, etc.. is good, but to deduct 
flve words for the omission of a comma, or the 
insertion of a comma where it did not appear in 
the copy, or because the number 10 was written 
in figures instead of being spelled ou‘, is too se- 
vere. More objectionable features than these are 
not penalized; for instance, large gapping spaces 
in the right-hand margin, and inclined left margin 
caused by the improper insertion of the paper, a 
two or three inch margin at the bottom of one 
page and the following page filled completely, a 
faulty use of the shift key, etc. 

In view of the certainty that the typewriting in 
the forthcoming international contests will not be 
up to a commercial! standard, and that even the 
penalizing of ten words for each blemish would 
not improve it, I am of the opinion that each word 
correctly written should count one on the score, 
and that in order to preserve some semblance of 
respectibility, the omission of punctuation marks, 
lack of paragraphing and other faults should each 
cause a deduction of one-half word. 

But I would make a suggestion which should ap- 
peal to you. Those most tn interest are the con- 
testants. Invite opinions from the leading con- 
testants in the three former contests. They are 
entitled to consideration in the framing of the 
rules. They have been through the mill and have 
the practical knowledge that should aid materiall 
in establishing the right set of rules for such af- 
fairs. 

Your “flat-footed” declarations that the typewri- 
ter companies shall not use these contests for 
edver ising purposes are somewhat negatived by 
the title you name “International ‘ypewriter 
Speed Contest.” 


Chicago Teacher’s Idea. 


J. F. Fish, principal of the Northwestern 
Zusiness College, 747 North Robey street, 
Chicago, agrees with Mr. Patterson. Fol- 
lowing is an excerpt from a letter on the 
subject: 


I wish to say that I think your contests are too 
long. A fifteen minutes’ test surrounded by rea- 
sonable penalties would demonstra‘e the utility of 
the typewriter for business purposes and the skill 
of the operator quite as well, or better in fact, 
than a test of an hour or two hours would. The 
question of endurance of the operator in my judg- 
ment counts for very little. 

There are certain elements that go to make up 
good typewriting. and they are: First, clean type, 
good spelling and punctuation, accuracy in copyin 
word for word, and good ability in the reading an 
transcribing of notes. If you should penalize a 
misspelled word one point, an omitted word one 
point, and all of the other items above named one- 
half point, and limit your contest to fifteen min- 
utes, or at the very outside one-half hour, injecting 
into your tests the transcribing of stenographic 
notes, I should feel that you would have a rea- 
sonable and common-sense basis upon which to 
promote an international contest. 


Ancther from New York. 
Charles Miller, principal of the Miller 


School of 133-35 Broadway, New York, sug- 
gests a number of changes in the rules and 
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thinks the contests are too long. Here is his 
opinion: 

There is no good reason for deducting five words 
for each error in the typewriting contest. as has 
heretofore been done. It certainly conveys a 
wrong idea to the general public as to the actual 
recoras made. We believe that neatness and ac- 
curacy should be taken into consideration and 
that rules governing future contests should be 
drawn with a view of giving justice to all con- 
testants. We are also of the opinion that too much 
stress for the success of the winner has been 
placed upon the machine used and system, or rath- 
er the text, from which the opera:or learned touch 
typewriting. We are firmly convinced that touch 
typewriting is the thing both from a standpoint 
of speed and accuracy. The head of our short- 
hand department, Mrs. Fish, who has also had 
the honor of having been elected as one cof the 
judges in one of the Chicago contests, agrees with 
me in the above expressions 


Kells Is Puzzled. 

R. A. Kells, principal of Kells School, 143 
West 125th street, New York, expresses him- 
self on a number of different points that are 
stand he takes 


interesting because of the 
that governed the 


I think that the set of rules 


contest for the past two years could not well be 
improved upon. The matter of general neatness 
having something to do with the 


of work, etc. 

marking, is, to 
all of the papers [ have seen were, I 
equally good, and I cannot say that one class of 
errors was more frequently made than another 
The correcting of the papers is, at best. a no easy 
task, especially when they have to be looked over 
in such a hurry as is necessary, and while IL be- 
lieve that in the main no difference would be 
made in the final results, | would like to see more 
time given to the correcting. With regard to pro- 
fessionalism, I do not see how it can be eliminated 
from the contests without offending somebody. 
Now, for instance, we will say that the winner in 
the last three contests is a professional By leav- 
ing her out you will offend the owner of the text- 
book from which she learned, and the company 
whose machine she operates, and if the rule were 
made that all contestants must not be connected 
in any way with any typewriting concern, would 
also offend some interested parties. On the other 
hand there are those who maintain that whoever 
is capable of winning the prize is enti led to it, no 
their connections may be. I think, 


my mind, out of the question, as 
might say 


matter what 1 
too, that the sum of money given could be di- 
vided to advantage and more prizes given, even 


if the cost of the trophies be reduced by one-half 
It is what the “s‘ein’ means, not what it costs, 
that makes it valuable 


ADDER MACHINE CO. WILL DOUBLE 
CAPACITY OF ITS PLANT. 
Plans for Enlargement of Industry Have Been 
Completed by Architect. 

Its business has grown to such proportions 
that it is necessary to enlarge the plant, is the 
existing condition of the Adder Machine 
works, which started operations at Kingston 
(Wilkesbarre) about one year ago. Success 
has marked the progress of the firm since its 
establishment and its daily order list far ex- 
ceeds the expectations of its directors. It is 
the intention of the company to enlarge the 
plant at once, and a few days ago the archi- 
tects completed the plans. 

Work on the building will be started as soon 
as possible and will be rushed to completion. 
The new addition will extend from the north- 
erly portion of the plant running in the direc- 
tion of the Seminary ball park. The contract 
has been awarded to W. H. Shepherd & Sons, 
who also erected the main building for the Ad- 


der concern. 
Abram G. Nesbitt of Kingston, who is presi- 
dent of the company, has been active in the 
welfare of the plant and to this young man it 
is said belongs the credit of preventing a dis- 
organization some time ago when an attempt 


was made by a competitive concern to gobble, 


up the stock in an underhand manner. The 
bluff was called by Mr. Nesbitt and the result 
was that the business increased so rapidly that 
the plant was kept working overtime to fill 
the many orders for machines. Adder ma- 


chines manufactured at Kingston are sent to 
all parts of the globe,—Wilkesbarre News 
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Business Evxchibition at Olympia 


A Little Description From an English Con- 
temporay Telling How the Show 
Looked. 


houses are slowly but 


sritish commercial 
surely awakening to the fact that the methods 
of their grandfathers were probably more pic 
turesque than practical. Although rapid strides 
have been made in manufacturing methods, 
even in the case of many firms who are other 
wise up-to-date the counting-house is conduct 
ed in the old sweet way, as though that part 
of the business was more of a necessary evil 
than anything else. On the other hand, there 
increasing number of firms who realize 


afte as 


Is an 
that efficiency and up-to-date methods 
essential in the counting-house as in any other 
department. Time is money here just as in 
the factory, while the counting 
house work decently and in order, tends to 
save not only time, but temper and nerves. 
The disciples of business systems, however, 
this country; but 


conduct of 


have a long row to hoe in 

there is this consolation, that it is not one of 

the businesses which has worked itself out 
The Exhibition at Olympia has 

aroused business 

and deservedly so. It has been most capably 

organized, and most fruitful and instructive to 


afflicted with pre-historic 


Susiness 


interest in the world, 


great 


business men not 
ideas. 

There are some people who think that if 
they have a roll-top desk and a typewriter, all 
they need do is to sit down and await the busi 
ness millennium. But the man who is in eat 
nest in the reform of business methods must 
go much further than this, and devise a com- 
plete system suited to his own particular re- 
quirements. Of course, everybody is not able 
to do that, but there are firms in existence 
which can do all this for him, as the exhibition 
under notice amply proves. 

Office furniture and effects, of 
formed a prominent feature of the exhibition, 
and in this department the Globe-Wernicke 
company of 44 Holborn-viaduct, E. C., and 82 
Victoria street, S. W., made a fine display of 
their “Elastic” Filing Cabinets, “Elastic” 
Bookcases, Revolving Bookcases, Vertical Fil- 
ing Cabinets, Card Index Cabinets, Desks, 
Tables, Chairs, Rotary Copiers, Electric Desk 
Lamps, Telephone Holders, Telephone Reg 
isters, Every Day Files, and other specialties 
in office labor-saving devices. Office furniture 
was also shown by Messrs. Waring and Gil- 
low, while the Rockwell-Wabash company, 
Limited, of 69 Milton street, E. C., were run- 
a model office 

Many Typewriters Seen. 

There was a representative show of type- 
writers, the following machines being exhibit- 
ed: The Monarch, Empire, Armstrong, Wil- 
liams, Oliver, Bar-Lock, Stoewer, Moya, Blick- 
ensderfer and Postal. There are “fashions and 
fancies” in typewriters; but at any rate visi 
tors to the exhibition could not complain of 
lack of choice. 

Publicity is one of the greatest essentials to 
business success. Advertising costs money, 
and it is so easy to waste money on advertis- 
ing if you don’t know what you are doing. 
Here, again, the expert comes in, and a very 
important exhibit was that of Messrs. Spottis- 
woode, Dixon & Hunting, Limited, who spe- 
modern advertising in all its 


cours 


ning 


cialize in 
branches 


Messrs. W. H. Smith & Son also made a 
exhibit, which included a complete 
for marketing and advertising a new 
every 


telling 
scheme 
commodity, and a full 
method of producing a catal 

Messrs. W. H. Smith & Son 
turn out very fine printing indeed, and 
it is not too much to say that their produc- 
tions represent the last note in modern print 


series showing 
possible it p2ue 
cover and page. 
some 


: 


ing. 
Messrs. T. H. Benson, Limited, advertise 
ment agents, of 1 Tudor street, | most 


unique and striking stand, showing the devel 
some advertising campaigns, includ 
Elect Cocoa, Warings, 


Adver 


opment ot 
Rowntree’s, 


ing Bovril, 
and Benson’s Facts for 


E. D. S., etc 
tisers 

Messrs. Charles 

buildings, 


» 


Letts & Co., 3 S 
m 


files, 


uthwark 
were showing loos¢ 


Bridge 
and 


leaf ledgers, vertical card 
other modern office appliances, and their fa 
mous office and pocket diaries and note books 

The Press Etching company, 12 Wine Office 
court, Fleet street, E. C exhibited halt-tone 
blocks, line blocks, three-color blocks, and re 
touched photographs and designs for cata 
logues and advertising purposes 

Hapgoods, Limited, of Temple Bar House, 
23-28 Fleet street, E. C., are in a somewhat 
distinct line of business. Their mission is to 
supply “right men for right places,” to find 
the employer the man he wants, and vice ver 
sa, to find the man the employer he seeks, and 
the right job. This company is wonderfully 
organized, and as their work, they 
court the fullest inquiry. 


The 


indexes 


regards 


Elliott-Fisher company of 75 Cannon 


street attracted a good deal of attent with 
their billing and adding, ledger-posting and 
bookwriting machines 

Had Interesting Booths. 

The Roneo Duplicator and Roneo Letter 
Copier were shown by the Roneo company of 
26 Holborn-viaduct, W. C 

Messrs. Thomas De LaRue & (¢ 
large stand to show the Onoto Self-filling 
Fountain Pen, and on the occasion visit 
a brisk business was evidently being ie 

The only other fountain pen in the exhibi 
tion was the “Swan,” exhibited by Messrs 


] 
Mabie, Todd & Bard, 79 and 80 High Holborn, 


W. C., who made a goodly display their 
well known lines The metal safety pocket 
holder for the “Swan” Pen is an excellent con 
trivance. 

For those who favor the use of a small 
pocket stylographic pen we would commend 
the “Swan” Memo Stylographic Pen It is 
very small and goes unobtrusively into the 
waistcoat pocket, and writes perfectly 

The Manifold Printing Company West 
Bromwich, showed an excellent series Busi 


ness Books and Systems, all of which were 
aids to expedition in business 
Messrs. Ward & Co., printing 
33-34 Craven street, Charing Cross, 
a fine show of color work executed by 
from the actual objects, such as boxes of 
fectionery, bottled fruits, bottled pickles, etc 
—Stationer and Printer, London 


expert of 
W. C., had 
them 
con 
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International Business Complications 


Being an Explanation of the Foreign View of 


following in on . 


rag i ‘ 


d to refer he American Ideas and Appliances With a rendered American manufacturers than to re- 
ength 1 internat difficulties whi Complete Report of Developments of duce the prohibitive duty on typewriters. 
be the outcome of thi the Month. There is much more to be gained by this in 
demonstrations i Europe than would be lost in America. 
o or to the specu BY HENRY GOLDMAN. \ great European drawback is the difficulty 


of securing capable and reliable salesmen and 
representatives. Everywhere, from Budapest 
to Amsterdam, the complaint is heard that 
really desirable men for the sale of office spe- 
ciaties and appliances are not to be had for 
love or money or both, There are salesmen 
who possess the necessary ability, but are 
ee coLDuan int at Mar 6 ; os Ae. wave 4 ' lacking in reliability and who are continually 
t ; ; looking for positions. They promise every- 
plicat i ' thing and accomplish not enough to justify the 
subcot vine us ota MOIR salary demanded by them. After several 
months of patient trial they close their tem- 
porary career with a considerable deficit on 
the part of the firm. Still the possibility of 
building up a satisfactory sales organization is 
pewriter dding and ' iF. SMMSeS ) ' by no means excluded, and some firms have 
busi Tying wine wn ; accomplished very satisfactory results in this 
ipal ty iw <abdiets " “direction. But it requires time and patience 
ope, tl Ss Mawel great nat "NO. and above all good judgment of human nature 
d through t oes . ae not to be imposed upon and accomplish the 
nd n of American ty] (© Feneks Upes Fue ws ' end in view. Rather than employ the above 
t the coml * ; = ' one mentioned “veterans” of salesmanship, many 
Gert nufact nd dealers, and t ae ae stall 5 ei firms have come to the conclusion that it is 
inually ar ntentionally created | But PEPenes | po s best to commence with inexperienced men, 
lu OG Wh tae Conneerre who can more easily adapt themselves to the 
policies and requirements of a firm not to fall 
the prey of these “experts,” some of whom 
het lowing tribut cathy mOrTe ort : 4 are most dangerous propositions. 
rtar nd industrial d ieecaliy ee Past = \merican manufacturers are losing a con- 
siderable part of their hold on European busi- 
ness through their own fault. The conditions 
for the extension of American trade in our 
writer pees ces pee a line in continental Europe are on the whole 
—— SRIF CS aes _— favorable. American goods and _ ingenuity 
it by an earnest oo gains: © eo * stand in good repute and the byword “Ameri- 
difference t Cees Se Sees * can” is generally regarded as the synonym of 
“superior” or “desirable.” But American man- 
ufacturers miss and lose many of their chances 
1e self . ae a wef Steeda. ‘he of doing business by exacting prohibitive 
German “typewriter | rs OS ince ore ' prices, granting diminutive discounts and per- 
t unjust, 1 ific ‘FPEWERSS. Pare aly sisting in irrational terms and _ conditions. 
rut { in his paper upon your rept — ve ““* They lack to a considerable extent that quality 
ntative. A v disconnecte RE C58 Dever Ys o8 = which the German merchant possesses to a 
considerable degree, the faculty of adapting 
himself to foreign peculiarities and conditions. 
\nd so the door is being opened for European 
imitations and infringements, and very soon 
Sha grant turncoats hos — ee eee ee ee the entire business is lost to the American 
nt ut n ee ae a 2 oe eee "manufacturer, who wonders why his European 
n citizen, born in Austria, cit erve as media to Cal remmdibaais trade is falling off. The adage, “Better half a 
ppreciate tl hievement SCUsee, oF $s en S ’ loaf than none,” could be observed by many 
to good advantage. 
es Patent Regulations Puzzling. 
tic nalit “a 2 ells take ss rn Another European difficulty is the various 
ond aninw the ad caine their and varying patent regulations of the different 
Anmie oomsnlen The “Chinese o -. countries. It is almost impossible to keep 
Chinese B r’ conception is fortunately not () 00 nized by the more intelligent track or comply with all of them. Most coun- 
telligent majority of Germar rater Sp PLAS APs SR Pe a tries require annual taxes, which must be 
ned industrial greatness by d . oa anitel 4 7 isin ary eaen @ due. promptly paid in order to keep the patents in 
ng larg nd growing business in foreig to! - wind seit » idedes ted ili force. These taxes are mostly of an annually 
ds. looking upon them not as enemies but aia: | increasing nature, Germany, for instance, col- 
busine riends In spite of these per ris Tinited States hi: ae bo se ; lecting not less than 6,500 marks in fifteen 
[ ha hing to take bacl neione. and efforts are being made to develor years from a single patent, if kept in force for 
' cee 7 ve om various Oct od tusatamn thoalins tone aditios pite that period. Besides Germany and a few 
ns bestowed upon the “fatherland,” and | 6 the fact that the Americat me market is Other countries require the subdivision of all 
ee". sorry for the “gentleman” wl mach lareer and more ufnahmefahig” than patents into a number of parts, which must be 
less than nine months has turned. his policy hat oi tame Destioutia: the tom carried separately, frequently entailing am 


the imperia 
rviecws at Sw 
Wilhelms! aS 4 Ive consul ese 


rt con! 





tie] ee vour July num! Antagonism is Diminishing. 


\ 


\ lait nd I DP 


everal times nd who. a rding to the opin vriter industry no greater ervice ¢ 1 be (Continued on Page 93, Column 1.) 
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Success of New “ork and Chicago Shows Assured 


By the time this issue of Office Appliances 
reaches its readers all of the details for the 
opening of the great New York Business 
Show will have been completed, and al! that 
remains is the few details of the closing weeks 
before the event that final attention 

This 


need 
the 
past. The 


exceeds 
shows that have been 
number of exhibitors up until it 
is larger than at previous shows. The 
und arrangements of booths, exhibits and dec 


show in 


held 


has 


every 
the 
crept 


respec t 
in 


scope 


orations is greater than ever and the amount 
of advertising and the publicity re 
ceived by the show exceeds that of previous 
affairs so that the indications are that the at 
tendance will be increased in the same propor 


general 


tion. Already this show has set the pace for 
uttendance in New York as the Chicago 
show has done in the west 


The plan for uniform decorations this year 
has made a distinct hit with exhibitors who 
have expressed their appreciation and approval 
of the plan to relieve them of this annoying 


detail. The scheme will be to use solid colors 
und make all signs of the same size and um 
form appearance. Everything will put on a 


dignified appearance and will produce one ot 
the mast pleasing effects that has ever been 
attempted at these shows 

Ever since the held 
deavors have been made to find some solution 
f the decoration problem, and it grew to be 


shows were first en 


a very bothersome detail for exhibitors and 
managers alike, for the reason that the sizes 
f signs varied so that it was impossible to 
tell where the trouble would end. Large signs 
und small signs were placed side by side and 
front of each other Decorations in colors 
that did not harmonize with colors near at 
hand gave an inartistic appearance to the 
show. and the conglomeration of lights and 


colors was a source of dissatisfaction and de 
tracted very materially from the effects that 
it was desired to produce 

Everything will match and harmonize here 
after, and all of the show, 
lecorations, lights and else 
been included in the cost of floor space so that 
now exhibitors are relieved of all thought ex 
cept the actual exhibits, and the of 
placing their wares in position for the public 
to view. When the hall is ready to receive 
exhibits the exhibitors will be notified and all 
that they will have to do will be to cart in 
their wares. No decorating, no building, no sign 


costs putting on 


everything has 


natter 


1 


hanging or wiring necessary, all will be pre 
pared and their work will be merely to get 
ready for the crowds 

The same arrangements that have been 
made for the New York Show will be dupli- 
cated for Chicago. The Coliseum will be dec 


»rated and wired before the exhibitors haul in 
their goods and the heavy work that has been 


sO annoying in the past will be totally dis 
pensed with and the show will be a much 
more beautiful and attractive affair than for- 


merly. 
Many New Features Added. 


\ great many new features will be added t 
the shows this year and an endeavor has been 
made to gather of the 
newest and strangest have been 


, 
collection 


that 


together a 


dev ices 


perfected in recent years in order that the gen- 
eral public may have an opportunity 


of seeing 


Everything is Now Ready for the Opening 
of These Big Affairs, Which Will Be 
on a Larger Scale Than Ever 
Before Attempted. 


the new and late devices that are being 
brought out that are not ready to be put on 
general sale, but which have passed the ex 


perimental stage and are being manufactured 
for the purpose of putting them on the market 
late 
One 
these 
writer, 


on 


of interesting and unique ot 
McCall Automatic 
described in the 


This 


the 


devices 1s 


most 
the 
fully 
Office Appliances 
the typewriting 


ype 
pre 
ma 


which 
of 
chine is a wonder in 
ind Mr. McCall, the inventor, will be at 
with his device for the purpose of 
exhibitions of it daily 
International Typewriter 
‘ontest is of the 


was 
vious issue 
world 
the 
show gi 
Ink public 


Phe 


Accuracy ( 


and 
features that 
is attracting wor ntion that will 
the real World’s Champion op 
$1,000 and 
be offered 


contestants to enter 


Speed 
one 
ld wide ! and 
decide who is 


erator \ 


money 


silver cup, valued at 
for $1,000 more 
for the 
number of applications 1s 
affair is in the 
Patterson, publisher of 
idea 
this 


Show 


prizes will 
is inducements 
the 
Chis 
rge H 


who 


ind ilready 


very large personal 


charge oT 


(,er 


(othice Appliances, originated the 


ind vho has pet 
affair in « 
Mr. Patterson has done an 
work on this and has 
‘ally all cf the 

1 to defray the 
f purchasing the cup and conducting the con 


sonally arranged to hold 


onnection with the Business 


immense amount of 
secured contributions 
typewriter manufac 


country expenses 


test In his work he has received the co 
peration of the management of the Business 
Shows 

\ cut of the cup was printed in the pre- 


vious edition of this paper and the cup will be 
New York to the 


yn exhibition in previous 


holding of the contest, and will later be moved 
to Chicago and exhibited ut the Chicago show 
This will be the first International Contest 
ever held. and will decide once for all. who is 
the real World’s Champion typewriter opet 

tor Further particulars regarding this intet 


esting event will be found elsewhere 


The National Business Shows are becoming 
more and more important every year, and 
they present in many cases the appearance of 


a sort of convention of corporation purchasing 
commercial stationers, office appliance 
adding 


interested in 


agents, 
dealers, typewriter machine 
and 
Commercial 
are represented there, 
offered in the of 
many important subjects 


trouble and expense of visit- 


men, rep 


tives others devices 


kinds 


country 


resent 
of all 


tire 


interests of the 
and the 
increasing 


en 
ad 
vant 


ives 


way 
knowledge on 
the 


show 


are 
worth 


ing the 
Great Chance to See Goods. 


chance that a 


competing 


[This show is the great 


buyer has of comparing various 


one 


lines, and it is a remarkable fact that buyers 
with large orders reserve them for these 
events, as it gives them an opportunity to see 


things they 


an unprejudiced test of the very 
ire seeking, and furnishes them the opportun 


ity that nothing else can—of testing and see- 
ing for themselves comparative merits of vari 
ous devices under the most favorable, yet at 
the same time adverse circumstances. Thou 


sands of d rs worth of business ar lone 

at these shows, and many orders igne 

up a ye r more in advance, and it 1s a fact 
that the exhibitors at the shows them 
selves we paid for the labor and « xpens¢e 
they go to in being seen on the floor wit 
whatever they have to sell 

Another thing is that the influence created 
by these shows does not die with sing 
of the doors f the exhibition buildings [he 
prestige t is built up around an bitor 
and his wares lasts for a long time and 
strengthens him in the minds and memort 
of buyers and searchers after new thin gs 
making life in the office easier and more 
profitabl Chere is a mysterious chain of in 

fluence running through those interested 1 
office appliances that extends into the most re 
mote sections of the country, and this influ 
ence properly cultivated and maintained is the 
means of turning many orders toward the 
manutacturers who have been fortunate 
enough to secure space on the floor f the 

show 

The fact that a manufacturers is seen at 
show adds weight to its proposition t is 
generally known that the space costs money 
and that it is an expensive proposition to put 
an exhibition really worth while on the floor 
People see this and they immediatel le 
that manutacturer who can affor t ex 
hibit « certainly afford to put out 
dependable goods, and the fact that he is thers 
is a guarantee that he is proud of his products 

ind is anxious for people interested 
pare the points with whatever competing d¢ 
vices ther may be 

The market for offic: ppliances is not 
worked only trouble is that the aver 
age business man is not educated up to the 
latest things in the line It is a fact that 
fast as business men become educated up t 
the latest ideas they add them to their office 
equipment nd these shows do more thar 
all else be es, with the single exception 
the n igazines devoted to the caus« to edu té 
the averag business man to the us 
utility and necessity of the latest in every 
thing if | uld be considered in the running 
as a progressive and live business man 

Aids Manufacturers. 

Another great feature of these shows is the 
broadening that it gives manuf t vi 
are exhibitors. If a man is surrounded only 
by his own ideas all of the time he gradually 
comes tft believe that his ideas are the only 
right ones and that he possesses f t 
ideas that are really worth while, and he en 
tirely forgets that there may be other men 
with equally good ideas The Nationa Busi 
ness Show presents the opportunity for mar 
to get away from himself and his own little 
sphere and see what others are doing. It per 
mits him to see the points of his competitors 
goods and points out to him wherein he n 
improve his own Besides, he comes in con 
tact wit! ther people in the sai ine of 
business nd the concentration thought 
action combined by these two men in their 
conversations open up new and wider fields 
that need but exploiting to produc i profit 
for both 

Office appliances are no longer « idered 


in the class of “luxuries.” 





latest is none too late; the best is 


; 


rfect has not been at 


none too wood Phe pe 

tained, and never will be attained, but there 
re mart things that are very close to peries 
tion, and these are what the modern business 
man needs and must have in his business 
Che one chance that the busy man gets of 


seeing what these really are with his own 
eyes and from an unbiased standpoint is 
these shows 


[he opportunity afforded at the shows for 


the interested peopl n all sides of the propo 
sition to get together, pool interests, desires 
ind knowledge makes these exhibitions of ur 
told lus 


The List of Exhibitors. 


[he very large increase in the number of 


exhibitors is an encouraging sign and proves 
that the business world is becoming more and 
nore interested in these affairs every yeat 


Che fact that manufacturers exhibit year after 


1 


year al d that the 
ition that the 


steadily grows is a fur 

shows are a 
make them possible 
that 


ther indi paying 


venture for those wl 
A list of the 


have signed con 


tracts and have picked their spaces at the 
New York Show was compiled some time ago 
ind contains the mes of the majority of 
those who will be this year. While this 
ist 1s complete it gives a very good idea 
~— what will be s« 
List of Exhibitors. 

G. W. Col 

Monar Typewriter Co. 

Eaton Hurlbut Paper Co 


Underwood Typewriter Co 
The American Multigraph Co 
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Elliott-Fisher C« 
Mount & 
C. W. Anderson 

Williams Typewriter ( 

Roneo Copier Co 

H. Bamforth. 

Che Underwood Duplicat Ci 
Smith & Campbell 

Philip Hano & Co 

W. H. Bundy 
Hammond Typewriter Co 

R:; D. Stackpole 
Comptograph Co 

New York Telephone ( 

The System Co 

Herkimer Chair Ce 
Remington Typewriter 


Robertson 


Recording Co 


Springfield Card Co 
Wells-Loose Leaf Co 
The Smith Premier Co 
American Writing Machine Co 
A 
Universal Adding Machine Co 
A. B. Dick Company 
Addressograph Company 
Elliott Addressing Machine Ce 
American Signotype Co 
The Davis Chair Co 
International Time Recording Cé 
Showing Dey Time Registers 
Cram Writing Machine Co 
W. A. Morschhauser 
Millionaire Calculating M 
Royal Typewriter Co 
Kee-Lox Manufacturing ( 
John F. Sarle 
Sieber & Trussell 
Mueller & Co. 
\. A. Weeks-Hoskins ( 


Kellogg Ce 


ichines 


Manufacturing Ce 


(Jscar 
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Chas. E. Matthews. 

Felt & Tarrant Manufacturing Co. 

Scoffield & Co. 

Monarch Manifold Book Co. 

Manhattan Office Petition Co. 

Cushman & Denison Manufacturing Co. 

Fox Typewriter Co. 

Rapid Addressing Machine Co. 

Dick Steel Safe Co. 

Burroughs Adding Machine Co. 

Office Appliance Co. 

Follett Time Recording Co. 

Eaton Hough Co. 

Wales Adding Machines. 

Jones Imp. Loose Leaf Specialty Co. 

Robinson Binder & Loose Leaf Co. 

F. F. Schaefer. 

Columbia Carbon & Ribbon Co. 

Amberg File & Index Co. 

G. W. Todd Co. 

The Protectograph System of Check Pro- 
tectors. 

Victor Typewriter Co. 

Herring Hall Marvin Safe Co. 

Canton Art Metal Co. 

Standard Adding Machine Co. 

Detroit Mailing Machine Co. 

Hapgoods. 

Consolidated Optical Manufacturing Co 

Standard Gold Pen Co. 

Beck Duplicator Co. 

Union Towel Supply Co. 

Martyn & Doolittle. 

Leighton Lock Protector Co. 

C. J. Lundstrom Manufacturing Co 

Anthony Barker. 

Eckel & Company. 

Home Life Publishing Co. 

Bal-Klos Manufacturing Co. 


Business Show Poster Shocked British Businessmen 


\ picture of the 
Trust Magnate, whi 
vertisement on all the 
to attract 


world famous Americar 
h is now seen as an ad 
boardings of London, 
visitors to Exhibition 
at Olympia, has drawn the following agonized 
protest from the Daily Mirror, one ot Lord 
Northcliffe’s publications 

“The first thing that strikes a 
London the present time, is a 
hideous boardings-——-features 

ntorted to agree with greed, forehead cor- 
rugated with worry-furrows, eyes bulging out 


the Business 


fresh ar- 
rival in 
face on all the 


is if in an attempt to hypnotize the passer by. 
At first you think it must be designed to 
rtise the life of some notorious criminal, 


tonic or a new pill, th¢ 


who in the least r 
eeds medicine very badly, 


ra patent nerve 
being that any 
Set bles the poster, t 


-ndeed 
[These guesses, however, are quite wr 
is illy an adverti nt of the Business |] 
hibition at Olymp ind a very clever 
vertisement, too, for it insists upon bs 
looked at But it is a gross libel upon tl 
English business man 
The impression left by the face 
ly fellow is that | his thoughts and 
gies are devoted t money-making. It 
It 1 riminal face. It 
man vould stick at 1 
his busi g It is also 
‘ | lair mind, heedles 
nt pre pation, of all the interest 
d wonder ar d | uty of the world 


They Assert That Advertising Libeled Them 
But Remark That it Was a Good Car- 
toon of the American Trust Mag- 
nate, According to the Lon- 
don Daily Mirror. 


There are men of business like that—in the 
United States there are many of them They 
pile up large fortunes, which their frivolous 
wives spend during their lifetimes, and their 
spendthrift sons dissipate after their deaths. 

“They have, as a rule, no us¢ money 


Their digestions are ruined by 


themselves 


over-anxiety, their nervous systems unable 
to stand the strain of travel, their brains a 
blank on every subject but their business 
They are money-making machines. As soon 
they cease to attend to business they die. 
[hen people say ‘D’ ye see old So-and So’s 
gone? Wonder how much he leit Not a 
d of regre yr afte ! t] Only 
rl ty as to the result vf the rking of 

e ma ine 
“Fortunately, that type very rare in this 
ou [The healt English tradition is 
that must justif existe! in other 
way by merel ing There 
bbish and stu- 
D dice inst keey under 
v rm were lumped together Kinds 
It made th p-keeper’ think he 

methine else b 

[1 ery department our 1 nal life 
I b I l | pron parts. 
Fron their rank € 1 I \ t our 


greatest politicians—Mr. Bright, for example; 
Mr. Cobden, Mr. Chamberlain, Mr. W. 
Smith. 

“To see on the faces of English men such 
concentration of money making, as the pos- 
ter expresses would be a positive curse. It 
would lead, in numberless cases, to the asy- 
lum or the jail. To suggest that this is a 
fair type of English business man is ridicu- 
lous. To hold it up as a type would be a 
crime. 

“It would be a blunder, also, for the per- 
manently successful business man is scarcely 
ever of this kidney. He must be a man of im- 
agination, of wide sympathy. He must be a 
student of character, a judge of other men. 
Greed and grab may win over short distances, 
but they never last out in a long run. 

“There is no reason whatever why great 
businesses should not be built up by men who 
are just as humane and intelligent and widely 
cultured and all-round accomplished, as any 
class in the community. 

“To be simply a money-maker is as con- 
temptible a career as that of a captive mouse, 
which spends its time running around inside 
a wheel, or an ape which hoards up odds and 
ends, for no reason but the pleasure of hoard- 
ing 





Uncle George Olney spenc last week in Chi- 
He called on a large number of people 
while here and in the meantime put some new 
customers on the Irving-Pitt Company’s books. 


cago. 








Multigraph Company Holds Convention 


Branch office managers and heads of depart 
ments of the American Multigraph company 
gathered at the Colonial hotel, Cleveland, Au 
19 to 24, for thei 
exchange ol 


first annual ec 


wust 
and amid ideas and good cheer 
became better acquainted with each other and 
added to their knowledge of the business they 


in. The concern’s factory at 


are engaged 
Cleveland is at the 
N. E. and East Fortieth street, and part of the 


proceedings consisted in an tion of th 


corner of Kelley avenue 


Inspes 


building and machinery 


Fourteen managers of branch ofhces trom 
coast to coast arrived in Cleveland in time for 
the first which o 


session of the convention, 


curred on Monday, and joined in a trip 
through the factory, where the manutacture 
of the machines is fully explained After the 
completion of the trip a luncheon was served 


on the roof and a flag raising took plac 

luesday the regular business sessions began 
and ended Friday 
pers and discussions took place on 
and Iriday 
with 


sessions pa 


various di 


During the 


night the 
a ban 


visions of the business, 
convention was brought to a close 
Interesting papers on salesmanship and 


branch otf 


quet 
the proper manner ot « 
fice were listened to, and 
tended felt fully 
trip to Cleveland 


onducting 


every one who at 


repaid for having made thx 


Has Branch in Europe. 

ipital of the Mult: 
$200,000 when the 
the market tw: 
capital stock was 
issued to 


Although the origina! 
graph company was only 
first put upon 
years ago, on August 1 the 
increased to $5,000,000, shares being 
stockholders only, in the 


machine was 


ratio twenty to 


one. 


Twenty-hve nachines are 


thousand of 


now being used, and a branch company has 


onvention, 
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Representatives From All Sections Gather in 
Cleveland and Learn Things About the 
Business They Never Knew Before 
and Profit by the Experience. 


been organized in Europe under the same n 
ement 
The European International Multigray 
mpany wi ypen its new offices in Lond 
next month,” said James A. Stafford, manager 


the English branch, who will sail agan 


kurope very shortly 


Our outlook is particularly good, as b 
ess 1 I ill over the world are now iwak 
t the possibilities of individual advertising 
In England there has been a great revolutio1 
in business methods during the last seven 
eight years, and now they are going ahead 1 


fashion.” 
Who Was There. 


thirty-one members 
Staft 


the American 


\ltogether there were 


ot the sales force and executive present 
president; F. W 
i Vice president; J H. Wade, Jr , (reas 
urer; FF. J. Smith, director; H. C. Gammeter 
director; W. C. Dunlap, auditor; R. G. A 
Phillips, assistant general manager; G. H 
Kleinert, manager of works; B. C. Johnson 
repairs; D. J 
\. Stafford, the 


Osborn, 


superintendent of 
hasing agent J Internati 
Multigraph company 

The executive sales staff 
ind sales director; H 


Geo. T. Newt 

M. Horr, mat 
idvertising department; B. Paradise, ma 
ger ribbon department; C. R. Dashiell, dis 
trict sales superintendent; Dan C. Swande: 
superintendent; F. G. Harms 
sales assistant; L. W 
branch; H. P. Marshall, manager 


branch; G. M. A. Fecke, 


district sales 
Jared, manager Chicag 
Ne Ww y 


manager 











SALES ORGANIZATION OF 


THE AMERICAN MUI 





rIGRAPH COMPANY IN 





branch; R. |] 


PRACTICING ON MINISTERS. 








ography should pra 


thing suits them but 
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Pull Out Just Like Current File Drawers, 
Ot eatures ing that have giv Are Easy to Handle, Do the Work Per- 
the! mount trouble it is the trans fectly and Are a Distinct Novelty 
ring espont The vertical in Handling Business 
long ag vay e complexities ai Correspondence. 
: erp : t] ling of corre 
sp ‘ ) the bugaboo of tran tor ight cardboard ‘ ul | 
g | \l S called and mu ] > were soon made ii thet nd the 
lies wet iived only to prov min played havoc with t content 
1 ! y tn (1 < unt greeab ) 
| When t vertica was first placed up ved it lifting the : loads 
1 S ss uccess the le it d down the cases wt y equ ‘ 
p the flat system. For a long ti low! [his engendered 1 ca es 
t] t transfer file s used in which t \fter a short time even the lids wer ‘ 
trans ct vertical file; but t placed. And atter a time ders 
futility of t was soon sé it required fron put back in the cass Phe there W 
10 t 12 transfers to accommodate th rf some missin corresp lence 
ts vert lrawer Then a cas Finally me dav a genius d: “W uld 
vas ( ccomn late the entire contents n't transte cases be 1 le int drav tvle 
vertical file It w fitted with a lid and ike the current es And he sed 
was ] n she ¢ The objections t en he ked himself nother « { 
his we ny ind s Ss \V e ess¢ 1 t t ¢ t I 
rst re was the expense of shelving n ideal fer cast the s 
Secon In order to get at the contents th: volved were as follows: First It must 
Si ifted rom the shelving ughly protect the contents, for they 
Third | ey were built so light that they heen deemed valuable e1 pres 
“A d th \ And there was Second It must not be expensive no 
1S A vert | file holds about 71! body wants t take u iluabl. oft 
bs pond if any added weight vith transfer files—they’re put some pl 
in t S ‘ con tion were permitted in the storeroon so they 1 t not « 
if ] . se the labor of lift hird lhey must be eC 
g dowt e time ssible will I um y 
() ( the flimsv const 1 he itents—in | he trat 
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Shaw-Walker’s New Vertical Transfers 


ROYAL TYPEWRITER COMI 


RTFORD, CONN, 





ANY 


should be so arranged as to be consulted in 
the same time that is spent on the current 
files.” 
Chen 
ution.” 


he said: “The drawer style is the so- 


That was two or three years ago. It solved 
the transferring problem. No more _back- 
breaking lifts—no more dust and _ vermin 
imong the correspondence. Letters as ac- 


cessible as though in the current files. It was 

1904 that the Shaw-Walker Co., the origina- 
tors of the All-Wood, Vertical, Pull-Out Trans- 
fer Case Put that article on the market. It 
was a revelation. 

Just think of it—transfer files that would 
stack up like current. files, with drawers that 
would pull out like current files—just pull 
the handle and there you are. As time went 
on defects were noticed in its construction— 
the front of the drawer would persist in warp- 
ing and splitting. So this year the Shaw- 
Walker experts got together, determined to 
work out the construction of a transfer case 
with which no fault could be found. The re- 
sult is an article that has been declared per- 
fect by all who have seen it. 

There is no chance for warping or splitting. 
\ quarter-inch frame work—with the grain» 
of the wood running in opposing directions— 
carries a panel of heavy binder’s board. This, 
it must be borne in mind,.is not cardboard. It’s 
built-up, twelve-ply stock in which a man 
could not kick a hole if he tried. 
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EDITORIAL 


MPORTANT ANNOUNCEMENT has just been made by the management of tl! 
National Business Shows regarding the Chicago event. It has been decided t 
postpone the Chicago Show until the week of February first to eighth, inclusive 

This is done upon the express request of the majority of the exhibitors who petitioned 
the management to take some action to relieve them of the necessity of conducting 

SHOW two exhibits so close together. The fact that only one month intervened 

DATES brought too much work on those who had to take charge of the ex 

CHANGED jibits and did not give the exhibitors time to follow up their prospects 
before they were called upon to superintend another exhibition. A careful canvass of 
the situation caused the management to take up the question of a change with th« 
exhibitors, and it was finally decided that February was the best time of the year in 
which to hold the Chicago Show, as this was early enough in the spring to produce good 
the later months. It is anticipated that considerable good will result 
and it is a fact that the exhibitors are very much bette 
shows of the same kind in such clos« 


prospects for 
from this change of dates, 
pleased than though they had to look after two 
proximity to each other 


ROSPERITY IN ABUNDANCE is shown by the government report of the con 
dition of the country, and the figures quoted puts the calamity howlers to sleep 

It also proves that a Wall Street panic does not necessarily mean a general pani 
throughout the country. It proves that the Republic has progressed to a point wher« 
Wall Street is dependent upon the resources and prosperity of the country in general 
OUR and where the country in general cares little for Wall Street in parti 
ABOUNDING cular. This is one of the most encouraging indications of the times, 
PROSPERITY fo, it proves that the stability gained by business institutions of the 
United States is sufficiently firm to withstand the storms of the little section of New 
York City, where the money of this country is supposed to flow in an endless stream 
[It shows that American business men are not dependent upon frenzied financiers 
that the American farmer no longer depends upon the dictates of the non-productiv: 
class that attempts to govern prices on the country’s products from their small section 
within great cities. There never was a time in the world’s history when any country 
was in a more prosperous condition than this country is today. Notwithstanding the 
fierce tirades that are uttered against present-day conditions by demagogues, calamit) 
and their ilk, this country is on a firmer financial and business foundation than 
Supply and demand are about balanced, but demand exceeds 
wares are there and the money is 
hat supply is lagging behind and 
1e abound 


‘ ] 
anda 


howlers 
any country in the world. 
the ability of the sources of supply to fill them. The 
there, but demands are so strenuous and immediate t 
having a hard struggle to catch up. This condition is healthy and bespeaks tl 
ing prosperity. When demand is large it is proof that the country is taking much 
and possesses the ability to absorb and digest all of its products. Exports are larg 
and imports comparatively short, showing this country to be in a position where it is 
not only taking care of its own people, but vast thot isands in other parts of the world 


as well. 


A DVERTISING is a question that confronts every business man and makes hin 
j ° : ° . “ . . ’ . . 

exercise his brain cells in a vigorous manner many times in the course of thi 
The problems presented by advertising are numerous and varied 


business year. 
but every man knows that they must 


They are puzzling and sometimes exasperating, 
be faced and that a certain amount of advertising must be done to keep 


SOLVING alive, and to expand it, more and more advertising is necessary. Hov 
ADVERTISING to do 


this with the greatest possible results and the possible 
PROBLEMS expenditure is what is foremost in the minds of practically every mat 


1 
ieast 


who puts any thought upon it. Office appliance and stationer stores have often beer 
spoken of as in the class that cannot advertise profitably. This statement has be: 
made because but few people have understood methods in which it can be done. It is 


hat he could cross the Atlantic when everybody in his 
“y knew how, and he did it. The result is the. 
on the globe Allen, wh 
Ss on advertising with this issu 


just like Columbus maintaining t 
time said it could not be done. 
best and most prosperous country 


O has WI 


interesting articles for this magazine, begins a seri 
not run every single month in the year but they will run often enough t 


These may 
make it possible for the to be kept in advertising ideas all of the time 
The first installment of his series contains a great deal of exceedingly good matter, wit 
samples of ads. to use, and complete particulars as to profitable methods of advertisi1 
these lines. These articles are practical and not theoretical, and the 
like to have dealers send in to Mr. Allen samples of their advertisements and al 
him letters giving their ideas on what he says and making any 


to them 


average store 


publishers would 


suggestions 


occur 
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What Would You Give 





Retail Trade Opportunities 


California. 


enoir Me intile Land & Development Co 12 
Masor uilding, Los Angeles Will operate a chain 
f neral rchandise stores and refrigeiation 
busines R. Cunninegl I Secretary; John Dun- 
ace and R. Cunninghan Purchasing Agents l 

nm ready for business about Septen 
er 

lilinols. 

Muffe Drug Company corner 10th and 
street Q y, Ill 7 do a retail drug bu 

[ Z Muffey Pur ng Agent. Intereste: 

l machine, cash register, filing cabir 

unta ens et 

Barnes Drill Company, Rockford, Ill. To mak« 
upright drills. J. E. Andress, Secretary and Pur- 
chasing Agent Interested their office us¢ 

] ks. far e letters, loose leaf bind 

sand specialties, and sume otler office devices 
Corn Belt Land Trust C pres, 209 Sa ker 
buildi l Moines, luwa Lind ins ar build 
ing. I Lawret Secre ry a a P ré 
ing Off ] i ting syste 
j ng I I pers’ sup s 
S i pon Louks 
fi i stam} LV s expense | 

r ( Spence Con °4 West ] 

‘ J ort, | I ture and hvu 

; Hiarr K. § nee Se etary ] ( 

Pur er. I d ! nade 
kee! ri rb paper, ca 
lex ( ec] Lud 
‘ s simile lett 
1 j voi book l 
le num x ma 
I - wer 
t I < ty] ‘ 
Michigan 
~ I South Mai 
M \ 1 rflice 
ind rnit I Raigul, Secr 
Nebraska 
( rhe 
bu > 
Ee. I 5 
New York 
1 ¢ clicott >) 
Buff " y RP college B. A I 
Pre é Pur I Officer Interest: 
fi | r ographic supplies ar 
ty] 
Texas 
S . Car | tory, 709 I 
‘ mobi fact 
S M. Pave I 
unt DOOKS, 
tems, « iN 
s fil yr 
ks, ledg 
1 pape fa 
Ss ies, tele 
( Texas street, El I 
W “J I t 
SS S l sident M 
Kl ers 
t letters ] 
s. lil 
old 1 ks, n 
fastener, pape 
Is specialt ies 
ipplies, trav« é 
es All for stock 
| oO ( Bowls Tex 
S M I sted in 1! 
kkee plies, codes 
I furniture, 
ks paper 
specialties 
1 specialties 
T books t l 
Vennesese. 
Chatt T ‘ Exchangs 1115 Market 
stre« rs to G. ¢ Krouse Ty pe writer ] 
M 'B Karke Secretar 
and | nz Agent I t est 
id ca 
hi s, loos 
paper s 
g t lies. typewriter 
w nd t iting machines 


For Additional List see 
TRADE OPPORTUNITY 
DEPARTMENT ” in Any Issue 








FOR THE NAMES OF 


3000 Prospects? 


On pages 82-83-84 of the August issue of “OFFICE APPLIANCES”’ 
there appeared for the first time a list of “RETAIL OPPORTUNITIES,” 
see specimens shown on this page) c¢ ymMprising the names and addresses 


ihe name of the Purchasing Officer, and in 








of New Incorporations, giving 


most cases spec ifyi 2 the kind of 
GOODS TO BE BOUGHT 
Each name displayed, shown under its respective State, is a Live 


Prospect for every reader of “*OFFICE APPLIANCES.” The list shown 
partial one, is continued and enlarged upon in subsequent num- 
needless to do more than make it known 
at su lent maintained at a great expense to the 
publishers and for the benefit of our readers, who should appreciate the 
most excellent and valuable PROSPECTIVE 
Pl RCH, ASE RS LIST at the small cost of a subscription to the paper. 
About 3,000 such names will be shown during each year. 
This new department will prove the most valuable of all features 
1 “OFFICE APPLIANCES,” and while the subscription price 
reach (Domestic $1.50) there should be a large family of 


ypportunity rT securing tn! 


emb« 41e 


Vi { | { 
readers added who will take advantage of such features and reap the 
benefits derived from a careful perusal of its columns. 


SALESMEN, SALES MANAGERS, STATIONERS, 
AGENTS AND DEALERS 

ted upon their trade happenings, or upon new 

od ne, and at the same time have brought to their door a 

most valuable 1 r OPPORTUNITIES will do well by getting better 


cquainted with t very aper covering the Office Equipment and 
Supply field, becoming 1 onda of our large subscription family. 
Encourage your friends 1 likewise. 

For subscription entri .ddress 


Ohe OF FICE APPLIANCE CO. 


PUBLISHERS 


303 Dearborn Street Chicago, Ill., U. S. A. 


SUBSCRIPTIONS: 


Domestic $1.50 Canada $1.75 
Foreign $2.00 Single Copies 15c 
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Retail Trade Opportunities 


For the second time we present our readers with 
an additional instaiiment of “Retail Trade Oppor- 
tunities,’’ consisting of the names and addresses of 
NEW incorporations, and in many cases indicating 
the kind of goods to be purchased by the firms 
mentioned. 

The list here shown is but a partial one and will 
be continued and enlarged upon in subsequent 
issues. 

The careful perusal of this list each month by 
the SELLING ORGANIZATION of ali companies 
will result in at least a few good “prospects” for 
those interested. 

We can assure our readers that as time goes on 
this list will be greatly enlarged and that this de- 
partment will prove to be one of the greatest and 
most valuable features ever embodied in any trade 
publication. 

Those interested may rest assured that the in- 
formation given is “fresh” and worthy of their 
careful and immediate attention. 


THE OFFICE APPLIANCE COMPANY, 
Publishers. 


Alabama. 
Climax Construction C: 2002 3d Ave Birming 
ham, Ala Buying and selling real est ite and cor 
Struction work. Allen Worthington president and 
treasurer 
> > > 
Samson Supply Company, Samson. Ala to de 
in general merchandise C. C. Brock, secretar 
Will be ready ‘soon 
. > . 


Colver Tie and Timber Co Mobils Ala Mar 
facturing Yellow Pin¢ Wm. M. Colver, secreta 
Horace T. Culver purchasing agent 


* . > 

Selma Trust and Savings Bank Selma Ala 
Banking R. P. Anderson secretary Have a 
few more purchases to make 

Arkansas. 

The Farmers’ Rank Springtown, Ark Genera 
banking. Cc. M. Scott Secretary and purchasi 
agent 

tank of St Joe, St Joe, Ark Ranking ind 
real estate George B. Brown. secret iry ind W 
P. Campbell, purchasing agent 

Colorado. 

Denver Automobil Co., 1530 Clarkson St Der 

ver, Colo Automobiles and supplies Harry € 


Lieber, secretary Interested in Autographic Reg- 
ister, Binders, Cabinets, Card Systems, Catalogue 
Cabinets, Fac-Simile Letters, Invoice Books, Loose 
Leaf Specialities. Manifold Books, Oil and Ollers, 
Paper, Paper Fasteners, Rubber Stamps, Time 
Stamps, Typewriters and Tabulating Devices. 

> > > 


The Greeley Canning Factory, Greeley Colo W 
E. Kinsella secretary. Will be ready Anril l 
1908 

California. 

The Oakland Cotton Mills Oakland, Cal Manu 
facture rope, twine, cloth ete W Fr 
retary; Wm. D. Brown purchasing officer 

Florida. 

Bank of Crystal River Crystal River, Fla. Rank 

ing. A. 8. King, cashier 


> > > 
Gainesville National! Bank, Gainesvill Fla 
©. A. Faircloth, cashier and purchasing officer 
Georgia. 
Georgia Fire Insurance (Co Cedartown Ga 


Fire insurance W. S. Coleman secietary;: W. J 
Harris, purchasing agent Will be ready October 1 
>. >. > 

Whitesburg Banking Co Whitesburg. Ga 
Banking W. T. Jones, purx hasing officer 


> > >. 
The Brooks Bank. Brooks, Ga Bank Samuel 
Boykin president; A. Digby. cashier; Samuel Boy 


kin, purchasing officer Ready September 1] 
> > > 


National Duck Mills Simpson and Lambert Sts 
Atlanta, Ga Manufacture of cotton duck w.it 
Beyer, secretary and purchasing agent Will be 
ready October I. 

Indian Territory. 

Farmers’ and Merchants’ Bank, Cameron. L T 
Banking Interested in Adding Machines, Carbon 
Papers, Check Protectors and Typewriters. ji! 
be ready a little later 

Hlinois. 

Brilenberg Sheet and Metal Roofing Co Elgin 

Il A. A. Brilenberg purchasing officer 
. > > 


Alfred Holzman Company, Chicago. I Manu- 
facturers. C. Holzman Secretary; Alfred Holzman. 
ourchasing officer. Interested in Billing Machines. 
- ready now 


7 > > 
Allen Law Corporation, Quincy, Ill Law and col- 
lections. Edward P Allen, secretary; Robert C 
Allen, purchasing officer. Interested in Accounting 
Systems, Card Systems, Fac-Simile Letters, Filing 
Cabinets, and Rubber Stamps. Will be ready Sep- 
tember 6. 





Indiana. 
Sullivan Mill and Elevator Co., Sullivar Ind 
Milling and grain shipping J. P. Alle secretar 
ind purchasing officer 
> > > 
Kewanna Wate; Company, Kewanna. Ind Pu 
li Water Works C. M. Snepp. secretary N 
tional Construction Co., Sout} Bend, Ind is pul 
chasing agent 
lowa. 
Floriene Company, Box 889 Des Moines, low 
Proprietary medicin: M. Tuttl t C 


Weeks, purchasing officer Interested j Account- 
ing Systems, Addressing Machines, Blank Books, 
Card indexes, Fac-Simile Letters, Paper and Pa- 
per Fasteners and Travelers’ Expense Books 
Ready September ] 


> > o 
Corn Relt Land ind Loar Co 09 CC h 
Bldg Des Moines, Iowa G. R. Lawrence Sé 
tary and purchasing agent Interested cunt- 


! i PR Ac 
ing Systems, Adding Machines, Bank Fittings, 
Blank Books, Bookkeepers’ Supplies, Card in- 
dexes, Check Books, Codes, Coupon Books, Filing 
Cabinets, Furniture, Letter Files, Loose Leaf Spe- 
cialties, Metal Furniture, Talking Machines, and 


Travelers’ Expense Books. Ready gus 
> * > 
Farmers Grain Co Yetter Iowa ( ] 
grair ©. A. Nordhaus, secretary M I { 
purchasing igent 


I id d § gs R k I idf lowa «) I 
Myer ure sing igent i t l 
Hampt lowa 

Kentucky. 

The First National Bank of Brooks, Rr ks 
lille, Ky. W. T. Breeze, secreta nd George B 
I ge, purchasing officer 

> > . 

Citizen Pank Nintor kK Ra Zz I G 

Wilmott cashier ind urchasing officer Inte 
Addressing Machines. Check Books, 


ested 

Desks, Office Furniture, Paper, Signs, etc. 
Missouri. 

Blue Valley Bank, Leeds, Mo W. M. Crawford 


> * > 

International Gas Power (Co St Jose Mi 

Ma facturer f gas pr r W DD Rus) 
eta } I Snowden, | rchasing ve 
. > * 

Home Land and Ru lding Ame 
I k | lding. Kans City, M Rea t 

siti itigg I W S) i non Se re iry 

> * > 

I k Port Mercantile Co Rock 1} t Mo t 
lea I eral merchand ind L - 

I Municl secretary ( N Dav < 
igent Ready September 15 
Massachusetts. 

Williamsburg Manufacturing Co W msbure 
Mass Makers of hardwayr: ind woodenwa Ww 
©. Polmatier, secretary J. P. Noonar ind A. J 
I matier, pur ising officers 

> . > 

Municipal Wastes Disposal Co 133 Summer St 
Bostor ind Greenwood St., Worcester. Mass 
Manufacturing brick ind stone fron es Is 

ohol immonia ether et Jas H Me 
president Ready September 20 

> > > 

Gardner General Foundry (C Gardner, Mass 

Ralp} N Wiley secretary Interested t Foun- 


tain Pens, Inks and ink Stands, Paper Fasteners, 


"Pens and Pencils, Safes and Typewriters. 
> >. > 


Holyoke Supply Company, Holvoke. Mass Steam 
engineers and contractors L, . Wright, seers 
tar ind purchasing ofticer Interested iy Ac- 
counting Systems, Bill Books, Book Cases, Cabi- 
nets, Carbon Papers, Card Indexes, Copying Desk 
Specialities, Filing Cabinets, Furniture, Inks, etc., 
Letter Files, Loose Leaf Specialities, Order Books, 
Paper, Paper Folding Machines, Pens and Pen- 
cils, Postal Scales, Rubber Stamps, Safes, Sten- 
ographers’ Supplies, Typewriters. 


Montana. 
Thurston, Bennett & Forsyth, Inc., Moors Mont 
Real estate. loans. et: J. R. Forsyth, secretary 
¢. W. Thurston. purchasing officer Interested jr 


Blank Books, Card Systems, Fac-simile Letters, 
Office Furniture, Paper, Pens, Rubber Stamps, etc. 
Ready September 1st 

New Jersey. 

Cutter Electric Manufacturing (Co IS Morris 
Street, Jersey City. N. J Electrical toys S oe 
Klapproth, secretary 

New York. 

A. E. Traeger Manufacturing Co.. 668 Ellicott 
Square, Buffalo. N 4 Manufacture of metal 
goods A. E. Traeger purchasing agent Inter 
ested in Accounting Systems, Biank Books, Calcu- 
lating Machines, Card Indexes, Check Books and 
Protectors, Coupon Books, Envelope Sealers, Fac- 
Simile Letters, inks and Ink Stands, Letter Files, 


Office Furniture. Order Books, Paper Rubber 
Stamps, Scales, Signs, Time Recorders and Trav 
elers’ Expense Books Ready Sept: t 


> > 
Color I d & Securit Co Buff N ) 
Rea tat rit Walter A 
tar I I Hoff ure i v 
> -s 2 
And Ss ” & ¢ ee 
Niag xv. 4 k H. A re 
tar i R Hawle pur ‘ I 
tereste Bill-Lading Books, Book-Keepers 
Supplies, Card Systems, Loose Leaf Systems, Rub 
ber Stamps Signs, etc Ready Sept 
> > * 
The |] Company, 21-23 Her 
han ' y Newspaper W J 
tar H. | I nklin, pure} ng 


New Hampshire 
M ! ( ete Combust I 
l N. H Makers of furnace J ‘ ‘ 


North Dakota. 
s ernat | Bank of N 

N. D H. M ‘ secretary 
Bank Fittings and Supplies, Check B Ks, Desks 
Filing Cabinets, Office Furniture, Safes. et R 
Sept. 1 
North Carolina 

The Ss Bank Laurinburg N ( H 
Cooper r, Jas. A. Jone pu gent 
Intere I Adding Machines, Bank F ttings 
Check Books, Check Protectors, Fil Ng Cabinets 
Partitions, Rubber Stamps, Ready §S t 

> > 


. 


Jeft n Sta ird Life Ins. C R N. C 
Life | ‘ ©. W. Gold, secret G 
J x ificer 

Oklahoma Territory. 

Ban G n, Gibbon, Okl F 

isl 
Ohio. 

The M t Manufacturing Co N H 
den lt E. Broad street. « O 
Manut ho se hitcher ndre 
spe ti J. O. Sloar secretar ] ng 
officer interested ir Check Books, Copying 
Presses, Ledgers, Letter Files, Order Blanks, Pa- 
per, Partitions, Pens and Pencils, Posta Scales 
Rubber Stamps and Travelers’ Expense Books 
Ready now 

> > > 

The Nat I Sand & Stone Co Steu 0 

r. WV VW gton president I 


din Bill Lading Books, Book-Keepers’ Sup- 
plies, Ledgers, Rubber Stamps, Stenographers 
Supplies and Travelers’ Expense Books 

> > > 


tereste 


The Robert H Putnam Cand Cc 
oO Confectioner Is interested j 
* > > 
Che I ‘ Matec} Co Nor ‘ 
Makers Matcl M. ¢ Lyt W 
be reé ut October 15th 
. > > 
Blufft: \nchor Co., Bluffton. O. mM 
of land ar ors C. F. Dillmar secre I \ 
Arment! it, pur ising agent 
> > > 
The Oo Rusiness T'; versity < ( r 
O. E. D. Rar , president. W. H. Mc} Ser 
retary and rchasing officer Int Ac- 


counting Systems. Adding Machines, Addressing 
Machines, Autographic Registers, Book Keepers’ 
Supplies, Carbon Papers, Card Indexes, Check Pro- 
tectors, Copy Holders, Desk Specialities, Envelope 
Sealers, Office Furniture, Loose Leaf Specialities 
Paper, Postal! Scales, Rubber Stamps, Safes, Time 
Clocks, Typewriters and Typewriter Supplies and 
General School Supplies. Ready Sept. St 
> 


> > 

The ( ntral Brass «& Fixture o s gfield 
oO Makers f plumbers’ brass eg < Ss. ’ 
ner, sé etut ind purchasing offi 

South Carolina. 

Hampt Loan & Exchange Bar I 

x <& P. O. Be wden, cashier 
Tennessee. 

Farmers’ & Citizens Bank, Gl Vi 
H. Willian ishier Will be read oO S 
> > > 

Bank of Finger Finger, Tenn y 4 \ 
president, W. P. Massay. Vice presids 

. > . 

Hardeman County Farmers’ Union Wareh, 
Co Boliver, Tenr W. F. Dorris. RB I 
secretar ( M Fawcett, president Inte sted 
Ledgers, Scales, Pens and Pencils. 

Texas. 

Wester: Motor Car Co., Dallas, Tex Aute 
mobile exchanges - oa Thompson pur sing 
officer 

> . > 

Merchants Ioan & Investment (C ¥ kur 
Texas Loa ind sale of bonds J. W. Cook. se 
retary, H. W. Patrick purchasing officer Inter 


ested ir Accounting Systems, Adding Machines 
Desks, Ledgers, Letter Files, Loose Leaf Special - 
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ties, Numbering Machines, Rubber Stamps, Type 


Scarcity in Male Help 








writers, etc Ready S« 
Fort Worth Manufacturing Co., Fort Wort 
Texas Makers of furniture cots, springs and 
ior. o etary and purchasing A Careful Canvass of the Situation Tends to 
rs . , Show That Men Are Again Being Pre- 
ee a ee ferred to Women and that the La- 
bus O : bor Market Cannot Supply 
ities Steen Stamford. Tex the Demands Made 
Land king. J. C. Bryant, secretary Upon It. 
I Ler , D. T. Jones et 
sides EP Fy Se BY J. M. PRICE. 
John M. | esident. K. M. Matthews ee 
ier and | = el dy October B sent 1 t in Chicas it ap age of the male students take up shorthand 
athens e Stock cthens Wis. pears that girls have entirely outstripped the and typewriting and that the majority of those 
Keine! sing as ys in the race for good office positions, and do so, not with the idea of using this as a 
" - eR ugh there are plenty of girls an ung means of earning their living, but more to 
HOW TEXAS METHODS WON. men ready to take well paying office posi aid them in the work they expected to take 
Story of a Typewriter Salesman Who Made : : Ily ssibi nd up later on. 
Good With Whirlwind: Tactics and Who a There are to-day and always will be a great 
Now Is “Boss” Where His abr 2 eee mar ae army of male clerks, bookkeepers and stenog- 
Career Began. u! : d veek ught raphers, changing about and moving from one 
. rung t alla the place to another, with no idea of permanency 
M [orris Texas. This stat tne Scarcity petent le help. anywhere, and who are not members of the 
me ’ | story Anyb ' s lider ts ofr ung class in demand. 
I : be a hustl “ ; sage si 2 From my investigation I found that there 
iT irects ve had on A ay oe : ctent was not an agency in Chicago but that had 
cat is Ss b  & forages 5 ; many applications of girls and young women 
clu bo s had the net gr ee: a te, age pets far in excess of the demand, and that as a 
dis gD as a. Mrs rule they were bright, industrious and of the 
W es g typewriters a oo _ ents kind that the agencies could conscientiously 
the d ing else, 1 ' — P rere ee recommend, 
ire eld of accomy ypportuniti f the t fa Z / : 
sea el cntted “halite 4 right soume ten. ts ‘ ays we For the most part, taking an average of in- 
flo ve at Saadeh Elta alent big paying posit oon th  atahe telligence, girls and young women of equal 
nouci “pigs dani dae aad I soune fellow m the business #¢complishments as the young men, would 
had ’ » on & panies heel q aa - ie d uthen had almost invariably offer to fill positions consid- 
est is edouiiiis so wile Maeibie ' ina position ¢rably cheaper than the young men would, Even 
a ae yee aa Ss teenie OiisGeee as in view of this state of affairs, the demand for 
ines mes ln: See olleal bright young men, capable of filling good po- 
When terrible disaster took pla 7 Ae half a dozen diferent olaces 1 stold that  Sitions with chances of speedy advancement 
ce a oetr i saa caidas li there were applications on file by young men, ‘5 iM excess of the visible supply. 
Seema etl t in this v n close questioning, not a single place There is today a big field in Chicago for 
aside { re Texas nerve and pus! s; willing to recommend v of t appli young men composed of the right stuff, to 
a « mbued with the same Texas spirit nts for the place I had to offer make places for themselves in the commercial 
that d ide Galveston great In fact, there were from four to six appli world who possess a knowledge of bookkeep- 
—- : to work to make a sew record tions from employers for bright young men ing, coupled with stenography. It matters 
and ;' head smself ( sitions where there was « to fill little whether they have gained their experi- 
\ things togeth« t while on tl r hand mart ence in schools wholly, or whether they have 
set , iters again. for h« ket was fairly glutted v mbit young had some actual office experience, although 
lame ple had recovered vomen, willing to tackle any office position on the latter kind are preferable. 
from tl ick of the disaster, the first thins rth The commercial world is facing a problem 
they eed 1 be means of con \dvertising through the newspap: ioht at the same time, for it is a question as to 
mt ¢ with the outside world. The 1 large number of repli i oe ippli who the young men are who will fill the good 
establishment of 1 facilities and the re tions. but th me proved true of tl who positions in the immediate future, when the 
buil: es found a large nut nswered tl lvertise1 s those who had supply seems to be so far below the actual de- 
bet Oliver typewriters in place ready t pplications on file witl gen mand, or will the business of the future be 
do their part of the work, and this pus! principal faults with the you men managed wholly by women, with the supply 
hust eputation vere, that they were either careless or Of competent female help so far in excess of 
It wasn’t ng until he was promoted t vy and it was because of one of these two the actual demand? 
pos resentative and her: hortcomings that they w inemployed 
he continued to make good and achieve su [his search for help di d yt] thing S. N. McCLOUD DIES. 
cess in large quantit He sold out his ow nd that is that a large number of concerns in The fcllowing information is received just 
local business and began as a salesman for Chicago are abandoning the use of women and a8 we go to press. Full details will be pub- 
the Oliver Company direct He was sent t girls for ithice positions and eplacing them lished next month. 
Kentuck Kentucky is God’s country, but vith young men as fast mpet yne The Davis Chair Company regretfully an- 
they don’t move so fast down there. The be found nounces the death of its president and man- 
like t their t but they are the be Rtas eon WS 4 ager, Smith Newton McCloud, which occurred 
people i e wor Morris took hold of th mg oye Wane. at his home in Marysville, Ohio, Saturday, 
Oliver business with his characteristic vim and At most of the places | illed I was in August 24th, 1907. 
vigor e res t Kentucky jumped formed that there were more applications by 
away up i e x Oliver territory mployers for bright young men tl thers No business will attend to itself. True 
Such k and ity cannot go unre vere young men to fill them, and that soon enough business sometimes gets mechanical 
warded 1 late M Morris was put in really bright one made his appearance and requires a minimum of attention to keep 
charge gencies i own state, and he t resulted many times pirited bidding for the details straight, but a business never gets 
is now mande Division “B” of the his services to that point where the man at the head can 
General Sales Divisi und is making an Inquiry at several busi hools » dis relinquish his personal supervision over it 
viable record all along the line losed the fact that but a very small percent every day in the year. 
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Cash Basis to Meet Competition 


The Following Matter Is Clipped From a 


Recent Number 


of “Globe-Wernicke 


Doings” and Contains Some Interest- 
g 


ing Matter for 


the Dealer to 


Think About. 


One of the advantages that the mail ordet 
house has over the local dealer is this—that 


the former operates on a cash basis and the 


latter on time—and mostly on long time. 

We believe it is up to the dealer to inaug 
urate a cash basis, even to the extent of ad 
vertising it by informing the public the ben 
efits of such a policy. 

It could even be explained and made pet 
fectly clear to every fair-minded person that 
by eliminating expenses for additional book 
keeping, collecting, losses by bad debts, etc., 
customers secure more equitable rates, because 
the cost of management is not saddled on to 
the good customers—that everybody is treated 
alike—that there can be no object in discrimi 
nation if all pay cash. 

his rate bill agitation has stirred up a lot 
of investigation outside of the railroad busi 
ness, and we look forward to many reforms 
that merchants will voluntarily inaugurate in 
their establishments. 

\ square deal cash proposition ought to in 
spire confidence, and if a dealer will put the 
conditions honestly and frankly before his cus 
tomers, there is no doubt that he will event 
ually win their support. 

The installment proposition, we believe, to 
be in the same class with the trading stamp 
idea and industrial insurance at five cents pet 
week—the consumer is paying big prices tor 
the accommodation he receives and the dealer 
is taking large risks 

Even though our own products are so built 
that they can be sold a section at a time at a 
comparatively cheap price, we hope we are not 
prejudiced in our views in favor of inaugurat 
ing reforms in retail stores so they can be suc 
cessfully conducted on a cash basis. 

You may be sure it will correct this evil that 
restrains a man from buying more goods be 
cause of his obligations to you as shown on 
the ledger. That is one of the most effective 
ways of driving a man into a competitor's 
store we know anything about—simply let him 
owe you a long standing account and he will 
walk a long way to keep out of range and pay 
cash to the other fellow. 


Chicago. 


Judge Landis, fresh from his bout with the 
Standard Oil Co., swung his big judicial club 
in the United States district court again and 
landed a knockout blow on the church and 
school furniture trust, which he recently fined 
$43,000 for violation of the anti-trust laws. The 
court entered a decree by which permanent 
injunctions were issued against the companies 
that were fined, restraining them from further 
trust agreements or conspiracies to monopo- 
lize and restrain trade in violation of the Sher- 
man law. There was no resistance to the 
court’s action, and only three of the companies 
forming the trust were represented in court. 
The companies and individuals affected by the 
injunction. are: Superior Manufacturing Co., 


Muskegon. Mich.; Owensboro Seating & Cab- 
inet Co.. Owensboro, Ky.; Southern Seating 
Co., Jackson. Tenn.; Cincinnati Seating Co., 
Cincinnati, Ohio; Bridman Seating Co., New 


Richmond, Ohio; H. C. Voght Sons & Co., 
Parker City, Ind.; Minneapolis Office & Stool 
furniture Co., Minneapolis, Minn.; Illinois Re- 
trigerator Co., Morrison, Ill.; Peabody School 
Furniture Co., North Manchester, Ind.; Haney 
School Furniture Co., Grand Rapids, Mich.; 
Hudson School Furniture Co., Logan, W. Va.; 
\. H. Andrews & Co., Chicago; American 
Seating Co., Chicago; Frederick A. Holbrook, 
“moving spirit” of the combination, who was 
fined $10,000; Thomas M. Boyd, Edward Hub 
bard, Lee A. Poil and Charles D. Miller of the 
American Seating Co.; William F. Morle, 
Henry J. Morle, Frank Morton and Joseph 
Kenfield of the A. H Andrews Co Che 
American Seating Co. and Andrews coucern 
were the big companies in the combination and 
are regarded by the government as the leaders 
in the organization. 
Indianapolis, Ind. 

\ new office appliance concern has just been 
started here under the name of Evans and 
Fulton. Walter E. Evans was for twenty-four 
years connected with The Bobbs-Merrill Co 
and during the last six years has been with 
Wm. B. Burford. Guy Fulton has been West 
ern traveling representative for The Globe 
Wernicke Co. complete line. The firm will be 
exclusive agents for The Globe-Wernicke Co 


} 


in Indianapolis fer their book cases, typewri- 


ter desks, filing cabinets and supplies Chey 
will also carry a con plet« line of office desks 
and chairs, together with a regular line of 


commercial stationery 


Louisville, Ky. 


The Depot Quartermaster, U. S. A., is call 
ing for bids upon 100 desks, school, singie, ad 
justable A, equipped with ink well, manufac 
tured by American Seating Co., Chicag Ill 


Blanks can be had by addressing the Quar 
termaster as above 
Toledo, Ohio. 

[The Standard Cabinet company, Toledo, 
$10,000, was incorporated to-day by Edward 
J. Higgins, W. G. Nichols, William Boardman, 
R. J. Beebe and Peter McGravaghan 

Washington, D. C. 

According to unofficial reports which reach 
the War Department, Inspector-General 
lington, who is in the Philippines investigating 
the quartermaster’s department, has found sey 
eral instances of extravagance in connection 
with the furniture scandal 
ton is going over the books of the cabinet 


Gar 


General Garling- 


making and carpenter shops, and is having no 
small amount of difficulty ascertaining the real 
cost of the work turned out. It is reported 
that besides medicine chests made and present 
ed to senators and others of influence, a chest 
was made for the President at a cost of $153 
General Garlington has appointed a board to 


assist him in his investigation, consisting of 


Major H. C. Hale, Major H. C. Hodges and 
Major Samuel Wallwer. 


Some men are born great, but the majority 


don’t even have greatness thrust upon them. 





SHOLES MADE NEW YORK MANAGER. 


Popular Chicago Man is Placed in Charge of 
the Mcnarch’s Interest in the Eastern 
Metropolis After Making an En- 
viable Record in Chicago. 


FF. L. Sholes, known to practically eve! y body 


in the typewriter business, has been advanced 
purely as a reward of merit to the management 
f the New York office of the Monarch. He 
made a record hard to beat in Chicago and 
leaves behind him a host of friends and 

great many pleased customers. His manage 
ment of the Monarch interests Chicag¢ 
proved to be highly satisfactory. One of his 
praiseworthy moves while manager at Chicagi 
was the establishment of the new office at 25 
Madison street, when he moved it from 20 


Wabash avenue 


Che story of his rise in the typs t world 
is one full of interest and inspiration He 1s 
the grandson of S. Latham Sholes, inventor o 


the first successful typewriter, and upon whos« 


original model the typewriter of today is con 
structed. It will be seen by this that he ts 
natural-born typewriter man and comes ot 
good typewriter family. 

In 1895 he entered the typewriter business 
himself, hiring out as a delivery boy for tl 
Remington-Sholes company in Chicago. Thus 
it will be seen that he | yuSiness 
from the ground up and that | naturally 
passed through all the stages of development 

After following this for awhile he went 
the f ory and worked at the bench. Later 
he be me so proficient in the busines that 
he was made repair man and sent to Philadel 
phia. From here he went to Grand Rapid 
Mich., as resident salesman and then as mat 
ree the Washington, D. ¢ e, late 

eg f the Philadelpl ¢ d st 

t RCT f the Ne W y | y S! 

mpany 

January 1, 1905, he entered t Monarch 
g s district field mat r for Ne 
y k City ind appointed mat ; f the 
Cl f thee of the company April 1, 1905 
September 1, 1907, his advar nt as Ne 
York manager came, and he is w active 


in charge of this branch 


Mr. Sholes is a thoroughbred typewrit 
man and popular young { v. He is 
athlete nd has more friends than it woul 
ever be possible to enumerat le is fu 
energy and vim and has ability that is of 
very high quality. He not o nderstands 
the business, but he knows met nd is an 
pert at handling a sales for properly. His 
ideas of organization are of immense value 
hit nd the company he represent nd there 
is no doubt in the world but that | will make 
is marked a success in New York as he mad 
in Cl 9g 

[The man who does not believe in vacations 
does not believe in serving the best interests 


of his business. Out of twelve months of close 


application there should be at least two weeks 
off, without a thought of busin: for every 


nployer included. 


a * * 
[Treat all customers s thouch they were I 
your best customer, and you will find that it is 
ying investment. People do not lke to be 
discriminated against, and 1 matter how 
small the purchase, the customer likes the best 


treatment you can give hin 





G 


S TYPEWRITER 





daist! 


Company 


mani 


at the 


locat 









rrespondence. ) 


Austin Texas. 
Smi.h & Bros. Typewriter Co. was 

i permit recently to do business in Texas 
ompany will maintain offices in Austin, Hous 
Galveston, Dalla nd El Paso. 

Auburn, N. Y. 

ng S. Colwell of the Auburn agency ) ¢ 

rypewriter Co. had the pleasure of knowing 
his office made the best record in the Buffalo 
ict during the month of July, so far as sales 

yncerned 


Aurora, Ill. 


ler report has it that the Imperial Typewr 
, now located at Kenosha, Wis.. will soor 
e in Aurora, where a modern plant for 


ifacture of the Imperial machines will be built 
Augusta, Ga. 
C. Butler, formerly of the Butler Typewriter 
Atlanta, has accepted a position as 
iger for the Smith-Premier Typewriter Co 
ir Augusta office The company’s offices 
ed at 500 Harrison building 
Baltimore, Md. 
(By Our Special Correspondent.) 


William H. Taylor & Company, operating T} 


Typewriter Exchange 6(9 East Baltimore 
report a steady growt business and parti 
through the summer months, which usually ha 
i falling off 

> > . 
Joseph Brown, the genial city salesman for Wn 
H. Tayl & ( ha iderably broadened 
smile that won't con oft and is quoting n 
Shakespeare than ever Business never came 


Bridgeport, Conn. 
ns have been prepared and estimates n 
nal bu ding to be erected for 


on Typewriter Company in the West End 


Burlington, la. 


oH. I R sé forn erating here as a d 
r i th Monarch Typewriter Company, ha 
eT i e positior manager of their Bur 
to ffice which hange has only recently 
made Mr Russel es of his office 
bus s nd will devote his entire time 
Monarc! hine 
Burlington, Vt. 

(By Our Sy; 1 Correspondent.) 

Pr bly no typewriter salesman amon¢ 
larg nber who tl city and maks¢ 
the of operations, enjoys more popu 
am< trade t J. H. Faught, the O 
typew n who ent a few days hers 
rently well n ‘ for his smiling 
tenance : hearty |! I ke and his digg 
qualiti« mmart the admiration of cu 
and r alik 

Bangor, Maine. 

ae ner. y tt g out of the Bost 
fice t Oliver ympany and making his 
quarters here for son time. has been, we 
stand, transferred t nother territory wher 
will t 1] " igget of gold fron 
mine Kper € 

Boston, Mass. 
I Our SI Correspondent.) 
Nothing succeeds ke success” and no 
the typewriter trade n pay a visit to the O 
Typewriter Company yffice here in cha 
Manager Thompsor nd go away with any 
as to the iccess with which that popular ma 
sn in the Cit of Culture 
* ¢ @ 
M rypew pe n Com} 
‘ [ ner iT ] OW 
E. S I 1 a very lia 
‘ ! two yea 
xiste M S l v@ in carr 

t h vay of 1 sé 1 

pew ts and his s x 

T t ind bes 

. w) 
‘ee 
f e Oliver omy] 
oved dinner a Sq 
Ar Tt t itt da t r 
enioy ‘ h the leme 
ye i. 
Chicago, Ill 
Our ¢ Re itives.) 
M . | f gents 
©) r , Y ntly 
fr } S Ar é Mr. |} 
pm r H returned by 
} P hest of } 
* *« 
( y sy wl 
" ( & Co. 1 th 
rhorr etr y 
| W F ke Ww } I W 
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471s THE HAND OF SUCCESS 
point to OUR BUSINESS, it 


shows that we must enjoy the confidence 


of an ever increasing trade, therefore, there is 
every reason why you should READ our ads. 








YOU CAN 
BELIEVE THEM 
AND 
BE ASSURED 
THAT WE GIVE 
THE FACTS 
ALWAYS 
BACKED BY OUR 
SPLENDID 
REPUTATION 


AND 
WE ARE 
GROWING 
BETTER AND 
BIGGER ALL THE 
TIME BECAUSE 
SO MANY DO 
BELIEVE US 
AND 
SWEAR BY THE 
MERITS OF 
THE GOODS 








“OUR LINE” 

Typewriter 
Ribbons 

ypewriter 
Carbons 





THE MOST DISTINCTIVE 











MITTAG & VOLGER 


Incorporated 
SOLE MANUFACTURERS FOR THE TRADE 


AND Facrory... PARK RIDGE, N. J., U.S.A. 


BRANCHES: 


NEW YORK CITY, Stewart Bldg 
CHICAGO, 200 Monroe Street 
LONDON, 4 St. Paul’s Churchyard 


80 Broadway 


PARIS, 3 and 5 IM Passe Reille 
ZURICH, J. G. Muggli 
AMSTERDAM, Benier & Co. 
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he and his friends have a fortune before them in The American Writing Machine Company, w I writer but have very pros iccess 

the marketing of a new motor boat that has al recently rented the property r he northeast ful | * f mat f these i 

ready developed a speed of about 50 miles an hour ner of Fourth and Plum, have just recently moved Grand Rapids, Mich. 

Success to him and the boat into their offices which have be equipped We ‘ ly cannot pass ip ‘ 

= 2 fine shape For years the American Writi M Say somet ng concerning the "1 
; H. M. Myers has been promoted from assistant chine Company have been contemplating enterins vertising mpaign instituted 
manager at the Chicago office of the Oliver com writer ( s illustrated eit 
pany, to take charge of their Peoria office bulletin sent out he middle of Aug 
vi Ss after tl! e months, will have 
H. C. Hardesty is a member of the selling o1 lar n zines with a combi 
ganization of the Royal Typewriter Company i: five i nm I I 
their Chicago office. cop) t lass nd w 
> > > pre du ’ turns 
F. L. Sholes, as indicated elsewhere, leaves t! ° ° ° 

Chicago field for the Monarch Typewriter Com I cS. | vood sist 

pany, to take up the management of the com go ne 
panys New York office, a position which Mr. Shol Ss Rock Ba is, I 

is well fitted to fill from his experience with t 

company, the machine and the city in questior I x =, ypewriter 

We believe the Monarch company has found hroug 5S. Federal ¢ 

manager befitting the office ore ue the Underwood 

> > > | ‘ ir conne “ 

September ist sees the Chicago office for the itor s held b he | 

Monarch company under the charge of S. P. Jo _M . & rtor of the Ham: 

son, who succeeds F. L. Sholes Mr. Johnson wa Co Spe few days in t 

formerly with the Monarch company in Washing loca office for his com) 

ton, D. C., and 8 Louis, and as he has been in Galesburg, Ill 
the typewriter business sdme 15 vears he is well During a DOrcon of the vear 
capable of taking hold of the affairs of this com vt £ ages it U e plat t operated ( 
pany in the Windy City I ng Ma hine Co. has been de 

» & © ly ove rt men which is t 
P. A. Miller has been promoted from Commander ne f September 140 Ww 
A. I ' pron m na 

Division B, general sales division of the Oliver A - imbe f dies ar 

company, to be assistant manager Chicago offic: ind t h are to be d 
° . of a \ ise of the factor " 

Maxwell Morris, formerly of Houston and Gal is expr i to ea suc ss f \ 
veston, Texas, has been promoted to command pres¢ = nd tions of the 
a Sales division with the Oliver Typewriter Com forty i machines a week 

‘ pany at their Chicago office Hartford, Conn 
z oe 6 By our Special Corresp 

The business of the Rebuilt Typewriter Company a is bee gra l ‘ i 
of Chicago, under the able management of J. E rype v1 ( to buile br 
Grady, is showing a most remarkable growth for erry tor buliding n W ‘ 
such a young corporation, and we venture to say addit r , “ be 200 feet I 
that with the proper financial backing necessary widatl at will be one stor 
to carry on such an extensive backing this com baseme he lilding will go 
paratively new firm will prove to be factors in the three s have been torn dov 
second-hand marke me! “ mean conside! 

*¢ compat! 1 tne rdaditior Ww 

Manager Bayes of the Remington company ad : ——————— } senere shing of part f ty | 
vises us that the summer season for the Reming pay. 4 ; the mpany W 
ton proved to be a record breaker for his company WILLIAM H. RIGGS iddit it Nove ml ‘ r st 
and particularly the Chicago office, of which he is Formerly of the Elliott-Fishe Co Now | ized Wh ; - 
the proud general with the Universal Adding Machi aay heat swe ld ti mechar 

=e 8 Company, New York ne ' he Underwood Co., 

Now that the summer months ar losing, most , ed to M SS Annie M. W 
of the managers are comparing their records with the Cincinnati field, but for several reasor p ple make heir home t Haw 
those of previous years, and without exceptior been delayed in doing so. With th ning of t rere .* *@ 
all have found that business has been remarkably new company, Cincinnati will be well equippe c : Aller ~— . , , 
well this year with typewriter exchanges and repair sho is oe . ~~. ; o ected wit \ & | 

7 es this will make the city have five plants a told . 8 Nt ork the ir } 

President Geo. C. Blickensderfer of the Blickens Defiance. O. et oe ‘ = wel Ro | b+ w 
derfer Manufacturing Company of Stamford, Con: Rakestraw & Kuhn. local agents for — shee Be oe i s 
was in Chicago about thirty days ago visiting thé rypewriter Company wre covering seve! ; ae ae viii "e ee | 
Chicago office of his company At the present tle : for this most popular ma hine ind will make Or 1 th Underw ‘ 
moment Mr Blickensderfer is in Erope visiting “ 7 ; net FR ag . el a \ d eC de od 1 , Con 
the foreign agents, of which they have many, and oem yoy toward putting out a larg plant for el 

c ' . ’ : 5 “ Col es ts eployees 
these in almost every nown country Detroit, Mich. es August 14tl 
, n t . t hibit t} r ene ¢* * * 

The business of the Rockwell-Barnes company , ame Une davey “ye ye, pool ——~ - - 3 ras 
under Manager Bockfinger, has developed a steady ah = ae wr “aire -* eo ‘° we De - ; Je ane _t 
rrowth and from records the firm is disposing f : — ae a ee , | Bue te ‘ S — ey il g bu 
; large quantity of machines throughout the cour manager, H. S. McCormack of New York ess these days and 3 : 
try. the result of their national advertising The Dallas, Texas. 7 ‘ ers ere ( 

Rockwell-Barnes company are one of the largest Ss. |] Ewing, the state agent for the Fox 7 2 ie 
buyers ind jobbers of typewriters ind typewriter writer Company ere was i sit ‘ ' ul . ’ as 
supplies in this country recently, on his way to Grand Rapid w e he ; nee gtd gue A 
Cleveland, O. spent i few aqaayvs examining the r f t re. ree. . - p secmechae Mg bag 4 
(By Our Special Correspondent.) plant of his company’s nd b n r er woes » - hg ; aoe ’ 

The Royal Typewriter Company have — quainted with factory conditions ' t for “to et basa» : a aya ry tiggetley 
branch office in this city it 307 New inglans whom he serve Mr. Kwing is one r  * . , po, Ie : 

Ruilding. Y. M. Stewart, formerly manager of the iccessful typewriter agents in the , f Texas eal - ee Penn. 

Inderwood in Toledo, is in charge, assisted by oe , the ~ a Ma ime 

good force of salesmen | B. Reppert, at one time | ts o { r aie ; ——t + pene & 
Columbus, O. Remingtor ompany, and also at Davenport al . © “eels an & h MM 

The Remington Typewriter Company wit! i recent] been promoted to anot I wit “" . ‘ est of Carlisle 
office at 49 N. High street have recently placed the Remington company at their New Y kK ffice Hion N.Y 
1 new manager in their office, who, we understar Denver. Colo. ; Pe AS 
is a Mr. Hightower (By Our Special Corresponds ) , 7 fommner reports 

calc J. J. McCaffrey, salesman for the L. C. Smit bins Pee agg geal vet 

The Smith-Premier Typewriter Company, ope! B ‘o., was in New York re tly or t ting Typewrit Con - 
ting in this city from offices in the Wyandott« ffrey rccompanied hin He reports othe = *} ; ‘ Nort MI 
Bullding ind from most ex ellent quarters, seen wusiness it Denver is exceedingly sz vies , a ~ 
to be getting their share of the local business Des Moines, ta f t 

aes <A (By Our Spe il Corresponder ) . . . 

The Oliver rypewriter Company maintain a, he Royal Typewriter Com , ‘ ‘ ‘ Henry C. Whitmore of this village died at Fax 
branch office under t} e manage me nt of R J perations in this field by selling ree mibe ton Hospital, Utica, on August 14th, where he had 
Gones, at 67 N. High 3. — = Sm a ~ 2 aca machines to a well known farming my been cperated upon for a mastoid abscess From 
store occupied by McClelland & Co he stati Derby, Conn. the first operation he improved much, but later 
= ** rhe Amer in Typewriter Con ! \“ ha was taken suddenly . at his home in th : village 

, 7 oper d through the plant of tl W Y ‘ and removed to the hospital and died before an 

Bruce Ramsey. looking after the inte rests | tt ¢ ~. a diate: Gar tanne. te = med . other operation could be performed Deceased was 
o ; tye FS ban yh 1 Ad = ted ile a ohne pany making their machines ‘ ed plant one of ilion’s most respected citizens and held po 
oe . ' : rs ; ‘n Shelton ! ‘ cent yl wher the A ! sitions of trust in the community. 
reins for this « ym pany with eor —— ¥ ~ ot ss Ba . a oe + + Lone @ = ‘ ge He was an old typewriter man, ll ng been in the 
‘and if reports and indications are pain ve ne Williams mpany service of the Remington Company for over 25 
chine and the manager are both popular ! Sas Giuer., on years, working as an aligner and later as an in 
field Cincinnati, O W D. Wilmot. “the Sporting G Mar nad spector in bay Fy aa hg ee and was the 

bene he | ( rel o é liver Typewrite ossessor of a 20-year service badge 
3 Oo Special Correspondent.) the popular local agent for th ~ ~~ ryt oa . P re) he C 

Mr. Young, formerly a salesman with the Rem- Company, has recently engaged the services of an | His funeral, which was in charge of the Masonic 
ington company here, has accepted a position at experienced typewriter salesman and ow doing a y: y ' ; ~~! ni 
. “vr . > oe rer reneral second-hand business ir mnection with the M. E. church, was largely attended at . 
Toledo for the I nderwood company as manager 2 pm gl yeep men “Ro home, 83 West street, Sunday, August 18th 

> > > 

Mr. DeBrul, formerly with the Oliver company , : Goshen, ind. conte for the Fi The series of five games t I 
has left and has accepted a traveling” position , McDowell « oy lan ul . nos = en ' : ; o a Res x fp ben tween the has< teams repres tine the 
with a leading clothing house in Cincinnati r'vpewriter Co are practically nev } he Ine } a 








OFFICE APPLIANCES 


57 














Our Agency Proposition Wabash Product} fy, Past 7. wenty Years 


We have manufactured the 
highest grade Filing Cabi- 
nets, Supplies and Systems. 

Our systems are the result of 


Twenty Years Experience in 
Expert Systematizing 


In all branches of manufac- 











If we are not represented in 
your city, write us for our 
agency proposition We 


Want the Best Dealer in 
Every City 


Our plan of co-operation 














and assistance in increasing Illustrating 

your business and profits = seventeen Vertical Sections—No two alike. turing and mercantile busi- 
cannot fail to interest vou. You can have any combination desired. Write for our A3 Catalog. ness. Consult us on the 
Our beautiful new A3 Cat- most improved s stems 
alogue, just off the press, illustrates tl ntire line, and methods of filing letters, invoices, etc. nt ex- 
as well as the new additions to ‘‘Wabash Product.”’ Why Not ? pert advice costs you nothing, and implies no obligation. 














We carry the largest and most complete line of 


Vertical and Horizontal Expansion Cabinets 


Shown by any manufacturer, at prices, considering ‘“quality,’’ that defy competition 
Our designs and combinations comprise Mth 1e late st ide: iS ¢ re up-to-date improvem ents 


Our Card Index Printing Plant is equipped with the lates ydern machinery, a great 
part from our own models, thus insuring high othe work cal prompt delivery at my 
mum price Card Index and Vertical Filing Supplies to fit all makes of cabinets. 


Dealers visiting New York and Chicago are cordially invited to 
inspect our line, which is on exhibition at our offices at all times 


WABASH CABINET COMPANY 


, _ —— vette — an ; ~~ _ is illustrates in- 
MAIN SALESROOMS, EXECUTIVE OFFICES AND FACTORIES fae Pa, sections, 
no two alike, built 
NEW IRK SALESROOMS ‘On the Banks of the Wabash”’ into a solid system 
then phateqeemhal 


XPORT CHICAGO SALESROOMS 


gaye sesame WABASH, IND., U.S. A. Pips oa a 














Brain Storms in Retail Business Caused by Worry, 
Overwork and Anxiety, Should be Prevented 


The merchant's time is so fully occupied in the careful selection of stock, the 
proper display of his wares, the caring of his store appointments, should cer- 
tainly not be intruded upon by the details of the daily transactions, or the 
worry of errors and discrepancies on the part of employees. 


Protection and prevention can only be secured thru the installation of 


pra tical and thors ugh ystem, hence 





The “Egry Retailers’ System” 


Commends itself as fulfilling every requir thoroughly guarding against leaks and errors, providing a complete and 
authentic history of each day’s “tlic ss, there b affording actu 1 means of audit whereby sales may be properly checked as 
well very article in the establishment accounted for, the cash promptly balanced and charge sales ably recorded. @ Every 
ret tailer should investigate the ‘““Egry System hould consider its merits and fully understand its advantages. @ We 
solicit your inquiry, stating the ~— of business in which you are engaged, t number of departments and employees, so 
that our explat ition may be outlined to meet your specific requirements. © Write today—today is better than tomorrow. 


THE EGRY AUTOGRAPHIC REGISTER CO. 
System Dept.OA1 DAYTON, OHIO, U.S. A. 


ATTENTION SALESMEN: We have some excellent unoccupied territories in various sections of the country, consequently, are prepared to 
consider the application of high class men, of character and ability, who are in a position to give our line their undivided time and 
attention. Send for application blank. This is an opportunity. 
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| 
; OOOO SSSOOSOSSSOOSSOOSSOOOSSOSSSSOEOOSOOOSSESOSOO Remington Typewriter factory and the Remington 
| oe Armory came to a close on August 18th The 
' teams broke even on the first four games and the 
Bi deciding game brought out fully 1,500 spectators 
| : | hundreds of whom were rooters from the respe 
: tive factories The typewriter rooters carried 
large megaphones which they used to advantage 


In the deciding game the score stood 3 to 0 ir 
the fourth inning in favor of the Armory boys 
but the typewriters rallied and won out by the 





score of {4 0 3 

These teams have provided good clean sport f¢ 
| the citizens of this village in the absence of a 
regular ball team this year and have been pro 
ductive of good results by instilling in the em 
| ployees of both factories a love for outside sports 
| which has been a great benefit to all and to them 
physically after their day’s work inside the fa 
| tories 


To 
I 


ALL ROADS LEAD 


TO THE FIRST 


National Business Show 


> > > 
The following is the standing of the clubs at 
the close of the typewriter league which closed 
|on August 30th The games were well played 
| and excited much interest and were played on the 
| splendid athletic field provided by the Remingtor 
Typewriter Company 


rl. ~ * rt. —~ . YrT | Won. Lost P.¢ 
4 pt NS (a. @ F 10 2 833 
TO BE HELD IN THE SOUTH A 
Vv. D&A . 7 ) 583 
‘a Vv. & F ; 6 6 500 
|M. & O l 11 8 
Batting 
|W. D. & A 24 
im Vv. @ F. en 216 
| A. & P 188 
| M « ) 153 
9 € | Fielding 
a. 2 & & S 
A. & P Siz 
D. V. & F RF 
M. & O ; : 811 


* > > 

Harry Beeching, an employee in the Schenck 
Department of the Remington typewriter works 
has resigned his position to accept one with the 
Skerritt Manufacturing Company at Athol, Mass 
His co-workers presented him with a fine meer 
| schaum pipe and a large box of fine tobacco that 
| in his dreams during the coming months he may 


remember his pleasant days as a Remingt 
worker 


All those who wish to bring their goods 


> > . 

F. H. DeRango, who took a complete urse it , 
the Remington Repair School at Llion and wh 
went to New York on March 11, has been advan 
|} ed to repairer at the Butte, Mont office of 
| Remington Company | 
Indianapolis, ind. 
| (By Our Special Correspondent.) 
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directly to the attention of thousands of 
interested BUSINESS MEN and DEAL- 


Jackson, Tenn. 


THROUGHOUT THE S OUTHERN John ” a J og ee eee ~ : - 4 + ae 
STATES should write at once and fant’ superintendent ‘of elty. schools, Jackson, vis 
ited Oliver general offices, Chicago. the latter part 


of August While there Mr. Clark placed 
order for more No. 5 Olivers 
a +e oS 


engage space in this show, which will be 
conducted on the same large scale as the 
New York and Chicago Shows. 


Local sounds are reporting the building of 
new agency for the sale of a new machins wh 
is welcomed by the local trade ind Jacksor 
| seems to be a first-class typewriter center é 
tails will be given later 
} * *¢ « 


Our printer last issue made it appear that Jack 


: 
$! Nov. 30th to Dee. 7th, 1907, Inclusive 














There is absolutely no better way of there ig Jackson tn that uate, st Te a! noth 
introducing your goods more extensively eee es owe tensa, a ’ 
throughout the Southern States than by this hot weather ‘that shel might aswell Stay. i 

4 making an exhibit at this Show. Landsay wants to see the seasons end ball gam . 

H writer avpartingt, ure hei tne whole chee 

: WRITE TO-DAY building occupied i Dig Company 

4 For diagrams showing spaces available, etc. writ 7 J Mic PP a | 

° : AP 

$ learr Jimn D 

° ie 

: F. W. PAYNE, Manager wie? hey ings” we” ast OS 

¢| Park Row Building New York City wn amazoo Type es ; 

: pany vine : snewriter and it 8 | 

0000000000000 0000000000000 000000000000000000000 hn tn thor el re 
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vorporated in Maine for $500,000 President, 
Mitchell; treasurer, S. J. Morrison. 
Kansas City, Mo. 
(By Our Special Correspondent.) 
Following is an excellent report of the news fo! 
the montl ’m among the Kansas City organiza 
ior l ‘ which we trust 
not be the ist one ind also that it will servé« 
1 gauge for the other flices and encourag¢ 
7 t to keep the ews ‘acomin! 
: 2 M n Oliver T w 
TY = I K Ss ne of I 
pu X I t strict I y 
ss x ! down Ss 
K M ! tinge the 
ia | : tl with t 
vit No M 2 ‘ 
e K ( ganizat 
i sam or 
r ! city il 
( L 
> > 
M Varrer t e years’ steady ser 
wit t ff é ‘ ffice or the Oth 
the gz two WwW 
‘ PR buttermilk 
ounty Mis 
I in the m 
norot 
ened cor 
" V t! simple 
I | with the Oliv 
) i Ww tr 
Mi 

Ke i ish ! 
Kans ( n inv tl | 
two ‘ I resigned nd returned to the pater 
nal 1 f t Cleveland, ¢ Mr. Hardy is a 
apal n his ‘ it ¢: is Cit 
ganiz ss Y H will er 
mployn ul i at Clevy ] 

I we te i unta i 
K T ! prom 1 t i 
f 1W é g adv to tl position 

y I l Mr. Howe 

> oe 

Les! I yw. tl u ! shipping clerk 
Kans ( Oliver fice took ten days ff 
visited d home I mnevi M ra 

lue N ‘SS sé bade 
mont 
> . + 

W. L. Goodman recent visited in Peoria, I 
ind is now ack on |! itheast Kansas tert 
tory Bil has nvented a ruling devi 
iraughtsmen which thre er to be a great winns 

> 

Jay Dee Welch re ntly spent a week on t 
farm in low: Just t keep his hand in he we 

nto tow? ne day and d two machines for t 
il agent Force o’ habit! 
> > > 

Miss Evivn Faddis, for several years a ster 

apher in the Oliver publicit department, has 

I 1 tion at Dewey, I. T. 

> . 
rhe emy yment department of the Oliver « 
any show i marked increase in number of | 
tions sé red in July nd August The bureau 
t Miss W gf } 
> 
The © r mpatr i phenom” in Stew 
haff \ east Kansas Aithoug! 
ew i the business, Mr. Chaffin has struck a g 
t } ld t t e notice 
¢* *¢ « 
Ass t Manager J W Frost of the O 
! t ‘ rt } ery tisfactory city busine 
The ¢ has five men or 
work nd nder the mand of such a seasor 
Mr Fr t ilts are certail 
> 
| old stead 
je de rved | 
3] Y ha ‘Frank 
V ost s 
vor? 

H } I 
Wilk ] ‘ whit he 
7 e in north M 

| sftrenu vit 
I ind 
Ly i ulti 
+ > 
J I it ! 
eke nt 
r ing 
nad } x 1 né 
: ay 
t Sing 
ae 

M Bribe t grapher in the O 
put ‘ ’ ‘ ‘ go} ear ’ her te 
sa ft ¥ 
Se€ her t the ] ' minute gait wi 
reading her not or work At the 

ny M State Bankers’ As 
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Where Weston’s Linen Record Paper 
is made—at Dalton, Mass. 





—O- ——— 


It is hardly an exaggeration to say that more financial rec- 
ords and accounts— both in bound book and loose leaf 
form—are recorded on Weston’s Linen Ledger Paper than 
on any other high grade paper. For more than forty years 
this paper has been the choice both of the user and the 


maker of books of account. 


Look at the picture above—“The Home of Weston’s Linen 
Record.” Situated in the heart of the paper making world, 
surrounded by ideal conditions of beauty and health, and 
resting on a foundation of over 40 years of experience,— 
is it any wonder that this line should rank—as it does— 


The Best Linen Ledger Paper Made? 








Our papers are guaranteed to give satisfaction. They are 
made in White—Blue and Buff—with a body that is 


superbly strong and perfect as to surface and finish. 


The only thing to which you can compare a sheet 
of Weston’s Linen Ledger Paper is to another 
sheet of the same make — Any other comparison is 


quite illogical. 


Byron Weston Company 
Dalton - - - Mass. 
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if you don’t know—you ought to know all about 


“PAPEROID-- 





This Cut Shows 

a Double Expanuion 
PAPEROID 
WALLET 


We will gladly send ‘to 


any office appliance 


DEALER 


OR 


COMMERCIAL 
STATIONER 


a liberal supply of 


FREE 
SAMPLES 


for close inspection. 


HESE, goods are made in all leading sizes, both flat and expanding, for filing purposes, and 
we are now prepared to supply them through the trade. Our full line of Envelopes and 
Wallets are made of Paperoid—which is paper of extraordinary quality and 


Will wear like leather—Sold at a fraction of the price. 


The color of PAPEROID is reddish brown, suggesting real leather. 


We are making a better and more com- 
prehensive line of fling envelopes and wallets 
for the permanent care of papers of value 
than has heretofore been obtainable. They 
are designed for the use of Banks, Bankers, 
Trust Companies, Insurance Companies, 
Lawyers, Real Estate and Insurance Agents, 
Architects, Engineers, Contractors and busi- 
ness men generally. 

The character of Paperoid is more like 
a pure rope paper than anything else obtain- 
able in the market, but it is made under spe- 
cial supervision and is not to be compared 
with the so termed “ Pure Rope” found 
in the paper stores. 

It is fully ten years since we made our first 
experiments, putting these goods into the 
hands of Lawyers, Bankers and others. 

The goods have always given entire satis- 
faction and from year to year we have in- 
creased the output of our plant. 

Paperoid is a “coined” word with us 
and we have it secured by a Registered 


Trade Mark. 








We make also Paperoid Bank Mail- 
ing Envelopes for mailing valuable papers 
which are superior to cloth lined envelopes. 
All regular sizes from 4x94 up to 10”x16” 


Our lists of sizes of flat wallets for filing 
includes all regular sizes from 4x94 inches 
to the largest cap and folio sizes. Since the 
vertical hling system came into so general use, 
very many large size envelopes and wallets 
are u 

Our list of sizes of Expanding Wallets is 
equally comprehensive. A\ll expansions. 

We also make a full line of Pocket En- 
velopes of smaller sizes for advertising pur- 
poses. 

We invite all stationers who have demand 
for extra good envelopes and wallets for filing 
papers, securities, etc., to correspond with us. 
We make the goods — we guarantee the 
quality. Our prices are right—our discounts 
are fair. Write us of your needs and we 
will respond promptly with samples and 
prices. 


WRITE FOR TERMS, DISCOUNTS, SAMPLES, ETC. 


ALVAH BUSHNELL COMPANY 


4 North 13th Street 


Philadelphia, Pa. 





Our PAPEROID goods received universal attention at the recent National Business Shuws 
Held in New York, Chicago and Philkdelphia. 
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tion Miss Bribeck attracted muc! is al 
operator 
Louisville, Ky. 
(By Our Special Corresp: 
A E. Meffert has resigned as loca gent for the 
Underwood Typewriter Company and spending a 
month in Wisconsin, amongst the kes Upon his 
return here he will engage in the ty writer busi 
ness upon his own account, pus re ne of the 
newer visible machines So Od he New 
York office of the Underwood i temporarily ir 
charge f the local office 
> > > 
The Smith Premier Typewriter ge has just 
completed a typewriter censu fr I ¢ From 
the §$ Premier point of view me was very 
Satista ! It developed t I [ d wood 
inked ] f | ft witt 
fifty-two machines 
> . > 
Manager Cummons of the Smi I nier lade 
the hardest fight of all the rf s f the 
for ! ! ~ urchased | t ard 
[ however kix-M I “ 
n | l in il t! 
{ ft at tl price t 
me was t re 
t! I t Und “ t g 
this sa s due Mr. M 
> . > 
( I we r the gen 
‘ t M st 
I ng It | Ww 
be witl ! \ li 
ma rr t 
* * 
M McN the 
O ‘ pew 
MeN t 
rR i 
> 
( née 
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Ww 
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TYPEWRITER NEWS.—Continued. emmmmnmenre 
tle Co. in t Butler Ex ingé Mr. Crawford was 
t ill the ys and will be greatly 


a tavorite Ww n 
missed 
> ° . 
Mr. Snellgrove, manager of the Smith-Premier 
has been spending a few days at the factory ir 
Syracust 
7 > - 
The it tions in this locality are for a spler 
did busine i the fall, there has been a slight 
fallir ff 


IT t 

n trade for three months .past, som«¢ 
think wing to the extreme hot weather; also the 
Old Hor Week, whicl ut a blanket on busi 


Kansas City, Mo. 
dur Spe | Corre 


r 7 s me: *c 3 | | i "yin rota In the March issue of this magazine we offered to send 
ian tes es a ca to any dealer in carbon paper a special brand box of 
= Me ay our General Service carbon without charge. 
agen ss A se smith Co, + We opened so many new accounts as a result of this 
Nate, To offer, that we have decided to go one better and make 
Ek eg te the following offer: 


as Ah We will mail you (if you are a dealer), with- 

of this department out charge, one hundred sheets of our‘*Mani 

. - jon in at parte of # Foldo”’ (featherweight) paper, in a box, spe- 

found ft etitors for tt _ hig cially branded with your name and address 
ide 1. Kai sas and any brand name you may select. 


.- r Brit Mani Foldo is coated upon the thinnest im- 
| d two of tl ported tissue. We will back its quality in 
. a every respect against any paper on the 
ge oo — < aan American market to-day. It is a wonder- 
sh 2 ee ful manifolder, its polish is just like good 
er Lincoln of th patent leather and the price is just about 
half what you pay if you get anything nearly 
as good. 





killed and Injured Our offer is no gratuity. Even if you do nothing 
me with the box of carbon but sell it, we Know your cus- 
He reports that th tomer will insist on more of it, and that finally we 
will furnish all the carbon you buy. 


ain For the manufacturer who makes the best goods for 
t_ South McAlest the least money must win out, despite all the mystery 
is hand and baseless arguments of his competitors’ high 
priced salesmen. 


_ Neidich Process Company 


Burlington % New Jersey 
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“RIGHT-IN-SIGHT” 


COPY 
HOLDERS 


have a joint flexible 
arm as pliable as your 
own arm 
you can a 

? 

just copy to 
any positior 


or angle 













You can use them with any make of Typewriter or 
Adding Machine, or even Elliott-Fisher Billing 
Machines, at any height or any angle. Shield will 


hold Copy Books, Loose Sheets, Cards or Books 


with Stiff Covers 


HAS PERFECT LINE INDICATOR 
Saves Eye-Strain—Increases Efficiency 


Spacer, 25 Cents Extra 
The IDEAL Copy Holder for schools teaching “‘touct 
system" work; promotes confidence in keyboard by 
hiding it, yet does not obstruct view of work 
Some of our dealers and agents have equipped 
whole city, county and state office: 


DEALERS Write, Fer Our SPECIAL 


TERMS TO THE TRADE 
A BIG MONEY MAKER FOR CANVASSERS 


COMBINED TOOL COMPANY ‘sis: 














——-- 





DEALERS’ 








300% 


when they handle 


MORTON'S 
CRYSiAL 
TYPEWRITER 
OIL 


This oil is absolutely 
ODORLESS and is 
the only oil that does 
not injure the rubber 


\PROFITS 





rollerorplate ) because 
it is pure and gumless. 
Finest Made. Sold all over 
the world and bottled 
under Special Dealer's 
Label if desired. 

Free Sample to typewriter 
and office supply dealers. 

Get our Dealers Terms. 











MORTON MEG. CO., “"\""* 
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will make his headquarters in the ‘“‘Shoe City,’ 


where he will no doubt give a good account of 


himself. 
Marion, Ohio. 

The Monarch-Republican Co., of this city, have 
taken on the agency for the new Fox visible type- 
writer and propose to make a showing for this 
machine in their territory 

Mount Vernon, Texas. 

J. Tom Jackson, formerly local agent for the 
Oliver here, has been transferred to a traveling 
position with the same company in South Car- 
olina territory 

Muskogee, |. T. 

Julian B. Elkins, formerly working out of Fort 
Smith, is now engaged with the Underwood Com- 
pany making Muskogee headquarters 

Minneapolis, Minn. 
(By Our Special Correspondent.) 


The Royal Typewriter Co. hav« pened an office 
it 934 Security Bank Building, this city, with F 
Ek. Barrow in charge assisted by a force of ex- 


perienced salesmen 
« > > 
G. V. Penny, who resigned his position as man- 
ager with the Elliott-Fisher Compar last mont! 
account of serious illness, died last week. 
. > . 


on 
Gilbert Murphy representing the Oliver tyne- 
writer in southeastern Minnesota, is back on his 
territory again, his absence having been caused 
by a serious sprain in the right ankle 

> . 

Cc. R. Sweet and wife, of Omaha have been 
spending the week with Floyd St. John, manager 
of the Oliver Typewriter Company at Minneapolis. 
Mr. Sweet, by the way, was the first salesman 
employed by the Oliver Typewriter Company at 
Omaha He reports that Lusiness is etter than 
ever and that the Oliver battleship is plowing its 
way to the front in his territory. 

> o > 


The L. C. Smith Typewriter Company have in- 
troduced themselves to the Minneapolis. public, 
and are nicely located on Sixth street 

> om > 


A trip among the typewriter managers in Min- 
neapolis convinces one that business is certainly 
flourishing. Manager St. John of the Oliver was 


| so busy that it was hard to gain an interview 


He reports that up to the present time more busi- 
ness has been secured by bis office so far in 1907 
than the total result of 1906. 
Montgomery, Ala. 
(By Our Special Correspondent.) 

Mr. P. A. Etheridge, who has been running the 
Montgomery Typewriter exchange in this city, has 
“hooked up” with Bryan Bros... and will make his 
headquarters hereafter in Selma, Ala They will 


| make a specialty of typewriter repairing and also 


manufacture rubber stamps Friend Etheridge is 
a good typewriter man and ought to make good. 
> . . 


A. Coke Smith, the popular Underwood travel- 
ing man for this territory, reports good business 
He generally gets around where it is good 

> > > 


The Southern Typewriter Exchange, Minchener 
& Liston, have added the Elliott-Fisher to their 


list The sales for Fay Sholes show that they 
are making that machine popular in this tern- 
tory They have had a good business all through 
the dull season There is » dull season for 
hustlers 


> > > 
There is probably no better known typewrite1 
man in southern Alabama than B. E. Minchene! 
of the Southern Typewriter Exchange If there 
is a town or city here where he is not wel 
known, it is one that ‘‘grows in the night 
> * 


Ee. L. Davant, the agent for the Fox, has a largé 
number of these machines in Montgomery and the 
list is still growing Davant is very popular 
among the stenogs 

> > > 


Friend Hoyle of the Remington office is wear 


ing a regular “Quaker Oats smile We hear 
that he hires a dray every time he comes fron 
the road to haul orders to the office This hasn't 
been verified at the present time 

> > > 


Mr. Morrow, who has sold a great number of 
machines in Florida, is now ‘“‘making’’ Alabama fo: 
Foote & Davies in the interest of the Monarch. 


Nicholasville, Ky. 


J. W. Masters has bee ransferred from _ the 
local agency for the Oliver typewriter t i travel 
ing position in Kentucky for the same company 


New Orleans, La. 


The Southern Typewriter Exchange has been or- 
ganized here with a capital stock of $5,000 Presi- 
dent Harry M. Dyett: vice president, Archie H 


Pike and secretar Chas. F. Sal 
New York City, N. Y. 
(By Our Own Representative.) 
Lewis G. Wallace, who for some two years has 


been assisting Mr. George Crous s salesman of 
the Underwood typewriter in a downtown territor) 
has been assigned the district from Canal to 12th 
street. running west His experience and hustle 
will stand him in good stead ind there is not 
the least doubt but that he will ‘‘make good 

Cc. V. Oden, the active special representative of 
the Underwood Typewriter Co., was in New York 
recently, and was showing some of the “boys” a 


few splendid stunts with the tabulator Mr. Oden 
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HAS A 1,000 USES 


Names changed in less time than it takes to tell about 
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TYPEWRITER NEWS.—Continued. 


ertainly knows his machine well, and is one 
f the finest exponents in the line of demonstra 
tion of the values of the Underwood on the staff 
* 
Miss I. Z. Rooney issistant manager, employ- 
nent department the Typewriter Co is 
spending her vacation w er parents in Penr 


syivania 


. > > 
The Oliver 'ypewriter ¢ s receiving certair 
wblicity in New York w is the envy of the 
jther companies hers ; Spieler’’ on the big 
sight seeing automobile, w h makes a trip down 
Broadway twict i day ! inces when passing 
the Oliver building This is the Oliver Typewrite! 
Building—one f the greatest typewriters in ths 
world 
> > 
The American Teleg pewriter Co., of New 
York, has beer ncorporated to manufacture se] 
und dispos¢ pewriters, typewriter supplies 
electrical machines and their ppliances. The cay 
ital of the compa! is $1 Incorporators ar 


Wilson E ripple Geo V Plitt and Nellie M 
Herzlerg, all f New York 


¢* ¢ *@ 
H. S. McCormack, billing machine expert for the 
Underwood Typewriter C with his wife, spent 
is vacatior t the Thousand Islands during Au 
gust, just prior t the Detroit business show, wher« 
his company d layed the billing machines whict 
Mr. McCormack is so wonderfully developed 
* 

Superintends Higir m of the New York 
Division, is IS) tory in Wall street 

spend mor than wee 3s in vacation during 

summer 

Miss Bant nage! ployment departmer 
New York offic spent | ition sightseeing 
ind out of New York, Bos i suburbs. and re 
urns to her desk much refreshed 


Mr. W. R. Priest, assistant manager of the Oliver 
[ypewriter Company, New York, spent his vaca 
ior together with his in the Adiror 
dacks, far from the r telegraphic con 
nunications 1 from iccounts the _ post 
authorities The storie tells of fish caug 

teres ewriter man He 


ind lost wou nte t ty] 
4 eturns to |} lesk great benefited by his 
itior 
* *¢ «6 





Cc. W. Rey i ount es manager of th 
Oliver Typewriter Comp New York. has locat 
ed his family at New La Conn., for the sun 
ner. where spend u ’ nds 

. + 

a « Per n n charg f the Oliver Ty] 
writer Compal! s office n Brooklyn, is spending 
is vacati I farn elaware 

.. 2. 

Super t Colem the New York D 

sion s I 2 iter of his vacation 
ong Island 

¢ « 

Superintendent Binklys New York Divis 
sion spent |! tior wit his family visitir 
r ds in I 

. 
Mr. Hazen, president t Folding Typewriter 
states that while tl roduction of machines 
at the factory is increasing, the orders are coming 

n at such a rapid rate t t they are unable t 
ll them There s gI t future before this 
eautiful littl ichinge Mr Hazen, and 
iss t I vA ding new improve 
nents 

* * * 

rhe Roya ewrite making rapid 
strides wit! e foreign t le Mr. Charles H 
Mage s tra ng in I the interests 
tl company nd write e is having great 
icces The r I tt fé ures prove espé¢ 

ally iring the 1 men of Europe. and 
ere bt the 1 \ l have a great 

* « 
x ‘ t manufact 
e | ~ | Co Particu s 
his te } sew here I 
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rom “ inventor M 
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ed x d or he 

et . tor to iil ft 
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A WONDERFUL 


THE IDEAL AND ONLY SYSTEM WHICH MAKES A PERFECT RECORD 


All letters, bills, etc., either typewritten or pen-written, which makes exact copies of corres- 


poidence, including stgnatur 


WHAT TWO OUT OF THOUSANDS OF 


Ross & Heyn. Steamp! Barber Milli g | Minneapo- 
¥ , li \ 
Agent , New Orlea , i | We hink ‘ opying 
The Bath is giving perfect | Ba und Clot e best thing 
; 1 egret we | ve ave put office ‘. a 
“y ; . e past few years.” Self Adjusting. 
ARVS 16 ONG ag0 iigned, E. R. BARBER, Pre: 


OMe iocor oriental! 0. ww vexcy Adams Manufacturing Co. 





OPYING 
MBINATION 


GIVING CLEAN, CLEAR-CUT LETTER BOOK TISSUE COPIES IS ONLY OBTAINABLE BY THE 


BRASS BLOTTER BATH 


1. BRASS BOX and LID,—therefore rust proof. Moisture won't affect it. 
2. Cloths are heavy, and SILK BOUND,—always the same; no wrinkles; wear best. 
3. EQUALIZERS made of MINERAL MAGNESITE FIBRER—tough like leather and can’t break. 


» and corrections, and copies them in compact book form. leaving 
uestion of legality or dispute, is this systen 


; 


Made of 


BRASS 


al t letter-book copy iso tedio 





roved equalizer 





One Bath uniformly moiste« from one doze o one 
thousand cloth No wringing No brushing No diy 
vate The minute y tur: p the , the 
cloths are ready for instant u e placed betweer 
letters and tissue paper ; 
© r ampens the 
O ( " 
ne. soft thread ft thread water free and 
ing « y ‘ te t ‘ ‘ r ring 
; Clot} ‘ ' 


car, Cican co A ra 


USERS SAY: 


n orders fill 
Foreign Dealers Given Prompt Attention 
Write for trade di t 1 part 


SIS A HIGH GRADE PROD [—The be its kind. 


No, 2 S. 20th St., Phila., Pa., U. S. A. 


Successors to Stone Press Copying Bath Co. 
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You put your book he safe every night with scrupulous regu 
y r tear ot fire 

WHAT'S THE 

Your rresponde ice received, and other papers 


YOU CAN'T SUBSTANTIATE A SINGLE 
ENTRY ON YOUR BOOKS, 
mes f 4 flames ir ‘ uses which only 
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It costs one man just about 
as much to make a good car- 
bon paper as another. The 
best materials cost us all the 
same price and I know that I 
buy the best. The difference 
is not in cost of production, 
but in our ideas of reasonable 
profit. I believe in big turn 
over and make my prices ac- 
cordingly. I do not pretend 
to work for nothing, but I 
want your business, and quote 
accordingly. If will gladly 
send you samples and prices. 
Goods back and money re- 
funded if not satisfactory. 


A. L. Foster, President. 


MANIFOLD 
SUPPLIES CO. 


55 WARREN ST., N. Y. C. 
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watch in the International Selling Contest insti- 

tuted by the Smith Premier Typewriter Co. for 

the months of April, May and June, 1907 Mr. 

Johnson was successful in selling the largest num- 

ber of new machines during the three months. 
> > - 

The Remington Typewriter Co. have made sev- 
eral alterations and improvements in the interior 
arrangement of their offices. The billing depart- 
ment is now on the Broadway side of the second 
floor of 327 Broadway The screens which formerly 
hid the bookkeeping department have been re- 
moved, thus giving more access and light, and 
a very much impioved appearance to the office 
generally The advertising and publicity depart- 
ment now occupy a space on the Broadway side 
of 325 Broadway. 

> > > 

F. L. Case is acting as manager of the Monarch 
Typewriter Co. in New York. He reports busi- 
ness as exceedingly good, and the prospects o 
the Monarch for the fall beyond expectations 

> . > 

A. H. DeWitt, who was for many years assist- 
ant salesman to Mr. Miller of the Remington 
Typewriter Co., has been promoted to the execu- 
tive department 

> > . 

The Columbia Typewriter Co. are going to make 

a strong bid for the forthcoming typewriter con- 


test at Madison Square Garden The winner of 
the English championship. a Barlock operator 
will attend, and also a lady operator, who from 


ull accounts is a wonderfully rapid manipulator of 
the keys We may look for interesting results 


7 > o 
R. J. Black, manager of the Barclay brancl 
of the Typewriter Exchange has just returned 
from a most enjoyable vacation Business has 
been very good during the past month, and the 
future looks exceedingly bright and rosy Within 
1 short time some extensive alterations will b« 
made in the premises at 1% Barclay street, whic! 
will assist materially in still further developing 
this fine business. 
. > > 
Mr. Camps, of the Royal Typewriter Co., has 


just returned from a trip through the west, and 
he reports that the Royal is progiessing in publi 
favor far beyond their most sanguine expectations 
Every single office opened has been successful 
from its inception, not only with small firms 
but with large ones In New York they have 
just closed a deal with one of the Cable com- 
panies for a large number of machines 
- > al 

It was incorrectly reported that Mr. Charles 
Spiro, the inventor and president of the Columbia 
Typewriter Co., has gone over very suddenly to 
the “‘great majority.’’ We hastened to ascertain 
the correctness of the report ind were mucl 
gratified and delighted to find that the rumor was 


totally unfounded Mr. Spiro was in the best of 
health, and looked good enough to last for many 
years This is the second time that a mischievous 


rumor of this Kind has gone the rounds, and Mr: 


Spiro is anxious to know the author 

> > > 
The Typewriter Exchange of 1% Barclay stree 
have just discovered in their stock a venerable 
Sholes and Glidden typewriter, manufactured by 


1 


Ek. Remington & Sons about 1867 It is in perfect 
working order and is quite an interesting exhibit 


he keyboa:d is covered with a metal plat and 
the type bars, which are narrow pieces of metal 
run through slotted guides whicl are merely 


prolongations of the hangers This machine shows 
that Messrs. Sholes and Glidden even at this earl) 


date anticipated the aea of a type bar guide for 


preserving the alignment The irrange! or 
this machine securely locks the type at the point 
of printing 
> > o 
Mr. Beasley of the Gene Typew xchange 
seems to be entirely in his element, and constant- 
ly wears the smil« hat w t I ff He re 
s s Ss as simply humn x H sg 
ve his wl stock f son t s s i 
! s, reshelved ar e-tagged eve rf I 
H has got w pr lists t w! sa 
1 T ‘ J i it = £ I ~~ = s 
us ss this con zs Ss tha S ¢ t 
known i he hist ! ex £ Witt is 
é rey and enthusiasm we do ! x will be 
mistaken 
> > . 
M Ramer he Wholesa I wr ‘ s 
joying a much needed vaca 
> > 7 
M McDowe manager of t oO writ 
( is a glowing ta to tell s ss las 
r th « t Olive The N s s i 
ising pular ind s Ss 
m seas tl have done a s ss 
> > > 
1. M. Fisk ‘ n ypewrite ( 
‘ irn from | pe t t Sept 
H has had a s Ss tr s 
s back lots s rhe w York I 
s < na ~ 211% swa w 
siness i \ Di orders t t 
ittend 
. . * 
W W Ram t W sa x ( 
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It’s Easier To Sell Shaw-Walker Goods 
Than Any Other 


This is true for many reasons. Here are two of them 
First: Shaw-Walker Vertical Filing Cabinets and supplies sell for less than any other on the market. This, 
notwithstanding the fact that they are the best made. 

Second: We co-operate with you in selling them. We don’t load up our dealers and then forget them. We 
devise ways and means for you to get rid of the goods. We furnish you everything in the way of advertising. 
We have a ““Dealer’s Co-Operative Plan.” Write and ask us to tell you about it. 
\sk us to place you on the list of our monthly publication ““Shaw-Walker”’. It’s Free For One Year. 


The SHAW-WALKER Co. 


New York, 372 Broadway MUSKEGON, U. S. A. Chicago, 151 Wabash Avenue 

















TYPEWRITER NEWS.—Continued. n Oliver betore he leave the parlor, he w not The Rhode Island Commercial School, under 


1 iis enviable and well earned re their new manager, Mr. Jacobs, have made some 
mer The s during July have exceeded tl ‘ i i salesmal! very radical changes, and have put in an entire 
f any other eal He : ymnstantly adding new Ottumwa, ta new equipment of typewriters, —?. changed 
men to } I 1ilding department e Ottumwa Stamp Works of this place have all their old ones for new models, and having di- 
eh taken up the agency for the Royal typewrite: vided their business up among the three leading 
In anothe rt of t ie we publish a } Providence, R. |}. machines. 
ire of the roposed new factory of the Roya (By Our Special Correspondent Philadeiphia, Penn. 
I riter ‘ This wv be erected at Hart Charles Skillmarz manager of the P ence (By Our Special Correspondent.) 
nr l no effort or will be spared nch of the L. C. Smith & Bro, Ce has re- Traveler C. H. Laird has been secured by Uncle 
most complete type- gned, and has accepted a position as salesman Sam, and is now employed on the Panama Canal 
We hope to publis! wit the nderwood at this point in the U. 8. Disbursing Office. 
. 





er issue. . . + 
Omaha, Neb. M1 Selleck 1 former cit salesman for the Kasten and Bertram Graves, aged fourteen and 
(By Our Sp ( respondent.) Smith Premier, spent Old H e Week vis twelve, respectively, the sons of C, E. Graves, 

IF. M : lear the Omaha Oliver sales ting i acqu tances manager of the Philadelphia branch office of the 

force. spent tv weel New York City. v t Ree Oliver, recently saved the life of another lad who 
} ) prominent I John ¢ irn. forme! pewritel! 3man was drowning in the rough surf at Wildwood, N. 

I ] "A { t lerwood iw know! 7 e the J The two boys dashed to the rescue after an 
west t writer fraternit ‘ f wee] Irn adult had declined to risk his life in the attempt. 
a Seot p Peoria, Ills. 
> Sweet ; . pele force nent ' * *# Walter D. Hart and Reynold 8. Smith, have 
ek w vif ke Minnetonka. Mi . in Crumm, on f the xpert j s of formed a partnership to be known as the Rey- 

~~ : t : f cs nold 8. Smith Company. The new firm will make 
h office tool ‘ y friend ; ,a time Md i specialty of handling the Monarch typewriter 
"John’s celebrat ys Mr. Hart was formerly with the Fox and Keming- 
ou P. Alle forema! the re art ton companies. 
- ' ¢ at the derwoor | ry his f nd Paterson, N. J. 
nding tior t < ge Cit A e he The Smith Premier Typewriter Co. have opened 
. 4 tion campit 1) ' new offices in this city at 104 Colt building, on the 
We w me great fish stot ** * ground floor. 
‘ . Mor , f the lest { writer Portiand, Ore : 
“a r f t nity, recent 1id Pr ea P. J. Sullivan, representing the Smith Premier 
i f Typewriter Co., out of Portland, was in Pendle- 
isiness , ; ton, Ore., recently, where he was reported as do- 
' ing some good business. 
‘ } i be Pittsburg, Penn. 

ffice : R. C. Cole Company has been incorporated here 

- 2. <6 for the sale of typewriters, with a capital stock of 
$10,000. R. C. Cole, E. W. Simon and J. W. Baine 
are the incorporators. 

Rutland, Vt. 

Walter Clark, who has been selling typewriters 
for years with success has taken the agency for 
the Fox typewriter in this territory and Should dou 
ypewriter = : ; = , ef ‘ te well with this new visible writer. 

d mad t con es for Sommerset, Ky. 

writer business es G. P. Cartwright has been transferred from the 
a * * ¢ local agency of the Oliver typewriter to a travel- 

( » the marriage f J N tl Old Hor 4 ( type ing position in Kentucky for the same company. 
earl Geeet - in oe Oliver sales force ' siness W prot mé rmal San Francisco, Cal. 

Miss N« mat ‘WwW e. Nebraska n A litior Gener the t writer i s ha (By our special correspondent.) 

st 21st M Sweet f those irrepress good nd all the b tive, with the The Pacific Typewriter Co., general agents for 
salesn : er rgets the owl and if J wood toys maintaining the lead, t hay the Sun Visible typewriters are the first typewriter 
E es It the |} t ties the nupt } g pt some ‘ s office to get located downtown in the burned sec- 
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Modern Precision Machinery 


No. 5 LATHE WITH COMPOUND SLIDE REST 
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BENCH DRILL PRESSES 
BENCH TAPPING MACHINES 
BENCH MILLING MACHINES 



















AUTOMATIC GEAR CUTTERS 
AUTOMATIC PINION CUTTERS 
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Sub-Press Dies and Special Tools 


FOR THE MANUFACTURE OF 


Typewriters, 


Adding Machines, Etc. 




















SLOAN @ CHACE MFG. CO., tr. 


NEWARK, N., J. 





TYPEWRITER NEWS.—Continued. 
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TYPEWRITER NEWS.—Continued. GSe The Comtograph company of Chicago has 
: has eard t an inch long. Doing we increased their working capital to $1,500,000, 
“ss — ADDING MACHINE to double the present output, enlarge the fac- 
a is tallies. — a tory and open up more branches in the United 
stout Ss the shoy ses each, ever ng at Ai States and Europe. 
1 good thing he n't lay of t ¢ oes 
% ete rf i —§$— ae The Burroughs Adding Machine company, 
“ it George Bart under the able management of J. F. Gillen in 
- ’ , oe oiicn tas Sea en ae ms ticciaes sei the Chicago territory, is quite up to standard, 
pe on |} A growth has forme ai ih eaten Dc 3 and many orders are being secured by the ex- 
tubs oie be Geberaad os ghd ee Baltimore, Md. cellent staff of salesmen Mr? Gillen usually has 
bome peration, Ww coner company € Raltimo: Mid.. around him, ae 
om Ing specia y I idding acnine p 
a wien ine tan 0 , ’ p n ne , 4 Felt & Tarrent, Manufacturing company, the 
Office Sup Meg ee wide. plain and ruled makers of the Comtometer, are installing new 
typewriter and w = other meecell Coenen. CO. machinery and another engine, which will al- 
th en * low them to increase their output to forty ma- 
Wichita, Kan. ~ « SE Se mdence chines per day. 
7 eee ie oe vabetde mb, Re SOCRt CEpeSeeae ve OS om Detroit, Mich. 
rounds of territory with considerable succ Universal Adding Machine « OMpany, WHA O Possibly the best treated house organ ever 
ae es ces in the Columbus Savings & Trust build coming to our table reached us this month 
he Oliver typewriter has the distinction of bi ee pan Ore a number of these ma from the plant of the Burroughs Adding Ma- 
~ Sg bn sma ne gt tg ne _ oe chine Co., in which the subject of their recent 
lis ri ny has a very spacic Cincinnati, O. convention is treated in a manner that displays 
EES OS ee ee oe (By Special Correspondenc« most excellent judgment on the part of the 
charg ff was est  blished mé Neither the Wales or t Pike adding ma compiler, whoever he may be. The organ 
lt te eS ae oe hines have as yet opene ces city goes under the name of “The Burroughs,” and 
Wilmington, Del. Ss was expected by th mpi d it is printed on high calendar paper and pro- 
E. P. Jarre is | 1 first class, up to dat vill probably be the first of the year now be fusely illustrated with cuts and black and 
repair d tment t city at 1803 Market fore they will be finally settled and ready for white drawings that holds the reader from be- 
= a . oe ee SS eee business ginning to end. 
wen ester, — ll Elyria, O. 
he I Johnsc Sporting Goods Co., loc Phe Universal Addinn Mackin asim Frank Potter, formerly of this city, has been 
amet thats anata "“Giaiaaniane candi - ; which ic under the eeatiadeeens. af Sinead appointed general manager of the Automatic 
M Emery is certainly one of the busiest Wrpoeler and Harrison, say that the summer 44¢ing Machine company of New York. Mr. 
, "eek . = months have not slackened the steady ds me Potter’s present home is in Oberlin, O. He 
a ury, Conn. 1d : 
Harold \ wl een for some tim made upon them for machines and they are started in as eastern sales manager for the 
gent for the New H railroad at Wit vary savenniiel- ie Seaburn bane aan company, and had such success that he was 
: a ee ‘ soleks dael aak Die ann soon promoted. 
writs \ mg the Naugat \ ¢ ) ¢ ime 2 
Siving up his position with the semrend cos Chicago, III. ee eg 
won t ft, 80 ess he is getting |} On Wednesdew. Anmue 2S that i Prof W. U. Boehm of the State University 
: atnante th tis tee Ge ae Mpa of lowa, has invented an adding machine which 
Augusta, Ga. ae ‘ Lat Be : aa ef re has just been patented. He goes to the Uni- 
Lag Say cong SOE cat . PSEC ONG ATE 138 alter e “ versity of Pennsylvania this coming year as 
od Typew ore a : “i ine instructor in physics, and will then place the 
: ¥. — P dane ee a es a nto machine on the market. 
| territory for , dip , Jacksonville, Fla. 
A t A. Baldwin, ' (By Our Special Correspondent.) 
Duluth .ae Cee ' aonb L. B. Graham, Southern sales agent for the 
me 7 ‘ : .d : 8 = diss he Universal Adding Machine company, was here 
e of miners on the 1 hip sin ciate paiephg: ' recently; “fishing” so he said. 
oop - = West Seperate | "Sat Gere Louisville, Ky. 
g during the ent ' (By Our Special Correspondent.) 
6 ee engi ee Sore iia a age \n adding machine contest was given at the 
s the most pret ey ‘ 7 oe ds rt 1"! recent picnic of the local bank clerks at White 
CEE Oa ' a City. While no records were made or broken, 
Martterd. Conn. The Pike Addine M om cated some fast time was made. Mr. Fred Manget, 
fl s of the I ' ~ seni Adding M “em Mrvadese: local manager of the Burroughs company, 
- a re s peta * P pee Week side which were the only machines used in the con- 
New k avenue, where 1 - test, donated a prize of $50 to the winner, a 
~ ragtime ge Ae cosa Peg rod _ far, or clear clerk at the Commercial bank. All the banks 
‘ee ce Dremident 1 St Pere em .F _ in the city were represented by a clerk in the 
B. Hess. 8 _ p.m, See M eae contest excepting the Bank of Commerce, 
er E. J. Nehr and Factory Manager E. J. Mat sc per poe = ti which happens to use another machine. 
'B, Allen, the architect, accompanis winthiac: Guam Pitta sag Lal New York City. 
t 1 ty \ mber of photograp! ver ca 3 ‘ (By Our Own Representative.) 
— ag on geen > Soe or cae aie : W. C. Hough of the firm of Eaton & Hough. 
; ' ut Mr. Allen left for New Yorl | T Sheltos Kar Cit manager  a@gents for the Wales Adding Machine com- 
Be le” ee ine thw Mattie “Serpe: 4 Se pped off any, is spending his vacation in Liberty, N. Y. 
J me F. M irney esent foreman of t n Chicago for a dav or ¢ to lool , s old * 8 8 
a Mr McBi . ends and view the get ddi chine The Eaton-Hough company, agents for the 
f the work with tl Ww Cor ituation in Chicas Wales Adding Machine company, report busi- 
a ~e ae es oe ‘e+ * 4 ness as extremely good. They will make a 
the empk f [he Comtograph 1 hicawo good display at the business show in October. 
s stead I e t man . FS 
( the Underv \. B type The Automatic Adding machine company 
— a  e od, is t riter mat ed ess have had a wonderfully successful summer. 


They report a very large business and the finest 
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K. P. H. Rile, formerly with the Universal clusi 
cl Machine company, accepté { tion six 1 
Felt & Tarrant Manufacturing 
recently Mr. Rile says he does not ! made 
23” a hoodoo number, although that was 
date on which his new position began, tit 
the day was Friday 
I k (y \I C4 lister \ in ry , 
i S¢ eg Standard dd ! 5 Ww Re 
nected with the New \ that = 
many s been transterred nd 1s 
ed to the staff of the Philadelphia b yan 
but a few exceptions, Mr. Maccolister S 
been selling Standards longer thar ny . 
! won the company’s staff te ‘. 
thoroughly versed as to the merits *: 
goes without Saying 
nes ming “the Standard way “a4 
+ i) 
Wm. J. Stein, formerly in charg t “7 
ud department of the Boston brancl t the — 
indard Adding Machine company s beer =a 
sferred and placed in charge of t me cove 
epartment at the Philadelphia bi | t 
idily increasing growth of the numb rl re 
indards in that territory required an it \dd 
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nd W ishing beir Blank Book Makers, Stationers, Printers and Lithographers 
F. A. Hosack, sales managet Manufacturers of Copying Books and Papers and Loose Leaf Devices 
_ fet oa +3 . + 
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\\ Peas f the Office I qu 
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Washington, D. aoe TO THE TRADE 
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AN ORDER FOR 


2000 HAMMOND 
TYPEWRITERS 


SECURED FROM GERMANY. | 


leks, OF AME 
mn os 





WHAT SECURED THE ORDER 


Ability to write any language on one machine. 


Absolute visibility of characters printed. 


Perfect and permanent alignment. 


Polychrome ribbon attachment 


MECHANICAL SUPERIORITY. 
DURABILITY, SIMPLICITY. 


The Hammond Typewriter Company 


Factory and General Offices: 


69th, 70th Streets and East River 


NEW YORK, N. Y. 

















ADDING MACHINE NEWS—Cont inued. 
chine fro ma government department at Wash 
ington, D. C. On August 15 they had placed 
twenty-four machines in these departments 


One “no trial” order calling for six t slur 
electric-drivén machines. 
Louisville, Ky. 
S. H. Cady, manager of the Elliott Fis 
Branch here has succeeded in gett 
fice in shape and is doing yusINess 


Every week shows added prospects for a big 


future and he is working the territory 
it is wort 

Mr. Charles S. Wandling, stat gent 
the Pike adding machine, spent few days 
in town recently working up business for his 
machine He is a hustler and v get his 


share of the business. 
Pawtucket, R. I. 


The Burroughs people have put issist 
ant with Mr. Woodward in the field Chey 
report good business during the su 

Louisville, Ky. 

Smith H. Cady has assumed charge of the 
local agency of the Elliott-Fisher ¢ which ts 
located with the Office Supply ¢ This of 
fice did quite a business the past month. Quite 
a large deal is hanging fire with a cal rail 
road concern, with every prospect of its going 


through 
Toronto, Canada. 
Mr. George Watt, the general igel 
the Elliott Fisher Co. of New York, who has 
been in the city for the past four days, an 
nounced recently that he had arranged with 
the Copeland-Chatterson compat 
over the entire Elliott Fisher Billing Machine 
business for the Dominion. The Copeland 
Chatterson company, with the aid of their 


large selling staff, will no doubt immediately 
boost it into more general use in Canada 
San Francisco, Cal. 
ss Edgar, agent for the Burroug} Adding 
Machine for California, Arizona, Neva¢ nd Ha 
waii, has been on an extensive trip thous t the 


East, and stopped several days in New York City 
Oakland, Cal. 


W. W. Cooley of the Oakland (Cal.) office of the 
Burroughs Adding Machine Compar has ist 
returned from a tour through the East Iipyving 
two weeks, following the trip to Det: He S 
ited Toronto, New York, Philadelphia i Balt 
more 

New Orleans. 

Harry Howard, sales agent of the B ] ; Ad 
ding Machine Company for Louisiana ‘ il 
ried on July 3lst and is now on his wedding triy 


through the east He recently visited New York 
City with his bride 
Minneapolis. 

Cc, J. Cotton, of the Burroughs Add N 
Company of this city. has just returned from his 
vacation trip to the Atlantic coast r tl ! 
vention at Detroit 

Milwaukee. 


C, P. Fenner, salesman of the Burr re \dding 
Machine Company in this city, was in New York 
City recently on a trip east. 

Pittsburg. 

F. H. Dodge, of Happer & Dodge. sales managers 
of the Burroughs Adding Machine Com; ) this 
city, together with Mrs. Dodge, spent several days 


recently in New York City 
Buffalo, N. Y. 


H. E. K’Burg, who has for some time bee n 
charge of the Buffalo territory of the Burroughs 
Adding Machine Company, has resigned nd his 
position has been taken by Byron J. Ex who has 
been a very successful salesman for the same com- 
pany at Pittsburg Before leaving M1: K’ Burg 


closed a very fine sale of ten Burroughs machines 
with the Marine National Bank of Buffal 


New York. 
The Cram Writing Machine Company of St. Louis 
have opened an office at 220 Broadwa M A. G 
Utley is in charge, assisted by the genet sales 


manager Mr. L. A. McConnell, of the St. Louis 
office. The prospects for business é ‘ 
couraging 

> > >. 


William H. Riggs, the popular New York sale 


man formerly with the Elliott Fisher Company 


has accepted a position as salesman wilt the Ur 
versal Addi ng Machine Company, wit}! New York 
territory This is another example f the los 


ADDING MACHINE NEWS—Continued. 


asso the idding machine to the type 
writer in es the tention that the writing 
machine s sman a! eadily become an adding 
machine s sman ind ce versa 

> > 

Charles Kendall for ! vears purchasing 

ge f United States Army at Sandy Hook 
Proving G inds, has be ippointed salesma! I 
the Ur ers Adding Machine He has been work 
ing a New York territory for some months, has 
made remarkably good progress, and is well pleasex 
with his prospects 

> > 


Mr. A. E. Burnett. eastern manager of the Univer 


sal Adding Machine Co is recently received somé 
large orders for machines from the Standard Oi 
Company, the Mutual Life Insurance Company and 
the Equitable Life Insurance Company. A _ very 
large majority of theses ire electric machines and 
they are giving the est of satisfaction. 
> . 7 

Charles P. Staubach, office manager of the Bur- 
roughs Adding Machine Company in New York 
has written a book entitled “How to Conduct the 
Office Work of an Age in the Office Specialty, 
Line This book was written with special refe 
ence to running a Burroughs agency, but it will be 
useful to any other house where the goods of thé 
agency are consigned It will be a 225-page book 
fully illustrated, with cuts and forms and will be 
published by the Burroughs Adding Machine Com 
pany 

> > > 

Edward J. Baird of the New York office of ths 

Burroughs Adding Machine Company entered the 


bonds of matrimony on Friday, August 2d. He has 
the hearty good wishes of the whole New York 
staff 

* * . 

B. G. Teale, who for the past two years has beer 
city salesman of the Burroughs Adding Machine 
Company, has been elected treasurer of the Elec- 
tro-Surgical Instrument Company of Rochester, N 
Y He will be succeeded in his territory by R. D 
Kimball, who gives up his position with the Wales 
Adding Machine Company to accept this. 

. . - 


Mr H. C. Peters, the energetic and versatilk 
manager of the Burroughs Adding Machine Com 
pany, is spending his vacation in Bournedale, Mass 
Before leaving he published a little pamphlet of six 
pages entitled “Knockers and NKickers It s 
dainty and attractively printed, and as only a lim 
ited number are published, those desiring them 
should make early application. We suppose we 
ought not to Knock or kick, but the number f 
our copy is 23, which certainly is auspicious for our 
immediate future We hardly know whether we 
ire to be knocked or kicked, but await our é 
with fortitude The pamphlet is so full of good 
things that we would ke to repeat many of them 
here. If we did so we would take away so much 


of the pamphlet that there would be nothing left 
We therefore refrain from quotations, but advis 


every single one of our readers (and married 
well Ed.) to write for a copy. Just knock for 
copy ind kick till you ge it 


LEAD PENCIL WOOD IN PHILIPPINES. 


Word has been received at Washington, D 


C., by mail from Manila that New Tork capil 
talists have become greatly interested in thi 
report that Philippine woods of various kinds 
have been found that are believed to be avail 
able for the manufacture of lead pencil 

Samples of these woods are now on the way 
to the United States and their availability will 
be tested. Lead pencil woods are becoming 
S e all | ‘ d 
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“ROCKBARNES” PaPERS 


We have spared no expense nor pains in our efforts to surpass former leading 
lines of typewriter papers and have had somewhat the advantage, our experience 
in them being based upon a career of many years in shorthand and typewriting 
work. It is difficult to overestimate the importance of such a line as we have been 
able to produce, as well as the handsome manner in which we put up our papers— 
in elegantly lithographed boxes with specially imprinted labels for the trade. 


~ 





Our line consists of the most select and desirable linen and bond as well as 
the popular linen finish papers. Send for our new CATALOG “B.” 


Southern and Western Distributors 


LITTLE’S TYPEWRITER RIBBONS AND CARBONS 


Known the world over as the Leading Products of their Kind. 


DIAMOND “G’” STENOGRAPHERS’ NOTE BOOKS 
FLAT PEN, PENCIL AND BILLING CARBONS 
RIVAL AMERICAN IMPRESSION BOOKS 
RAPID ROLLER COPYING PAPER 


ROCKWELL-BARNES COMPANY 


800 Baldwin Bldg.., CHICAGO, U.S. A. 
— 

















THE OLD RELIABLE 


SURE SHOT BINDER 


is still the universal favorite. Nothing could do the work better. 
It is economical and simple. 





WILL BIND FABRIC UP TO }-INCH. 
Holds 100 staples. Is equipped with 
ANTI-CLOGGING DEVICE. 
FULLY GUARANTEED. 


Automatic 






THE LEVER ACTION MIDGET BINDER 


designed for fastening papers and light fabric together. 


Has an enormous use in it surance offices, law offices, banks, 





phone exchanges and busin« offices generally 
MANUFACTURERS and IMPORTERS 
ilso use the Midg in prep ing ample of cloth 
ing, cloak uitings, straw braid, lac neckwear, PATENTED 
‘MOST DEALERS SELL THEM---DO YOU? 
Write for printed and illustrated matter showing the full Acme Line— 


nd better than all others. 


td, 500 N. 12th St., Philadelphia, Pa. 


irg 


ACME STAPLE CO. L 
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CRANE BROS. “smi” LINEN PAPERS 





a 

















— a ————- Manufacturers otf 


“GOLD MEDAL’’ LINEN LEDGER 
“JAPANESE LINEN” 
“WARRANTED ALL LINEN’ 

WRITING PAPERS 








—$_—_————-  - ee 













Papers from these Mills are th 
for Blank Books, Count wedi Stat 
Typew ritetr irrespon ne« £4 













Each S 


FREE SAMPLES TO DEALERS OF (¢ 
TYPEWRITER PAPERS—Writ 
















Your Money Back and 200% Profit, 


HIS stenographer’s COPY-HOLDER costs the dealer... $ 4.00 « 
HEY retail at $1.00 each - 12.00 « 
A staple article and a popular seller. Finished in black and nickel, they make 

a splendid window trim and an exceptionally good leader for a salesman. When cash 

for 50% of the amount accompanies the order we give the privilege of returning 

50°, of the holders if desired. ORDER TO-DAY. Don't wait till the opportunity 


is gone. 


CLEVELAND COPY-HOLDER CO. 


44 Mars Avenue CLEVELAND, OHIO 




























PRATT BUNDLE AND PACKET TIE Double the eased) di M ’ 
Cheapest tie on the market and the only one of your d Ing achine! 
on which memorandum van be made —— e ee gan 8 ve 
mailed to any United States ease 1n ope ration ae sine 
Trademarks and Copyrights 100 address on receipt of . 60c your machine gear 
Send your business direct to Applies to any size bundle, any dios 1 pred oak. Whee 
Sree . , Send for free sample. ens : 
Washington. Saves time and insures better services . ' 
4 Pratt F. Mig. Co., 117 Point Street, Providence, R. I. 
Personal Atiention Guaranteed ‘ Pr 
, : Roxsoury, Boston, Mass., June 1, 1906 metal ba 
25 Years’ Active Practice Please send us 100 fasteners (Ties) like en- : 
Specialty Working on the Failures of others. closed. They nie une d, ; 
n ) "y | a 7 > ~ “a 7 ry ‘) 2 
Address SIGGERS @ SIGGERS PEOPLES NAT F BANK OF ROXBURY, S 
STON. Beak Houses and Export Ty 
' Suite 83, N. U. Bidg., Washingtea, D. C. (This is their third order.) j oa eed ee? Comenes | 




















RETAIL STATIONER S—Hic: re is FACTORY TIME CHECKS 
something you wan They are being used more and mor 
The TRIUMPH TYPEWRITER nphiet “Time Checks 











’ It states 
holds itself, always in 
ge \. the " : : 
ae kee! correct position, nev- — others it \ our plan 
er inks fingers, ejects old pen. A scientific “es 
will pay , = 7 | in three 


article beautifully made. Sells to §TU- 
DENTS, BOOKKEEPERS, and all who 


write. Mailed, boxed, with instructi ms, 50 
will turn to and read page 3, this 


Liberal terms to dealers. Write now. fs 
issue Ameriean Railway Supply Company 


T. C. STRICKLAND, E. Greenwich, R. I. Address Dept. K, 24 Park Place, New York 


You will learn something of Impor- 


tance and Benefit to you if you you minutes 
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ATLANTA BUSINESS SHOW A SURE 
SUCCESS. 


Pag ! Columi 
y wa 
t s is 
sing » fast tl 
r affairs of this ki 


unate in having s 
rrangements 
ime, for it gives 
od deal in 


H s the first to inv 
uently has the very best 
king success of the venturs 
eople who exhibit 
ithern business men who wil 
seel vhat 1s placed on sn 
be the best opportunity 
r ippllancse dealers and business 


me tamiliar with the latest id 
nd will also produc« 
pportunity for northern manufacturers 
secure .agents t handle their goods 
best possible advantage to them and with tl 







eX] 
the matter of securing repr 
northern made office appliances 
has been slow and expens 
Che business show will solve this troublesom: 
sk d will provide the means whereb 
manutacturers n secure their represent 
tives at small expense, and at the same 
g territory in a short time 
Visitors from Every Section. BINDER 
Cher vill be sitors from every 
of the south at thi how Dealers from every 
yuuthern state will take advantage of this 
\tlant nd this will produc: 
ppo tl xhibitors most desi 
hat g lly in contact wit 
la ore number ‘ ers as possibl 1) 
he the s ' vill come prep 
mak« nd to place ore 
ree so that the 
int success from tl 
bors stand A PULL OR A PUSH 
ry} if 1S tor a big show 





on any ring 


OPENS or CLOSES 
THEM ALL 


ge number 
1 anticipat 
p agency ¢ 


ully gratifie 





anything 


















ill be t 
a Strong and Serviceable. Can't break or get out of kilter. Sheets 
yes lie perfectly flat from edge to edge when open. Closes as firm 
Saving and compact as bound books. Used for Loose Leaf Ledgers, 
ible f Journals, Cash Books, Record Books, Invoice Books, Stock Books 
agi and Miscellaneous Office Records of all descriptions. 
b Made in |} inch and 2 inch Rings. Carried in 
stock in Three Bindings, Full Duck, 4 Cowhide 
; Cloth Sides and } Russia and Corduroy. 
Send for sample today, it will do the rest. 
Irving-Pitt Mfg. Co. 
Kansas City, Missouri 















The Wales Visible 
Adding Machine 








Embodies all that is Essential and 
Desirable in an Adding Machine 


Its simplicity, ease of operation, flexible 
key -board, visible printing, visible 
totals, speed and accuracy make it a 
prime favorite with the operator. 


Its superior mechanical features which 
add life to the machine and reduce its 
cost of maintainance to the minimum, 
make it a favorite with the purchaser. 


It is Neither Some- 
thing New Nor An 
Experiment 











Its two years’ use in the leading busi- 
ness houses of the United States has 
demonstrated beyond question its su- 
perior worth. 


If you have never used a Wales, you 
cannot appreciate these statements. Once 
use one, and you will never be satisfied 
to use any other. If you have any 
doubts about the matter, try one and 
be convinced. 








CATALOGUE ON APPLICATION 








The Adder Machine 
Company 








| WILKES-BARRE, PENNA. 
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(By Special Correspondence 
Boston, Mass. 
Stephen M. Wells, who until 
manager of the Dayton factory of the Corbin 
Screw Corporation, has taken the eastern man 
agement of the Egry Autographic Register 
Company, with offices at Boston, Mass. Mr 
Wells is a thorough manager and the Egry 
company will undoubtedly profit greatly by 
having him connected with their concern 


Columbus, Ohio. 

The International Register company, for 
merly the Hallwood company, has taken up a 
new line in its fight against the National Cash 
Register company. It is the intention of the 
plaintiff now to make its contest against the 
users of registers manufactured by the Na 
tional company. In the office of the clerk of 
the United States court, the plaintiff company 
filed a suit against Austin M. Smith, 77 South 
High street, user of a register of the National 
company The plaintiff alleges infringement 
upon its patents and asks for an injunction re 
straining the defendant from further use of the 


recently was 


machine 
Dayton, Ohio. 

The Autographic Register company of Day 
ton, Ohio, makers of the “Egry Business Sys 
tems” and manifolding stationery, are making 
preparations for the building of a new and 
large addition to their already prosperous 
plant, which has grown to be one of the lar 

est institutions of this character in the coun 
try in a very few years. Their illustrated an 
nouncement appearing elsewhere in this issu 
offers some splendid “sales agency” induce 
ments, which we are sure will interest the live 


ones who read this journal regularly for “good 
things” in the office appliance Jine. The sys 
tems evolved by this progressive concern ar 
certainly up-to-date and attractive to business 
houses, practically regardless of their « 
icter 
Oakland, Calif. 
Articles of incorporation have been filed by 


the Clise, Kett Automatic Register company 
which proposes to manufacture and sell and 
deal in registers of all sorts. The capital stock 
will be $100,000, of which $5 has been paid in 
W. G. Kett, C. L. Clise, E. G. Ryker, T. P 
Reynolds and E. A. Ulsteen are named di 
rectors 
Marshalltown, Ia. 

\ bold robbery was committed here by 
thief who entered the rear of the gro 
store of John S. Brandon while the family was 
in front of the store and stole the cash regis 
ter. The noise was heard and in his has 
get away the burglar made a grab for the 


money, getting only $10 in silver, ons d 
what the register contained 
Salem, Ohio. 

In the office of Metzger & Smith, attorneys 
t law, articles of agreement between the 
board of trade, representing the Business as 
sociation of the city of Salem, and the Amer 
ican Case and Register Co Alliance, were 
igned up by Secretary K. L. Cobourn and 


President W. G. Fawcett, representing the 


board of trade. and President Walter M. El 
lett, representing the company On il 
July 26 President Ellett, accompanied by other 





TYPEWRITER 
RIBBONS 


CARBON PAPERS 


I. M. C. 








¢ New Management, new 


policy, new machinery 


new processes. 


@ Everything new and 


up-to-date. 


@ Second to none in hard 
finish varieties of carbo 
paper. 


+ 


@ Prices commensurate 
with quality. 

@ Pencil and Pen Carbor 
Papers, all kinds 

¢ Ribbons of all kinds fo 
all typewriters. 

@ Two colored and thre 
colored ribbons a_ spe 
cialty. 

@ Agents wanted 
where. 


every= 


¢ Special attention t 
large consumers 


@ Price lists, and sample 
carbon paper, to respons! 


ble parties. 


Q Write today—vou 


forget it tomorrow 


Indeliba 
Manufacturing 


Company 


Rochester, N. Y. 
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CASH REGISTER NEWS—Continued. 
a as f : mpany me to Salem to 
t possil to interest Salem cay 


You Can’t. Plant Tin Cans 


enlargement of the 
possibilities of 


company . pointed out to the men ay . 
chet. They sate the ean and expeet to pick tomatoes. 
ed by t manufacture of the registers, but e 
| Mr. Ellett and his associates that ff Neither Can You Handle 
capit to boost the mater 


f Salem. they were not in for making 
Alliance or other cities 
This cau the Alliance manutacturers to 


| Poor 
things in ar! tl eI ight, and the convers tio! p 
Soret Carbon Paper 


began to work or 


Mae a and expect to find a 


king a proposition to then 


hich wer satisfactory and hav: 

ied wit! [The contract entered 

that the city should raise $10 

000 by s f stocl 1 furnish a site of tron 
sey ; ling railroad facilities OF 

fa tock was to be subscribed by 

August 29 and the rest within a reasonabl« MONEY 
time Fifty-seven t isand dollars’ worth o 

stock | ready | n subscribed, and the 

ing on the job 


ere Therefore— 
(1 t | er nan tne com 


appliances for 
i Seee- | LISTEN M< DEALER 
200 persons for em 
It is confidently 
nected, | ver, that this number of workmer 
1] the business of th he only reason you sell cat rbon } paper at all is that you want to make a profit 
nths after it is estab peng "There are a great many brands of carbon paper on the market to-day, 
ished and in working order. Four building and lots of them are shove q. out prin ipally because of good salesmanship which 
| be required in tl nduct of the busines is made to tz ke t] 1e place t the carbon paper lacks in quality, durability,etc. 
| oral Y; 1 oft ctr 
| trol gy ve adage Such Carbon Paper i is NOT Profitable to Sell 
lots of ground, and The way to build up a profitable carbon paper business is to sell a line which 
1 the buildings will 


the construction work o1 ses the consumer and brings you repeat orders. 

the options. ‘The company has 18 month You never will build up a big Carbon 
ntention and hope of the of Paper Department unless your old cus- 

e that this will be tomers send you repeat orders of their 

i own accord—without more than the 

tae Initial Sales Effort. 


Pawtucket, R. I. 


by 1 tional Cash Register f you lose an old cust ne you make a new one, you'll always be 
FE VOVIGERCE, | bed acces, wher re you started, just a mere beginner. No man can build a house very high 
olla “y ir “a - f. if somebody takes brick ff the bottom of the foundation as fast as he lays 

ae cidlenies d oa at the top. 


WE WILL NOT MAKE POOR CARBON PAPER EVEN IF 
— WE KNEW WE COULD SELL IT 


“TYPISTS” IS NOW THE PROPER If we did we wouldn't get Your Repeat Orders, and that’s what we are after. It 
WORD. | often takes a lot of time to land a new account, but once we get a dealer to 
snaeieeih Wun siednaiiaal hamdne, ite Ke ystone Line—we have him for good. But we wouldn’t if we sold 

1 Time was whi him a poor brand « 
1, 1 . | cnngieeg 


te rae THAT’S WHY WE MAKE OUR CARBON PAPER AS GOOD AS 
a aii WE DO—THE BEST MADE. 
oe tt Let us send you a line of our FREE SAMPLES so you can try and test 


them out side by side with other brands. Then examine also our prices, and 


ne al that,—Send Your First Order,—Start On The Road That Leads To The 
sgt ee Meadow of Profit 


“tate, government or ff Keystone Carbon Paper Manufacturing Co. 
: Home Office and Factory: FRANKLIN, PENNA. 
NEW YORK OFFICE: LONDON OFFICE: 
ld fort 26 Broadway 8 Long Lane, Aldersgate 


oe nee a New York London, Eng. 
q tney V1 
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“COMPLETUS” 


TYPEWRITER CABINETS 
= ARE THE BEST 


* All you need do is 
=PULL HERE 


and out comes the machine as you see it in the 


76 
































picture below—ready for work. It is a great 
TIME, SPACE anil WORRY SAVER. 
Look at Those Roomy Drawers 


all neatly partioned for stationery. 


An effective COPY HOLDER 


» is part and parcel of each cabinet, and makes a 
























CLOSED ; 
splendid talking point in selling. 





(Patented) 





The top of this desk is a roomy affair — 
suitable for several letter trays, and 


an ideal place for your desk fome. 


DEALERS 


We Want You 


to know more is 
d the biggest 
































cabinet, forit has prove 






























seller wherever shown . 

it in finish, style, et Finest figure 

panels, quartered oak, wax or satin 
| pomarer | “y que color -hence, not ea 








|| WRITE for trade TERMS | 


—— itlars 









for vou 





Wi 


G. S. HUDSON & SON, is. 


Ellisburgh, New York, U.S.A. 















OPEN 


Wheels uncer base of this sliding secti 





The AUTOMATIC 


The Only Vertical File 
With Hinged Drop Front 


and Automatic 
Tilting Follower 


It opens and closes like a book and 
as smoothiy as a jack knife 
Whee Closed its contents are confined 
to the smallest possibie space. virti- 
cally and under compression 
Whee Open its manipulating space 
is larger than that of any other file 
Not necessary to jam in your letters 
—<drop them into place " 
In looking for them all the writing 
will be in plain sieht Bearing 
Shipped upon trial and approval at 
our expense as superior to all others 
or no sale Slid 


Be sure to get our 1907 catalogues. 











| RIBBONS and CARBON PAPER 


Contracted supplies in large or emall quantities 


PLAIN and DECORATED Boxes 


SNELLING & SON, — %rsfoeurere #0 


the trade 
SO. BROOKLYN, N. Y. 


Dispense With Trial Balances 


Of Personal Accounts by using our Procf 
It is practical and requires no change of sy9m 


Money Refunded If not an Absolute Proof thai Personal 


Accounts agree with general books 
Why net climinate the Trial Balance of these accounts. Write for circalar 
MILLER & HAM, 7th & Market Sts., Chattanooga, Tenn. 


























DEALERS GET PASSES TO SO 





UTHERN 
SHOW. 


Manager Payne Promises to Inaugurate a New 


Idea 


in Connection With the Entertain- 


ment of Out-of-town Dealers Who 


Wor 


Payne 


will in 


with 
show 


number 


and in 


arranges 


graved 
Any 
show 


he will 


fice ad 


writte! 
purpos 
ers t 


ona 
us¢ it 
orde Tr 
mart | 


kind wl 


Visit Atlanta Fair. 


d has just been received fro / ure 
of the Southern Business 5S] 
igurate a new schen 
ng admissions S 
He is especially anxious t ings 
dealers shall Visit 
rder to make this an ¢ 
d t have t special Ss 
to be distributed to de 
dealer who desires to visit 
will be furnished one 
make application to the Ni Y 
dressed personally to M 
his own business letter Ly} 
these passes 1S to el de 
1 this show, th u 
| which at the s t dis 
id 1 this part 
S V1 | I it ft ¢ 
ch ses an 
é 11S it d 
\ so be 
ce! t ft I 
\] exhib 
mited 1 b 
. es 
eo ’ 
; : P 
1] 
} 
; 
- 
f snect t 


t mpanionship 
S soothing ’ 
\ } rd lr nke 
ter. His nerve 
r \ strike ¢ 
S ps rt ‘ 
ic! ed to the ret 
S typewrite 
Broad stre« 
but é 
] This t 


j vent or 
1 tne ve rt Wi 
nis emp V 
ni He | 
whe vol str 
‘x.’ c < 
r: pher 
_ ne 
ilt . Ss I 
I bos i 
+ hr | 
er ft 














of writing machines now demand, and particularly for _ ing purposes. The posta. for such a feature has been limited to 
the manufacturers of writing machines, and a large nuiml Nt imber 6, 7 and 8 models of the Remington Typewriter are 
now on the market without such devices 

The WHOLESAL! cg WRITER CoMPANY will be pleased to correspond with }j bbe rs of writing machines for the supplying 
of these attachments in quantitie s, and with the de me of writing machine vugh the world for the sale of these attach- 


WHOLESALE TYPEWRITER CO., 108-110 Duane St., New York City, N. Y., U.S.A. 
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THE 


POLY- CHROME 
BI- CHROME 


RIBBON ATTACHMENT 


FOR THE 


REMINGTON AS ler. 


MODELS NUMBER 6,7 AND 8 


Ribbon Attachment for the R« 














The BieChrome (or Poly-Chrom« -mington Typewriter is another feature that all users 


f the Remington T) 
TI device is attached to the Ren 


te, and full direct - PRICE: 


FOR PRIVILEGE OF ATTACHING, TERRITORIAL RIGHTS, ETC., ADDRESS 


SOLD AT RETAIL FOR $5.00 
Sample to any Dealer for 


igton Typewrite 


$2.00 












































Minin _Whlitwwiriie io venient’ 
Typewriter users everywhere have been educated to demand the 
——— highest grade of typewriter supplies. 
Remtico 
Typewriter Supplies 
Manufactured by the 
Remington Typewriter Company 
( Incorporated ) 
Are recog by users of ichines the worl the highest grade goods on the market. 
The leading Remtico good e PARAGON RIBBONS 
and PARAGON and RED SEAL CARBON PAPERS 
| ° : 
| Remington Typewriter Company 
INCORPORATED 
325-327 Broadway, New York, N.Y. 
; AO DD LEOPOLDO DDE. 















































Typewriter 


Ribbons 


Never Make Your Customers 


Angry. No One Will Ever 
“Call You Up to Call You Down” 
Because You Sold Them 









With the discriminating 
ribbon user 


Quality -Wear- Perfect Work 


are things he finds nowhere 


so much as in 


“Du-Ra-Bul” Ribbons 


Ribbons that are known as 
“Something just a little better” 





You Owe It to Yourself to 
Learn of This Brand 


AMERICAN AGENCIES 







Hartford Harnisburg Buffalo Omaha 
Toledo Kansas City Chicago St. Joseph 
Cincinnati Detroit Pittsburg Spnngfield 
Balnmore Columbus Philadelphia Providence 
Boston Cleveland Minneapolis Grand Rapids 
St, Lous W ashington Los Angeles Albany 
















Nothing has so much to do with the making 
or marring of a letter as a typewriter ribbon, 
and our ribbons do not mar — they make. 








New York City Representative 
The Ransom-Parker Co., 57 Warren St. 


THE DODGE COMPANY 


Manufacturers : 
SYRACUSE, N. Y., U.S.A. 






































Special Correspondence 


Chicago, IIl. 


The Wahl Adding Machine company, makers 
f the new adding attachment for the Reming 
ton typewriter, are putting out more stock and 
it is reported that there may be an acquisition 
one of their competitors soon 
“so 


It will be but a short time before a splendid 
new adding typewriter attachment or type- 
this 
wonderful field in addition to the many already 
doing business and getting ready to do busi 
ness. The new machine in question promises 
to be a very fine machine and will be launched 


writer adding device will be started in 


with the strongest financial backing 
. 7 * 

\ well known typewriter mechanic is now 
ictively at work on still another typewriter 
adding attachment. Some of the patents have 
lready been issued. His principles are more 
after those used in the larger adding machines 


New York City, N. Y. 


(By Our Own Representatives.) 


‘ 


W. M. Cartnell, for several years eastern 
manager of the Baler-Vawter company’s sys 
tem department, has been elected treasurer of 
the Elliott-Fisher company. He assumed his 
duties August 1 

At the Elliott-Fisher company’s graduation 
exercises of the School of Instruction held in 
New York the week ending August 31, the 
eastern branch managers and Mr. L. W. Lang 
ford, the western sales manager, were present 
ind delivered interesting addresses to the n 


St. Louis, Mo. 
(By Our Special Correspondent 


W. H. Burnett has taken charge of the St 
Louis branch of the Elliott-Fisher ympany, 
the change taking effect August 1 


Burroughs Mctor Car. 


The Ford Motor company of Detroit has 
shown a good deal of enterprise in bringing 
out a handsome motor runabout specially ar 

d two Bur 


ranged with a compact case to hol 
roughs samples securely and without jar. It 
will be known as the “Burroughs Special,” 
and several members of the selling 
already placed their orders for early delivery 
Several papers have printed descriptions 
this car, including the Indianapolis Star, 
cent issue of which contained an article 
which we print the following extract 
“The Gibson Automobile company 
ceived word from the manufacturers of the 
Ford machine to the effect that a new special 
car has been prepared to be know: s the 
‘Burroughs Special.’ 

At a recent convention held at Dett 
which the sales agents for 
irm were present, the Ford manui Prere 
presented the new model, and it was 
mously adopted as the most pra: 
transportation 

“Out of the number of sales agents pres: 
orders for over 100 of the new model we 
made, and a large portion of the remainder 

sey ee 


promised to send in their orders later 










































The Most Profitable 
Line to Handle is 
The One Which 
Gives Satisfaction 


terling 


Quality 
Products 


is the Line that stands for Quality 


with the latest ideas in Filing De- 
vices and Office Furniture in Sheet 
Steel 


Office, Bank, Library, 
Courthouse and School- 
house Equipment 


Our new catalogue is 
the press. A postal will ent 


you toit. Write right now 


Th 


Canton Art Metal Co. 


CANTON, OHIO 


Eastern Office, 25 Ann St., Cor. Nassau, New York 
Western Office,253 2nd Ave.,So., Minneapolis, Minn, 
































THREE 
Distinct Varieties 
“‘Hard-Finish’’ Carbon Paper 


“Non-Flake’”’ Carbon Paper 
“Sensitive-Strong Writing” Carbon 








The above three qualities 
cover every known style 


of Carbon Pay er. 


makers advocate 


Some 


some another. 


Oone- 


Weare the only manufac- 
turers who make all three 
rieties, consequently 
best position 
what you 


n you want it. 


Printed Carbon Paper 


» to offer 
almost any 
style of Carbon Paper 
with the dealer's own 


brand 


trade mark OFT 


Printed on Each Sheet 


large dealer 
: pleased to send 
1 


= a ; ie 2 
a full set of samples ane 








COLUMBIA 
Ribbon & Carbon Mfg. Co. 


(Actual Manufacturers) 


299 Broadway, NEW YORK, N.Y., U.S. A. 


illustrates the 


ers De ale 
line will find it a profitable addition to 
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CONKLIN PEN CO. ISSUE NEW CAT- 
ALOG. 





Have Made Important Additions to Their 
Line and Are Producing a Good Profit 
Maker for Dealers—They are Big 
Advertisers and Their Pres- 
ent Campaign Is Ex- 
tensive 


[The Conklin Pen Co., Toledo, Ohio, has | 


issued a new catalogue which beautifully 


complete line of Conk 


Filling Fountain Pens, of which they manu 
cture Several new and very handsome pat 
erns have been added t the line Dealers 


ly received this « 


» have not alreas talogue 
uld do well to write for a copy at once 

The enormous increase in the sale of Conk 
s Self-Filling Pen thi sales 
doubled 


meeting with favor 


yeal 
is proof that the Conklin Pen 


with both the user and 


dealer, and it is certain that with the new 
dditions to the line, the Conklin will be more 
yppular than ever 
In the ten years the Conklin Pen has been 


n the market, it is said to have given perfect 
of both 
been advertised ex 


tisfaction and gained the confidence 


dealer. It has 


iser and 


tensively and is now so well established that | 


can be found at almost all leading station 


rs not already handling the Conklin 


fountain pen stock 


said to be pre erred 


[The Conklin Pen’ is 


nly for its excellent writing qualities, but 
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SEPARATE LOCKING KEY 
SECURE AGAINST TAMPERING 








Do you ever have a call for ‘‘a ledger 
with a lock’? If so, remember the 
“Security,’’ an end screw ledger of 
exceptional quality and merit. It is 
operated with the usual style expand- 
ing key, the locking key being entire- 
ly separate. If you are interested we 
shall be glad to send you full details, 


Our new Catalog now in pre- 
paration, will be the most 
complete stationers’ loose leaf 
catalog ever issued. A postal 
request will put you on the 
list for a copy. 








STATIONERS LOOSE LEAF 
SUPPLY COMPANY 


“Sells to the Trade Only” 


342 Broadway, Milwaukee, Wis. | 
203 Broadway, New York City | 











TYPEWRITER 
DEALERS 


You will learn something of Impor- 
tance and Benefit to you if you 
will turn to and read page 3, this 


issue 























' h 
iF) 
: HB 
a | so OFFICE APPLIANCES 
vy cs 











Multigraph Letters 


Go Into the 
Private Office 












A personally addressed Multigraph form 
letter gets the same reception and attention 
as the actually personal letter — because 
Multigraph letters are really typewritten, 
The Gammeter Multigraph has given a new 
value to form letters and has made them 





available in lines where the old ‘‘fac-simile 


process’ letters were worthless. The supe: 
ior quality of Multigraph letters is coupled 


with a much more rapid production than is 





possible with any stenciling or printing devic¢« 


pertect, that the 


individually pewritten original,—due to the fact 


Yet every copy is a 


Gammeter Multigraph 


2000 (and over) Original Copies per Hour 


uses typewriter type, ribbon and platen, prod work that can in no way be distinguished 


from regular typewriter work The Gammeter Multigraph can be easily operated by any boy 





or girl of ordinary intelligence, turns out perfect work at a// seasons of the year (no stencils to 
melt), and is just as clean and attractive as any standard typewriter 

Mr Gammeter Multigray 

t t r tf ofee torms ur index 

pie tail cara tabulated report é ng 

this work at a traction of ‘ { rt £ 

LET US SEND YOU A SAMPLE 

So let typewritten or e Gammeter Multigrap} 

1 persona Sin 
" the name of your firr ’ he 
Ww: : et ‘ ptive book 


r catalogue 


The American Multigraph Sales Co. 
1816 Case Ave., Cleveland, Ohio 
Rran Mices Everwwhere 


See the Gammeter Multigraph Frhibite. Na 
tional Business Shows, Madison Square Garder 
New York, Oct. 12-19; Coliseum. Chicago Nov. 9-16 





















We Want One Good Active Dealer 
In Every Town to handle this 
Newly Patented Book 


It ha STATIONARY CARBON SHEI 


Have You Placed 
Our New Navan 
Order Books 
In Stock 


insert t | Oper po 


IT SELLS ON SIGHT 


THE SIMPLE ACCOUNT SALESBOOK CO. 


SOLE MANUFACTURERS, ALSO MFRS 
OF COUNTER PADS FOR STORE USE 


Fremont, Ohio, U. S. A. 

















COMMERCIAL 





} f +4 larger firms 


numpel! araec 


ing thi p-to-date manne 
Sp ndet nd it will be but 
the Commercial Graphophon: 
pens ble is the tel phone 
up to-date mice 
LOOKS AFTER EDISON’S INTERESTS. 
Edwin C. Barnes, Who Parts His Hair in the 

Middle and Is Known in Every Town of 

Any Size in the United States, Is 
Western Manager for the 
National Phonograph 


Company. 

Friends of Edwin C. Bart 
eled all er this country, C ind 
part f Europe selling p wl 
is probably as well known 1n this s 
m g, will be glad to 1 
just had some business ¢ l 
ing nscription, “Edwin C. Bar W ¢ 
Manager, Commercial Depart 
P] g Company.’ 

The rds contain a g 
stri this, but 
s ry. Mr Barnes 1s now 1 re 
the rn business 








ry able sales force and 1s 
ing men in var 
try as branch m 
H ympany s recently openes 
Grand Rapids, and other t 
being taken car f just as fast as he 


tails and get the 


In connection with the office is conduct 
\ business school in which st« 
gral I 1 in the use of 
dison ma hine Here iré all makes of typ 
ite I nt teacher is always 
ttendan drilling her classes in the prope! 
lanner f using these machines The large 
number f honographs that Mr. Barnes’ 
has placed in Chicago within the past 1 
months has caused a dearth of operators and 
business houses are ffering inducements 11 
salary beyond what can be expected for girl 
vho use shorthand notes, and Mr. Barnes 
hool 1s g mucl supply this steadily 
growing ¢ nd 


Mr. Barnes possesses one of the most pl 
ng personalities imaginable in addition to his 


£ | 
other good qualities as a business men, and 
consequer tly has a large circle of friends 
Those who know him best refer to him as 
[The Genial Barnes, nd this just about ex 


He is an enthusiastic baseball fan and a great 
booster for the Chicago White Sox. Recently 
he engaged in an argument with a New York 


man on the relative merits of the Chicago 
ind New York teams and a bet was made 
Barnes said he wouldn’t touch a razor to his 
face until the White Sox won three straight 
The next day they began to go down gra 
ind out of the next 29 they only won 
games Before they won three straight 
looked as though he had been in a hospita 
several months, but the man he mad 
bet with wouldn't let him out and he had t 
vear the lornment tor ime time However 
hey finally made good and Mr. Barnes tri 
umphantl ed party of his friends t 
harbe l painful operation pet 


- PEN‘& PENCIL 
= 





nt 


grant 
The dev 
I size as the di 
I able le 1s 


, 

pencil contai 

r sharpening t 
the 1 


ing 1e 


Those v ) the model are 


New York, N. Y. 
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There is no factory in the world better 
equipped to make typewriter ribbons than 
that fo M. M. Rothschild of Chicago. I 
occupy!5,000 square feet of floor space, 
have been doing |business in same build- 
ing since 1895, now employ a force of 
110 people, my weekly pay roll exceeding 
$1,500. 

Some glib solicitor may talk you into 
believing he represents the only firm on 
earth capable of making good typewriter 
ribbons. Be a little slow in making 
haste and don’t place your orders until 
you compare prices, for after all, it’s 
prices coupled with good value that talk, 
also win trade and hold it. 

My prices are lowest, because I sell 
to dealers solely by mail supplemented 
by my Adin Office Appliances. I employ 
no expensive traveling men. Uncle Sam 
is my only salesman, and he charges but 
2c for each call he makes. Every ap- 
pliance is the latest and most modern. 
| use the best materials that money can 
buy better than used by most 
manufacturers. 

My ribbons are fully guaranteed— 
They won’t fill the type—They are not 
affected by atmospheric changes—and 
because | use such good materials as a 
a base they are EXTRA DURABLE. 

| make ribbons for all machines, all 
colors, record or copying, BI-CHROMES 
and TRI-CHROMES, as well as MULTI- 
GRAPH ribbons, also Special Ribbons 
all widths and lengths and for every 
known use. Write to Rothschild, to-day 

now and we'll both make more money 


Sure. 


M. M. ROTHSCHILD. 
Cor. 5th Ave. & Washington St., CHICAGO, ILL. 


WriTe To ROTHSCHILD 
Le Makes Typewriter Ribbons 
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Have You Secured 


Your Agency for the 
Twin City Sealer 














Patent 
Number 
826169 





‘ 


We Want * X e. arr 
Good Agencies ) 


THE TWIN CITY ENVELOPE SEALER 


will seal envelopes at the rate of 


5,000 PER HOUR—Hand Feed 
7,500 PER HOUR—Automatic Feed 


The modern business office has lacked a proper device for quickly and neatly 
sealing the thousants of letters, circulars, price lists, etc., sent out daily by all 
first-class firms throughout the country Something simple and cheap was 
needed, yet efficient and free from complicated mechanism though positive in its 
work, handling the various standard size envelopes without adjustment. 










The Twin City Envelope Sealer meets all these requirements. 


This Company will Assign Territories to a 





} Limited Number of Agents and Representa- 


tives Throughout the World. 


SEND FOR TERMS 


The Twin City Specialty Company 


433 Security Bank Bidg. = MINNEAPOLIS, MINN. 














TYPEWRITER REPAIRS 


There is money in repairing. You can 
get your share if you have the parts 
Our business is to supply them 

No. 10 Part Catalog mailed on request 


Editions in English, German, Frencl 











and Spanis! 








THORP & MARTIN CoO. | 


BOSTON. MASSACHUSETTS 
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(By Special Correspor 


Grand Rapids, Mich. 


Che Macey Company has leased the 
story building at Fulton and 
streets, formerly occupied by t vholesale 
department of H. Leonard & §S 
soo! s preliminaries can b¢ I 
take possession with a five y 
location 

The business of this. enterpriss is bet 
growing so steadily and rapidly ce the 
ganization through which O. H. L. Wernich 
took the management, that the home pla! 
was inadequate to its needs. It I 
essary to secure accommodations whereb 
housing certain departments nd securing 
storing facilities the capacity of the big build 
ing in this city might care for this increas 

\ccordingly this lease mentioned has bee 
negotiated and closed, it being nti 
of the Macey Company to utili two fl 
for its card index department, the rest bei 
given over to storage purposes 

Through this move it is stated the capa 
of the home plant will admit of an increas 
output amounting to from $100,000 to $20 


000 annually 


AUSTRIA IMPORTS AMERICAN DESKS. 


Furniture Is Shipped, Knccked Down and 
Assembled by Native Workmen—Users 
Complain That They Are Poorly 
Put Together—Market a 
Good One. 


Practically all American dé 
of the roll-top variety, 
district of Austria through H 
lit igents These agents recei di 
unassembled, have them put to 
own shops, and sell them by 
men. Complaint is made by d 
assembling by the German workmen Its p 
done, resulting too often in ill-fitting dr 
marred woodwork, and a g 
| faulty construction. 
It is claimed that frequently sal 
lost owing to these faults, wl reflect 
justly upon the American workmanship. Ver 
good imitations of Ameri | 
kinds are manufactured her 
1s always dull, and it has beer 
fine varnish effects so greatly 
American product cannot b 
( untry 
Whether direct shipments 
bled desks to this country 
or not can only be determine 
study of conditions governing 
duty I wooden desks range I $2.64 
$3.65 per 100 kilos, or 220 p All 
wood, such as drawer handles 
parts lso all brass 
ments of whatever sort, should b ked seq 
rately s the duty is higl 
idy fixed in pl t t n t 
desk is adjusted It 
seless t send a 
es | ed 1 t ly M 
urements sl s 
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REPAIR MEN A NUISANCE. 








Writer Prays to be Delivered from Them all 
After the Fashion of Mary McLain, and 
Says That They are all Alike— 

An Abomination. 


wwe ||| Housatonic-Barrington 


Yeliver from tl repairer! Per e 
the telep! repairer is the worst of all. H an anis 
] Tr? ? sniurs pikes oOo Fe sounders 

pes purs, sj , gaffs, unders, 














Ll por ket »— carbons, a cor 
roy suit, dly way statement that tl 
netrument ig] da growl about t! 
ip wl preceded hin And when he has 
departed t phone ; worse than ever 
| se fe vs | trust (an unwritt 
ust nd ne tt 5 ter the other, eacl 
damning his predecessor, yet covering up his 
OO! of slick les 
het lad } vn as Central |} 
» be t 
When ir fingers e just a trifle he 
aaa - ‘ peamrigedlnit t are made especially for commercial correspond- 
the letters pile up els fon ence and all other business purposes. 
“iat r than the “w ! 


the “t er than the “o” and the “I” The man who uses these Bond Papers for his 
Baer ee Bie business stationery will be satisfied with both 
emble th | 


nts in Sleepy quality and price 
} » 


( 1 I and t blamed machine 


xt bl nd the ribbon ft 


i aes Danish Bond for “Systems” 


isqom and a 


d gray fox lick the neighbor’s dog next We make the Danish Bond in nine colors and 
°”? thie 3 eam f the work dons , ; es . 
ies a pote om tgaal ve white. To meet the demand for a first-class Bond 
f the world. Isn't Paper at popular price. To be used for ‘‘Systems”’ 
until tl blamed old machine 4 


it Meunioesst 2 teeel , requiring a large variety of colors. 




















NEW COPYHOLDER SUCCESSFUL. 




















( ined J Company of Leomi: 
th considerable su Our lines are carried in stock by 
Rioht in Sicht” copvholder Ty ; : 
5 ‘ i” > ie > large jobbers in all paper centers 
ey uippe the et ré : 
Cit nd County Buildings 
being su ities as Harrisburs 
Vilkes Barre. Ser * e 
and many ther 
ot sm B. D. Rising Paper Company 
() 1 B if r 1, x 
g in all the city of Manufacturers 
ng sales to pr lly ; z 
hat community 1 Housatonic, Berkshire County, Massachusetts 
“1 t ( pyl ( Ider emb 
ir having 
I rsally ad 
py holds 


he : - 2 es I TYPEWRITER Flexible weastiiss::, Covers 
- s of the Touch Si DEALERS 


Remington, Fox, Smith, Monarch, 
Underwood, Oliver, Etc. 


| g 11f 
sfully TRADE PRICE: 
9 Systen The fs Impor $25.00 per Hundred $3.60 per Dozen 
. I | ‘ 
tT10n oO iL ¢ Se 
tly between t tance nd Benefit ‘Irrespective of price, the Best’’ 


gpg vio | TYPEWRITER SPECIALTY CO. 


Svstem of writ West Broadway and Warren Street .... NEW YORK 
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SECOND ANNUAL 


Providence Business Show 
Sept. 30, Oct. {, 2, 3, 4, 5. 


Annual Providence Business Show is Booming. 
spaces (the largest in 
The following 
what 








“HE Second 
There are left vacant now three $75 
the hall) two $40, and 

program, the best ever given a 
has assured this Show being a howling success. 






two $20 
Business Show 


Spaces. 





audience 1s 












Monday Night—C The Great Grand Opera Singer 
Tuesday Night-—The 
Wednesday Night——-The Lyric Trio 
Thursday Night 
Friday Night—The 
Saturday Night— Adamowski, the Great 


ampanafi, 
Bostonia Orchestra of Boston 
ind Jules Jordon 


[lypewriting Contest 








-State Champ n hip 






Schubert Quartet of 











If you want to be on the imside of all this, communicate with 


FREDERICK H. READ, ™*"** ’:°sidenee Business 


Show 
Providence, R. I. 
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TO THE TRADE ONLY 


CARBONS /®::* 


ee” Eo 
ot fi 





\2 


ES “ans 
Quality er" Price 


An experience d tech 





nical stafi ; be 7 : 
The best materi —— ' 
employed mean eptntit ‘ 
’ i ta uo _ > 
Ol ALITY — PRI nes 
Compare what you are selling now with what vw tler W rite 


MANUFACTURE FRANCAISE de PAPIERS CARBONE et RUBANS 
pour machines a écrire. 

















4 Bd. Ménilmontant, Paris, France. 


CARPENTIER, BADEL & CO., 74 

















$ DOMESTIC 


OPP 





By Special Correspondence.) 


Tacoma, Wash. 


The Tacoma Office Supply ( 
starte They will han 
ind nce devices and 
wou be glad to correspond w 
nN t TS W desire 
this 
Proposals will be received at tl 
Supplies nd Accounts, Navy ) ( 
] | ~*~ 


, until 10 


Washington, D. C 


tember 17, 1907, and publicly ope: mi 
ately thereafter, to furnish at the } Yard 
Washington, D. C., a quantity 
plies as follows Sch. 279 R 1 
blank press copy books, 
b XCs ] erTas¢ Ss bit de 
twin é ry S« 79 x1 
b nk press ( py b K 
tvypewri ribbons, pencils. « 
tionery Applications f I 
de sig? the scnec lié 
Blank | - will 1 is 
cation tft pay oj P 
Bureat EK. B. Rog 
Ge S N 8.97 1)7 
Los Angeles, Cal 
G Coolbaugh, 116 l 
hay 
( 
| 
SAVES PENCILS AND PENS FROM LOSS 
Little Invention That Is Meeting With Large 
Sale Is Attractive and at the Same 
Time Highly Useful. 
a { 
1 sift 
ten \ ket 
dy if se 
p< ] 1 t 
th n t 1 
to “% of ¢ hes 
Pe P I 
us e that is being 
, } \f 1 ( 
s { | 1 5 
n sale 
nN r t 
le pr t 
| 
1 ee 
<tr t y it 1) 
ek in 
b 








LAST OF THE HANDMADE PAPER. 


Only Factory of the Kind in the United States 
Shuts Its Doors. 


Adams, Mass Pap making by hand in t 
United States 1s belt 1 to have passed int 
history ] g 1 this town of t 
only active irtment in the country w 
turned out p t by hand. The L 
Brown company rried the busines 
through twenty-five rs with little pr 
and the wdern methods ne 
sitated « the hand process 


INDIA GOOD MARKET FOR PAPER. 


This Progressive Country is Importing Paper 
for all Purposes in Large Quantities and 
Thus Opens Up a Good Market for 
American Manufacturers. 


The value f imports of paper into Indi 
l 31, 1907, 
$? 558.333 ich re sents a larger quantity 
than the itput of t [Indian mills The out 
put of ls is estimated not to « 
. ns " 
16.800 tor fall qu ties. valued at $1,800,000 
‘ | 4 s 
vhi $7 58.333 ss than the value of t 
cauns nufacturer who 
iy 
been ye business in Ind 
t} paper co i 
ly ire ni 
[1 Indian 
} 
) it. ine 
very 
al¢ ] 
date 1! 
P 
piat 
t} 
ni 
Calcutt 
} 
licted i 
s a bad 
{) 
° ~~ Sau 
( T} 
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Ask Weeks For Iti} 














Have been furnishing Stationers and Deal- 

ers with their Supplies and Specialties since 

1867—forty years—and did it so thoroughly 

and conscientiously that the first thought entering 

the mind of a stationer when he wants “anything” 
is to—° Ask Weeks for it!” 

old style rubber, because of its 


“ERASIT” 
many uses and advantages. 


7a « “ERASIT” is the Best Eraser and 

ER » Cleaner ever discovered for use of book- 
| 

p ERASIT || keepers, architects, artists, as well as 

. Trade Mark. % 

j No.2 


‘ “ERASIT” is fast replacing the 


r general use. 
« “ERASIT” will remove pencil or dirt 
rks from Drawings, Tracings, En- 
ravings, Wall Paper, Book Covers, 





Linen Coll cleans Leather and White Kid Gloves. 
€ Used for taking dirt off almost anything. 
€ Will not injure the finest paper 


( Made in three sizes to seil at 5c, 10c and 15c, respectively. ) 


“VICTOR” INKSTAND 


* The “VICTOR” is the popular non- 
automatic inkstand. 

{ The “VICTOR” will not upset as 
it is only 14 inches high and the base 
is 34 inches in diameter. 

* The “VICTOR” requires no press- 
ing down of a funnel. 

* The “VICTOR” does not get too 
much ink on the pen. 

{ The “VICTOR” is easily taken 
apart and cleaned, being in but two 





No. 1. Round Crystal Class, Cut 35 - 
30ttom; 34 in. diam., li in. high « JC sections. 





—_— — — _ 


sjoth “ERASIT” and the “VICTOR” Inkstand are being advertised in business 











men’s magazines. HOW IS YOUR SUPPLY? 
A. A. Weeks Manufacturing Co. 
New York, U.S.A. 


Dept. of A. A. WEEKS- HOSKINS CO. 


11 Gold Street ss 





It will be appreciated if you mention “OFFICE APPLIANCES” when writing to A. A. WEEKS MFG. CO, 
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“One Superior to All Others 
of the Same Kind” 





So Webster’s International 
defines the word “Monarch” 





The Monarch Visible 
Typewriter is indeed 
well named. It is su- 


perior to all other 











writing machines. It 


See that your writing machine 
bears this 


“Emblem of Superiority” achieves where others 








attempt. 








The Monarch Typewriter Company 


General Offices and Factory: 


SYRACUSE, N. Y. 


SUES FOR PATENT PROTECTION. 


WANT LYMAN C. SMITH FOR MAYOR 
OF SYRACUSE. 
= (Asserting that a fountain pen of w 


infringed 


st holds the patent rights is being 


Lancaster f 


\ petition has been in circulation the pa 
month directed to Lyman C. Smith, presiden ipon, Warren N 
of the L. C. Smith & Bros 


Baltimore has 


lypewriter Co brought suit in the U. S. Cireuit C iwainst 


The petition has been in the hands of Attor ; 
| i : Frederick G. M. Witte, trading as Frederick 
ney L. W. Dygert, who was of the most activ: <e 
of the crusaders in the anti-saloon movement Witte & Co., fountain-pen manufacturers ot 
last winter in Syracuse It is said that the this city, asking for an injunction restraining 
movement was started without the knowledge the defendant from selling or manufacturing 
1 
of Mr. Smith and not until public announc« iny more of the pens in question H« also 
ment was made did he know of the existenc: isks that the defendant set forth how many otf 
he the pens he has ilready sold, ind that he be 


of the petition Mr. Dygert~* presented 
month made to pay the profits accruing from the 


petition to business men during the 
the plaintiff. In the bill of complaint 


and it was signed by most all At the last Same to 

meeting of the Good Government League, et it is alleged that on or about August 12, 1901, 

forts were made to get a candidate who would \ugust Eberstein ol Winthrop, Mass., was the 

be satisfactory to all, and it is assumed that original inventor of a useful impr »vernent on 

the efforts to get Mr. Smith to become a can fountain pens, consisting of a ws held 
i! is held 


Mr which a rubber sack containing the ink 


didate is in line with this movement 
preventing wasting ofr 


securely in position 


Smith declines to discuss the matter f his 
candidacy. spilling of the ink. The contrivance, the plain 
, tiff alleges had never been used _ before 
nd had never been patented until Feb 
There may be plenty of room at the top, but ruarv 24. 1903. when Mr. Eberstein took out 
victims of that tired feeling never reach it letters petent 


J. L. RIVERS, SUCCESSFUL SALESMAN. 


Represents the Fox Typewriter at Seattle 
and Other Points, Besides Handling 
Other Specialties That Are Mak- 
ing Him Famous in the 
Western States. 





| rep t 
mat er tf sey 
nes tory J. kn Be k 
his s at Seatt W 
who \ t 
unt is propriet }? 
yp d Supply (¢ 
th Washi! 
srit ( 1 i t 
Comrt 
Nl a S if n 
came in 1901, d 
d 1 t} | 
we | S rt na p p ad 
( t er the log 1 
de é was him 
ss nd f I ! 
g r the tyy t 
little more extensively ter O1 He 
termined to try, with the resu a 
successful, and to-day he has 
1 great many dollars to hin I built up 
é business around tl 
st sales vere 1 
str k1 ft compet 
Mr i ~ it there s 
the ness nd € shi 
I din his ability bi g 
up . t nd busi k 
t] \ ‘ business 
st he told in his 
M emembrance 1s 
l tl busi 
thirtv-tl en 
ST vitl 
VW 9 < 1 ; 
S : Be | ~ 
vas gol 
I d go in it f 
rred ny busines 
I Kershaw vho 
t ke hold 
1902 \I N 
I S e I Ss i 
Ss ~ 
in 1 S 
} c < e¢ ~ ~ 
é by 


D: 








1 » have sold ab 
tw y » C. M. & St. Paul Ry 
its sul ‘ Sold 
the Si I il ree years ag 
used in ( Department 
High S | in ¢ petiti 
a tl kes eg ed 
foret be Sc 4 
make the t] ) d wa 
leté cl 

“They ind 
have put \bout 
pul 1] lay, and 
about tw The next 2g 
deal vas North 
National e { 

In 1903 Ri rporated his busine 
under tl name f the Pacific Typewriter: 
and Supj Company nd branched out .1n 
local way handling kinds of Typewrite 
sup] irting repair department, 
but conhnit the n ior | rtion of his et de 
ors to tl | Fox, with the result tl 
his sal ncreas 
the be Q 1 idvent t 
Visil bi ly the cas 

\ft rp Mr. Rivers’ ( 
pany ed i ess and s 
comp Ss every part 
territ: t present time 
repres irge city, id 
many é being repr 
by su ell kt s the W 
Ty{ iter xchange Spokane; Darrow \ 
Bake I 1 Stationery | 
Van e! ( \ i. 3 s, Victoria, B. ¢ 

\t M Rivers keep 
force S se entire enert 
at tl t Fox, and 
w oye e enow al 
| witl n 


CAMERON BUILDING A CASTLE 


Driven From Lecchiel to the Mountains by 
Smoke. 
Harrisburs \ug Driven trom 
beautifu in | hiel by the smoke 
the big iron and ste mills in South Hart 
bure nd Steelton. fort r Senator J Donal 
( < hereafter 
< ( 1 a d his 
ily S Mountatn 1X 
* { ] 
Camert 
‘ It w 
S t by hi 
» ( V i on 
| li untr 
} g ( n bu 
irts of his | 
he typ 
ted H 
v Ss agoda lar 
of grout was added 
pul being buil 
| 
( 
shed Tt 
1 the n 
ot tun 
| Mr. ( 
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It is easy to make a sale IF 
you can show a saving, be it 
TIME, LABOR OR MONEY 


















the Landing System 


will inten tities SAVE 








iny bookkeeping depa ) ‘‘system”’ is appre- 
ted more than ‘‘Rep Tap be 
PROTECTS AGAINST FIRE 
: filing case is kept in a fireproo! 





We can he tell it - in this space 


saat UNIQUE SAMPLE 


-ask us to send you data, etc. 
AGENTS 











coo> WANTED 
LANDING-RONNING COMPANY 


MINNEAPOLIS 










SEALS POCKET NOTARY 


CHECKS CORPORATE METAL CHECKS 


Om 


WE ARE NOT AGENTS FoR THESE Goops 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, i 
NAME PLATES, METAL CHECKS, of 


5 RUBBER STAMPS, Etc. 
WRITE FOR CATALOGUE 
Lae =e MEYER & WENTHE 
See RUBBER STAMPS 








WAX SEALS 










92 DEARBORN ST. 
CHICAGO 





123456 
NUMBERING MACHINES 


EALERS KNOW MAKE 


EARBORN CABINETS saves 


SAVE TIME, WORRYand ERRORS—IMPROVE QUALITY of WORK—THEREPORE SAVE MONEY 
A aE 46 in. long, 31 In. deep, 45% high 


Sold around the 


-WORLD 


J pee + known as 


BEST 


Notice how 


2m copy HOLDERS 


are placed indirect line 











ALL 
FIRST 
CLASS 


42 in. long, 24 in. deep, 38 in. high 











Roll Curtain 
to Paper 
Cabinet 


f vision, enabling ope- 
rator tosit up straight. # 
Savesfully45per cent 

Time Worry and 
Errors. Apiac = 
‘ning Ate ‘ 

ing in te piace. 


guaranteed the 
complete Type- 
. er Cabinet ever 
‘ i any whe re nearthe 
price. We ship respons- 
e parties on approv- 
to be returned at 
our expense if not 
What 

an we » offert 


r'YPEWRITER AND OFFICE FURNITURE Wo. 1 Dearborn Special Cabinet 


IF YOURS DOES NOT, WRITE DIRECT TO US 
$ .0O 
——— 


DELIVERED 


HUNDREDS OT! 
LE THEM 


DEARBORN DESK COMPANY 


No. 6 Dearbern Junior Cabinet 


$43.00 


DELIVERED 


ALEXANDER A. SAMUEL, GENERAL MANAGER 


308 Fisher Building CHICAGO, U. S.A. 
AUREUS <9 4 AL OGLE FREE 




















ete eto 
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Filling 
Fading 
Drying 


NON ¢ 


OILS, 


U.S. 


RIBBONS and 
CARBON PAPERS 


ERASERS 


ESTABLISHED 1899 


“if f 


AND PENCILS 


We claim our ribbons to excel those of all other manufacture in the following details: 


1. Most intensely jet black records. Ze 


2. Most brilliant colors throughout. 

3. Most durable. 

4. Non-drying. Absolutely 
heat or atmospheric conditions, 

5. Greatest copying strength. 


unaffected by cold, 


6. Strongest and best for Duplicator and Hekto 8. 


graph work 


Bi-Chrome Ribbons a 


Ink automatically distributes itself by capil 


lary attraction, always presenting an evenly 
inked 
This feature also 
clean and yet giving good, 
to the extreme endurance limit of fabric. 


Tested and in constant use by United States 


results. 
inked 


strong copies 


surface and ensuring uniform 


admits of goods being 


clear, 


and British Governments. 


Special Feature 


Large Contract Work and Manufacturing Imprint Goods for the Trade a Specialty 


Inked Ribbons for Adding Machines, 


Time Recorders, etc. 


WiDt (2 to il inches) RIBBONS made to order 


Write for prices giving dime 


U. S. Typewriter Ribbon Mfg. Co. 


Factory Address: 


Sansom & Eighth. Sts., Philadelphia, Pa., U.$. A. 


Cable Address— 


nsions wanted. 


Mustr 






































copies in 10 minutes, at 


The process consists 
the ink off the « 





ties to the copies. 


It differs from the com 
itself automatically on account of an acid in the 


THE DUPLIGRAPH 


Is a simple and inexpensive du, plicating machine for rej 
ducing typewritten or pen-written copies. 


It will pr int "100 


a cost of 2c per 100, and will repro- 


duce 75 first class copies from a typewritten original and 125 
copies from a pen-writte 


n- not once but every time. 


of a secret composition which draws 


riginal and gives it back in equal quanti- 


osition duplicator in that it cleans 


composition which breaks up 


the ink and makes it disappear of its own accord. 


It leaves the copies dry the instant they 
It has no tendency to make the paper curl. 


substance on the paper. 


No Washing 

No Ink Roller 
No Stencils 

No Wetting 

No Dotted Lines 
No Cleaning 


You simply write whatever you desire, 
colors at once, 


the machine does the rest. 


If you are a dealer and a hustler we have 
terms 


best 


and will be glad to quote you our 
We guarantee every machine to do all that 


- IF YOU ARE INTERESTED WRITE 


on ordinary paper with the 


FOR CIRCULAR AND SAMPLES OF 


are printed and leaves no sticky 


No Dirt 

No Trouble 

No Printing Ink 

No Odor 

No Expensive Supplies 

No waiting for copies to dry 


in any color of ink, or a number of 
typewriter or pen and ink, and 
considerable good territory left 


for handling our machines. 
we claim for it. 


WORK TO 


THE DUPLIGRAPH COMPANY 


SOLE 


Head Office 105, 45 State Street 


MANUFACTURERS 


DETROIT, MICH. 

















THE BERLIN BUSINESS SHOW. 
Great Preparations Are Being Made for This 


Interesting Event, Which Occurs October 


5 to 20 and Which Will be Well 
Patronized. 
| ln tie 2s 
| Zress w 
| e be 
exe ( ig 
m I 
ex | Is 18 <« { \ \ reg 
and et raging, and demonst 
exis nsiderable interest 
Or t preparatory steps whi been 
take! mention the formati the “Hon 
o1 ( nittes which 1s conditio sine 
qua non” of any important European exposi 
tion enterprise, and present a list of the gen 
| tlemen, well known in G lustria 
circles, wl have thus far signified their in 
| tention to serve in this capacity: Fr. Bein 
dorff, proprietor of the firm of Gunther Wag 
| ner, Hanover; Dr. Felix Berthold I. C. Ko 
|nig & Ebhardt, Hanover; Alexander Flinsch, 
Jr.. of the firm of Ferdinand Flins Berlin 
Mr. Fritsch, privy-counsellor and member of 
the Prussian House of Representatives; Dr 
Hu Gerschel, member of the Chamber of 
Cor ce, Berlin; Albert Heymann, director 
of the Society of Young Merchants, Berlin; 
Theodor Korner, commercial couns¢ t on 
nected with the firm of Eduard Beyer, Chem 
nit F. Ludecke, royal commerci unsellor; 
ae director of the Wanderer Bicycle 
Works. Schonau; F. Soennecken, royal com 
mercial counsellor, Bonn; Schust: y 
f the “Roy Residential City f tt 
burg: S va user, royal l ru 
sel] r aratl the Schw in Bleist t+ brik Nu 
berg: Rei 1 Tezter, roy mmissi 
| ( Was t] 
I S Company. Ste 
| 1 < nimit 
f3] s gentle m \ 
Be g i g 
H Lofft publis rg 
| he | - 
_ ‘ \I Vv 
(re \ 
ly ( } t 
1. W | s ( 
l 
bh é 
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READING CHARACTER BY HAND- 


Russian Schclar 


WRITING. 


Divides 


Classes by Their Chircgraphy—Some 


Peculiarities of 
Styles Followed. 


it t ph 
livide by | l-writing into 
classes geniu me first, then m« 
of t in abomi 
tion it can a man’s 
inte udged fairl 
ind a ng 

r ly gray 
but t vas nsid 
unW al Witl 
dwe night say, 
with ter gen 
have kwardly, 
that | vrit s, whose « 
is of late nd of the ki 
kn Ww al iv been 
son 1 gul ent in kn 
edge 1 1? 

Be l typewriter t 
fairest si ssional copyist 
for lawy St pvists were sat 
mere n 1 in reduced cireun 
st S Sj 


Furth mat lwriting is 
ously aftecte ( The one 
customed t tub pen will write differently 
with a per ld te nib, and there 
are some p like scho 
boy in tl stres ges. Is a flow 
ish necessarily a sig lity I on 
countries idual and 
as an identifyi irt of the signature 

To judge en by their handwriting 
however, an amusement, especially to the iro 
ist. The of a erce, martial hand 
which taunts the license of ink, turns 
to be a p hin youth with a chin like 
poached CER 

The Sensit Y d S penned b 
thick-necked ! on ja il 
fist like wh st 
ire d by ncy wt 
plain, 

TI by handwriting 
is in sist seriously 
their There are pers 

I p ac laracter <¢ 
man } ner in 

puts i sidewalk: w 
ot tl HM ac 1 
palt 

TYPEWRITER THIMBLES. 
. ibb 
¢3 . hae 

Ts =“ 

“4 TY 

d ’ 
S iff. 

| Wr. = 
‘ + ‘ 
re mb 

{) «+t 
d Ze K « t 

| 
boys | j d 
cour ‘ 
help 





the 


Circumstances Affect Writing 


Different 


Mankind Into Six 
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Most Stationers and Dealers 
DESK TICKLER 


It pays to handle the Perpetual PERPETUAL Desk 
Desk Tickler : ee 


are now selling our 


ARE YOU? 














‘ 
: 


ate 
OK @ 
work. 
ahead 
za OLtOm po- 
curreni day is always on top. ling 

aT 4 t ) Kné 
0) ‘ 4 7 | er nner g 2] ormation: 
I : Rate ( We ts and 
i Ka { ere i i Want 
kle ’ Tabs 
Ke andis have 
: » . » . 
Testim 4 The larg retail store Chicag write We have 
ir Tickler Ship Us oe 
St. Antl y & Dak. El. ( M Ve are using a f them. 
‘1 et tt “ } desk We ever ned ney save many *, errors 
and delays Send us more 

Ww. R. Lad ~. Birmingha En im using one of your Ticklers I 

me l puund Ster. Ship 3 for Register tu Lord sishop uf Birmingham.” 


For sale by stationers in almost all active cities. Price, $1.50. 


AGENTS WANTED—LIBERAL TERMS. 


A. B. Farnham Printing & Stationery Co. 
MINNEAPOLIS, MINN, 


Mention this Magazine 








— 























Meilink’s Swinging Desk Stand 








Rigidity is its superior quality. No strain on your knees. 
Can be | cked solidly in any position. 
No knee-rest or braces needed. 


Any writing machine can be operated on it with the same speed as if it were on top 
of a desk. 


Can be used on either side of a desk. 
It gives the needed desk -room for reference books, card boxes, typewniter, etc. 


THE ONLY STAND WITH A 
POSITIVE LOCKING DEVICE 


By a quarter turn of a large thumb-screw the stand 
13 positively locked in any position. 

Tops enameled steel, golden oak or mahogany 
firish; your option. Size 14 by 18 inches. 


The rods and hinges are finished in nickel, oxidized 


copper cr black enamel. 


These stands are perfect in finish and construction. 


Oxidized Copper Finish - 
Nickel-plated Finikh - - - - 
Enameled, three coats, polished - 


$4.00 
4.00 
3.59 





Send for 


THE MEILINK 


ur Catalogue of other good sellers. 


MANUFACTURING COMPANY 


TOLEDO, OHIO, U. S. A. 
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SFADER TO-DAY AS WELI 


NN PAPER—As well 


as my many other 
typew! "1ters are 





Ik 


CA 


world 





LEADER Fi 


“COBWEB” 
“SATIN FINISH” 
“GOLD SEAL” 


ire known the 


“SATIN FINISH” and “GOLD SEAL” RIBBONS 
a ybaicinioalcg 


gh standa to-day esterda\ 


good brands 


overt wh usec d » are 






vavs the same in 





as won for thes 


LITTLE’ S CARBONS: 


rs in all part 5 of 
om 


Distributir 
NEW YORK PHILADELPHIA 
LONDON, Engiand CLEVELAND 

WASHINGTON, D. C. 





are sok 1 bv deals business world 






ces inf 





CHICAGO 
PITTSBURG 











fl 


oor store at 





he New York Office is a spacious ground 
287 Broadway, Corner of Reade Street 

and best office in the world devoted sole] 
doe rong "ellen. Py} Men, 


Age nts 


Rochester, N. Y., U. S. A. 





the largest, finest 


to Typewriter 
Purchasing 


A. P. LITTLE, 


equip 





ewriter 






ome 


alwavs wel 









Main Olfice 
and Factory, 





DUPLICATING 


HINES 








Buffalo, N. 'Y. 


The business of the new Ty; 
ing Machine Co., makers of the W 
said to } I n away ah 

its I ind inquiries fr 


"ome in to thet 


},! ¢ } 
e macnine 


New York, N. Y. 


H. F. ] t has been appoint : c t 
f the Writer Press He has off s at 240 
Fourtl As soon as he car D 
ply of n s there is no d 
l large bt Ss 
CHINESE SHIPPING STRAW BRAID. 
Large Quantities Being Sent to all Parts of 


the World, With This Country Tak- 
ing Increased Shipments. 
Consul W. T 


Gracey, of Tsingta 


pment of t 


last tet f 1906 inv 





MEMORY. 
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HE IS TAKING HIS TIME. 


Chief Clerk of tashies Board of Baltimore THE ENSI N ELECTRIC 
, Wants a Machine, But is in No Hurry 


About Buying It—Has Tested all 
the Known Makes and is eat bh wane 
Still Searching. 1] MULTIPLICATIC IN,— results obtained in a few seconds by simply striking on one 


i keyboard the multiplicand and on the other the multiplier. 



































. yps write! sab like . irts, it 1s hard | ADDITION, requires only the 
ts to sé nat ne nd on y oO . number of — operation of keys, which 
of ones and tal ver Ul xciusive Ownership depress but 3-16 of an inch 
- with all the ttendant responsibilities of get and are very light in action. 
‘ ting one that 1 not work.” The flexible keyboard allows the 
fen weeks ago the Harbor Board of Balti correction of errors instantly, and 
more, Md., d ed that vy typewriter m speed on this machine is only 
nt hine was ni d, and Mr. James H. Irwit limited by ability of operator. 
40 chief clerl fs hod, . lelegated to select 
P the type and t it in 1 fice Mr. Irwin 1! DIVISION,—is accomplished by 
lo accepted cheerfully, but it is now weeks sinc | the same simple means as is 
he started t iob and it is not ended. Al multiplication, and in this case 
though many new machi have adorned the as in multiplication, the oper stor 
D. office, the 1 one whe breezily over th | has a proof of correctness. 
> ) 1 sledge | 
: ¢ 1 vy t make 1} SU BTRACTION, is just as 
of And whe 1] simple as addition 
typewriter agent di ered that the Har , — 
hy ‘ ial , aaa > om machine He sent C APACITY, from 1 X 1 I 
at one It was rejected and } told his fellow | to 999,999,999 X 9,999,999 
‘id Savatin The satis f | 9,999,998,990,000,00 1. 
ist macl ‘ Tr} nd sing | 
Whe lew it the ¢ | 
led Eee in a day Mr. Irwit unted that day as I Free trial of this machine 
ie a ee Se ae | pressed the keys will be given to responsible 
1-3 1 thought lone houses as soon as possible 
+8 1, nd faults | after receipt of request 
mse : Saw - 
oS @ Still They Come. : . : : aa - 
hcg —— nt bith tw: Comme aaa ENSIGN MANUFACTURING CO. Factory at Waltham, Mass. 
the e returt meal th f the Harbor é 
ex B : - 
\N i 


Originall 
Geclened 


‘S| ith tpewmters instead or shovels ate tr | Ge MEAD STATIONERS’ 
ce. | he did not wish to take unto the office a m STAMPING PRESS 












In 
1868 














| coe | eine Sane" te tps 
See the mene 5 5 ee G but Very Good 
ted c : - N F vork it is unequ cau yf its unusual 
10. ver) yu nswer to t tou OT MI Trwit CONVI ENIENCE ACCU: I RA *Y DURABILITY 
ve - mene f ny f7 dropped in t These esses are made , Materia Workmanship 
ynal oe woe OF cS Cue LEADING FEATURES : 
of \ ny vel t ul er the ne pace ba ‘ u, strais it from solid cast 
7 mae . =4 ! one F om all that ¢ x int tact versing of die and 
ol Soy e nter, at ite spring No adjusting to keep in working order. 
ité d iv € i built 30 year Ls 
se; spac nt t i t s decided t t Small Size will Stamp Dies 1% in. square or 1 x 3 inches 
we } t fr her too stiff Large Size will Stamp Dies 2 in. square or 1‘ x 4 inches 
” PR? WRITE ME FOR MORI MPLE1 
ents 
er ty to b A. G. MEAD, Machinist, 364 Atlantic Ave., BOSTON, MASS. 
yn 1A 
es< - 


oc” | "MARKWELL” ippons 


PROTECT THE FINGER TIPS. 


al -_ ALL COLORS—copying and non-copying 

Ape hes ‘FOR ALL MACHINES 
with tiny cu r what nger or finger The entire facto vely to the manufacture of Typewriter 
ures are most st 1 by t ine. It is w Ribb just Typewriter Ribbons. 


ra Tite olien Senn ge er ts Bi. and TRIL-CHROMES PARTICULARLY RECOMMENDED. 


i in masty ting pai t ri Son Plain or decorated metal boxes at the same price. 
nent | tines they com the sere “ton «oo | 1T DEALERS WANTED “FRANK BAYER 
oublesoar . = | Specialist in Typewriter Ribbons 


Se aan ae In All Countries 22 North Williams Street NEW YORK 





























a + 
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Pen Carbon 





Rebuilt Machines at Wholesale —iilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 650 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 


TYPEWRITER INSPECTION CO. 


Established 1892 


317 Broadway, New York City, N. Y. 
A. K. GOODRICH, Secretary. 














J. E. THOMAS, President. 








Pen Carbon 


BILL 


LETTER 
BOOKS 


BOOKS 





a 





The largest and most complete line of Carbon Papers and Typewriter 
Ribbons to be had. Write for samples and prices. 
Send all orders to 


DITMARS-KENDIG CO., Sole Manufacturers, 147 Centre Street, NEW YORK 





PT VIGIORTI EET t aa er 








Sell “Unique-made” Carbon Paper 








. Lt ' ‘ ‘ 
H Don't DIOCK YOur progress in Tt on P: per Dusiness D‘' 
“Lite , 
’ ’ ; ‘ ’ Tr) 
* "ng so little tor vour 7.7 is that the, must la k merit | P 


paying 


. - ‘ ‘ ‘ ‘ 7 ‘ 
Mist careful dealer, who can see Devond the initial orads Is «ut i ) 
. y Sf tha wv nitacturear ] ; heal tanaara noi sure llee 
ing OF the manulacture ! iS Ol a ign Standard, and 1s WV ing 
. 
De-Fi aie a bild Died WIS exsure bie shade of 0 entictact 
oo ; , ; ’ ‘ 
and uniiorm product U niqgue-ma lt carbon papers i 
t 


Challenge the merit t st Sales agencies open for the right kind « 
Unique CarBon & RIBBON Co. 





914 FILBERT STREET PHILADELPHIA, PA. 

















Aberdeen, Scotland. 
a 1 : 
Vienna, Germany. 
\\ 
SCT ay 
| 
to e pl 
t\ t i 
Im 
Londen, England. 
he) | 1 Cor p 
Phe ; & Pe 
ypt W ece _ 
er i be 
hed | s tl 
ct i WV 
ze Of a beautitu gold te 
m ff 
t} 
We rt re \ 
1 é P ' 
1 ner t 
I we n S ! 
ad the n bh 
ew | T} 
mall Wy 
ensti\ ~ i 
DATES SET FOR PHILADELPHIA 
SHOW. 

Lccal Company Determines to Put on the 
Show Again Next Year and Look for 
Great Success. 
ve r 

bus Z st 








i 


differ on all thiects and I should h 








INTERNATIONAL BUSINESS COMPLI- 


CATIONS. 


l IT 1 snec 
Last Letter Caused Comment. 
July tter et ive caus con 


wantonly 
ent moment n 
Up ini may 
ave prints 
act con 
This vevel not the ree “of 
y one who flatte 
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Procures “=" For Yea 
Protects * For Customer 


DEFIANCE 


Check and Draft 


PROTECTORS 


me 





il 4 luurai t ith eo 1 10k, 
ing across the fa : ! t vords 


T OVER FIFTEEN DOLLARS BiB Pe 
WARRANTED and Sells for Only $15.00 


_DEALERS—LISTEN 











that you can mention which isso 8 USE) BY U. 6. TREASURY 


uf What other similar protector et does the DEPARTMENT 
- e have some dealer a Dig Dusimne 
Se can you Every man or fir 1 bank account THE DEFIANCE SYSTEM of protecting 
; : hee i. RaRCS Eos hustling office checks and drafts is now recognized as the 


only absolute and sure protection against 

the forger and check raiser. It has been 

adopted by the United States Treasury 
Department. and is used by banks and 
usiness houses the world over, 


WRITE TO-DAY BEGIN TO SELL IN A FEW DAYS 
It Will Increase Your Bank Account—LIBERAL DISCOUNTS 


DEFIANCE MACHINE COMPANY, “rdéiester NY. 


TO FOREIGN DEALERS 


























21 MURRAY STREET 





To the Typewriter TRADE ONLY 


While They Last 














700 Second-hand Remingtons 
Nos. 6 and 7 
PICA TYPE 


Between 50,000 and 100,000 Series 
AT SPECIAL PRICES 


ee 
These machines are in the Rough but are in fair 


condition and complete as to parts 


TERMS 10 PER CENT WITH ORDER 
BALANCE BY DRAFT ON B J 

















General Typewriter Exchange 


Wholesale Typewriters 
NEW YORK CITY 





























O4 
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BLICKENSDERFER Typewriters 


Visible 
Writing 


Column- 
Tabulator 








Unite the Good Points of other makes 
at about half the usual prices 





NEW No. 8 MODEL 


Send for Catalog Thirty-two 


STAMFORD, CONN. 


Inter 
changable 
Type 
Back- 


Spacer 


The Blickensderfer Mfg. Co. 






















c 


DEALER 


here \ 1 ee this sectional stack < 


Letter File, Insurance File and Base 


Pace HS 


Top, Book Case, Document File, Card In- 
dex, Legal Blank File, Reducer, Vertical 


A Fins Stack for Law Offices or 
FOR GENERAL USE 


5 


sed 



























— os coal 
: . = We Want Dealers— Connect With Us 
™ = ~_ 
™ ™ _ We have a line f goods for the trade that offe1 
a all - advantages whi inv dealer will find hard 
—_ ~* ~ duplh« ite ny eT else We nake i V ti 
File with Ball Be g | pe Drawers O 
catalog is ju pl " lesigned to give t 
dealers 11 I | re idea I he « 
tf our | We w int the Y n 1 1¢ Ti 
loa the lking We preter t I it u if 
into the ture rather than in expert ‘ ive 
tising If interested send f ir cata 
log. We wa lealers to connect with us 





AMER 


CA 


MINNEAPOLIS 
MINNESOTA 


N SECTIONA 
FURNITURE COMPANY 
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ra || 20th CENTURY. 











ducing the & R. brand of typewrite1 











[he Hamburg representatives of the “Ideal” 


typewriter, Messrs. Rothschild, Behrens & 
comoaved % or commie 
Co., have removed to very commodious quar 
rs at Alter Wall 40. They are also the Ger Sbould 
representatives of the rotary duplicating 
evice 





Mr. Marten Huisinga, Hamburg, is the ex- 
clusive importer of Little’s typewriter ribbons 





Office and Typewriter 


CHAIRS 


THE ADJUSTABLE SPRING BACK 


nd carbons, doing an extensive business 
roughout Germany. 

Mr. Philipp Hauser is building up a good 
rade in V. G. Z. typewriter supplies, high 
grade German products 


The Rex Company, with offices in Hamburg 
nd Vienna, is representing the Stearns type- 


writer . . . 
Ri aeiee Gabace & Wiese tate deee Can be instantly adjusted forward or back- 
in office supplies, are introducing the ward by simply touching lever. May be 





raised or lowered at will, placing 


Y ost typewriter 


The Hamburg agency of the Kanzler type 

ter is in the hands of J. A. Heinrich Dan THE BACK SUPPORT 
t vho 1s lso conducting a cor ercial x 
diag seaineat wr Just Where you Need it 











Mr. Julius Marcus, the German representa 





WE GUARANTEE better results through 


ive of the “Comptometer,” reports very en- 
raging progress in the introduction of his their use, for with comfort more and better 
hines. Some of his criticisms of Germany ‘ 
ad Gerenans 1 am comioelied to sansa, at work is done. 
oe calalien te ry indulgently accepted from Chairs sent on approval to responsible people, 
German 1s sut1 to be riticised and con and if not found all we claim for them, may be re- 
suffi turned at our expense, 


Send for Free CaraLocuge showing 30 styles. 


Most Dealers Sell Them. Vf you don’t, you 
ought to know more about our line. 





f his devic NONE GENUINE WITHOUT 
seen Goliad THIS TRADE MARK 


neem S. oo erica 1 x shoal sneclind 333 ° e 

conditions here, and in addition to woe roorwe wx | The Davis Chair Co. 
ficulties he is cheerfully and successfully ON UPRIGHT UNDER 
eatin valleie ioe Uke dhie maaan BACK REST S. N. McCLOUD, Manager 






































ulties in making his American manufacturers : | Dept.2 «= Marysville, Ohio, U.S. A. |] 
eee Se ee cModern Business 
epost practice tolerates only 
nay nk ne ee the business tools that 
me are Time Savers. The 





LT 
Has advantages over all others, in the shape of 
; quick operations and handy devices, which 
have made it an indispensable time-saving 


factor in thousands of offices. 


i for FREE Jilustrated Catalogue. 


L. C. SMITH & BROS. TYPEWRITER CO., Syracuse, N. Y., U.S. A. 
Branch Stores and Employment Bureaus in al! large cities. 
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COMMERCIAL STATIONERS’ SECTION 
EVIEWING the Field of Speciation OF “OFFICE UIDING the modern Stationer_in th 


Staples and other Office Supplies of sale of office appliances. Showing 
particular interest to the Commercial how to successfully handle such and 


g Stationer. A P P L { A NN Cc Ee Ss 99 other goods of the trade. 




















Relation of the Manufacturer, Jobber and Retailer 


Being a Verbatim Report of the Speech Made 














t Presume, in on eee SS OOH, § by a Delegate from New York to the 9 ie hs 
Stationery business is like all other—it s its . ; ; sociat Es ‘ 
. ;, National Convention of Staticners and 
troubles; and as troubles multip y very rapidly Menuferturers of St. Paul. vards ssociations 
it is the better part of wisdon to grappt cities ot vreat noug 
with them as soon as they appear and et BY THEO. L. C. GERRY. his s » be e 
deavor to exterminate them, or else they bé missions Natior body 
come so strong that more than ordinary meas ; eaii \iileiiaie Miiai hes Ak ae wakes tus nee this A iab 
ures are necessary to minimize then Trouble = tcnaihias thecemes 4 . ae ate ee toni ffect on t vho are conn 
is like the measles—it is not recognized until catiaien Mie iMate ii taal thos Outsiders 
it has assumed a definite form and sometimes ; BE Tg ET eT oar a eRe benefits | t will not dey 
with ordinary caution it will disappear as ka Sie! non aut coer age a ed ssist bringing our measut 
rapidly as it comes But at other times it : soe tilted, Widdih diniimadiean Shs success ‘ 
turns the wrong way, when the result is di aia » famed © fied teeth te Clk ene To Alleviate Conditions. 
astrous, and the outlook becomes morte er} a 7 ae vee ‘etme i f p That t re adverse conditi 
ous. Many of our troubles are imaginary and OL Oa Thee mulend dm iiele 1 yusiness that are general and 
still many are and have been the gcnuins il P an _ d ol <i d : i parti ular ss or place, | 
tick At one time, no doubt. those now tn ev! . , lerst ] I sure ft 
dence might have been successfully fought de t pinion that 1 
conquered; but either through indifference: imeliora these conditi 5 
in ignorance, we have allowed them to ge id mig pted to the 
growing stronger daily, until now we can bran 5 stationery bus 
longer ignore them seem t t sis a ( 
The existence of a disturbed condition is respec se with whi 
proven by the fact that we realize son | hye malt t ver mie 5 
to be wrong. hence the institution of Associa nnoy . we ‘ 
tions to improve such conditions; and the fur Cher d reason for t 
ther evidence that the wrong we seek to right ve brit ne é 
is not the imagination of an individual, or em to | s of ig 
that it is not merely local is the establishing m res ge theretron 
of a National Association How far these As f the ft ve cal O 9 
sociations are going to help us in improving the s é we car erl 
the conditions that we deem detrimental to our done in ig e and gO s 
interests we must leave to time. I have read give an offens irposely mi 
that as far back as very early in the four this be 1 habit it is ti S 
teenth century, there existed in England should to stop its 
Sationers’ Guild, organized for the mutual It n ( t the me ‘ 
benefit of the Stationers or Booksellers’ and | is one stake \ 
infer from that, that trouble has always ex vrong thers is t pe 
isted in the stationery business; and that w vher« tice I 
will always have it with us in some shape ealize t be : 
other I believe. If it was a recognized cond those ff Vy Ss k 
tion five hundred vears ago as would appt an eff \ g 
from the fact that an association was forme defe S s b 2s me t 
to combat it, and as it is still a condition tl Re M 1 
we are trying to overcoOme—we might assum« Ret 
that either the stationers of olden times wer It t ‘ 
fighting troubles that were purely imaginary in arg 7 point 
or, that associations are not the proper forms me under ne | d, reason t s t ides before entering 
of defense I want it distinctly understood may take up only su as col ithin t discuss f subject It s 
however, that I am not of the latter belief ft my ten If I were to dis s al facil g 
We are living in a more enlightened age, an the things that re unsatistactory t 1 biect this paper ts t 
age that responds more quickly to reason than might inadvertently include some of the d Chi t like most 
to passion, a condition that is born of experi ulties that are purely mine nd they w vat : ~ \ 
ence, and reason discerns the distinction be t interest you but would justify 1in s t 
tween the imaginary and the real and shows Ing [I have troubles of my own.” ever 
us when we are wrong in many of our pra [ sometimes think tl General 5S : het 
tices. [ do not mean to assume that reasor sentiments regarding war could b ’ s 5 . 
was an unknown quality five hundred years rly appled to the Stationery business t t 
ago, but I do mean that co-operation was not have also in mint e fact that t I $s 
then dominated by reason so much as by nditions that are adverse to the interests ot minds t ghts that will b 
might; and distinctions were wider apart, par rtain localities ne, matters tl ing t lit 
ticularly those of Caste, and the reason for nd they, too, I must avoid as far as lo begin wit! t1 
organizing might have been because of oppres possible in order to give my subject a g lat the sense that I us 
sion by the wealthier class who no doubt were t We understand that local t bles st may founded 1 
the consumers. Now, if that were so, it seems be cared for by local associations [ say I 
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iring of things upon each other.” Not ties more profitable than would be the case if the expense must be considered so that at a fixed 
blood, or law, or even friendship, although , om was always abnormally loaded. price there will be a fair margin of profit. 
‘un fabter te ndition that. it should be goods in his storehouse do not rep The Jobber is a factor in this union of 
omer wenn is always necessary to con- sent the only available supply. Large quant classes, and while I sometimes think he ap- 
ler in our dealings wit! other, because ties are carried on the shelves of the Jobbers plies the wrong meaning to the word which 
ontrary feeling is poisonous to self inter- nd Retailers representing to them an invest distinguishes him, I can not wholly condemn 
~ oel.s the road we must ttevel te ment that must earn a profit—the profit not ictions which are born of adverse conditions, 
gether full ot ruts and stumbling places that being the only incentive for e but | because he stands between a large source of 
“ee ise us discomfort and disaster Cy d trade one must b 1 a position upply and the means of distribution. He 
cil io oltaiiat inesst Hittin ol nawer its demands. handles many lines of goods—most of the sta- 
cle: ieee me Cine: 6 Une Od cain Stith oe ctakek Ries Dk: selemeiaal — tionery lines in fact—and is recognized by the 
t the frien: p is not prompted by motives __, f protection and conver e and 1 etail trade as the natural source in the inter- 
one it i pantera sa oe [he large quantity giving |} est of economy and convenience, through 
Componelt of Thees Ciseii: . ntage of low price, might be an ars wi] ich to purchase supplies. He may have 
be Stationery busincie. in ite ciiitctl’ ia meat ie intucnsian Sn ees ae prejudices and preferences, but who has not? 
lasses, vi: The Manu bu [ do not think it has much effect ju lhe retailer has them, we are told, to a marked 
— tobber and the Retailer. I esiaht fag by the profit we are elven to undeneeend degree, and who under heaven has them more 
wa Gliadianted the Taber Geni cee ee 4 From his statement he would hy abnormally developed than the consumer. I 
| mwself te the Manufactucer ond a ble -to do business unless he took advantage do not think, however, that prejudice or prefer- 
So aa ter'eee lames dan SRC f quantity price. This condition looks to me ence has a general influence on any line of 
oes nett chathemery nat aie ox Gane anaes. ltogether unreasonable and I believe goods particularly if the goods have merit 
ew fokhers da ' ot all confine themselves t there re many good substantial argument and can be sold ata price commensurate with 
agape ae 1 do eek Gene a inst it and few if any, in favor of it. But their worth and to assume that the contrary 
s Seber se codetuamiee ter Ree a s this is not a phase of my subject I wil is the case, is in itself an indication of preju- 
<a go that dice, 


+; ' mar 


ntend to keep him hemmed refrain from any further ret 


—e 


b« ha en 1 Manufacturer and Retailer Jobber Depends on Retailer. 
ne fx n be watched from all sides and Keeping Down Expense. rhe Jobber’s principal reliance is in the re- 
ented from doing hart nd then, too, | Ox f the principal features of a mercan tailer and he must be governed by the de- 
on the ou t pertaining to stationery and business, is the disposing of merchandis¢ mands made from that source. He is a com- 
=e cles tn nomically, conveniently and profitably; and mission salesman and if he rightly conducts 
Fhe Manufacturer eeidu the goods, or the maintaining of relations for the purpose his business should be in a position to supply 
ee PA. a etseh Matias able f disposition or distribution in quantities, i whatever the retailer requires. He cannot 
wg tg Eh gs Jobber purchases proposition that the Manufacturer has got create a demand nor should he be expected to 
yo oe” anutactuner on asthe ‘ nsider. He cannot operate a business of do so. The demand, as far as he is concerned, 
,; tude if he sells his goods only in comes from the retailer and as all lines and 
“ne thas ial Comaumenn’' Side ce iantities as he can conveniently disp all brands that have a market are liable to be 
ae re te atiel thad saan . an ee nenenes , ng required, his natural policy should be one of 
incciitllnn iment: tin Ded nis tna aia n now we see rare instances of it expediency. If he is not in a_ position to 
ni Peta : , made and peddied his meet the requirements of his customers he 
ata perce 3 acne vee, direst to 4 nsumet is the d nnot expect their support. On the other 
: ere ae ve RPE, 5's will e still made the goods but t ot nd, if he is not patronized by the retail 
. e toes Still further deman trade because of his inability to supply its 
we ce Chenu iotialieal -s 31 demands—that condition being caused for any 
dows te reason whatever—he is not justified in seeking 
dress for a fancied wrong from the same 
urce as that upon which the retailer relies, 
Se — aan ae the only means through which his demands 

i ES é' ve know 1 ne , dubl ' upon the Jobber is created. 


to the Retailers ar the Retailers dis mu magni 


s now. it was { ! made 1 $s t g The same rule applies to the connection be 
more s tion at et Simon-put bb tween the Manufacturer and Jobber. How can 
astly it mission met nt entered ft ret there be a distribution of goods unless there 
ne . is an unsatisfied demand. If a demand is satis- 
aia en! re rar eit now desig t ed from one source where is the outlet for 
‘seit eae Jobl then be t the other sources, and hence the incentive for 
g te st between t nutact ndling any line of goods for a particular 
nst rt nger 1 trade, if at all. To be in a position to demand 
ip liar not b one must be in a position to comply. The re- 
kas relations to 1 tailer asserts that the Jobber encroaches upon 
TI ifacturer and jobber—the burdet his preserves and is met with this answer: 
bei put upon the The manufacturer is doing the same thing— 
pane op him and I will stop.” I presume the 
aoa of : re t that t birt lobber hesitates to take up this question with 
ey tae . er e1 . the manufacturer for fear of the same answer 
Senet po than it v t the t whe me s was made by a domestic whose chief fault 
a fh pence Hy s created to t is a dirty face—Her mistress, not wanting 
1: - ; e is to 1 to offend her, remarked to her: “Bridget, do 
; i a love ' , ' ving det HY u know that if youn use hot water and soap 
| 5 . to - . : nies , a of nterest of ' eni¢ n your face every day it will make you beauti- 
. t and provi to te 1?” Sure Mam, retorted Bridget, it’s a won- 

, rg t ler you never tried it yourself. 
Ota ' oT ; mpetitio1 harper The Jobber is a help to the retailer in sav 
bber s ng of time in securing goods that are required 
immediate delivery—for there are times 
hen an unusual demand depletes his stock 
the consumer is hable to go elsewhere 
ss he can procure what he wants—when 
nts it. I want to say right here that 
mtention of the manufacturer to the 
effect that his goods cannot be procured from 
lobbers on demand, is said by the Jobber 


+ 
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to be a condition as much due to the fact that 
the Manufacturer cannot or will not grant the 
Jobbers immediate demand, as it is to any 
other cause. This also effects the Retailer and 
not only is the cause of the loss of a sale 
but often causes the loss of a customer and 
discourages the handling of a particular line of 
goods and hence works to the detriment of a 
manufacturer. 

Then, too, the Jobber is a benefit to the re- 
tailer in regards to many makes of foreign 
goods which the retailer is compelled to carry. 
His demands for these goods are not suffi- 
ciently large to justify him in direct importa- 
tion. He is not familiar with the methods of 
importation, and even though he was, could 
not pay the charges incident thereon for the 
quantity he requires without making the retail 
price prohibitive. Our manufacturers might 
consider this point one in favor of eliminating 
the Jobber, but I am afraid it would act as a 
boomerang by inciting the foreign manufac- 
turer to eliminate his home jobbers, resulting 
in the exclusion of American goods from for- 
eign markets. 

Retailer Needs Jobber. 


If I were to accept the theory of some who 
claim to know, and who assert that the Job- 
bers’ day is nearly done—that also would be 
a reason for ignoring the Jobbers in this ar- 
ticle. I do not, however, believe that the Job- 
bers’ race is nearly run, nor do I think that the 
retailer can conveniently do without him. If, 
however, it should be a fact, then I can see 
ahead to the elimination of the retailer. The 
smaller we make the circle the better will be 
our condition, the greater the opportunity to 
keep the stationery business exclusive and the 
less likelihood of its being cut into by other 
classes of business and becoming an auxiliary 
rather than the principal part of a business. 

The closer the consumer is allowed to come 
to the fountain head the greater is the danger 
of the stationery business as an exclusive busi- 
ness becoming extinct. I know that there are 
cases where other lines of business make sta- 
tionery an adjunct. Department Stores, Drug 
Stores, Toy Stores and perhaps some others, 
but a majority of these do so in a small catch 
penny way and do not effect the general trade 
to a very great extent. What time may bring 
it to in this respect is problematical but most 
certainly the elimination of the Jobber will 
not prevent it. 

Briefly, I have outlined my sentiments re 
garding the relations of the Manufacturer and 
Jobber and now I have come to the third and 
final class of the stationery business—the Re- 
tailer. I know that the manufacturer is a 
necessity and think the Jobber is, but my be 
lief in the necessity for the retailer is so 
strongly entrenched that nothing has yet been 
conceived mighty enough to drive me from 
that position. A Retailer is one who buys in 
quantities to sell at a profit—one who supplies 
the demands of the consumer. I have not 
coined these definitions—look it up in your 
dictionary. It is perfectly plain, then, that the 
word does not mean the price or the quantity 
at which we sell, but to whom we sell. We 
are constituted retailers because we sell to the 
consumer—to those who utilize the goods for 
the purpose they are intended. But it is not 
the word itself that appeals to me so much as 
the necessity for somebody to supply the con 
sumers in such quantitieS as they may demand 

The Retailer buys the various lines of sta- 
tionery goods to supply a varied demand. He 
cannot confine his stock to one particular ex- 
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clusive article—he must be supplied to a rea- 
sonable extent with the leading grades in all 
lines so far as the demands are made upon 
him. He cannot carry every grade of every 
line unless his trade demands it. Wisdom dic- 
tates that he shall keep his stock complete 
without overloading it for he is never certain 
when the demand is going to change and 
leave him with a surplus of unsalable wares 
He may carry a certain brand of goods that is 
demanded by a certain customer and never 
have a call for it from any other source and 
hence his requirement for that particular ar- 
ticle is small and his purchases in proportion. 
He cannot recommend nor is it his business 
to recommend any particular brand of goods 
or endeavor to substitute the goods of one 
manufacture for those of another unless his 
advice is sought. He is there to supply the 
demand—and not to create it. If he expects 
and demands justice then he should be ready 
to do justice. He should not be expected to 
push a new line to the detriment of an older 
line—and yet the manufacturer complains be- 
cause he will not. If he does this for one, 
another objects. How can he better satisfy 
all than to preserve a neutral position and 
what more can the manufacturer ask of him. 

A new line of goods coming on the market is 
a pecuniary benefit only to the one who pro- 
duces it. The retailer does not increase his 
business thereby. The business man will not 
buy something simply because it is new. If it 
suits his purpose or is an improvement on 
what he has in use, he buys—but that cannot 
be considered as an increase in the retailers’ 
business—it is simply a substitute and more 
often than otherwise leaves the retailer with 
a stock of the older goods that become shop- 
worn and he is forced to finally sell them be 
low cost to get rid of them before they are so 
far gone as to be worth nothing. This is the 
retailers’ burden He might exchange these 
goods for others but he cannot be certain that 
the demand will not revive and hence holds on 
until the goods are beyond the point where 
the exchange will be made. 

Manufacturer Should Create Demand. 

[he manufacturer should create the demand 
and the retailer will supply it, but in order to 
induce him to this, there must be a profit and 
in Opportunity. If the demand is to be created 
and supplied from the same source, what in 


centive ts there for a retailer to handle the 
goods? 

[ would recommend to the manufacturer 
the same method of advertising that other lines 
of business have found profitable. They do 
not rely upon the Jobbers and Retailers to 
introduce their goods at his own expense. They 
create the demand and the demand takes care 

f the supply. It is useless for any class of 


distributers to attempt to operate a business 
unless they are properly equipped to meet th: 
lemand and up-to-date retailers realize this 
ind conform to it. 

It has seemed to me for a long time, that the 
Retail Stationery business has been deteriorat 
ing—not in regard to the quality of goods 
ilthough that is various, nor in regard to sup- 
lv because that is usually sufficient, nor in 
regard to demand for that is continually in 
creasing, nor in regard to enterprise because 
it keeps abreast of the time—but in regard to 
exclusiveness 

Che dictionary tells us that the word “Sta 
tionery” practically means “anything that you 
write with or upon” and that a Stationer is 

dealer in stationery and kindred lines”- 





and so we can feel confident that while w 


not confine ourselves to Stationery we 





justified in calling ourselves Stationers. W 

sell pins—and so does the Dry Goods 
chant—but we do not sell calico or cott 

Dry Goods in general. We sell sponges 
and so does the Druggist—but we do not s 
Castor Oil and Epicac and Squills nor drugs : 


r ? 


of any description—and we sell other things 
that are handled by other classes of busines 
and while we sell these articles that | 
mentioned they are not auxiliary to our bus! 
ness, they come under the head “Kindred 
Lines” because they are necessary to 
things that are, without dispute, “Statione: 
For instance the pin is necessary to hold t 
gether the written sheets—paper clips aré 
always adequate—nor secure—and the spong 
is required to keep the pen clean or t 
the fingers in counting bank notes 

I know that but few stationers need a spong 
for this latter purpose but bankers and som 
other lines of business do. Taken as a who 











however, the goods we sell are exclusively 
“Stationery” and the desirability of keeping 
this line separated from other lines as much 


as possible seems to me to be most desirable 


At some past period the stationery lin 
not so extensive and there was not enough 
demand for it to justify anyone in making it 
their sole business. In small communities eve: 
to-day we find this condition to exist and 
know it is necessary because the demand is 
there. But in the larger towns and cities 
find the business is carried on exclusively 

more or less success. 


We find to-day that in some lines 
and even in professions, specialists becoming 
prevalent and we approve the idea—! 
we believe that more perfect success is 
ittained and better results gained by 
attention to things that bear direct 
each other—and we can give better 
and more satisfaction if we keep to 
particular line To become thoroug! 
ficient one must confine himself t 
sive line and not confuse it with something 
else. Perhaps the danger I speak t 
it the present time be strong enoug 
general apprehension, but in the ligh 
conditions that do exist in our own | ness 





ind the fact that small retailers i s 
lines of other business have been it 
tire, justifies me in uttering a timely warning 
There is question that the Stati 
been affected by his goods being 
iary to other lines but to how gre 
yr as to the possibility of the damage being 
repaired I am not in a position I d 
not, however, speak for the prese 
these conditions 
have upon the futur 


lone but also as to 

ing they will 

the business as an exclusive one. In 

make our work of value we must nsider 
[Those who will take the reins fr 


t¢ rive — 


posterity 
our hands must have something 





it devolves upon us to preserve for 
institution that will endure throug! 


to come 
In conclusion then, to use a fat 

tration, the Manufacturer, the Jobb 

Retailer should all be as links 11 

each one of its own class, separat i 


tinct, but forming the integral par 
great and powerful whole and al! pulling 


yne main object in view, viz: The tablis 

ment of definite lines of division bet the 
three, yet each one working in har t 
the other 
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(By Special Correspondence.) 


Adrian, Mich. 

C. C. Fisher has just celebrated his silver 
anniversary as a stationer in this place. Twen 
ty-five years ago he started with a limited cap 
ital in Adrian, and in the years he has been 
in the paper and stationery business has built 
up a large trade. 

Boston, Mass. 

Carleton Keyes of Holliston, in the station 
ery business at 15 Milk street, has filed a pe 
tition in bankruptcy. The total liabilities ar« 
$20,790, and the total assets, $11,429. None of 
the creditors were secured. The assets con 
sist of stock, $5,000, machinery and tools, $1, 
200, and various personal property. There are 
unliquidated claims of $122.32. There are over 
100 creditors, but none of them for large 
amounts. Among them are Mary E. Thomas 
promissory note, $5,500; Elizabeth F. Capen, 
promissory note, $5,000; American National 
jank, promissory note, $1,721, and William S 
3angs, promissory note of $1,000 

Bridgeton, N. J. 

Emil Fath of S. Third street will open a 
wholesale and retail stationery store in this 
city in a few weeks, in the new building where 
Clark’s livery stables formerly were. He will 
carry a line of the latest magazines and period 
' » doubt will do a large business 

Baltimore, Md. 

Mr. George A. Ogle of 2429 Madison avenus 

lied suddenly as he was leaving the Steel Pier 


] > { 
it Atlantic City 


icals and 


Death was due to heart dis 


ist [The remains will be brought to hi 
home in this city Mr. Ogle was aged 66 
years. For 40 ye irs ynducted the station 
ery business on Charles street He retired 
from business about six years ago. Mr. Ogle 
vas a native of Marvland He is survived by 
me son (Mr. Charles Oel Mr. Ogle 

member St. Luke’s Protestant Episcop 
“-hurch and of the Ro Arcanun 


Dubuque, Iowa. 


\ move { t wil importa cet 
business way on Main street will take plac: 
in the nN I H ir~wer Ww 
Blis} 4 1? sto + 
ew o¢ building \ present the 
tal t stationery 
p et ‘tments, as 
s oth : goods, with the ex 
t t g é In the rear 
c b ony icross 
nti fitted up as a 
lw g S et rooms 
é patrons The s 
nd floor will be devoted entirely to the s 
talking 1 hines, Edison and Victor, b 
é e 1 retai e retail departmer 
he provided for 1 four sound proof try 
r for the sale of records and machir 
h I idu make selection 
1 quiet, free from the noise and 
r in t salesroom. Uy 
rd of 100,000 records will be carried in tl 
tock r lone. The offices of the firm will 
py t of loor and will be ser 


ted fror the eneral store by sound pr 
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walls Harwer and Blish have been in their 
present location since 1887 and will leave their 


ld location with considerable regret. It 1s 
expected that their new building will be ready 
for occupancy between the 15th and 30th of 
September. 

Galesburg, II. 

The Big Store book department have been 
awarded the contract for supplying the publi 
schools of the city with supplies for the com 
ing year 

Louisville, Ky. 
Mr. Louis F. Haxthausen has resigned his 
position with the Geo. G. Fetter Co. of this 
city to take charge of the stationery depart 
ment of the Roberts Printing Co., Birming 
ham, Ala 
* * * 

Mr. Ben Howe, the newly appointed city 
buyer, says that he will save the city one-half 
of what has formerly been paid for supplies, 
including printing and stationery. It is said 
that judging from what the city has been pay 
ing for some of its stationery, he will have no 
trouble in-doing so. 

Lexington, Ky. 

Charles J. Bronston, Jr., has purchased the 
interest of Mr. Virgil McClure in the station- 
ery firm of McClure & Bronston of this city 
[he business will be continued by Mr. Brons 
ton at the same place. Huber C. Rhorer, who 
has been connected with the old firm for sev 
ral years, will remain with Mr. Bronston as 
general manager. The terms of the sale are 
private. Mr. Guy T. Johnson, who has been 
employed for some time as foreman of th« 

mposing room at McClure & Bronston’s, has 
esigned to accept the position as credit man 
nd assistant manager of the firm of J. S. Poet 


& Co., on Short and Limestone streets Mr 
lohnson is well known in this community d 
is many friends express themselves as be 
ing that he will be as successful in his new 
rk as he has been formerly. Mr. Johnson is 
igh up in Masonic circles, having served as 
Master of Lexington Lodge No. 1, the oldest 
ernal organization west of the Allegh« 
ins, as High Priest of Lexington Chap 
er d is w Eminent Commander of Webt 
unde No. 2, Knights Templar 
Lawrence, Kans. iM 
r little ple isure was expressed in Dus! 
s circles over the announcement that Mr 
I Hollingbery, a prominent young bus! 
ss man of this city, had associated himselt 
th Mr. G Wolf, for many years the pro 
f the Wolf book store, forming a part 
rship under the firm name of the Home 
k Stor Mr. Wolf has made a decided 
ess of the business and felt the need of 
d able assistance, therefore the change 
well known in Lawrence to need 
nded mention, and through this mbina 
joubt meet the success they de 
Redlands, Calif. 
The Redlands News and Stationery ym 
- n remove from the old p ce 
ing on the corner of Orange st t and 
r 1 t i 3 st stat stree The 
be remodeled t vl s 
Saco, Maine. 
Mi Stroebler. a printer. stati , 
spaper dealer, made a luntary assign- 
nt He wes $3.500. and hi ssets are said 
he more than sufficient t HM thie deh 
the ¢ ; due hir o hs lect 
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Troy, N. Y. 

Daniel F. Cowles, a well-known resident of 
of Gloversville and formery of Glens Falls, 
died at the former place Thursday, aged sev- 
enty-one, For many years he had beén in the 
book and stationery business, the senior mem- 
ber of the firm of Cowles, Casler & Co. He 
was prominent in Masonic affairs and the Con- 
gregational Church of Amsterdam. His wife, 
one son, James H. Cowles of Roanoke, Va., 
and a brother, Benjamin Cowles of Glens 


Falls, survive. 
Toledo, Ohio. 

E. S. Noble, for the past nineteen years con- 
nected with the Brown, Eager & Hull com- 
pany, announces that he has completed ar- 
rangemehts to retire from that firm September 
| and go into business for himself. Mr. Noble, 
as a stockholder, has served a number of years 
as director and treasurer of the company. Ht 
has arranged to sell his stock, and his resigna- 
tion as director and treasurer will be effective 
on the date mentioned. Mr. Noble has leased 
the room in the Ohio building adjoining the 
lobby on the west and fronting on Madison 
avenue, and will open with a full line of sta- 
tionery, office supplies, news, periodicals, um- 
brellas, holiday goods, leather goods and nov- 
elties. Mr. Noble’s long association with the 
Summit street house has given him a wide and 
valuable acquaintance in Toledo. 

Victoria, Texas. 

The entire stock of drugs, stationery, books 
and other material of the well-known firm of 
Heaton Bros. of this city has been purchased 
by Messrs. George C. Harding and E. W. Par- 
ker of this city. Mr. Harding has been chief 
prescription clerk of Heaton Bros. for many 
years and Mr. Parker was until recently en- 
gaged in the drug business here. They will 
continue to conduct the business at Heaton’s 
old stand 

Phillips, Neb. 

H. Bowen has succeeded to the stationery 

and drug business of Bowen & Co. 
Friend, Neb. 

The stationery and drug store of Hoyt & 

Dowort has been damaged by fire. 
Clinton, Okla. 

Gess & Son have sold their stationery and 

news business to R. E. Twining. 
Peru, Neb. 

E. E. Burris has recently engaged in the 

stationery and drug business at this point. 
Wenatchee, Wash. 

C. H. Armstrong has purchased the book 

and stationery business of Gideon Berger. 
Seattle, Wash. 

The Coast Carton Co. has increased its cap- 

ital stock from $30,000 to $50,000. 
Seattle, Wash. 

It is reported that A. J. Thuland, a station- 
ery dealer of 1333 Third avenue, has gone into 
bankruptcy. 

Parsons, Kas. 

Geo. F. Woodland & Co. have sold their 
stationery and drug business to Kerby & 
Potts. 

Casey, Ia. 

Chas. W. Major has purchased the station- 

ery business of Chas. Hanson. 
Norman, Neb. 

D. L. Still has sold his stationery and drug 
store to C. F. Linehart. 

Fergus Falls, Minn. 

The Miksche & Benesh Co. is erecting a 
new building for its department store. 
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STATIONERY NEWS—Continued. 
Kansas City, Mo. 


Chas. S. Baum, formerly engaged in the 
news, stationery and cigar business at 9th and 
Brooklyn streets, has moved to 12th and Lo 
cust streets. 
Kaukauna, Wis. 
The Outagamie Paper Co. will erect a large 
addition to its plant. 
Marinette, Wis. 
The Park Paper Mill of the Marinette & 
Menominee Paper Co. is to be rebuilt. 
Friend, Neb. 
Hoyt & Dowart, dealers in stationery, etc., 
have suffered a severe fire loss, 
Hclyoke, Colo. 
F. M. Smith is putting in a new stock of 
Stationery and other merchandise here. 
Wilber, Neb. 
J. L. Borecky has opened a stationery and 
drug store here. 
Friend, Neb. 
The department store of O. E. 
been destroyed by fire. 
Marion, S. D. 
Mr. Dirk has opened a department store at 
this point. 


Champe has 


Greeley, Colo. 
R. D. Stover has sold out his book and sta 
tionery business. 
Greenwood, B. C. 
F. L. Coles has succeeded to the stationery 
and fancy goods business of Coles & Frith 
Richmond, Va. 


Supply Co. been 


The Virginia School has 
incorporated with a capital stock of $25,000 


Chico, Cal. 


have sold out their 
Lawlor 


Lowe Bros Stationery 


and cigar business to E. 
Albuquerque, N. M. 
S. E. Newcomer, a book and stationery deal 
er, has gone into bankruptcy 
McCook, Neb. 
C. Merle & Co Merle & 
Co. in the news and stationery business 
Visalia, Cal. 


Levinson has given a bill of sale to 


Neel 


have succeeded J 


Harry 
his stationery and cigar business to T. E 


Mandan, N. D. 


J. G. Hartman has purchased 
interest in the New Department Store 
Lincoln, Neb. 
The Nebraska Paper & Bag Co. is jobbing 
the product of the Western Paper Mill of this 
city. 


a controlling 


Surprise, Neb. 
J. Kavka is about to sell out his stationery 
and drug business. 
Bovill, Ida. 
Davis & Thorp are engaging in the station 
ery and drug business here. 
Cheney, Wash. 
DuBois & Adams, stationery dealers, have 
dissolved partnership, and Mr. Adams will con 
tinue. 


Portland, Ore. 

J. C. Goldon has returned from the 
firm of the Albert Janits Co 
Speed, Mo. 

John T. Taylor has sold his stationery and 

airug store in this city to E. E 


be »« yk 


Allen. 
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Anadarko, Okla. 
Dr. Howard and others are erecting a new 
department store building here 
Lufkin, Tex. 

In a recent fire in this city, the stationery 
and drug store of C. A. Burke was destroyed 
Seward, Neb. 

C. F. Fallen has succeeded to the stationery 
and drug business of Fallen & Murphy. 
Norman, Neb. 
Linehart has purchased the stationery 
Brand 


3. 
and drug business of Wm 
Dubuque, Ia. 
their department 
time this 


move 


Roshek Bros. will 


into the new quarters some 


store 
month. 
Omaha, Neb. 
©’Donahoe and others 
department 


coptemplate 
store goods 


D. J 
opening a stock of 
here, on a large scale. 

Carthage, Mo. 

The Ero Office Supply Co. has been suc- 
ceeded by the Thompson Printing & Office 
Supply Co 

Centralia, Wash. 

Mesdames Dann & Ellis have purchased the 
stationery, wall paper and millinery business 
of N. C. Wallace. 

Millard, Neb. 

A. Rapinowitz has sold his stock of drugs 

and stationery to H. J. Schmidt. 
Edmonds, Wash. 

J. D. Sherrick is opening a stationery store 

at this point 
Omaha, Neb. 

\. Brodkey has purchased the 

and news business of E. C. Gates. 
Oswego, Kas. 

\. E. Townsend has purchased the station 

ery and book business of F M Daniels & Co 
Perry, Mo. 

Downing has sold his drug and sta- 

business to A. B. Young 
Pawnee, Okla. 

R. Adams has sold out his news stand in this 

city to A. E. Messer. 
Chicago, IIl. 

\. C. McClure & Co. are 
their new catalog. They have a general cata 
log of nearly 800 pages just about ready for 
and a smaller one devoted to nov 


stationery 


a we 


tronery 


just putting out 


distribution, 


elties and small goods. Their holiday lines 
ire included in the latter 
* . . 

With Marshall-Jackson things are always 

doing. Every department reports large sales 


and a steadily increasing business. Every de- 


vieing with every other one for 
business done, and the loose leaf 


business is being pushed hard 


partment ts 
amount of 
end of the 

se *« # 


L. E. Barnes is getting a great deal of noto 
riety of late. He is connected with Stevens- 
Maloney Company and every time he gets a 
chance he seizes a rod and line and follows 


the sport of the immortal Izaak Walton. He 


has been fishing up in the northern part of 
the country lately and has caught hundreds 
of bass. He sent nearly 100 to the store a 
while ago and they were handed around 


Barnes is a great fisherman, and this fact can 
doubted for he admits it hims« 


7 * > 


‘ 


not be 
Fletcher B. Gibbs has been away from his 


usual place in e front of the store of 




















Smith & Co tlis absence was explained 


returned with a fine shade of tan on 


when he ) 
color that his friends 


his face and a healthy 


Inquiry as to what he had been 


ltke oO sec 

doing elicited the information that he had 
knocked off work long enough to go to Epl 
riam, Wisconsin, with his family for a mucl 


needed and highly appreciated vacation 


‘ 


\ tip that can be applied to any stationery 


ee , 
house where there are a large number of en 
ployes is one handed out by the Barnes Cros 
by Company, the well known engravers. They 


+ 


have formed among their employes a club 
which all members of the firm are eligible. It 
has a tendency to bring all members of the 
business together to the benefit of the busi 
Meetings are held at regular intervals 
and much is done to encourage thrift and cu 
among the employes. 


~ 


ness 


tivate enthusiasm 


* * * 

Sault Sante Marie is good enough for L. T 
Marshall of Marshall-Jackson Company, when 
it comes to vacationing. Mr. Marshall thinks 
of the greatest beauty 


that it possesses some 
He has just ré 


to be found in the world. 
turned from spending his vacation there 


© ” * 


Washington street and 


who has been travel! 


E. Y. Horder, the 
La Salle street stationer, 
ing in Europe, has just 
new ideas that he will shortly 
a progressive dealer and 
to improve his 


‘ 


returned brimful of 
incorporate in 


his business. He is 
never misses an opportunity 
stock and methods of 
repaid for his Eur 


store, his doing busi! 


ness He feels more than 


pean trip 





There’s 
Only 


















It stamps 
line like 









Protectograph to ev 
‘“check 


Owns a 


doesn't 


* protector whi 
stamp its security line in slanting slits 
Write us for conviction 


G. W. TODD & CO. 


36 Exchange St. ROCHESTER, N. Y. 
| AS WOM, OS CS 
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STATIONERY NEWS—Continued. STATIONERY NEWS—Continued. 


STATIONERY NEWS—Continued. 
; pany has just returned from a very successful 


auc W 





has recognized th Jlity of Mr. C. } ipon a number of his friends tn the t1 

Schaffner by ppointing him general sales Se eae = — westerm Clap. oe: i aa 

manager. Mr. 5 hafiner has charge of ali the Dudley A. Johnson of the Dixon Pencil con John A. Ryan, secretary of the Pettibone 
salesmen throughout the store, and no doubt 

this appointment will be very beneficial. Th aT : : Sees 

commercial stationery department has been 


placed under the 1 rement of E. P. Rapp, 


formerly with the Wm. Hoskins Co. of Phila 


delphia [he main floor of the store has been 
changed about a great deal [he fancy goods, 
etc., have been placed in the rear of the stor 
and a handsome display of desks and filing de 
vices meet t eye of the visitor as soon as 
the store is entered his has of course n 

creased thi es in t department very 


1 es 
iargely 





Mr. | ( Istacl vestern salesman 
Edw. Kimptor s just started on his westert 
trip 
Chicago, Iil. 
DD > SF I f Br I Treacy & Sperry 
the big St. Paul stationers, was in Chic ; 
’ | be as — = | naff HOTOGRAPH TAKEN DURING CEREMONIES OF BREAKING GROUND FOR THE NEW 
business, Dut Ca PLANT OF TH LOYAL TYPEWRITER CO. 








Typewriter Ribbons 


BRANDS 















“GROWN” AND “GLOBB” 


Strictly high-grade ribbons, Materials 
and colors are the best cdtainabie. 


]CARBON PAPER | 


“ CROWN,” “GLOBE” and “ PIONEER ” brands, with medium, extra hard and soft sur- 
faces respectively. Will make more and better, clearer and sharper copies than any 














TRADE mant- other carbon paper on the market. All of the highest quality, remarkably durabie and 
Ve oH suitable for use in anyclimate. Sold at prices which, considering the quality, make them 
‘ the best Ribbons and Carbons on the market We want Agents and will make Special 


Prices and Discounts for Export Trade Write for catalogues and information. 























The Crown Ribbon = Carbon Mig. Co.,"°Cusst=x-* 







































We Make “aa” pencils, ine MUYNU KINU omy, by the milvo-, all colors of finish, 
with DISPLAY ADS PRINTtEO ON THEM. CET A FREE SAMPLE NOW. 


Most useful and enduring of all advertising buyabie. 


BLAYCHARD BROS,, Inc, Davenport, lowa, U. S. A. 
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EE, eer ese. eiaaint 


An Unsual Investment Opportunity 


ww | he... 
An Independent Telegraph 


A System of Rapid Automatic 
Telegraphy that transmits Corporation, to be operated in 
messages at the rate of 50 conjunction with the Tele- 
words for 25 cents, anywhere phone Companies of America, 
in the United States. with simultaneous use of wires. 
Capital Stock $18,000,000 
pl oc 000, 


VOTING TRUSTEES 


HON. JOHN W. GOFF, New York, Judge of the Supreme Court 

S. S. M’'CLURE, New York, Editor and Founder of McClure’s Magazine 

H. D. CRITCHFIELD, Milwaukee, Wis., President Milwaukee Independent Telephone Co. 
F. W. SHUMAKER, New York, Treasurer Sterling Debenture Corporation. 

H. LEE SELLERS, New York, Secretary R. H. Sellers Company 


DIRECTORS 


CAPT. W. J. BARNETTE, U.S. N., Washington, D. ( H. D. CRITCHFIELD, Milwaukee, Wi 
General Board, Navy Department President Milwaukee Independent Telephone Company. 


A. K. BROWN, Chicago, Ills HON. WILSON H. FAIRBANK, Warren, Mass 


President Kenwood Trust and Savings Bank, Chicago. Ex-State Senator, Massachusetts 
































R. H. SELLERS, New York, Secretary and Treasurer 


JOHN M. CARRERE, New York 
Carrere & Hastings, Architects 

: H. LEE SELLERS, New York, President 

THOMAS CONYNGTON, New York 


Conyngton & Harrison, Attorneys. C. H. SILLIMAN, New York, Banker 





The Telepost Company owns all the rights and patents of the Delany System of Rapid Automatic 


Telegraphy. After a successful, practical demonstration over a broad circuit in actual work, covering 
a long period, this system is now commercially perfected. 

The Telepost Company is now preparing to construct its Boston-San Francisco Trunk Line. Financial 
arrangements are in the hands of the Sterling Debenture Corporation of New York, who are authorized 
to receive advance subscriptions, in small blocks only. 

The profits that will come to the original shareholders of the Telepost may be judged from the fact 
that, even with its greatly reduced rates, the new company will make a net profit per message three 
times as great as the old-time systems can make, with their high rates. And this enormous profit will 
be distributed over an $18,000,000 capitalization, as against the $218,000,000 capitalization of the old 
systems. 

With the unusual protection afforded to the small shareholders through the provisions of the Board of 
Voting Trustees, the safety of an investment in Telepost stock is assured, and the opportunity for sub 
scribing is not likely to remain open long 


Write for Booklet No. 28, which contains a full prospectus for investors, to STERLING DEBENTURE 
CORPORATION, Brunswick Building, Madison Square, New York 



































STATIONERY NEWS—Continued. 


Stationery returned from 
in extended trip to Europe. He went first to 
England and Ireland covered the 


(_Lontinent 


has 


mpany, 


and then 


> > * 
George A. Jenkins has just returned from a 
shing trip in Wisconsin. Mr. Jenkins is pres- 
ident of the Shea-Smith company. 
. _ 


Faber’s forces was in 
1 good business 


Curtis Bates of A. W 
He reports 


Chicago recently 
ill along the | 
C. me Wadham of Z. & W M 


Crane spent 


few days in Chicago recently showing his 
ine to local stationers 
* * 
Pomeroy Brothers’ company of East New 
irk, N. J., were represented in Chicago last 
week by their western man, C. R. Rinck. 


. + = 


W. H. Meyer of the Spencerian Pen com 
pany was in Chicago tl first week in the 
month 

* o * 


W. H. Troupe of the Henry Bainbridge com 
pany was in Chicago the first week in the 
month with a full of samples and reports 
ry business 


1 
ine 


a very satisfact¢ 


* * > 
H. B. Brooks of Cook & Cobb is on a west 
ern trip 
* * 


George M. Courts of Galveston, Tex., one 
of the best known stationers in the southwest, 
seeing friends and looking over 


res last week. 


was in Chicago 


the various stationery st 


* * * 
W. H. Wallace of the Tower Manufacturing 
Co. is calling on Chicago customers. 
x 7. + 
M. S. Dimmitt of Cincinnati is the manager 


of the Twinlock Company’s store at 22 Monroe 
street, Chicago. He has had a wide experience 
with the firm and is managing their Chicago 

imirable fashion, and has already 


business in ad 
booked will make 


g business. He 
near future, as he 


some bi 


some additions in the very 
feels the need of more floor space. 
« . > 
\. H. Childs, the well known Clark street 
stationer, has returned from a trip to the Wis- 
consin lakes The convention at St. Paul 


forced upon hin 
and he took it. 


. > = 


a rest and vacation, 
ippenbach, one of the best 
middle west, has re- 
and will take life 
easy hereafter He an active partner 
velling & Klappenbach since 
e of the founders of the con- 
cern. He started as an errand boy in a sta- 


Alexander KI 
stati rs in the 
tired from active business 
has been 


firm of Ki 


tionerv st West Randolph street and 
m that nized and built up the business 

f which he was part owner for so many years. 
He was German-American of the finest type 
d was nt in German cireles. He was 
rn in Te 1 1859 and arrived in Chicago 
1870. The fire the next year put his father 

1 po ere t young man had to 

rn his living and he sold papers and was a 
itblack this to be one of the 
yst | stationers in the country and 
so one best known Germans in the 
iddle west For some time his health has 


1 while his retirement 


s due partly this, it is also due to a desire 
njoy the th he has amassed. _He has 
er busir iterests will take some 


the conviction that he needed 
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Avenue. 





There are very few prominent 
office buildings in this country in 
which GloebelWeenicke ‘‘Elastic’’ 
filing equipment is not used for 
some line of business. 

There is no other office equip- 
ment in the world just like it, and 
to see it is to want it. 

It fits every line of business. It 
will fit yours today, tomorrow, 
twenty years from now. 

There are some sixty-five patterns 
to select from. 

Therefore it is important that 
you should have our catalogues. 

They are as authoritative on office 
equipment as Dun or Bradstreet 
are on ratings. 

Each sectional filing cabinet is 
illustrated and described in detail. 

If you are interested in procuring 
certain equipment for a particular 
branch of Fasineee make your 
wants known. 

We may have special literature 
which will interest you, at any rate 
our suggestions, samples and advice 
will undoubtedly prove valuable. 

Agents for Globe2Weenicke filing 
cabinets sell at catalogue quotations 
and prices are uniform everywhere. 

Where not represented we ship 
on approval, freight paid. 

Send for catalogues Z-8-0-7- 


The Globe“Wernicke Ca 


Cincinnati. 


The largest producers of office filing equipment 
in the world. 


Branch Stores: New York, 380-382 Broadway. Chicago, 224-228 Wabash 
Boston, 91-93 Federal Street. 











s time, and he is still 


ind retains his 


a mertim 
rormer intere 


Minneapolis, Minn. 
Edwin R. Williams, one of tl 
stationers of this city, died at 
home, Excelsior, | e Minne 
night, August 24th I 
7 sday, August 27 t Zz 
First Con egat ( 
l s had n t k r pl 
j go and ful 
ffects lthoug ly unt ré 
ed to the house. Mr. Wi 
the staunchest friend +} 
sociation, and also the first 
local association, and to |} 


any other member must the honor of bring- 
ing our association to its present plane be giv- 
en. Mr. Williams had a host of friends among 
the National Association, and to know him was 
His death will be a severe blow 
in contact with him. 
was a man of broad views and a conscientious 
loss will 
heavily upon the stationery trade in general. 


to love him. 
to all who come 


Christian gentleman and his 





He 
fall 


Price raising like price cutting is disastrous 
when practiced without due care and consid- 
eration. Prices have to be raised sometimes 
and they have to be lowered sometimes, but 
common sense and justice should rule in both 


Cases. 

















OFFICE APPLIANCES 


104 
















ADD TONE TO YOUR 
STATIONERY IN THE 
OFFICE, BANK, SCHOOL 
OR HOME BY 
USING ONLY 
Washburne's Patent 


“O.K.” 


Paper Fasteners 


There is Genuine Pleasure in their use as well as 
PERFECT SECURITY 


These Fasteners are in a class by themselves. 
There are no others like them, therefore they can net 
be compared with the ordinary paner clips which de- 






This Is How We Help the Trade Sell 


WASHBURNE'S PAT. ADJUSTABLE 


“0.K.” Paper Fasteners 


MAGAZINE ADVERTISING 



















































































pend entirely on friction for their holding power. 
The “O.K." Paper Fasteners have the advantage of a ting Our interest in the dealer don’t stop as scon as we have sold him a bi 
but mighty crams dest orecinn oth 0 mall NATURAL goods. We help him move those goods as quickly as possible; by thorough 
PROTEC NG SLEEVE w prevents any SIZES eflicient advertising in leading magazines. The advertisement shown at uppe 
 alenent COMPACT STRONG and lower right corne rs of page is an ex amp le - of the efforts we are putting fort 
NO SLIPPING, NEVER! help the trade sell ‘‘O. K. on Fasteners. The copy in upper left corner i 
Ear gut tan of i ides | om nit 1g almost continually in the se veral business magazines, rybe Wdy’s, Muns 
rez... pate ore mocrtndly and ‘thw cine McClure’s, Saturday Evening Post, Associated Sunday M gaz ‘ines, and a1 
bones of 100 Fa:teners each of other national magazines of the same high quality, and whose combined ci: 
All Enterprising Stat lation totals over 5,000,000. By repeatedly calling the att ae of tl 
Sed for mmole box of $0 asorted sizes, number of high class readers to the superiority of the “‘O. K aper Fasten: 
have created a demand that is already enormous and rapi ; * increasing. 


Liberal Discount to the Trade 


The 0.K. Manufacturing Co., Inc., Mfrs. 
SYRACUSE, N. Y. 


want you to help supply this demand by keeping a stock of “O. K.’s”’ on | 





at all times 
We not only help you through extensive advertising, but | elp you to at 
tively and effectually display the goodsin your store, by furnishing free of c! 


Handsome Display Outfit for the Showcase 


-right. The jar contains 5000 “O. kK 
—2000 (20 boxes) No. 0-B; 2500 (25 






























which consists of a clear flint glass jar 6’x64” like the reduced size cut shown at lower 
Fasteners, put up in brass boxes of 100 fasteners each (50 boxes) assorted as follows 
i-B; and 500 (5 boxes) No. 2-B; just the right assortment. A felt mat for the jar to stand on, as illustrat 


boxes) No. 
' display hanger 4”x9”, together with a liberal supply of illustrated folders with your 


included; also, a handsome ‘‘O. K.’ 


print on outside front cover, for distribution. 
This display outfit (put up complete at our factory in original cases, weighs 12 Ibs.) can be secured from your jobbe: 


direct from us. No charge for the display other than the cost of the fasteners assorted as stated above 
This manner of displaying ‘‘O. K."’ Paper Fasteners has resulted in largely increased sales. The bright brass box 
contrast with the clearness of the glass jar is exceedingly attractive ). K."’ Paper Fasteners have advantages over all 


others on the market. They are easily put on and taken off with the thumb and finger. Can be used repeatedly. 
Never slip, and “‘they always work.” 

When ordering the Display Outfit, if your insert is desired, state 
clearly your name and address to be printed on the folders, also the num- 
ber of folders you can use to advantage. 

If you are not satisfied with this display when received, return it, and 
we will pay all transportation charges. 

The fact that we are now making and selling upwards of 
“O. K.” Fasteners per month, and that the U.S. Government has adopted 
and is using them in its various departments, is sufficient evidence that 
the ‘“O. K.”’ Paper Fasteners are in every way as represented and liave 
come to stay. 


RETAIL PRICES:—Sizes No. 0-B and No. 1-B, 20 cents per box, 
$1.65 per 1000. Size No. 2-B 25 cents per box, $2.10 per 1000 


5,000,000 


Electroplates, ““O. K."’ Display Signs and Advertising Matter supplied 
on request without charge. 

It is well to note that these fasteners are the most attractively put up 
and the best advertised paper fasteners on the market. Being packed in 
air-tight brass boxes, they will always keep clean and bright, and your 
best trade will demand them. Don't put it off, but ORDER NOW. 


The “0. K.” Manufacturing Co. 
Dept. R., Syracuse, N. Y. 






















Business. 
BY GEORGE B. CARTER. 
Bell was kkeep¢ r, and a good one, to 
He was better b ikkeeper becaus¢ 
his ve vers, W kept him till dark 
on spring at summer ings, pottering on 
tl S littl building in a west 
side ighbori d, where most of the flat res a 
dents ig flowers 
| st st s rd in which Bell 
gardened It had beet n unsightly wast 
that first May « Bell had moved 
n son nei smiled when he 
began rakit ff the rubbish and sinking 
spade b] 
Pe Bell’s bby and in that 
were the envy 
ghbor l, not ew of which wer 
stolen befor t sé ended But Bell 
er lost rt He dened for the lov: 
to house that first 
5 n e thing of it 
— tt t Ss 
S B la neighborh: 
rs. He had a few imitator 
nd tl nd in general it might have 
b t | ls in that se , | 
tl ( now not attempted 
were kept tid nd in | r shape 
But tl ul B early in t gf 
hird spring Che landlord made it for hin 
Raised the Rent. 
“T shall have to rais« rent, Mr. Bell,’ qf 
declared that rbiter f tenant life Bell pré 
tested n 
“I don’t know why it is, but every appli 
cant seems t vant your flat.” was the land 
lord’s answer Bell’s he of all the others 
should he singled out His was a first flat . 
the sout] rn I it had one small nee Mate t . 
bedroom less than the tv flats above him \ perfect, expansive equipment that 
Bell began to. see great light. They init. Cl bett 
wanted his flat becauss the little strip of 
gardening wv 1 he had been indulging for , CATALOG NO. X-4207 ON REQUEST 
the two se s. Bell b 1 to think 
“I’ve raised the rent nyself,” he thought 
“Why can’t I raise the rent on somebody 
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BOOKKEEPER’S FAD RESULTED 
PROFIT. 


IN 


A Little Story of an Inside Man Who Had 
Outside Ideas, and What Resulted From 
Them, Showing That a Man’s Nat- 
ural Bent Decides His 









| 
Ise?” | 
of Bell | 


1 west side suburb. | 


y ear’s lease 


INTERIOR 


OPENING 


exacting demands of any business—large 
mbined with greatest capacity and con- 
i finish, the best—Grand Rapids standard 
will always harmonize with the original 
upy less space and cost less than any other 


—_ _ =— a an Te a 
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1907 





aL 


ANY 









TRADE DISCOUNTS TO RELIABLE DEALERS. 


MeN acey Co. 


GRAND RAPIDS, MICHIGAN 








went ut p specting 11 

He found a cottage, a little run down, but in Former.ty THE FRED MACEY CO., L1fd@ 

1 good location, raised ittle money, put a 

mortgage on the place and bought it. Then 

sell went t rdening in earnest. He was 

going to ¢ the pleasure of his garden 

ind he was ing to make someone pay for seine '"a _— 

it, too. He 1 had t ise decorated and larger house and larger grounds ypened Bell sold 5,000 of these plants to one 
painted ved é ust of April. | had 1 out about the first cenbnunile the largest florists in Chicago in order that 
October 1 ving B sed a sale of the nticipating the spring t r pet the house could meet the demand. The rest 
little pl net profit $1.000 S of the geraniums he sold to advantage. 

RB. ’ rorth s The result is that Bell’s name is painted 
where he 1} t 1 grow n signboard designating the Bell green- 
neighbor! 1 and went through the san nit ther had slaughte: ger ouses on the north shore. Bell has a fore- 
ver Whe: ld out again 1 ; the north s man and several expert gardeners in his em- 
ae ee ep as Pe a Fe rl ' tt lown | ploy; Bradstreet’s has rated him high. 
$1 50 , v] sell decided upon | S boug ' ent \ll because of the fact that when Bell’s 

listinct side-line t raniut mi ve of flowers had cost his a $5 raise in rent 
hookkeepi t ag : Bell had the business tact and judgment to 
= tory on ¢ ike advantage of something which to most 
ot 1s g tot men would have been a misfortune, and to 

This t st f ( : geraniur turn that misfortune to profit. 
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The Gravity=-Lock Binder 


Constant Effort has been made since Loose-Leaf Ledgers came into use to construct a lock operative without a key. 
This has been accomplished in the Gravity-Lock Binder, the locking device of which, working automatically and 


requiring no key to operate it, is ‘broadly new,” its patents being basic ones, and_as such have been sustained by 


the courts. 





THE SUCCESS OF THE GRAVITY-LOCK BINDER 


ITS PATENTS UPHELD BY THE COURTS. ITS USEFULNESS APPRECIATED BY BUSINESS MEN. 


SINCE THE ADVENT OF THE GRAVITY-LOCK BINDER 


importance as a ledger sheet, such as Customers’ Orders, House 


Orders, Merchandise Receipts and Charge Sheets of a Loose- 
Leaf Billing System, are kept in Binders and Holders that offer 


it has been the custom of manufacturers of Loose-Leaf Ledger 
Binders to advertise that their devices can be so securely locked 
with a key that a sheet cannot be removed until the Binder is 


opened with a key, something usually very easy to obtain no security whatever in locking devices 


A Radical Departure in lockmaking has been made in Those Who Have Looked Into the merits of such adver- 
the Gravity-Lock construction; the use of ratchets, screws, tised devices readily understand that such a feature is 
springs, keys and cranks, necessary in the operation of all exploited because the devices in question are inoperative with 
other locking devices so far invented, being done away with in out keys, and some of them can neither be opened nor closed, 
the Gravity-Lock Binder and others when closed cannot be opened without keys 

In All Parts of the Binder are Combined the principles It is The Necessities of the devices. not security, that 
which are essential in the manufacture of such Binders with make keys necessary to them 


new ideas of construction, each tending towards strength, When a Key is Lost, additions to and transfers from 
durability and simplicity. All objectionable features common to such a Binder cannot be made until a new key is obtained 
Ti 


Ledger Binders have been eliminated. The Gravity-Lock Binder was put into practical use in 


One Would Think to Read some advertisements, that business houses in the early part of 1904 
each office hi one ¢ , rs ; see y ¢ por r te - . . - ’ 
ch office had he or more persons seeking an of ; rtunity to From The Start it Has Met With Unexampled Success. 
extract a leaf from a ledger, and that it must be kept locked ‘ : 3 
; The Gravity-Lock Binder has won 98 times out of each 
like a cash drawer. 100 titi th other Bind , it ts al 
competitions with other Binders and upon its merits alone. 
No Reasons are Given why this particular safety is de _ ; P 
This was testified to under oath in our recent suit against an 


manded for a Loose-Leaf Ledger Binder, which is not usually 
left lying around to be handled by others than the bookkeeper, 
whose duty it is not only to protect it against the abstraction 
of sheets, but also from the scrutiny of all except his employer 
or others authorized by him; while many forms of as great 


infringing concern. 
It Has Been Successful principally because it can 
opened and closed without a key, yet can be securely locke 


be 


with a key 


set forth in our Catalog “B”’ entit 


The Other Points of Excellence that have contributed to its success are 


luquire Within and Seek No Further for Anything You Want,to Know About Loose-Leaf Ledgers, Binders & Holders. 


If you are interested we will send it to you upon request. You can get more information from it than from 


any other book of the kind published. 


J. Ss. McDONALD COMPANY 


Manufacturing Stationers. 


Factory and Office, 605 Irving Park Blvd., Chicago 
































GERMAN’S UNIFYING SYSTEMS OF 
SHORTHAND. 


The Large Number of Various Methods Used 
Is Causing Great Confusion With the 
Result That an Endeavor Is Be- 
ing Made to Produce a Sys- 
tem That All May Use. 


BY U. S. CONSUL T. H. NORTON. 
n January, 1907, at a congress of German 
stenographers, a committee of representatives 


the different schools of shorthand was ap- 


pointed to formulate a project for a uniform 
system. Their report will probably be pre- 
sented next winter 


The government of several of the German 


Federated States have united in an effort to 
secure uniformity in the use of the leading 
German shorthand system—the Gabelsberger 


—as far as instruction in the public schools 
is concerned. These governments include Ba- 
| 


varia, Saxony, Oldenburg, Saxe-Weimar and 
Saxe-Coburg-Gotl and represent one-fifth of 


the population of Germany \ few weeks 
since these governments adopted as the stand- 
rd authority and text-book for school use 
the System-Urkunde (2d ed., June, 1904; 
Folge XI., Sonderausgabe X XIX), issued by 
the Deutscher Stenographenbund Gabels 
berger. 

Henceforth no variations from this standard 
ire to be allowed in school practice, unless 
they have previously been accepted unani- 
mously by the five governments in question. 
\ dozen articles'in their mutual agreement 
provide the requisite steps for the proposal 

alterations in the standards, the examina- 
tion of the same, and the final decision on 
their merits. No changes can be made except 
by unanimous action of the five States. Any 
proposed innovation is first the subject of an 


I 


exchange of opinion by way of correspond- 

ence. If unanimity in decision is not reached 

this manner it is made the subject of a 

jirect conference of representatives of the five 

States Provision is made for the adhesion 
' 


ther German states to this agreement 
Collective Government Action. 
[The arrangement is one affording an inter- 


sting glimpse into the manner in. which 
groups of the twenty-six Federated States 
nposing the German Empire are beginning 
handle minor questions of general interest 
ft connie cted t geogt pI 1¢ il position. 
Their methods n profitably be studied by 
¢ se following t trend toward collective 
Stat cti I +, Lore 
Che ctior f t grouy n question has 
possibly beet by tl extreme con- 
servatism of tl Prussian Government hith- 
rt of reg rd ‘ nv ‘ necider tion of the 
S { pl ty Prussi 
tutes 60 t ire Any 
¢ t ld be essen 
d e the futur ¢ 7 (; 
() \ ] S egisiaz 
S \ quest- 
, } 1 
aesirapDl 
} < rtha i 
i t instruc 
{ once, 
T S Ss reg: rds 
1 | inistra- 
e leaven 
‘ t 1 writers 


OFFICE APPLIANCES 107 





Oh see the mat 
What is he pointing at? 
He is pointing to the big bag 
Whose money is it! 
His money 
How did he get it’ 
He got it selling car-bon pa-pet 
Why is the bag so big 
Because he gives his cus-tom-ers their mon-eys worth in qual-i-ty. 
Does that make the bag so big! 

tomers are steady customers, and can depend 


Yes -pecause nis custom S 


nd type-wri-ter rib-bons. 


————_— 


The lesson is that it pays t juality, because quality 


ot iu trade l makes more trade. 














ADDRESS 


MILLER-BRYANT-PIERCE COMPANY 


AURORA, ILL. 


FOR SAMPLES AND PRICES 











[he adherents of the Gabelsberger system 

further subdivided into an old school and 

: new school. This system, which was de- 

in 1834, is now so strongly intrenched 

enjoys such a measure of official recogni- 

that it will, of necessity, be the dominat- 

factor in any project of uniformity in 

ndards, It is also the system chiefly used 

: r the languages of eastern Europe, Rus- 
Polish, Bohemian, Hungarian, Finnish, 





} 
g vay ] much ex Labor unions are able to get pretty nearly 
nt of business transacted ything they want, because they are united. 
1ddent flig f profits, and this is w long will it take stationer and office ap- 
business liance dealers to learn this fact? 
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worth that is of no earthly 


#1 SIL 40d & 







Conklin’s 


of thumb on Crescent-Filler. 
Writing qualities unequaled. 
guaranteed. Sold by all best 


stock. Widely advertised. 


furnished free to dealers. Write 





4aTId INSOsayuD 


our dealers’ proposition. 


_ 


Filled instantly—anytime 


dealers. 
and avoid substitutes. Handsome new catalogue sent upon request. 
NOTE TO DEALERS:—Draw the trade your way by putting ina 


Splendid seller 
at once for new catalogue just issued and 


. The Conklin Pen Co., 20 Manhattan Bldg., Toledo, 0., U.S.A. 


oe 


* | If a chain is no stronger than its weakest link, how much is a fountain pen 


use without a five cent squirt gun to fill it? 


Nowadays the call is for a fountain pen that can be filled instantly— 
§ at any tnkwell—without the aid of a mussy 
the pen apart—without having to use gloves or put on an apron—without 
having to scrub the hands free of ink. 


dropper—without having to take 


Such a demand is fully met in 


SELF- 
FILLING 


Fountain Pen 


“THE PEN WITH THE CRESCENT-FILLER” 


anywhere—by a simple pressure 
Cleaned the same way with water. 
Flow of ink perfect. Every pen 


Look for the Crescent-Filler 


Attractive advertising matter 














PUBLIC NOTICE 


ROTARY 
OR PLAT 


THE LINEOGRAPH 


makes 1000 perfect copies, costs 100 per cent. less than similar 


duplicators, and has no license restrictions. 
cator until you have seen the Lineograph 


THE LINEOGRAPH COMPANY, !!2 Fulton St., New York 


tre RADE 


Write us for free copy of the decision of the U. S. Cir- 
cuit Court of Appeals reversing the decision restricting 
sale of duplicating ink to persons using Rotary Neostyle. 


DUPLICATOR 


Don't buy any dupli 
Write for Circular. 

















IT FEELS GOOD TO FEEL SAFE 





We Ken Brawl 








what We Hae, « e., 





The Best 
PAY ROLL 
CHECK 

in the world 





$F 


considering: Ist, Simplicity; 2nd, 
the rapidity with which it can be 
issued; 3rd, the safety feature which 


cannot be equalled at any price; 
4th, that it is more difficult to dupli- 
cate or forge than any other check. 











NO MACHINE. 


We Have Other Good Things. 


WRITE TODAY. 





Box 364, Sta. Hi 





Miocdern Che ckCo. 


CLEVELAND, OFFIC 











& CARBON 


RIBBON 


PAPER NEWS 





(By Special Correspondence.) 


Chicago, III. 


B. A. Allen of the 
of Mittag & Volger, 


Chicago end of the fir 


left in company with 
} 


\f 


Allen on an extensive trip through the 
with the Yellowstone Park as the object 
point of interest. Mr. Allen is an ardu 


worker and this trip is undertaken as a r« 
ation and rest. On his return to Chicag 
Allen wil Denver and Colorado Spring 


New York City. 


l visit 


[It will be ed by those who f 
advertising columns this paper 
Remington Typewriter Co., who fo 
time have maintained a “direct to c 
policy with the sale of their typewrit: 
bons and carbon paper, have at last bro 


their sphere now offering th 


known goods to the trade, feeling that the 


vertising that they have expended 

products can help many dealers se 

them the supply business for the 

ber of machines that they have in tl 
Chicago. 


is home again after his re 
+ bh 


W. Cary Lewis 
cent honeymoon 
ness with Kee-Lox pr 
ichieving 


Cary is doing a grea 
ducts and he merits t 
success he 1s 
oe 


F. S. Webster Company reports a heavy b 


lines 
kept up the 


ness in their and supplies consumed 
; 


midsummer have average of s 


for the year round 
New York. 

Mr. Albert Ernst, treasurer and manage 
the Internation Carbon Paper Compai 
was a visitor in the office of Office Applian: 
recently He reports a_ steadily increas 
business for his firn 

* * 

F. Bartelme ind Louis Marcelini 
opened a factory for the manufacture of 
bons and ribbons at 180 Centre street. The 


specialty of ribbons and carbons 
purposes, and Mr. Bartelme: 
long experience in the manufacture of these 
articles is a guarantee that they will be wu 
celled in quality. The company will be knov 
as the Republic Carbon and Ribbon ‘ 
Mr. Bartelmez and believes that 
former friends will accord him every supp 
Philadelphia, Pa. 

Mr. William H. Grier of the Unique 

Company was a caller 


will make a 
for typewrite 


hopes 


bon and Carbon tO 


recently He was making 


fice Appliances 
of different cities and st 


trip to a number 
off to bid us 1 cheer 
St. Louis, Mo. 


Young, formerly 


Miss E. Bla 


of the Young Carbon & Ribbon ( 
epted a positior Ss city represent 
Modern Typewriter Supply ( M 


has unusual business ability, and has 


friends in St 1is business hous 
San Francisco. 

E. E. Bushnell of the Bushnell 
Ribbon Company is 
machinery, and when it 


xnecting chinn 
expec eg ni} if 


yp ‘ | 
rrives 


new bi-chrom: 
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Chichest 
ichester WE WANT TO INTEREST A FEW 
* 
Typewriter STATIONE RS wig 
Ch . Class in the U. S. 
airs We have a proposition that should interest any real wide-e-wake sup- 
ae plier of business office needs. 
Favorites 
with the 
DEALER WE control a newly invented “‘off set’’ litho= 
ae graphic press which we operate exclu- 
i A source of sively, that does finer work than any “‘stone’’ 
Consumer | PROFIT press and we do not have to dampen the paper 
pn nto | | een —notwithstanding the superiorty of the work, 
“THEY FIT THE BACK” its cost is not greater than the cost of work pro- 
If you sell Typewriter Chairs, get our Catalog. Shows | | duced in the { rdinary way. 
r Full Line of P Adjustable Back Chairs. ps , 
on tio = We can make transfers from your engrav- 
Chichester Bros, Chair Co. ings or make new sketches and engravings. 
13 Elizabeth Street, New York We can take care of a limited number of trade 
accounts. Write for Sempre, 
iene EASTERN LITH® CO. 
APPLIANCE & SPECIALTY NEW YORE CIty 
COMPANY 
MANUFACTURERS’ AGENTS 
Suite 1, Burt Block, Youngstown, Ohio aaeun mie RIBBON mnarubagaeres e. 
wi ave one t the most complet aL p! 
SALES AGENTS gressive carbor wad wilder Gadsrten ce 
for office appliances of merit. Cor- est. He is enjoying much prosperit dt 
respondence with Manu sales of his goods ar shee idily on the increas 
facturers invited peaks ws ior the product LEADER 
New York City. 
| Columbia Ribbon and Carbon Compar 
it at the New York Business Show || FOR STATIONERS 
We Manufacture | in Novemb . 
V\ Rice & ( of 209 Br 
ing Rolls] «ie: sim 
conte t for 1907-8 tor the « 
For All ¢ enterprising firm. the Columbia Rib! 
Makes of ochins or. ocloslne ain uot dae 
Machmes carbon automatically. They are now prepat 
get Se" ena f any dealer or his spx 
per pe oe brand on.every individual sheet bon t 
, Ruled or Plain he may purchas« It has taken years of cost 
. exnerimentc ¢ » perfect the n ching 
Cash Register Customers Rolls . * 4 THE LEWIS 
Cash Register Detail Record Roll FO. Mittag, president of the Mitag & || NOTE BOOK HOLDER 
Police Ticker Rolls Voiger Company, Wane Gh Ses tay See Se No Vibration—Book held securely. 
Rapid Roller Copying Tissue tl P ific coast, where he spent eral we Folds up and acts as Knee Table. 
Time Clock Rolls Telephone Rolls Ee ne ner omen and ane on netained 1 VERY HANDSOME | 
onan 2 Beli Ate ttt red .e HIGHLY ENAMELED SHEET METAL 
4l sizes and style i sm Ly made to orde Estimates I nd rs vi und¢ . ‘ rier EASY SELLER 
——— : ne here, tht Mites Gac Glia thea ONLY $1.00 RETAIL 
BENJAMIN E.. BUCHANAN 1 tri] nd I the west t be 11 Write for circular and large discounts 
M factur f SMALL ROLL PAPER rosperous conditiot 
— pong Commerce Streets Ww. CARY LEWIS & CO. 
PHILADELPHIA, PA. a man ia never tan hesw to lHeten when ti 84 Adams Street, CHICAGO. 
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THE SECOND 


Cleveland Business Show 


Will be held March 2to 7, 1908 


Every exhibitor at this year’s Cleveland Business Show has 
already either made application for space for the next show 


or has signified his intention of doing so. A convincing 
argument that this show was a big success for the exhibitors. 
A Stationers’ Section will be a special feature of the next show. 
Do not wait until all the space has been taken before sending 
in your application. 
For space and terms address 


Cleveland Business Show ix..." Cleveland, Ohio 








TYPEWRITER COVERS 


TO THE TRADE ONLY 


Fianne!l Rubber Silesia Denim Sateen 
Buy of the MANUFACTURER and save AGENT'S PROFITS 
Ww. BURNHAM, CENTRAL PARK, Long isiand, N. Y. 














es ov NON-EVAPORATING INKSTAND 
\ tm 











AUG. 28, 1906 
SEPT. 11, 1906 





Supplies Just 
the Right Amount of 
Ink to the Pen Without 
Pressing Down a Funnel 


The “Capitol” is a large and handsome inkstand equally suitable for home or office desk constructed on scientific princi- 
ples. The broad, flat base gives stability (impossible to upset it), and the graceful dome-shaped reservoir will hold several 
months’ supply. Protected both from air and dust, the ink can neither evaporate nor clog, and always remains clear and 
fuid until the last drop is used from the concave depression under the funnel. Inking of fingers im) ssible, as funnel con 
struction keeps pen-holder clean, Get a “Capitol” to-day and see how far superior it is over all other inkstands. 
Single “Capitol” pressed glass, 50c.; cut glass, $1.00. 
Pair, with oak or mahogany base, black and red funnels, pressed glass, $2.25; cut giass, $3.25. 
Fitted with ornamental Sterling Silver tops, an especially handsome gift, $2.50 extra. 


Send to us for Special Advertising Offer, Window Display Outfit, etc. 


CUSHMAN & DENISON MFG. CO., Dept. 6, 240-242 W. 25d St., New York « 





Send for our 
Catalogue of 
Office Spectaltte 









LOOSE LEAF“ 





(By Special Correspondence.) 


Chicago, IIl. 

The Twinlock Company is improving it 
store steadily. Mr. M. S. Dimmitt, Jr., w 
in charge, is pushing things in great shap« 

* 7 * 

Plew & Motter report a rushing busines 
for this time of year. They have just issued 
a nice piece of advertising matter in the forn 
of a booklet on loose leaf devices. They illus 
trate one of their clever ideas, the triple ex 
pansion ledger They are located at 2 
Wabash avenue 

* * * 

The American Loose Leaf Manufacturin, 
Company of Franklin and South Water 
streets, just filled an order for 1,000,000 orde: 
blanks in three colors. They are pushing 
the sale of this loose leaf specialty of tl 
with great vigor 

*« * * 

The Chicago Binder and File Company 
opened its new factory at 133-35 South Clint 
street. It is a model in every way 
fitted out with new machinery. A short ti 
ago a fire burned everything they had, dé 
troying even their dies and fine machinery 
This happened very shortly after they had 
moved in from Hanson Park and the firs 
ited them just as they were making thei: 
first inventory. The rebuilding and the 1 
ner in which they took up business 
where they left off before the fire is 
imple of American push and energy 


typical of this progressive firm They ( 
had trouble enough but are made of the ff 
that does not consider troubles The new 


plant should be visited by every stati 
man who comes to Chicago, and every 
who calls and meets Manager Mudd will 


glad that he did s 


[The Morgan | se Leaf Company ts 
name of a new Chicago concern, located at 


» 86 West Jackson Boulevard, and whi 


selling to the trade only and allowing di 
i very large discount. This concern is putting 
ut what it calls the Twentieth Century | é 


Leaf Device, and claim many advantages 


other lines. W. J. Helm is in charge 


sales. and is KI wwledged to be one 
leading loose leaf men in the country 
thoroughly conversant with loose leaf dey 
ind systems 
* * > 
Liberty Lo Leaf Company, that was 
formed a little over a year ago by J. McD 








CHICAGO OFFICE, 702 Marquette Building 








WELTY’S DEPOSIT SLIP F ILE AND BINDER 


descriptive circular and prices to Jobbers and Dealers 


THE WILLIAM A. WELTY CO., Manufacturers 
HEAD OFFICE AND FACTORY, WATERLOO, IOWA 


This is the most popular file used by banks to-day. Sin 1 construction, and eas 
operate. Built of the best material. Every new bank, as well as those who do not have it, wi | 
buy. We have an unusual offer to make to Stationers and Dealers selling to Banks. Write for 
: 





CHICAGO, ILL., U.S. A 











LOOSE LEAF NEWS.—Continued. 


Jones, formerly of Baker Vawter Company, 


has been purchased outright by the Chicago 

Binder and File Company, 133 Clinton street 
* * 

Roger A. Simonson is no longer manage! 

the Twinlock’s Chicago office, having re 

tired. He has been succeeded by M. S. Dim- 

mit, Jr., as announced elsewhere in this is 


> ¥ 


George E. Marshall has been taking a vaca 
tion with his family. They have been at the 
De Nevrie Farm, near FondduLac, Wis., 
enjoying a most delightful 
annexes new ideas 
carry them out 


and have been 
time, while Mr. Marshal 
ind adds health with which to 
* * * 
W. Y. Arrington of Sieber & Trussell Man- 
ufacturing Comptny, was in Chicago recently 
leaf goods. He made 
Northern 


with a dis play of loose 
his headquarters at the Great 


* « * 


Jones Improved Loose Leaf Company, of 
9 South Ann street, has just issued a new 
illustrated catalog in colors that is a work of 
art. It is highly interesting and full of good 
things fron ver to cover 

New York, N. Y. 

Mr. Harry A. Brown, manager of the Loose 
Leaf department of the Library Bureau, died 
it his home in Winthrop, Mass., a suburb of 
Boston, July 28th. Mr. Brown had just re 
turned from a business trip, during which he 
visited Washington, Baltimore and New York, 
home Sunday morning. He had not 
and con 


reaching 


ested very well the ni before, 


sequently did not accompany his wife to 
church. H vas stricken with heart diseas« 
nd when his wife returned, had passed away 
Mr. Brown ery successful in his work for 
the Library Bureau, his past experience 

loose leaf work having been of .great value 


hin He was “onnected with 


Wm. Mann 1 Baker-Vawter Co 


GIRLS RUN BUSINESS OFFICES. 


When They go on Their Vacations Every- | 


thing is Up in the Air Until They 


Get Back. 
Say,” said isual visitor to one of the | 
1 skyscraper 1dr elevator man, 
“the business men must all be on vacation, 
judging by the number se paper dials or 
the doors indicating t occupant will re 
turn at 5 or me other ur near closing-up 
time.” 
“You’re wrong replied the conductor 
| line The boss can go away 
t t bt goes on just the 
S ¢ ss fuss and bother and but 
ing 11 erk w runs the shop. But 
what tee ps tl els turning is t 
have the voung woman stenographer take her 
It is these one-clerk offices that hang out tl 
etur l 
‘The old man has business to drum up or 
ee t 1 wn or on t street and there's 
body to keep houss hile he’s out; and if he 
emained in the office | vouldn’t know wher 
| ; ell where faheg 
files the letters r keeps the postage stamps 
“Ves. sir. I figure there re twenty-eight 
e-clerk f that are shy 
the gir I S id busine 
suspend ’ t the gir 
anne hooks “S 
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BAIRD RAPID LEVER 
TIME STAMP 


Emp! vees Time Recorder 
Ticket Timer, for St 


Time on Letters, Orde . Et« 





AGCURATE DURABLE 
RELIABLE SATISFACTORY 
Descriptive Circulars Mailed 


on Reque 


BAIRD MFG. COMPANY 


1596 North Halsted Street 
CHICAGO, ILL. 




















Folored Ghumb Gachs 
Handy fastenings. for 
pictures, decorations, lace 
curtains, shelfand table cov- 
erings, blotters, signs, etc. 
White, blue, red, buff, green 
and black Celluloid heads. 
Brassand Steel for artists, 
schools, dressmakers, jome 
and office. Points do not 
injure wall or woodwork. 
he Hammerless Gach.” 


t's the “SOLIDHED’ display that makes sales. 
Suppked by jobbers or 
HAWKES-JACKSON + 4 
8&2 Duane St., New York 


Makers 











Dixon’s Adjustable 








Drawer Partitions 


Readily applied, removed or ad- 
justed to any desired position. 
Four sizes 


2, 2¢ and 4 inches high. 


Price, 50 cents per dozen. 
( Postpaid. ) 


T. P. & H. DIXON, 1312 Filbert St., Philadelphia, Pa. 











WHAT TIME WAS iT? 


if you are depending up 
the tage coach 


tl r eight years by ® 


ENTS WaANTH 


“HOGGSON” 


o SCRATCH DOWN the TIME with chalk or charcoal, J rea ype teeny bs 
Use . TI IME ST \MP and KNOW They conclusively seitie all disputes. Be sure to get a stamp t 
iainly prints the CORREt rLME legibly on ANY SMOOTH SURFACE the hand cau reach. 


“HOGGSON'S Does ‘v." 
Times Every Act, Operation or Transaction, Sc 


f the largest concerns in is 


S. H. HOGGSON & CO., 106-108 Fulton St., N. Y. 


TIME STAMPS TELL 


eceipt or Delivery of Mail,Te Phones, Orders, 
eeping trac Of Time and Labor tor Cost iy seenne 


other countries. Booklet for Postal. 











BUCKEYE 
RIBBONS AND CARBONS 


RESENT THE 


Highest Standard in Quality 
Satisfy the Most Particular Users 


They Are Right in Every Respect 


Buckeye Ribbons are Trade Builders 


Casben neanee both in the Hard and Sensitive Finish. 


Writ 
vv 


Samples on Application 


THE BUCKEYE RIBBON @ CARBON CO., Manufacturers 


1017 Huron Rd. S. E. 


Cleveland, Ohio, VU. S. A 
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WALKER'S 
VERTICAL CABINETS 





DAVID D. WALKER COMPANY 


MANUFACTURERS 
TO THE TRADE ONLY 


21 Quincy Street, Chicago, Ill., U. S. A. 





Two large factories devoted exclusively 
to making Vertical Cabinets. 

Made in two, three and four drawer letter siz: 
four drawer Cap, and five drawer Bill size. 
solid or with detachable show! 


abov e 


sides. as 


PLAN OF CONSTRUCTION 


Built to extend laterally, sections being 
joined together, making one solid cabinet 


APPEARANCE 


Quarter sawed oak fronts, panelled oak 
sides and finished backs. Solid oxidized 
brass trimmings. Extension slides on all 
drawers 


FEATURES 
All drawers and slides are fitted with 
rubber buffers. 
Mechanically perfect. They will not warp 


or bind. 


MODERATE PRICE 
HANDSOME STRONG 
Our Cabinets are as near perfect as the 
best labor and material can make them 


DEALERS 


Write us for catalogues, terms, 
territory and full dealership 
proposition, the 


BEST EVER MADE DEALERS 
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uyustable 
Index Tags. 


“SAVE 20% OF A BOOK-KEEPER'S TIME 
An Index always 
on the page you 
are using — can 
be instantly 
moved from page 
to page. 


i 








are far q 
‘ 
other. { 


These indexes 






superior to any 


They save the Space us- 


ually taken by index i-in. Tag to write on. 
leaves, and can be in- 
stantly changed from 


one leaf to a new one 
when desired. 


Our Special Circular to 
Stationers will interest 
you. It explains how 
you can, with a very 
small investment, 
add a profitable line 
to your stock 
Write today on your letter-head 
CHAS. C. SMITH 


Ma 





actur 


Dept. L. Alphabet No. 103. 
EXETER, NEB 14 Other Alphabets in Stock. 

















We are manufacturing 


a complete line ot 


Carbon Paper and 
Typewriter Ribbons 


but consider our 


PEERLESS 


THE BEST ON EARTH 
Write for samples and if you order 
that 
us—and we think you will 
We have a 


make to enterprising dealers and it 


we will know you agree with 


pe od 


proposition to 


will only cost you two cents to obtain 


full particulars. 


Agents Wanted in all Countries 


The Carbon Paper & 
Ribbon Mfg. Co., Ltd. 


Factory and Office 
34 Adelaide St. West, TORONTO, CANADA 























GE IWS 





Chicago, IIl. 


Che tollowing is been receive 
the Meyercord Com}; y, giving the details 
the fire that recently visited their plant 

\ “decalcomani fre in Chicago occurres 
it our plant Monday night, August 5th, con 
pletely destroying one f our buildings 


its contents, including twelve steam pre 
steam and power plant, et 


Reports have beet irculated to the eff 


that both building have been destroy 
which is not true We therefore wish t 
form our customers and the trade in genet 
that we are now running fully 50 per cent 
our usual capacity, and in less than a we 
we will be running normal, by working doubl 


shift, and are in shape to accept orders 
them Our woodworking 
and sign finishing departments have remov: 


quarters to make immé 


execute promptly 
to temporary outside 
diate departments that were put 
out of commission by the fire 

Plans for rebuilding on a larger scale t] 
been completed and eight 


u 
room for the 


have alre ady 


carloads of steam presses and other machi 


been purchased which, when 


this the 


ery have 


stalled will again make most mod 


and up-to-date Ds omania plant in t 
world 

\ssuring our customers of our high app 
iation of their continued favors, we ret 

Yours very truly, 
THE MEYERCORD COMPANY, I: 
1107-1112 « mber of Commer B 

\t a meeting the stockholders 
Commercial Past Company, which 
plant at 114 South Front street, a number 
changes were n the executive 

the corporatio! ( ( Green was 
president in the | J. B. Gleich, « 
secretary M. ] Du Bois was elected 
president, and ( Shepard, the pat 

y, treasure 
Stamford, Conn. 

Col. James W. Meagher of No. 73 M 
ivenue, dropped dead in South street, Sta 
ford, while going t the New Haven 
Station to take train for Manhattar 
body lay in the street until midnight 


was discovered by men 


The coroner said there were no indi 


f violence, and ( Meagher’s money, p 
; 


and jewelry were found intact The me 
examiner said death was due heart f 
from which the ( nel had suffered 
years 

Col. Meagher w I nager of the St 
Ink Works at Ni Broadway, a branch 
the United States Ink Company, which has it 
factory in Stamford He had been at 


} 11 S¢ o! W W ri vard, 


treasurer i t 
Stamford con l 


1 


Howard walk 


him to South and Atlantic streets, ab 
qi t a I m the Statior ( 
Meag woul vy M How | 
pany him Che spot w é 
body) s fou than ty t 
po if whe parte l | 
med Col. M« lied w 
leaving Mr d 











GENERAL NEWS—Continued. 


sixty years ago. He served in the civil war i 


the Seventh Regiment and worked his way up 


to a colonelship on the staff of his cousi 
Gen. Thon Francis Meagher. He is sur 
vived by a widow, who was at Goshen, N. ‘ 
usband died 

Washington, D. C. 
J. C. De Vilbiss, sales agent for G. W. Tox 


when her |] 


& Company, Rochester, N. Y., has removed t 

203 Bond Building, ir rder to have mor 

space to handle his large increasing business 

for the Protectograph and Beebe machines 
Chicago, IIl. 

An attract e postcard atalog has mad 
appearance nd is from Booth Wallace Cor 
pany of 155 Washington street These peoy 
ire boosting the Chicayw baseball teams 
well as selling postcards, for one of their big 
leaders at e¢ photographs of the two Chi 
cago tean 

“Browne Book Stor is the name choset 
f 1 ne distis book store that wi 
be opene: n Chicag shortly. It will b 
owned by the Dial Company, publishers, a1 


st beautiful and uniqu 


It 1s likely tl 


will probably be the 


book store in the country 


fancy stationery of the highest and most dis 
tinctive type will be indled in connection 
with the | ks, but from an artistic point 
I vievy it be the best book store tl 
it is possible to produc: It will be in th 


Fine Arts Building Michigan avenue 


WwW. ( Ridley & (¢ 171 East -Randolp 
street, has purchased the business of Henry ¢ 
| ter & ( 239 Mae street, and will e1 
irge the | siness 1 anufacturing cale 
dars, valentines and novelties He will 
represent t (me Pad and Paper ¢ 
and the W ney Manufacturing Company 

* 

R. A. Magill, who manages the Perry Ti 
Stamp Company, received a bad scare about 
i week ag He was in his auto crossing tl 
Randolph street bridge when a trolley wir 
broke and 1 his car It crashed throug 
the hood, but fortunately the car was moving 
rapidly and the datag vas slight, Mr. Ma 
gill escaping by narrow margin 

M g f tl Vaterman Pen Cor 
pany, has been traveling again, but upon hi 
return said that business was never better 
that people were using more fountain pens 
than ever before, and that the business 
€ eT ft 

B. F. Cummins & Co., the well known Chi 
azo and New York novelty house, has moved 
into its new Chicago factory, located at Ra 
enswood, near the ¢ & N. W. railroad 
Thev have model f tory in every way, ! 
nough city be from smoke 
dust ind 1 r enoug!l t b accesible 
Tm . 

H. A. Stacy of Samuel ¢ Tatum Comp 
f Cincinnati, arrived in Chicago about tl 
hirst nd has beer seeing his trade 
sine 

\ representative of t |. G. Rider Fount 
P ( R ! 1e cit 

i irm was 
n i \ d much 

rged bus Bu reased s 

+} . uarters 
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To the Trade: 
Write for Sampls 
Today. 








A:TRY” 


A“BUY” 





A chunk of glass with a cavity tn it _ 
is not an ink-well—not by 
a long way. 


The ‘Sengbusch 
Self-Closing 
Iinkstand 


is not an ordinary kied bet THE HOST 

PERFECT AND PRACTICAL INK 
STA‘ D EVER BADE. 

Preven.« biets, trouble, worry 


aad waste, 


Uniform Dip 
Self closing; self ad- 
justing non-sepurt- 
ing; non - evapo- 
rating 

DUST 
PROOF 











No. 2—3 In. 
CUT glass 
$2.00 





No.1 — 3 In, 
$1.50 

























pes 0d the Ink 
either evaporates 
or is spoiled by dust, 
because of poor inkstands 


LIBERAL DISCOUNT 

















PLAIN Glass 
$1.75 


















and 
Built of CLEAN TO THE TRADE 
BRAINS The 
GLASS Sengbusch Self-Closing Inkstand Co. 
an joa , Milwaukee, 
HARD RUBBER 7 Boney a —— hae 








Note Ghange of Address 


We have completed our new factory at New 
Brunswick, N. .J., and moved our New 
York office to 35 Warren Street. 


Write for samples of our new goods, 


PEN-CARBON MANIFOLD CGO. ine. 


























Steel Filing Devices 


We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. Q Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- 
inets and never shrink, bind o1 
warp. Send for svecial circular. 


Krag Imperial Cabinet Co. 


816-822 Fulton St., CHICAGO, ILL. 


DEALERS —— STATIONERS —AGENTS EVERYWHERE LOOK INTO 
INK-OUT. fotures rb. “Den 


work quickly and simply and without injury. Will instantly cleanse paper, linen, 
leather or the most delicate human skin. ; ; 

INZ.-OUT is a powder. Keeps its strength in any climate and may be 
auvsolutely depended upon to remove almost any stain. 

Especially useful to bookkeepers, clerks, druggists, photographers and 
housekeeper 





































Price, 25 cents per Bottle 
Each bottle good for 2,000 erasures. Sold by leading stationers and 


druggists every where. 





, wanted everywhere. We do a great deal 
of gé 3 creating a local demand on you all, 


Be prepare 


THE ADNER LABORATORY CO. %*?7 MUSGROVE ST. PHILADELPHIA 
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LISTEN TO OUR “‘TALE”| 


ALL YOU MEN WHO HAVE TO 
DO WITH TYPEWRITER AFFAIRS 















We Make and Recover 


TYPEWRITER 


PLATENS 


For The 
TRADE ONLY 


at prices that are lower than 
you can secure anywhere 
else for such 


HIGH GRADE WORK 










ORK 


Will not Injure or 
Wear Platen Ends 


(5 YEARS EXPERIENCE WITH LEADING EXCHANGES) 
AMES & FILSTEAD, 332 Dearborn St., CHICAGO, U.S.A 




















We Want Dealers 


everywhere for our 


“Republic” Carbon Paper 
and Typewriter Ribbons 


the latest and best gor mds 
placed on the American market 


Send for details of exclusiv« 


agency and full line of samples 


DO IT NOW 


Oy 


CL an 


YUZZ 


£0) 





{ » 


€ 
(Bona fide Manufacturers) 











Over 100 reasons why they should be used. 
Dealers: There is no other one specialty that will 


pay you as handsomely as the 


North American Typewriter Backing Sheets 


An absolute necessity with all typewriters where clear 
neat writing is an object As essential to the writing ma- 
chine as a pad or backing is to a printing press. It will 
sell in every office. Most liberal discounts ever given on 
a patented, fast selling specialty. Retails at $1.00 per doz. 

Extra inducement: _ ress paid on all orders placed 


in July. Send at once for sample and prices. 





The North A 
Long sat Bigh Sess nee eS. U.S.A. 

















180-182 Centre Street, NEW YORK, N. Y. | 














This is Our No. 50 


DIAMOND fei. 
POINT PEN 


WE GUARANTEE IT 
Every Pen Fitted with our 


PATENT SAFETY CLIP 


26 1907 


Pen 
Made 


(Patented Feb 
which prevents rolling 
off of desk or falling 
from Pocket 


This Shows 


e¢--—< 
The Clip 


Extra Large and Heavy 
14 kt. Solid Gold Pen and 
| Chased Bar- 
Exact 
Safety 





very large ful 
rel. $1.00 EACH 
of No. 50 
Fountain Pen 


$1ze 


Clip” 


Ideal DEALE RS’ Pen 


We make a price nly $7.50 Dozen 


TO THE TRADE 
Te sur Jobber to ser a 
dozer Better Price on rm ss Lots. 
Our Clip Stays On—Won’t Stretch or Bend. 


DIAMOND P POINT PEN CO. 


in the world 


100-102 Beekman St. NEW YORK 





rrespondence 


Anderson, Ind. 


The presence of officials of the Amer 
Strawboard company in this city, and th: 
val of a large consignment of paper-making 
stock from New York ind delivery t 
plant in this city, has given rise to the rum 
| that the big city will soon b 


mill in this 
} 
: 


placed in operation. The inference is that 
local plant will be erted into a paper b 
board mill. The mi t Yorktown, whic 
been idle for the past year, will resume ope: 


Monday. 


ations 


Appleton, Wis. 


Behind the consolidation of the print pap: 
concerns, now being brought to a successful 
conclusion, stands the International Pay 
company, according to a mill owner whos 
properties will be taken over, and who adds 
that white print paper will jump to 6 cents a 
pound. The informant goes further than that 
He says that every print paper, manila fibes 


sulphite, and ground plant in Wisconsin, Mi 
and Michigan will be taken into t 
company that 
on pratcically all of the mills. H 
months the Inter1 
which was incorpor 


New Y ork 


nesota, 
gigantic 
now held 
added that within 
tional Paper compan 


He says options 


twelve 


under the laws of the state of 

February, 1898, with an authorized capit 
stock of $118,000,000, will control the print 
paper market of the United States. To do this 


from $30,000,900 
> plants in the mid 


New York 


the company will expend 


$50,000,000 in buying up the 


dle West. To John G. Hanrahan, 

who successfully engineered the consolidating 
of the twenty-two mills in the Americi in wi 
ing company and the thirty-two mills in 
International Pag ympany he ue t] 
credit for the Western merger, which, acc 
ing to the manufacturer giving out the inf 
mation, is bound to take place. The manuf 
turer puts himself on record as- stating th 
the price of print paper will advance to 4 cent 
to the jobber and 6 cents to the small buyer 


within two years 
Crookstown, Minn. 


News has been received from Seattle t 
effect that W. E. McKenzie, formerly of thi 
city, had organized the McKenzie-White P 
per Co., and will at once engage in the whol 
sale paper business. He has associated 


self with a wealthy Seattle man named Whit: 


and the business will be started at onc: 
will be one of the biggest houses on the | 
cific coast, and will branch of a big 
cern at Omaha 

Mr. McKenzie will be the a n g 
of the business at the head offices in Seat 
and Mr. White will have charge of t S 
department 

Denver, Colo. 

A proposition to purchase utright 
least a controlling terest in the Rock 
Mountain Paper pany of this city pr 
ably has been made to the management 
concern by three men from St. Louis identif 
with the Republic of that city They are W 
B. Carr, owner of the Republic: C. A. D 
of the same paper and Addison Weeks, wh 


associated with Carr in the manufacture 
paper in St. Louis. They are particularly 
mis to secure the whit vspaper product 











INCREASE YOUR EARNING CAPACITY 25% 


The man who turns out correct work receives the highest 
salary. A single mistake in addition may cost your employer 
thousands, and you your position. 
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PAPER AND ENVELOPE NEWS.—Cont’d. 
the Denver mills, the kind that is used “by the 
Republic, but the supply of which is growing 
limited in St. Louis. Carr and his associates 
arrived in Denver yestesday and sought seclu 








sion in the American house. When found 
there last night none of them would divulg« 
the purpos f their visit Carr denied e 


he was here in the interest of any paper plant 





[hat this is their mission is positively known 
They will meet representatives of the Deny 
| | T+ ‘ lia . ‘ } . 
paper mills to-day s believed that they 
' . . 
want to buy full contr of the mills. he Ghe STANDARD DESK 


Rocky Mountain company controls, in additio1 
to its plant, the Sulphite paper mills, whic! 
manufacture pulp used by the Rocky Moun 
tain plant to be made into paper. Carr now 
ywns the machinery in the Sulphite mills. The 
two plants are valued at $400,000. The Rocky 
Mountain Paper company is controlled by 
Thomas H. Savery and his associates, Rhode 


ADDING MACHINE 


Is guaranteed for three years to add with ab- 
solute accuracy; otherwise I will repair or re- 
place it free of charge. The only durable adding ma- 
chine that is handy and serviceable. Meets all the 
requirements of 90% of adding machine users, and 
sa several hundred dollars in cost. $15 to $30. 
Ten models: decimal, fraction, architect’s, English, 
India, ete. Write for catalog 17 and free trial offer. 


; 


Island capit lists They were closed dow! 
several years ago and the buildings used as 
winter quart rs for a circus In December: 
1905, Tammen and Bonfils of the Denver Post 
hit upon a scheme to bunco Savery out of a 
portion of his wealth and they induced Sav 


ery to open the mills, agreeing to take th 
entire « ' tract. In May, 1906, the Post pro HERBERT NORTH MORSE 
prietors refused to be nger bound by thet 174 Green Bldg. ps ie it 


contract and Savery was forced to suspend 





Savery is now suing Tammen and 





operations 
Bonfils in the federal court in an effort to r 
n $100,000 

n $ 


cover more tha Ss 
Stratford, Conn. . 4 # H. D KF . y I kK , R & 4 »N s 
[The United States Envelope company, : 
which the Plimpton Manufacturing company a Windsor L ks, Conn. 
f this city is a division, has had a most satis a oc 


factory year as shown by the annual statement 
made by Treasurer William O. Day, July 1 
[he profits from operation for the twelve 
were $721,987.22, against $662,826.75 
increase of $59,160.47 


4 


make PRINCESS COVER 


Papers for Catalogues, and 


months 





Marca de Fabri 











for the previous year, - 
An es b ise of $153,352 14 is shown in ot STAR MAN IFOLD LINEN 
plus acc unt The tot recip s ise J, 
aa7eaeaae vainst $9.224,31675 pyr! ag Papers for Carbon Manifolding in all its branches 
[he directors have d ired the third con 
utive s¢ inual dividend of $3 a share « 


the pretetred stock SECTIONAL 


























Hammond, Ind. ee Riga a . 
' 4 ea wees i > oiven ae t shows how thoroughly Systemati y your territory is being 
Eaton's 11 istrial es will be giv coveted and ifto the best advantage, routes of traveling salesmen, 
. a ad hus nlant of the Parag thelr territory, whether too much of too little, how 5 
great DOOS en tl ” ey your customers, agents or business interests ere located. 
Paper natentinantn ts wil - ' ed in operat out good towns where you have no trade; helps 
tps Sirerns ; a wee 6 shortest and least expensive routes for salesmen. 
pr me vears’ shutdow1 [The mill is now freight rates, advertising contracts, signs, inquish cti 
. See pei t~ ; > ‘ trade, collections, etc. 
practically i for resumption. With th @OOD OFFICE APPLIANCE — a 
start of the industry next week a new mat DEALERS— AGENTS 
ol shee ll having 
vement be in ge, the mill having AND SPECIALTY MEN 
een leased t U1 Board and Pa —<. P 
per company by A. B. and S. A. Trentman and © , 
B. A. VanWinkle of Hartford City, and Ft aS THEXTON 
Wayne capit ts. The new company has e» a ' : LINE 0! 
ne , n preparing tne 
plat ) ry of six moder ENVELOPE 
hoilers has been install: nd new equipment SEALERS 
s being ed -arded machinery 
George Mc‘ ng of t itv. who has beet T eo j 2500 to 300% 
the torv when it start tong 3 p 
Stephe [rentman will be the mar 2500 to 8000 ~ 
Wit , resumpt , f the Eaton plat ‘ 
the 1 : t Yorktown Over 
aie 8 . 2 +] the late ss 6000 
‘ in 
ts | t iter daily 
; ec - use 
High Point, N. C. 
Parker Paper & [wine ( incorporate W rite for Write for: 
” @998 W. T. Parker v al any k ‘ “ Business System in 
S1Z5,UK y J the Sales Mepart- 
‘ r Sa 1 i 
| Elwood Cox. I. H. Mills and others; pai Acorn Brass Mfg. Co. ment. it tells yi al 
1 of $10.000 + start with: principal bus 51 N. Peoria St., CHICAGO, U.S.A The Perine é Mosely Co. 
5 , . 
+ i vine 1! y i 2 
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Keller’s Photo Office Paste 


SAME AS 


KELLER’S INKS 





are gaining in favor 
every day. 

Get in your fall order 
early, as freight goes 
slow while frost comes 
quick. 


The 
Robert Keller 
Ink Co. 


Detroit M chigan 








=PENCILS= 


FREE OF COST 


To prove that the KIM-BER-LY Pencil 
is as good as the best imported pencil 
made and sold at one-third less price, we 
will mail free of cost, six samples of dif- 
ferent grades of hard and soft pencils to 
those in authority to order office supplies. 


PENCIL EXCHANGE, Jersey Cily,N., J. 

















TYPEWRITER 
DEALERS 


You will learn something of Impor- 
tance and Benefit to you if you 


will turn to and read page 3, thi 

















The Marvelous Success 


of the Bann: Ledger as yet unapproached 
others as to vilue) has induce to surpa al 
former efforts in producing 


THE BANNER ALUMINUM BACK LEDGER 





This book is the concrete ex re 0 iva c 
knowledge of the world's Master Loose Leaf Binde 
Constructors and absolutely evcels in quality and last 
tng Power any ledger bui/i-——-no matter what its repu 
tation—no matter what its price It has been bui 
regardless of material cost to exemplify the it 
ities of advanced loose leaf ledger mechani 

. 
The Nelson Corporation 
191 Fifth Avenue CHICAGO 


Make and Sell te The Stationery Trade Only 























— 


Moore Push-Pins 


to hang things on 


hold securely because the flat 
bearing surface of the head car- 
ries the weight. Support seven J | 
pounds The needle-like tool- 
d steel, and the head is transparent 


point is 





tempere 
glass. Almost invisible PUSH it in; no 
hammerir 

at Stationery, Notton, House-jur- 

nish ’ wr Photo Suppl Clore < 


paid 


Moore Push-Pin Co. 
194 So. llth Street, Phila., Pa. 


r maticd pre 








PAPER AND ENVELOPE NEWS.—Cont’d. 
ufacture paper later. W. T. Parker will prob 
ably be secretary, treasurer and general man 
ager 

La Harpe, Il. 

Again comes the rumors that the Herkimer 
Paper Mill is to be re-opened and this time 
November Ist is fixed for the opening. We 
hope that the rumor will prove true. It is said 


that the mill will be devoted to the manufac 
ture of what is known as leather board whic! 


is used in bookbinding and other purposes. N: 
wood pulp is used in its manufacture, the raw 
material being straw, rags, etc. 

Lockland, Ohio. 

The Fox Paper company of Lockland, O 
has closed a deal whereby it becomes the own 
er of a strip of ground with a frontage of 100 
feet in Lock street, which runs to a depth 
over 200 feet along the canal. The newly ac 
quired property will be improved with a large 
brick paper mill which, when completed and 
occupied, will give the Fox company one of 
the largest paper mills in this section. Th« 
new plant will be of brick, and will cover the 
entire strip purchased Construction wi 
begin during the next few The prop 
erty was purchased from Missouri A. Fox, but 
the price has not been made public 

Middletown, Ohio. 

Automtaic sprinklers saved 
Paper company’s mills from destruction by 
fire recently About 11 o'clock a blaze brok« 
out in the stock room above the beater room 
\s soon heat to a certain extent, 
the sprinklers let gy 
With the aid of the fire 
was extinguished. The 
$500. It is covered by insurance 
tives of the mill that 
matches and started the fire 

Philadelphia, Pa. 

Fire destroyed the mill of the Alton Waste 
Manufacturing company, Jasper street, below 
Westmoreland The blaze originated in a 
picking machine and communicated to piles of 
stored in the upper floor of the two 
story building. The loss about $8,000, 
partly covered by insurance 

The firemen had difficulty in subduing th 
flames. The waste emitted thick smoke. The 
firemen, almost choked, divided their time be 

ind the interior of th 


weeks 


the Gardner 


grew 
with a supply of 
department, the blaz« 
about 


as the 
water 
loss will reach 
Representa 
rats 


believe gnawed 


waste 
was 


tween the open 


building 


\ small nail which fell into a picking ma 
chine struck one of the teeth and caused 
spark is blamed for the fire. It was the third 
blaze which the Alton company has suffer: 
within a year. The first destroyed the mill 
The second did slight damagé Yesterday’ 
fire was as disastrous as the first 

Grellet Collins of the Dill & Collins Paper 


company has taken title to the entire property 


and plant of the Trimble Dyeing, Printing and 
Finishing company t Ontario and Alle 
streets, for $75,000 The large dyeing 


printing plant adjoins the plants of the Dill & 


Collins company, and is surrounded by 
other properties, already held by Mr. Collins 
who said that it had not been decided what 
would be done with his latest acquisition. The 
property bought by Mr. Collins measures 230 
by 441.114 feet It is occupied by a one-st 
brick factory, a two-story brick factory, tw 
one-story corrugated iron storage houses, on¢ 


one-story brick pumping house, one one-story 


brick boiler house, one one-story brick dryer 
house, one one-story workshop, one one-story 
frame storage house, two frame storage sheds 
one one-story brick storage house and one ons 


singe house. The assessed valua 


brick 


stk ry 
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tion of the property is $35,000. Other hold- 
ings of Mr. Collins in the same manufacturing 
district are the northwest corner of Cooper 
and Schiller streets, assessed for $2,400; the 
northeast corner of Tioga and Allen streets, 


Russell street, from Cas- 
or $1,300; west side 


assessed for $3,000; 


assesse d 


per to Schiller 
of Balfour street, from Russell to Schiller, as 
sessed for $1,500; east side of Balfour street, 


» Schiller, assessed for $1,400 
Reading, Pa. 


from Russell 


Beard held a conference with 


City Engineer 
Mr. Miller of Philadelphia, representing 
George F. Baer, president of the Reading Pa- 


per Mill company, relative to the cutting off 


of the water supply at the company’s plant at 
Front and Court streets. The plant is sup 
plied with water from a spring, and it is 
charged that in building the sewer at that 
point the fissure leading to the spring had 
been destroyed, cutting off the supply. Be 
cause of this it is alleged that the company 
was obliged to shut down its plant for a 
short time, suffering considerable loss. In view 


City Engineer Beard 
had directed Con 
artesian well for the 


of adjusting the matter, 
informed Mr. Miller that 
tractor Peoples to dig an 
purpose of catching the supply which had been 


, 
ne 


interfered with By digging this well it is 

hoped that the full supply can again be re- 

stored. The city’s offer to sink an artesian 

well was pleasing to Mr. Baer, and there will 

now be no « ger of any lawsuits arising 
Sterling, Ill. 

The paper mill is shut down on account of 
having no stock on hand and will not open up 
for business until next Monday morning. In 
the meantime the company will have a gen 
eral overhauling of the machinery of the big 
plant 


St. Cloud, Minn. 

The Watab Pulp & Paper company on Sat 
urday started wheels of the big power 
plant and paper factory in operation, following 
1 period of inactivity covering a fortnight, dur- 


| 
tne 


ing which time the mill was closed to allow 
of the making of repairs. Steel gates have 
been constructed in the sluice ways and a con 
siderable rip rap is being placed above to 
strengthen that portion the dam itself fac 
ing the sluices. The break which occurred in 
sluice way some weeks ago, and as a result 
f which John Rogosheski of Sauk Rapids 
lost his life by drowning, has also been re 
paired and the officers of the company hope to 
be in serv uninterruptedly from now on 
Urbana, Ohio. 

\ tornado has swept this city, destroying 
the plant of the United States Paper & Box 
ompany. The loss is estimated at $50,000 

Pittsfield, Mass. 

Che Eat ribut Paper company are put 
ting forth ry excellent little house organ 
known as tons,” which not alone describes 
the quantities of their | known papers, both 
typewriter society displays some of 
their latest ertising is proving quite 
factor tl ertising d 

No mar gets s rtant in this world 
but that the rid get along without hin 
but some pli ilespeople seen 
think that t mistake 

\ swelled unds massiv 

broad br I 1 people capable 
cquiring sv hea those of narr 
ind — | perc 


nas and p 


| They ALL are pleased writh 








Why the TRINER Postal Scales 


are the Only Positively Accurate and Scien- 

tific ally Perfect Automatic Scales made. 
BECAUSE — They do not show any varia- 
tion, ro matter where the article is placed oa 
y register always correct. 


a 
+} nlatforn 
1¢€ pialiorm 


They are constructed entirely of the 


t Cold Rolled Steel; absolutely co cast- 
ings to break transportation, and are 
handsome ign and finish. 


Sold by all Leading Stationers. 
If your annot supply you, we 
pay the Express charges. 


Will pre 


TRINER SCALE @ MFG. CO. 


Price $2.50 1255-57-59 West 2ist Street, CHICAGO, ILL. 





IDEAL POSTAL SCALE 


PRECISION POSTAL SCALE 
Capacity, 2 Ibs. by }-oz. Price $1.50 


Capacity, 4 1bs. by 4-oz 














THE 
“LITTLE 
SHAVER” 


PENCIL 
SHARPENER 


ohe DUDLEY 


LOOSE LEAF, BOOK, PAD and 


COPY HOLDER 


Made for the efficient 
handling of all kinds 
of copy work. The 
only 
hol- 
der 
de- 
vised 
for 
use 
with 
Books 


















of 
Re- 
cord, 


Special designs 





Cuts Like Your Knife 


Just put in pencil and move handle to left up 
sting off of lead. 





Our No. 3 










ie \ : ad 
and down. No grinding or twit 
S for 











LOW PRICED BECAUSE 80 VERY SIMPLE Tate tb tev came 
Cutter made of best steel. When dull in one place, hook typewriters. as our No. 2, but 
SHIFT TO NEW POSITION. Need not be fastened f—-- mounted on an 
ner ty Fr ee etek es Veed Go pages SEND FOR adjustable pedes- 
ee, ae CIRCULAR tal to be raised or 
For the DEALERS and AGENTS sonnel lowered to any 
HOME Find it a BIG SELLER—GOOD MONEY. COS ENS heighth. Can be 






FULL LINE 


DUDLEY 


set at any angle. 
Fine for work 
where standing - 
up is required. 
HAS LINE FINDER 


WRITE POR TERMS, ETC. 


E. L. Me DIVITT, Belvidere, Ills. 


S°HOOL 
OFFICE 
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hss: ‘adie ices al te Manufacturing Co. 
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THE MOST COMPLETE LINE 


CARBON PAPERS CARBON ROLLS 
TRANSFER PAPERS TYPEWRITER RIBBONS 
STAMP RIBBONS TYPEWRITER OIL 
NUMBERING MACHINE INK 


J. A. HEALE & CO. 


MANUFACTURERS 














The mark of quality 


ee 
** 


96 JOHN STREET NEW YORK, N. Y. 
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Keystone and Blue Seal 


The Celebrated 


Blue Print Papers 


Manufactured By The 










Keystone Blue Paper Company 
Philadelphia 












Importers and Manufacturers of 


Drawing Materials and Engineers’ Supplies. 
“Goods only of known Quality,” 












i. ) 
Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing Ink 
9 Taurine Mucilage 
HIGGINS’ === 

Drawing Board and Library Mucilage 
Office Paste 
Liquid Paste 
Vegetable Glue, etc., etc. 

Strictly Original Goods of the Highest Grade Only. 

Show Cards, Color Cards and Imprinted Matter supplied to the Trade. 


Consumers, emancipate yourselves from the use of corrosive and ill-smelling 
inks and adhesives and adopt the Higgins Inks and Adhesives. 
They will be a revelation to you. 








AT DEALERS GENERALLY 








CHAS. M. HIGGINS &°CO., Ri2c7 ti nd "Adheoves 
Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— London 























TYPEWRITER | 3 Nichols Pencil Pocket 
Newest and best on the market 
DEALERS 


Saves your pencils, fountain 
pens and your temper 

The inside spring is the secret 
and it does the work. SELLS 
AT SIGHT. Sold by all leading 
You will learn something of Impor- stationers. Special inducements 
tance and Benefit to you if you = ageave 7 

; Send 25c for Sample. 


‘1 ‘ + age 3, this 
will turn to and read page s MANUFACTURED BY 


issue. » NICHOLS & WILLIS, Worcester, Mass. 
































(By Special Correspondence.) 
Canton, Ohio. 
Baer’s continue to get out their attract 
ind highly interesting advertising matter. T] 
progressive house is making great strides { 


ward and is setting the pace for many ot 


concerns 
Toronto, Canada. 

Mr. George Watt, the general managet 
the Elliott Fisher Co. of New York, who |! 
been in the city for the past four days, 
nounced yesterday afternoon that he had ar 
ranged with the Copeland-Chatterson Con 
pany to take over the entire Elliott Fisher: 
Billing Machine business for the Dominion 
The Copeland-Chatterson Company, with th 
iid of their large selling staff, will no doubt 
immediately boost it into more general use it 
Canada. 

Wichita, Kansas. 

The following is taken from the Wichit 
Daily Beacon 

The Millison Office Supply Company wi 
ibout October first move into the new build 


ing being erected at 146-148 North Market 


street. The building in course of constructt 
will be 120 feet deep and 31 feet wide. t 
stories high and have 11,000 square feet of fl 
space The room w be the widest in the city 
without pillars. The building will be equipped 
with all modern nveniences, including ele 


tric elevator, interior telephones, cash 

rier system, bicycle stepladders and spec 
heating plant; all new fixtures, double-decked 
to ceiling, entire front fitted with prism 
plate glass. Enlarged quarters will enable tl 
company to consolidate the greater part of it 
goods now stored in its four warehouses whi 

it at present occupies, as well as its own print 
ing and rubber stamp plant in the same build 
ing. Quite a little improvement will be mad 
in the printing dey } 
presses which will be run by individual 


tment in the way of n 


tors. The company will occupy entire 
floors 

The building is being erected by Stewart & 
Burns of this city and will cost, when 


pleted. $20,000 
The Millison Office Supply Company beg 

business in Wichita in 1896, at its present 

cation, 122-124 East First street, and 129 N 


Market street, in ittle room at 124 Nort! 
M irket, 11x70 feet vith little capital nd o1 
employe. It now employs sixteen’ pers 
[The bulk of the business is the handli 
mail orders for off supplies, furnitur 
fixtures. It does business in six state 


territories 


The Millison Office Supply Company 
manufactures its own rubber stamps, commer 
cial printing and | leaf specialties [t 
motto is, “We still defy you,” meani 
there is nothing 1 fice which tl 

ny cannot supply to its patrons immediately 

November 18 and 23 are the dates set tor 
Millison’s Business Show. This ts a private a / 
fair that the Millison Office Supply Compai / 
pulls off every year nd the show this y 
promises to exceed st year’s : 
gre deal 

San Francisco, Cal. 

Some changes are ymntemplated in the 

of George C. Borneman & Company, wh 





| 


AMONG THE DEALERS. ee 


handle specialties on the coast and control the 
typewriter. They expect 
remove their principal stand to San 


sale of the Fox 
to shor 


Francisco, whereas it is now located at Oak 
land F.C. Met alf will be placed in charg: 
of the Oakland « e and C. H. Jenkins 








AND JOHNSON, VICTORIA, B. C 


BARTER 


undoubtedly be manager of the San Francisc: 
fice. Business conditions in San Francis 
ire getting to a eo they will soon 
Id t sition t it they now hold in 
Oakland as leaders ir thei ir line of business 


Chattanooga, Tenn. 


I I Andrews, the dealer in office supplies 
with offices at 115 West 9th street, this city 
will retain his book and stationery business 
at this address, but has joined W. J. Aird and 
will locate an additional store at 10 East 11tl 
stre M Aird wv ormerly manager and 
secre the L. B. Graham Co., of this 
city, and the two should make a good 


E. M. Wight and W. B. Wight of this « 
have purchased the entire assets of the L. B 


Graham Company d have reorganized und 
the name of Wight Brothers Company, 

will continue business at the old location, re 
taining substantially | the agencies and han 
dling tl former | fF goods as formerly 
W. J. Aird, former manager and secretary 
will no longer bx ested or connected 


thie comnariv 
agra Mo. 

[The Ero Office Supply Company has be 
here, or rather reorganized and 
capitalized under the name of the Thom, 
Printing & Office Supply Co. Under the new 
organization E. R. Thompson, formerly prt 
prietor of the Thompson Print Shop, Car 
thage, has been made the president and gen 
eral manager and G. C. Thompson, formerly o! 
Sedalia, Mo., secret The capacity of tl 
printing plant has been doubled and facilities 


idded for the pushing of office appliances ant 
stationery business which has already er 
large proportions 


S . 


Muncie, Ind. 


The Hoosier Printing Company of Mun 
las just issued -atalog of the gene 
ine of stationery d printing ees carr} 
The log is eq to anything prod 
New York or Chicago and. is complet: 
every particular It is a fine piece of 
and every bit of produced by the 
it-advertises. Mr. A. E art Boice, the pres 
dent ar rganizer of this progressive 

young man of ability far 
t ind tory of the fir 
s told in t first the book is 

f su ss built up | e young in g 

Gantad that te webat tn haere 


\ 
THE MORDEN MFG CORPORATION 


are the most serviceable and elegant 
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addition to the Students’ or Stenog- 
raphers’ Note-Book obtainable. They 
open wide if desired, yet close secure- 
ly. Very Strong! y to operate. 
Finely Nickeled. 

Made in *s inch, % inch, Kinch, | inch, M% 
inch sizes (inside diameter). Price, $5.00 
per hundred 

LIBERAL DISCOUNTS TO TRADE 


Samples Mailed fo any Address for 10c pair 
Address, Morden Mfg. Corporation, Waterbury, Cons. 





“AS GOOD AS ANY—BETTER THAN MANY” 


JOHN ALLEN @ CO. 


6 Howard Street, NEW YORK 


Carbon Papers 


@ Typewriter, Pen, Pencil and 
Full Carbon 

@Guaranteed Non-smut. 

GLong-lasting. Clean Writings. 





Typewriter Ribbons 


For all makes of machines. Will give best 
service and insure satisfaction to users. 





Write for Samples ani Prices 











‘*Just Read the Dial’”’ 
Pelouze Postal Scales 
Office, Store and Home 


Warranted Accurate 








Mail & Exp. 16 Ibs. $5.00 
Commercial 12 Iba. 3.75 
U. 8. 4ibs. 2.50 
Victor 1} Ibs. 2.00 














“They tell everythig at a glance” 


In addition to aiving + the accurate weight b 
half ounces, Leas. 4 t pb pe the exact cost o' Par 
of mail matter. 


age in cents on all 
The index starts at Byrn and travels through a 


slot, pointing exactly to the information required. 


You don’t have. to stoop to read the dial, as in other 
makes. 


“They save time and stamps” 


For sale everywhere by leading stationers and hard- 
ware dealers. 


Insist on getting the Pelouze make and you will 
heve the best. If your dealer cannot supply you, 
oraer direct. 


Send for Catalogue “‘P’ 


PELOUZE SCALE @ MFG. CO. 


118-130 W. Jackson Boulevard 
CHICAGO 














” ARBON 
EEPER 


to sell more carbon paper. 


Ohe 


Sample by mail, 5O cts 


for any man or yon who sells carbon paper. 
plan for you, or d 50 cents for sample 


THE SMITHFIELD CO., 





Helps Dealers 


A 200% PROPOSITION. 
No matter what line of carbon paper you sell 

THIS DEVICE WILL GREATLY INCREASE YOUR SALES AND PROFITS 
One of our first dealers sold 600 dozen sheets because of it in the FIRST WEEK. 


THE KARBON KEEPERIS A SALES INCREASER 


Write us and learn of the money making 
SAVES 400% to user. Great sales features. 


A-27 Westminster St., Providence, R. |. 





































Sin ples 


he 
an Fe 
a 


Send for circulars and price lists befor« 


THE REOGRAPH CO., #2 "ern 5. new vont 


uying. 


The ROTARY REOGRAPH 


New Rotary Duplicator using the Stencil Process. 

t and Cheapest duplicator of its kind es mt Re 
1000 copies of more from one stencil. 
pounds—Copies any size up to and including cap size— 
No restrictions whatever. 
other machine. 


Weighs only 9 
Supplies cheaper than with any 


PRICE, ONLY $25.00 
Agents wanted everywhere. 
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WANTS 








on Po ene, Ggvertioamente | ere wooehved tor 
department a cents a w or ac 
type and 3 cents a word for heavy ( o Mini- 
mum charge of 50 cents. Only legitimate adver- 
tisements received, and those relating to trade 











necessities. 
rn 
HELP WANTED. 
_— a ema 








TYPEWRITER SALESMAN WANTED for the 
city of Denver, Colo., for rebuilt typewriters and 
stern fellow 


supplies. Chance for successful 
who desires a year in the Colorado climate. Ad- 
dress The Capital Typewriter Exchange, 1649 


Champa S8t., Denver. 


SPECIALTY SALESMAN WANTED by one of 
the largest office appliance and su ply ou * 
t man. - 





the South. Good opportunity for r 

dress Fielder & Allen Co., Atlanta, Ga. 
WANTED—Good ring price book mechanism 
from 4-to 2 m. cap. Operate from rings only 
need not be patented Can manufacture large 

quantities. Address MAIDEN, care Office Ap- 

pliances, 1901 Tribune Bidg., New York. 


SALESMAN WANTED-—Selling specialty line to 
stationery trade. Traveling South and West, to 
carry loose leaf devices as side line. Liberal com- 
mission and renewals. Address THE C. E. SHEP- 
PARD CoO., 59 Cliff St., New York City. 





TYPEWRITER REPAIRMAN wanted for Under- 
wood and Smith Premier agency. Permanent po- 
sition to competent man. Good pay. Address H. 
& W. B. Drew Co., Jacksonville, Fla. 





SEVERAL STRICTLY HIGH-CLASS SALES- 
MEN who have had experience in office work, ac- 
counting and modern systems ideas, can procure 
valuable territory in the Southeastern states. Ad- 





dress Progress, 709 Austell Building, Atlanta, Ga. 
WANTED—Two experienced young typewriter 
salesmen for splendid territory in Ohio. Excellent 


a for the right kind of men. We sell 
hree new machines and al! standard machines re- 
built and second-hand. Every business office and 
rofessional man a possible customer. Give all 
etails in first letter. Address “‘Good Position,” 
care Office Appliances, Chicago. 








EXECUTIVES, Managers, Superintendents, Fore- 
men, who can get results out of men; $1,000-$5,000; 





write to-day. HAPGOODS, 305 Broadway, New 
York. 
SALESMEN WANTED—Two first-class men. 


Must be Al fellows and know what the selling 
game is. Wanted for one of the largest type- 
writer concerns in St. Louis. Excellent positions 
for right men. Address ST. LOUIS, care Office 
Appliances, Chicago. 





TRAVELING SALESMEN—For large stationery 
and office appliance company. Good salary to right 
man. Addiess A, EARLE BOICE, care Hoosier 
Printing Co., Muncie, Ind. 


WANTED—Experienced man (American) to ex- 
amine important patented improvement in filing de- 
vices by well known inventor, with view to aiding 
with capital in marketing. Worth inquiry by com- 
petent organizer of salesmen. State age and expe- 
rience. Address Manager, care O..ce Appliances. 


SALESMEN AND MANAGERS WANTED by 
new adding machine company. Froduct to be mar- 
keted in quantities this fall. Good positions to 
those who “know how;"’ preference given to type- 
writer and adding machine men of experience. 
Good salaries. Address POPULAR, care Office Ap- 
pliances, 303 Dearborn St., Chicago. 

WANTED—A large commercial stationery house, 
making a specialty of all kinds of office devices. 
wants a general ceparean, able to handle all 
kinds of machines. Will pay $15 a week, with a 
commission of 10 per cent on all outside work. 
Good coportunlty for sober, honest man. Address, 
VIRGINIA, care Office Appliances, Chicago. 


WE WANT A MAN of good education and 
character; a hard, persistent worker, to present 
a high de office appliance and system to the 
best business houses and banks. ne who has 
had experience in office work, accounting, modern 
system ideas, with or without selling experience 
can qualify. This is a ehance for the right man 
to work into a splendid paying position. Write. 


stati e and experience. Address, ELLIC’"™- 
FISHER SO 879 Bror?rrr ey Mite 


Vow Vor 
TYPEWRITER REPAIRMAN WANTED — By 
eneral typewriter exchange in the central states. 
ust be reliable and familiar with the Smith, Un- 
derwood, Remington and Oliver typewriters. Must 
not be a booger. Address GOULD, care Office Ap- 
pliances, 303 Deartorn St., Chicago. 




















WANTED—Mail order man, not over thirty years 
preferred, to take charge of and build up denart- 
ment, by general manufacturing stationery and of- 
fice supply house in Indiaria city. Must be a sales- 
man in this line, capable of developing good sell- 
ing ideas and of pushing them to a profitable con- 
clusion, of editing and making productive and al- 
ready established house organ, and of attending to 
correspondence, orders and other business of de- 
partment. To a man who will make good in this 
department, we offer a guaranteed salary at start 
with commission on sales exceeding salary basis. 
If this interests you and you can and will make 
good in such a position, write, stating age. salary 

start and name references. Address 


required at 
INDIANA. eare of Office Appliances 











——— 


SALESMAN WANTED—One of the newer type- 
writer companies desires a good active salesman 
for their various agencies, and the company’s sales 
manager will correspond with a competent man for 
the position. $25 weekly paid. State experience. 
Address Camping, care Office Appliances, Chicago. 





EASY MONEY MADE. 

if you want to make “easy money,” write to-day 
for particulars and prices for the sale of the De- 
fiance Check Protectors. Fine chance for hustling 
stationery, office supply, safe or typewriter deal- 
ers and salesmen. ood commissions. Address 
Geo. Brunssen, Mgr., St. Louis Sales Office, 12 No. 
4th St., St. Louls, Mo. 6-07 





SALESMEN WANTED—A new adding machine 
company with one of the most attractive —_ 
grade machines yet offered the public, has, for the 
present, a few positions open to several first-class 
capable men, able to handle an adding machine 
roposition. Possibilities for good men range from 
$2 's00 to $5,000 a year. Correspondence confiden- 
tial. Address, PRUDENTIAL, care Office Ap- 
pliances, Chicago, Ill. 





SALESMAN—A device which sells to every own- 
er of a safe. Excellent side line. Sample 5b0c 
Homer T. Smith, Burt bik., Youngstown, Ohio. 





WANTED—Good salesmen for the selling of of- 
fice appliances of all kinds. Exceptional opportu- 
nities offered for those who “know how.” Inter- 
ested parties may write the publishers of Office 
Appliances, who will be pleas to put worth men 
in communication with the proper parties. We 
particularly solicit correspondence with those who 
can sell typewriters, adding machines and com- 
mercial stationery. Address, Publishers, Office 
Appliances, Chicago, IIL. 








SITUATIONS WANTED. 


” 

POSITION WANTED—By clerk with eight years’ 
experience in the book and stationery business; 
well posted with typewriters, fi'' « cabinets, blank 
books and general line of stationery. Harry L. 
Heymann, College Hill, Easton, Pa. 











SPECIALTY SALESMAN, posted on  biank 
books, papers and supplies. Is able to dress win- 
dows. nderstands typewriters, adding machines 
and can make repairs. Address H. L. Heymann, 
518 McCartney St., Easton, Pa. 





EXPERIENCED TYPEWRITER MAN desires 
position in the South. Five years’ experience as 
salesman and branch office manager. Competent 
to take charge of department. At present with 
the Underwood Co. Best of references as to char- 
acter and ability. Strictly temperate. Address 
EDIFICE, care Office Appliances, Chicago. 


POSITION WANTED—I have had a wide expe- 
rience, extending over ten years, selling office ap- 
pliances of all kinds, particularly managing type- 
writer branches and now the ins and outs of 
the business I am not out of a job, but look- 
ing for something better. A position such as sales 
manager or manager of a branch office. Can fur- 
nish gilt edge references. Address, LELAND, care 
Office Appliances, Chicago. 


CAPABLE SALESMAN—Understanding the add- 
ing machine game, with experience in England. 
desires connection with a ee company.” Have 
been earning $3,500 per year in England. Best 
references furnished. Address, ENGLISH-AMERI- 











CAN, care Office Appliances, 303 Dearborn S8t., 
Chicago 
SPECIALTY SALESMAN 


Desires agency for high grade device in office or 
factory appliance tor New England territory. Line 
must have exceptional merit, substantial backing 
and sibilities of interest to high grade men. 
No others will be considered. Manufacturers, ad- 
dress “S. D. S.,"" 1031 Old South Bidg., as 


Mass. 


WANTS 


f ent business within 





WANTS 


A SALES MANAGER wants position with ma- 
chinery or office appliance manufacturers. Age 
thirty-six, eighteen years selling experience, sev- 
eral years training with the National Cash Regis 
ter Company, and former New York Sales Man- 
ager for an office appliance concern. Am at pres 
ent employed in the machinery line. Unquestion- 
able reference given and _ required. Address 
SALES MANAGER, toom 408, 84 La Salle St 
Chicago, Ill. 


A SUCCESSFUL MANAGER having held a re- 
aponamie osition for years desires to make a 
change. ould accept management of Office Ap- 
pliance Department of some large concern, or 
typewriter agency. Would consider traveling po- 
sition, either in United States or foreign country, 
Great Britain or her colonies preferred. Experi- 
enced in publicity work. Address ELDER AN, 
care Office Appliances. Chicago. 





























FOR SALE. 

ADVERTISER will sell new American Multi- 
graph considerably cheaper than possible to pur 
chase direct. For particulars address W. T., caré 

1901 Tribune Building 


OFFICE APPLIANCES, 
New York, N. Y. 

TYPEWRITER BUSINESS for sale. Agency and 
repair departments. In large growing southern 
city. For particulars address Army Cycle Co., 
Charleston, So. Carolina. 





type 
Sells 
Adrian 


TYPEWRITER SPECIALTY for cleaning 
and oiling. Indispensible to the operator. 
for 25c. Samples to dealers 10c each. 
Typewriter Exchange, Adrian, Mich. 








FOR SALE—Patents in U. S., Canada and Eng- 
land, also complete tools for manufacture of wse- 
ful stationery article costing less than l0c and 
selling for 50c. Address ‘‘PATENTS,” care Office 
Appliances, Chicago. 





FOR SALE—Patents offered for the manufacture 
of a new duplicator of the rotary class, that is 


simpler, cleaner and quicker than anything on 
the market. Cost of maintenance smaller than 
others. Address ‘‘Stencil-Less,’"’ care Office Appli- 





ances, Chicago. 
BUSINESS FOR SALE—The opportunity of a 
decade is offered the right party to purchase an 
established and well established typewriter busi- 
ness in New York state, having valuable agencies 
and paying good dividends, at about inventory of 

“Im- 


$5,000. Must be sold immediately. Address 
mediate Delivery,”’ care Office Appliances, Chi- 
cago, Ill. 





FOR SALE—An established typewriter supply 
business for sale in a large middie west citv 
Have exclusive agency for first-class line of car- 
bons and now doing good business. Owner going 
to California and will sell for inventory at about 
21,50v. Address JUDE, care Uice Appilaices, 
Chicago, Il. 

FOR SALE—U. S. Patent tor combination 
Swinging and Folding Desk Shelf, superior to any- 
thing now on the market. Cost to manufacture 
will not exceed 60 cents each. Can be retailed for 
$2.50 or more. Price for patent only $300 if sold 
within 30 days. Address “INVENTOR,” Box 127, 
Cincinnati, Ohio. 











FOR SALE—Established Sepeusiter business in 
southern city of over 100,000. Owner wishes to 
retire from active management. Address Who 
Company, care Office Appliances, Chicago, II. 








MISCELLANEOUS. 








WANT ED—Established, going and paying manu- 
facturing business needs $5,000.00 to $5000.00 addi- 
tional capital. Has well equipped plant, machin- 
ery and good business, and manufactures articles 
covered by patent. Is in a position to double pres- 
twelve months. Line very 
popular with stationers. Business started five years 
ago on $500.00; now has a plant and machinery 
ge alone worth $10.000.00, exclusive of good 
will, accounts, patents, etc. Opportunity with 
right party with selling ability to secure interest 
in business. Address. LUCIUS, care Office Ap- 
plances, Chicago, Ill 





AGENTS—Something new, Copyrighted. Type- 
writer Backing Sheets; saves th/e machine, im- 
prover letters and carbons, give- asy touch, ¢--4- 
ens sf@e*, saves type and rolle nakes old rouere 
and tyre @ rk like new and w-ny other reasong 
why eve:y stenographer should use our sheets. 
Can sell one to twelve dozen in every office where 
typewriters are used. Handsome profit; 10 cents 
for postage on agent’s sample and prices. North 
American Supply Co., Columbus, Ohic. 





Comptometer Records Unequalled 


In a class by itself for speed, accuracy and durability 
Official records established for speed and accuracy 
Somptometer at all the Natior 51 n 
iding machines endea‘ 
1 from such contests 
evidence in writing. 
took the stand t 
mptometer has captured all prizes 


ests opon to all makes of machines. 


Multiplication Contest—Open to All Makes of Machines 


Check Adding Contes!—0Open to All Makes of Machines 
Adding the Amounts on 500 Department-Store Checks Performing Twenty-five Multiplications 

Miss May Maher, of the C., B. & Q. Ry. ( Chicago min. 10 sex Miss Thea Swanson, of Swift & Co., Chicago in. 
Mi Mae Barclay. of the Ill. Cer tra R.R ’ Chi ago min. 21 se 2d Prize—Miss Cecelia M. Engel, of Western Electric Co., New York. .2 min. 
Miss Ollie Crow, of the Ill. Central R. R.. Chicas nin. 2 Miss Carolyn L. Scheer, of Western Electric Co., New York. .2 min. 32 sec. 
Mi Genevieve Green. of Marshall Field & Co.. Chicago mir on Mi Mae Barclay, of the Ill. Central R. R., Chi 2 min. 35 sec. 
M rhea Swanson. of Swift & ( Chicas 5 min. 43 sex Every one absolutely correct and every one ing 
‘ ‘ M: O'Callahan. Jordan-Ma ‘ Bostor 6 mir ec Below are the examples used in the multiplication contests. figures the it are the 

‘s k accumulated totals of each group of five multiplications, all of which See eon 
one absolutely correct and every one using the Comptometer tien by the operators in the time specified. 


368 724x 58 163 x 495 375 x S17 
6557 31x 612 4578 x 68 236 688 


x 
75 x 2156 1723 x 5457 246 x 934 


845 x 2730 624 x 182 743 x 7609 
8012 10,821,896 x 589 = 3,931,313 11683 x 61 =< 10,620,631 93 x 588 =< 6,294,178 


ist Prize 


5312 3284 x 
1637 ‘ 513 x 
846 3252 x 
2424 x 705 2139 x 
1692 ‘ 21,533,310 524 x 
pyirg the best F the coming Office Appliar hor eparecd t lel« ir records 
ulated ty a fairly 1a] perator can perform twi uch perfect work as car done on any other adding or calculating machine. 

| the only machine which will a ane mns of figurcs at one time by tl mple touching « ceys and nothing more. 

When y an adding or calculatirg 1 hine, buy one whose scope of utility ar I i are unlimite There is but one such machine — The oe ot 

le, but the n t Tay and practical adding or calculating machine t has been on the market for 20 years. Prices $1 00 to $31 

l offer mptometer sent, expt prepa n trial to respor parties in the United States or Canada. 


FELT & TARRANT MFG.  High-Class Salesmen Wanted 867 North Paulina Street, Chicago, Illinois 


\ 
\ ‘ * * ] arts 

meter. \N i f , hless arti 
Write v and special tria 





|THE 


erchants |_edger Outht” 
A Big Seller and A Fine Repeater 





MERCHANTS’ CURRENT LEDGER 


A FIRST CLASS 
LOOSE LEAF LEDGER OUTFIT 


For Sale at a Moderate Price 


Quality is Our Motto 





MERCHANTS’ TRANSFER LEDGER 





WRITE US FOR OUR CATALOGUE 


SIEBER & TRUSSELL MANUFACTURING CO, 


4000-2-4-6 Laclede Avenue, ST. LOUIS, MO. 














Young Man—We Want YOU! 





You Can Step Right Into This Big Business 


Young Men We need several more 
Wanted at Once young men to fill vacan- 
—— cies in our sales force 





These vacancies are due to the rapid extension 
of our business into new territory, and to the 
promotions of local agents to higher positions in 
the Oliver Organization. They must be filled 
quickly 


Limitless Possibili- We are the largest inde- 
ties of Our Field pendent typewriter 
manufacturers in the 
world. In the ten years of this Company’s exis- 
tence we have not only overtaken but far exceed- 
ed the sales of every one of the “‘trust’’ machines 
To-day our main problem is to produce Olivers 
fast enough to supply the demand. 





Oliver Typewriter The visible writing of 
Writes in Sight the Oliver Typewriter is 


its supreme advantage 





over the old-style machines. But we add to this 
advantage light key touch, great manifolding 
power, perfect alignment and adaptability to a 
very wide range of uses 





We Want Young The manager of our 
Blood Sales Department is a 


young man He has 





surrounded himself with a strong force of bright, 
aggressive, resourceful young men. He has trained them 
for success. Under his leadership they have made a sales 
record unequalled by any other selling organization in 
America 


Course im Sales- After a young man has joined 
manship Free the Oliver Organization, he is 


Expenses Paid given a full course in the Oliver 


School of Practical Salesmanship 
The course opens up the secrets of success in selling mer- 
chandise. It gives him the confidence born of conscious 
power. This course is free, but is easily worth hundreds 
to any ambitious young man 





The Critical Period There comes a time in every 
in Your Life young man’s life when he must 
decide as to his futur That 
time has come to you. This opportunity is so rich in 
money-making possibilities, so unusual in its chances for 
quick promotion, and the territory is so rapidly being 
assigned, that some day you will look back upon this hour 





with regret if you let this chance slip from your grasp 


We Offer You the We give free training in sales- 
Possibility of a manship, rapid promotion if com- 
Permanent petent, exclusive territory and a 
Position salary commensurate with your 
ability. You can step right into 








the typewriter business without any previous experience 
You should easily build up a business worth $3,600 a year 
or more, It’s up to you! 


ADDRESS AT ONCE 


The Oliver Typewriter Compan 


93 DEARBORN STREET, CHICAGO 
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